[Tarnemist KopoHaBipycCy 30UIbIINIIA TIOMYJISPHICTH CJICKTPOHHOI KOMEPIIii, sIka Hajal JIUIIe
HabupaTtuMe cBOIX 00epTiB, 3MyCHIIa OpEH/IN MEPETJITHYTH CBOI iICHYIOU] IUISAXH BUXOIY Ha PUHOK.
Le cTano HalikpauM crnocoOOM 3a/10BOJIbHUTH YUCIICHHI 3alUTH KIIIE€HTIB.
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CYTHICHUM AHAJII3 KOHKYPEHII SIK PYIITIHHOT CUJIM PUHKY

ESSENTIAL ANALYSIS OF COMPETITION AS A MARKET DRIVING FORCE

Anoranis. Ha ocHOBI aHallizy HayKOBUX JDKEpeN BH3HAYEHO BIUIMB KOHKYPEHIIT Ha KOMEPLIHHY isTIbHICTH
MIPOMHUCIIOBOTO MiANPUEMCTBA. PO3IIAHYTO OCOOIMBOCTI KOHKYPEHTOCIIPOMOXKHOCTI MIiANPHUEMCTBA SIK TTOKa3HHKA
e(peKTUBHOI KOMEpUiHHOI JisibHOCTI. HaBeneHO IHCTPYMEHTH KOHKYPEHTOCIIPOMOXKHOCTI iJNPHEMCTBA, SIKi
JIOTIOMAraroTh 31iHCHIOBATH KOMEPIIiIHY IisSUTbHICTb.

KaiouoBi cioBa: KOHKypeHIis, KOHKYpEHTOCHPOMOXHICTb, BIUIMB KOHKYpEHILii, KOMepIiifHa IisUIbHICTB,
MIPOMHMCIIOBE ITiITPUEMCTBO.

Abstract. Based on the analysis of scientific sources, the impact of competition on the commercial activity of an
industrial enterprise is determined. The peculiarities of the competitiveness of the enterprise as an indicator of effective
commercial activity are considered. Presented the tools of the enterprise's competitiveness, which help to carry out
commercial activities.

Key words: competition, competitiveness, impact of competition, commercial activity, industrial enterprise.

Y pUHKOBIM EKOHOMII OJHIEIO 3 KJIIOYOBUX KaTEropid, IO HAWOLIBII KOHIIEHTPOBAHO
XapaKTepu3yloTh €(EeKTUBHICTh (YHKIIOHYBAaHHS MiJNPUEMCTBA, € KOHKypeHuis. [loHATTs
«KOHKYPEHIIIsD», KKOHKYPEHTOCIIPOMOXKHICTBY», «KOHKYPEHTHHH MOTEHIia» 3'SBUIINCS Y JIEKCUKOHI
BITYM3HSHUX €KOHOMICTIB 3 IEPEX0I0M €KOHOMIKHU /0 PUHKOBHX BiTHOCHH, X04a JTOCIIKCHHS 3 i€l
npoOieMaTuky Benucs me y 70-X pokax. Y 3araJbHOMY BUIIIA/I HOHATTS KOHKYPEHTOCTIPOMOXHOCTI
— 11€ BJIACTUBICTh TOBApy, MOCIYTH, Cy0’€KTa PUHKOBUX BIJTHOCHUH BHCTYINATH HAa PUHKY HapiBHI 3
MPUCYTHIMU TaM aHAJIOTIYHMMH TOBapaMH, MOCIyramM 1 Cy0’€KTamMH KOHKYPYIOUHMMH B MeEXax
PUHKOBHUX BITHOCHUH 1 BUIIEPEKATH CYIIEpPHHUKA B JOCATHEHHI IIOCTaBIEHUX €KOHOMIUHUX ITiJICH.

* .~ . .~ . . .. .
Haykoeuii kepisnuk:_Onvea Kyoupko, K.e.H., doyenm, ooyenm Kageopa KomepyitiHoi disnbHocmi i 102icmuku
KHEY imeni Baouma I'emvmana
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CyyacHuil TOTJIA Ha KOHKYPEHINI0 mo4yaB (opmyBaTucs 3 cepenunu 1980-x pokiB, Koiau
HaOyBa€ YMHHOCTI HOBa IHAYCTpialbHa €KOHOMiKa. IloJIOKeHHS TpPO CYTHICTh KOHKYPEHIIl,
3aKjIa7eHl B TOW MEepioJl, € aKTyaJdIbHUMH 1 cboro/iHI. KOHKYpeHIlis BU3HAYAETHCS K OOpOThOA MiXK
pizHuME cy0’exTamu, abo sk 0cobauBa GpopMa B3aeMOIii MK pi3HUMH (pipMaMHU, SKi MPALIOIOTh Ha
puHKy. OCHOBHA ME€Ta HOBOI 1HIyCTP1aJIbHOT EKOHOMIKH y TOMY, 1100 ITOKa3aTH, SIKUM YUHOM (hipmMu
yepe3 KOHKYPEHTHY B3a€MO/III0 KOOPIUHYIOTH CBOIO AisUTBHICTH [3, ¢. 36-37].

Ycemix mianprueMcTBa y KOHKYPEHTHIH 00pOThO1 3aI€KUTh BiJl TPhOX 0a30BUX IPyIl (DaKTOPIB:
BHYTPIIIHIH MOTEHIIa1, 30BHIIIHI MOXJIMBOCTI Ta JUHAMIYHI MOYKIIUBOCTI.

PuHKOBI BIZHOCHHU OCTaHHIMH POKaMU CTPIMKO Ha0yBarOTh KOHKYPEHTHOTO XapakTepy.
VY SBJICHHS PO KOHKYPEHTHUH XapaKTep B3a€MOBITHOCHH IPYHTYIOTHCS HA PI3HUX MOJIEIISX Ta BUIAX
KoHKypeHlii. EdexkTuBHa KOHKYpeHIs 3aleuTh BiJl Aii cy0'ekTiB, 1 Oap'epiB pUHKY, 1 HaBITh
KUTBKOCTI TIPO/IABIIIB 1 TIOKYIIIIB, MOOLITLHOCTI X peCypciB.

ETuUMONOTi4HO CI0BO «KOHKYPEHLis» MOXOJUTh B/l JATHHCHKOTO «concurrentiay, 0 03HAYAE
(GITKHEHH», «3MaraHas». CaMe TOBEAIHKOBE TPAKTYBaHHS L€l TPYIU CIIOYATKy BCTAHOBUIIOCS Y
mitepatypi. Uepes BiiiHy cynepHHUIITBA MIPOJIABLIIB 1 COKMBAYiB BCTAHOBIIIOETHCA 3arajibHa IiHa Ha
OJTHOPI/THI TOBApH 1 TOYHUN BUJ KPUBHX NONUTY i npomno3uiii. KonkypentHna 6opors0a 3ade3mneuye
(bYHKI10HYBaHHSI pUHKOBOI'O IIPUCTOCYBAHHS IIIHOYTBOPEHHS.

PiBenb 1 Tun (AKICTh) KOHKYpPEHLIi Ha PHUHKY HE TUIbKM BHM3HAYa€ CTATUYHY OLIIHKY
KOHKYPEHTOCIIPOMOXKHOCTI, a i MeBHOIO Mipoto 11 auHamiky. s edexkTUBHOI B3aeMonii ¢ipM Ha
PUHKY OJIHAKOBO BaXJIMBMUMM € 1 KOHKYPEHTHMH mpolec (Teopiss CyMIIIHHOI KOHKYpEHLIi) Ta
KOHKYPEHTHUH pe3ybTaT (€eKOHOMiuHa e(heKTUBHICTH Y BCiX 11 opmax).

3MaTHICTh MIANPUEMCTBA PEai30BYBATH Ta 3aXHINATA CBOi KOHKPETHI MEPEeBaru 3aJ1eKUTh BiJI
YCIHILIHOCTI NMPOTUCTOSHHS TUCKY KOHKYPEHTHHX CHWJI, sIKi 3apa3 Jil0Thb Ha pUHKY. MeTa OLiIHKU
KOHKYPEHTOCIPOMOKHOCTI MIIPUEMCTBA — PEaIi30BYBaTH 1 3aXMILATH CBOI IIpaBa B 00CTaBUHAX Ta
CUTyallisIX, IO CKJIajalThesa. g mporo morpiOHO 3'icyBaTH, SKHX IepeBar, 30BHILIHIX Ta
BHYTPIIIHIX, TI0 BiIHOIIEHHIO 10 KOHKYPEHTIB MOXe AocsrtH ¢ipma [2, c. 115-117].

30BHIIIHSA KOHKYPEHTHA lepeBara IpyHTY€EThCS Ha BIIMIHHHUX SKOCTSIX TOBapy, 10 CTAHOBIIATH
IIHHICTH JIJIS1 CIIOKUBadiB. J[ocsraeThcsl BOHA MiIBUIICHHIM €(EKTUBHOCTI pOOOTH MiATPUEMCTBA,
1110 MO3UTUBHO BIUIMBAE HA OOCATH BUITYCKY HPOIYKIIT UM CKOPOUYSHHAM BUTpAT. MOXKHA TABULIUTH
CIIOXKUBYI SIKOCTI TOBapy ab0 CTBOPUTH MPOITYKT-HOBHHKY, SKOMY IOKH III0 HEMa€e aHajoris [4].

3B'A30K M)XK TUIIOM PUHKY, Ha SIKOMY Mpalllo€ MiANPHEMCTBO, PIBHEM KOHKYPEHIIi Ha IIbOMY
PUHKY Ta MOKa3HUKaMU AISUTBHOCTI MiJMPHUEMCTBA IIOHAWMEHIIIe HEOJHO3HAYHUNA. 3 OJJHOTO OOKY,
HU3BKUH piBEHb OIIHOK KOHKYPEHTHOTO THUCKY MOKE CBIIYMTH NPO HASBHICTH MOHOIOJBHOTO
CTaHOBMIAa Ta 3a0e3MedyBaTd MOHOIOJBHY PpEHTY. AJie, MOXIHUBO, IO HU3bKUI piBEHb
3aHETIOKOEHHSI KOHKYPEHIIIE€I0 MMOB'SI3aHMUIA 3 JTIAUPYIOUYUMHU TO3UIIIMU (ipMH HA CBOEMY PUHKY. 3
1HIIOTO OOKY, BUCOKH PIBEHh KOHKYPEHI[i MOXKE CBIIUYMTH MPO NMPHUBAOIHUBICTH (IPHOYTKOBICTH)
KOHKPETHOT'O PUHKY, III0 TAKOX MO>KEe 3a0e31euyBaTu J0AaTKOBHM MPUOYTOK.

Sk  moka3HWUKHM, IO  XapakTepu3ykoTh e(ekTuBHICTH (I, y TIEBHOMY  CEHCI
KOHKYPEHTOCTIPOMOKHICTh (hipMH) BUKOPUCTOBYIOTH IIUIy HU3KY OJUHMYHHX Ta y3arajlbHEHHX
1HIUKATOPIB: MPOAYKTHBHICTh TIpalli, BAMIpsSHA K JI0AaHa BapTICTh OJHOTO 3alHSATOTO; BITHOCHA
MPOAYKTUBHICTD, IO JOPIBHIOE BiTHOUICHHIO MPOJYKTUBHOCTI Ha KOHKPETHOMY MiJMPHEMCTBI 110
BIJTHOILIEHHIO JIO CEPEIHBOI ISl JAHOI raixy3i MPOMHCIOBOCTI; CyKynHa ()aKTOpHa MPOAYKTHUBHICTD;
pPEHTA0ENbHICTh TPOAAXIB (CTaBICHHS BaJOBOTO MPUOYTKY A0 BUPYYKH); 3POCTaHHS OOCSTIB
MPOJIaXKiB; 3pOCTaHHs BUPOOITKY Ha OHOTO 3aiHATOTO. JKOACH 13 IUX MOKA3HUKIB HE € «17eaTbHUM
1 MOKe HeCTH B COO1 MMOMIIIKY Ta BiXHJICHHS, SIKI TIOB'sI3aH1 3 IPUPOJOI0 CaMOT0O TTOKa3HUKA, TaK 13
0COOJIMBOCTSIMHU BUMIpYy. TUM HE MEHII, B CYKYITHOCTI BOHU JTal0Th OLIBIII MEHII aICKBATHY OI[IHKY
PiBHS KOHKYPEHTOCIIPOMOXHOCTI [1].

OTXe, KOHKYPEHTOCTIPOMOXHICTh MiJMPUEMCTBA € TOKa3HUKOM €(PEeKTUBHOI KOMEpLiHHOT
TISUTBHOCTI Ta 3armopyKoto (piHaHCOBOI cTilikocTi mignpuemctBa. Hapasi BemeTsest cyBopa 60poTh0a
3a KO’KHOTO KJTIEHTA 1 HaifuacTille BOHA BiI0YBA€ThCA 32 JOIIOMOTOI0 PI3HOMaHITHUX MAPKETUHT'OBHX
3axofiB. Hacammnepen moTpiOHO BUKOPHCTOBYBATH Halie(heKTUBHIII Ta HaliCydacHIII iHCTPYMEHTH
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IUIS TIOKPAlIeHHs KOHKYPEHTHOTO CTaHOBMINA KOMEPLIMHOTO TMiINPUEMCTBA Ta IPH IOMY
00OB'A3KOBO KOPUCTYBATHCS MPUHITUIIAMHU KITIEHTOOPI€EHTOBAHOCTI.
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®OPMYBAHHSI CTPATETI'1i YIIPABJIHHSI TOBAPHUM ACOPTUMEHTOM
KOMEPLIITHOT'O MIAMPUECMCTBA

FORMATION OF A COMMERCIAL ENTERPRISE'S PRODUCT ASSORTMENT
MANAGEMENT STRATEGY

AHoTanis. Bu3HaueHO TMOHATTS AacOPTUMEHTY, TOBAapHOI'O AaCOPTUMEHTY Ta YIpPaBIiHHA TOBAPHUM
ACOPTHMEHTOM. PO3IIITHYTO KOHIIETIIIIIO yIIpaBIliHH ToBapHUM acopTuMeHToM @. Kotiepa, sk 6a30By. 3anpormoHoBaHi
eranu GopMyBaHHS TOBapHOI cTpaTterii mianpueMcrsa. BusHaueHi 0oCHOBHI MeTOAM (POPMYBAaHHS aCOPTHMEHTY.

Kurouosi ciioBa: ToBap, TOBapHUIT aCOPTUMEHT, TOBapHa IIOJITHKA, CTPYKTYPa aCOPTHMEHTY.

Abstract. The concepts of assortment, product assortment and product assortment management are defined. The
concept of product assortment management by F. Kotler is considered as a basic one. Proposed stages of formation of the
product strategy of the enterprise. The main methods of assortment formation are defined.

Key words: product, product range, product policy, product range structure.

Ha panuii yac B Hamii KpaiHi Ta B CBiTI B IIJIOMY CIIOCTEpIra€ThCs aKTUBHUH PO3BUTOK
TOproBoi ramy3i. BigOyBaeTbcsi BOyJIOBYBaHHS TOPTiBJII y TJIOOAJbHY €KOHOMIKY 31 HIBUIKHM
PO3BHUTKOM iHTErpauiiHux npoueciB. Toprieis sSKICHO 3MiHMJIAacs, BiIOYBalOThCS 3MiHU B PYCi, B
yIpaBIiHHI aCOPTUMEHTOM, B OOCIYroByBaHHI, B iH(MpacTpykTypi Tomo. Ha po3BUTOK TOpriBimi
BIUIMBAIOTh 0araTo YMHHUKIB: pUHKOBI BiIHOCHHU, PIBEHb KYMiBEJIbHOI CIPOMOMXHOCTI HACEICHHS 1
0oco0uBO mporecu iHTerpamii. EdexkTuBHE ympaBimiHHS acCOPTUMEHTOM TOBapy, Ui Cy4acHHUX
TOPTrOBUX MiANPUEMCTB, OHA 13 HAMBAXKIMBILINX HAMPAMIB Y TOMY JisUIBHOCTI, OCKUIBKH BiJ] HHOTO,
MEePEBAYKHO, 3AJICIKUTH 3arajoM yCHiX 1 KoMepiliitHa epeKTUBHICTh BCI€T MIsITBHOCTI MiANPUEMCTBA.
3BakaloyM Ha MOTIPLICHHA CTaHy EKOHOMIKM YKpaiHM B yMOBaxX BEJCHHS BIMHH IOCHIMIACH
KOHKYpEHIIisl Ha pUHKaX 30yTy, TOMY JJI1 KOMEPIIIHHOTO MiANPHEMCTBA BCE O1IBIIOI aKTyaIbHOCTI
HaOupae GopMyBaHHs cTpaTerii yIpaBIiHHSI TOBAPHUM aCOPTUMEHTOM.
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