packaging management. Warehouse space must also be well-lit and allow daylight penetration in
addition to providing the right temperature and welfare facilities [4].

So logistics is an essential part of e-commerce. The need to work in this direction is fully
embedded in the logic of improving the quality of customer service and ensuring their loyalty.
Delivery should be fast simply because no one likes to wait for a parcel. If a person orders a certain
product - for example, to make a gift to someone - even one day of delay will be critical for him.

In addition to working on speed of delivery, offer the buyer a choice: mail, transport service,
courier to the house, within 24 hours or on a selected date. These small but useful options provide a
positive customer experience from interacting with your online store. All your efforts to organize
the work of the online store will lose meaning if the goods are not actually in stock, and delivery
has become a painful expectation.
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EJJEKTPOHHA KOMEPIISI YKPATHU: CTAH TA IEPCIIEKTUBH

SJIEKTPOHHAS KOMMEPLUSA YKPAUHBI: COCTOAHUE U
INEPCIIEKTHUBbI

ELECTRONIC COMMERCE OF UKRAINE: STATUS AND PROSPECTS

AHoTauis. B cTaTTi Ha OCHOBI aHAI3y CTATUCTHYHUX JAaHUX, IO OMHICYIOTh PO3BUTOK PUHKY €IEKTPOHHOI TOPTiBIIi
B YKpaiHi, BUSIBIICHO OCHOBHI TCHJICHIIIT, [I[0 CKJIAIUCS B KpalHi, BU3HAYCHO CHJIbHI Ta CJIa0Ki CTOPOHH JaHOi chepu, a
TaKOX MEPCHEKTHBH pPO3BUTKY.IIpOorpecuBHUII PO3BUTOK Ta BIPOBA/KEHHS EJICKTPOHHOI TOPTIBII € OHIEH 3
HaMOUIBII 3HAYHKX 3MiH, SIKY 3apa3 IIepexHBae CBIT Oi3HeCy.

AuHoTanusi. B cTathe Ha OCHOBE aHaIM3a CTATUCTUYECKUX JIAHHBIX, OIHUCHIBAIONIMX PAa3BUTHE PhIHKA
JJIEKTPOHHOUN TOPrOBJIM B YKpauHe, BhISBICHBI OCHOBHBIE TEHCHIIMHU, CJIOXKHUBIIMECS B CTPAHE, ONPE/IE/ICHbI CHIIbHbIE
U cinabble CTOPOHBI MaHHOW cepbl, a TakKe MEPCHEKTUBBI Pa3BUTHS.IIPOrpEeCCUBHOE pa3BUTHE U BHEIPEHHE
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AIIEKTPOHHON TOPTOBIH SBISIECTCA ONHOW M3 HanOoJee 3HAYUTENFHBIX M3MEHEHHH, KOTOPBIA ceifuac mepeKuBacT MHUp
OuzHeca.

Abstract. Based on the analysis of statistical data describing the development of the e-commerce market in
Ukraine, the article identifies the main trends in the country, identifies the strengths and weaknesses of this area, as
well as prospects for development.The progressive development and implementation of e-commerce is one of the most
significant changes that the business world is currently experiencing.

OpHiero 3 HaAWOUTBII 3HAYHMX 3MiH, Ky 3apa3 MEpeXHBa€ CBIT Oi3HECY, € PO3BHTOK Ta
BIIPOBA/PKEHHsI €JIEKTPOHHOT KOMepIii. 3 ypaXxyBaHHIM CTPIMKOTO PO3BUTKY IHTEPHET-TE€XHOJIOTIH,
eJIEKTPOHHA KOMEPIIisi HapOmIy€e OOCSITH y CBITOBOMY MacmTadi i pOpMYy€ETbCs K OKpeMa rairy3b
eKOHOMikM. He BHKIIOUEHHSIM € 1 cepa TOPriBeNbHUX BITHOCHH, KA, HA CHOTOMAHIIIHIN JCHD,
aKTHBHO MEPEMIIIYEThCS B OHJIAMH CBIT. AHAI3 Cy4acHOTO CTaHy PO3BUTKY €JIIEKTPOHHOI TOPTiBII
B CBITI Ta B YKpaiHi J03BOJINTh BUSABUTU OCHOBHI TEHJEHLII B LIl ramy3i, MEPCIEKTUBU PO3BUTKY
Ta 3arpo3, SKi BUHUKAIOTh MK BCiMa YYaCHHUKaMH BIIHOCHH JaHO1 chepu. BapTo 3ayBaxuTH, 1m0
naHa cepa € HaCTUIbKM MIHJIMBOIO, 110 aHANI3 CTATUCTUYHUX JAaHUX, HA OCHOBI SIKOTO MOXe OyTH
c(hOopMOBaHO TEBHI PEKOMEH/AI1, Ma€ TPOBOJUTUCH MOCTIiHO. Came ToMy 3amada JTOCIiHKCHHS
CY4YacHOT'0 CTaHy pPO3BUTKY €JIEKTPOHHOI TOPTiBili B YKpaiHi € aKTyaJbHOIO.

Po3’sicHeHHST KOHIIETIIIIT «eJIEKTPOHHA KOMEPIIish» aKTUBHO PO3MOYAIUCh HAmpHKiHI 1990-x —
noyatky 2000-X pokiB Ta po3IUIMINCH HA JIBa TaOOpH: MepIlli BBAXKAJIH, 110 €IEKTPOHHA KOMEPLis
MOKe OyTH BH3HAuU€HA SIK B3a€MOJiSl MK CHCTEMaMH 3B'SI3Ky, CHCTEMaMH KEPYBAaHHS JaHUMHU Ta
0e3mneKoro, yepe3 sKi BiI0yBaeTbcs OOMiH KOMEPIHHOI 1H(OpMAILi€0 CTOCOBHO MPOAYKTIB abo
nocayr [1,2]. IHom K, TPUXWIBHUKK OUTBIN CyYacHHX TIIXOZIB, BHU3HAYAIOTh EJIEKTPOHHY
KOMEpIIIO JIMIIE K MPOBEJCHHS ONepalliil 3 KymiBii Ta MpoJaxKy TOBapiB uepe3 Mepexy IHTepHerT.
[TpoTe, Ha OCHOBI APYTOTO MiAXOTY 1 CHOPMYBAIOCH BU3HAYCHHS MTOHATTS «EJIEKTPOHHA TOPTIBIISD).

be3nocepenHbo cydacHuil ctaH po3BUTKY chepH elIeKTpOHHOI KOoMeplii Ta TOpriBii B YKpaiHi
3a OCTaHHI POKM OyJO JOCTIDKEHO Yy HaykoBHX mparsx. [Ipore, craructuuna iHbopmaris
MOCTIMHO 3MIHIOETHCSA 1, BIAMOBIIHO, MOTpeOye OHOBJCHHS Ta aHalli3y HOBUX C(HOPMOBAaHUX
TEHJICHIIIH, K1 3/[ICHIOIOThH BILUIMB HAa PO3BUTOK €JIEKTPOHHOI TOPTIBIIl B YKpaiHi.

TakuMm 4YMHOM, METOI0 JAHOTO JOCITIUKEHHS € MPOBEAEHHS CTAaTUCTHUYHOIO aHali3y CTaHy
PO3BHUTKY pHHKY €JIEKTPOHHOI TOpriBmi B YKpaiHi. A 3aBIaHHSAM: IOCIIHKCHHS KOHIETIIii
«EJIEKTPOHHA TOPTiBIIA»; aHANI3 CTaHy 3aKOHOAAaBUOi 0a3u YKpaiHM B peryiroBaHHS JaHOi cepu;
CTaTUCTHYHHIA aHaJIi3 TEHIEHIII PO3BUTKY €JIEKTPOHHOI TOPTiBIIi B YKpaiHi.

3 Ttoro uacy, Ak 3aiiicHuBcs npopuB cuctemu WorldWideWeb y cepeauni 1990-x pokis,
[HTEpHET NepeTBOPHUBCS HA IHTETPOBaHY INI00ATBHY MEPEKY 3 PI3SHOMAHITHUMH MYJIbTUMENIHHUMH
uiasMu. Taki TOHATTA, SIK €JNEKTPOHHA KOMEPIIis, E€JEKTPOHHMI Oi3HEeC, IHTEepPHET-€KOHOMIKa,
UuQpoBa eKOHOMIKA € BiJIHOCHO HEAaBHIMU KOHCTPYKIISIMU.

Ha cporoguimHiii AeHp UIs ONKMCY EKOHOMIYHHMX BIHOCHH Yepe3 Mepexy IHTepHeT
BUKOPUCTOBYETHCS TTOHATTS «EJIEKTPOHHA KOMEPIIis», SKE 1 € YACTUHOIO IHTEPHET-eKOHOMIKH. Tak,
Oprani3aliiss eKOHOMIYHOT'O CIIBPOOITHULITBA Ta PO3BUTKY HAJA€ JBa BU3HAUEHHS JAHOTO TEPMiHY
[3]: 1) y By3bKOMY CEHCI, CJIEGKTPOHHA KOMEPIIis — II€ PO UM IMOKYITIKA TOBAPIB Ta IMOCITYT MiX
cy0’€KTaMU €KOHOMIYHHUX BIJTHOCHH,IIO IPOBOJATHCS uepe3 Mepexy InTepHer. ToBapu Ta nociyru
3aMOBIIIIOTECS Yepe3 [HTepHeT, ajie TIaTiK Ta OCTaToYyHa JOCTaBKa TOBapy ado MOCIYTH MOXYTh
3MIACHIOBATUCA K B OHJIAIH, TaK 1 B 0(JIaiiH pexxumi. 2) y MHUPOKOMY CEHC1, eIeKTPOHHA KOMEPIIis
— e Oyab-ska (opma Oi3HEC-BITHOCUH, € B3a€MOMIS MK Cy0’€KTaMH BiJOYBa€ThCS MUISIXOM
BUKOpPUCTaHHS [HTEpHET-TEeXHOIOT1H.

ETamom 3akoHOIAaBYOTO BHU3HAUEHHS OpraHi3alliifHO-IPaBOBUX 3acajl IisUIBHOCTI y cdepi
€JIEKTPOHHOI KoMeplii B YKpaiHi, Ha CbOTOHIIIHIN AeHb, cTaB 3akoH YKpainu «lIpo enekTpoHHY
KoMepIIioy, mpuiHaThil y 2015 pori. JlaHuit 3aK0H BCTAHOBITIOE MOPSIOK BUNHEHHS €JICKTPOHHUX
MIPABOYUHIB 13 3aCTOCYBaHHAM iH(OPMAIIITHO-TENEKOMYHIKAIIHHUX CHUCTEM Ta BH3HAudae IMpasa i
00OB’SI3KH YYaCHHKIB BITHOCHH y c(epi eIeKTPOHHOI KOMEepITii.

B Teopii enekTpoHHOI KOMepLii AaHy raigy3b OPUHHATO PO3PI3HATH 3a THIIAMH, BUIUICHUMH Ha
OCHOBI  B3aeMonii MK Cy0’€KTaMH  E€KOHOMIYHMX  BigHOCHH. HaifOimpm  mmpoxo
PO3MOBCIOKEHUMU cepell HuX €: 1) 6i3Hec-10-613Hecy (B2B) — B3aeM03B 30K MmiAMPHEMCTB 1 T.I1.;
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yepe3 pi3HOMaHITHI BipTyanbHi B2B Malimanuumku maHi Cy0’€KTH OTPUMYIOTh MOXKIIHUBICTH
oOMiHIOBaTHCh 1H(OpPMAIIi€l0, 3HAXOJUTH HOBUX IMapTHEPIB Ta MPOBOJUTH TOProBi omeparii.; 2)
0i3Hec-no-ciokmnBada (B2C) — B3aeMO3B’S30K PI3HOMAHITHHX KOMIIAHIM Ta IMOCTaYaIbHUKIB
TOBapiB Ta MOCIYT 3 KIHIEBUMM CIIO)KMBadaMU B Mepexi IHTepHeT; 3) crokuBay-I0-CloKUBavya
(C2C) — 3abesmeuye B3aEMOII0 MK KIHIICBUMH CIIO)KHBA4aM{ IHTEPHET-TIOCTYT (HAPUKIIA,
IHTEpHET-ayKIIIOHH).

3araiom, iHTCHCUBHICTh BUKOPHCTaHHS PI3HUMH Cy0’€KTaMU MOXIIMBUX CEPBICIB €IEKTPOHHOI
KOMepllii, B TOMY YHMCJIi 1 €IeKTPOHHOI TOPTiBIi, HEPII 32 BCE, KOPEIIOE 3 TAKUM MOKAa3HUKOM, K
KUTBKICTh IHTEPHET-KOPHUCTYBaUiB y KpaiHi.

3BakalouM Ha BEJIUKY I'yCTOTY HaceJIeHHs Ta IMIBMJKE MOIIUPEHHS 1H(QOpMAaIiifHUX TEXHOJOT1H,
npoBigHI To3umii 3aiimae Asig. Kpainm €Bporm Ta AMEpHKH € BHCOKOPO3BUHYTUMH Ta
BIIPOBAIKEHHS IHTEPHET-TEXHOJIOTIH € YaCTUHOI aKTUBHOTO IiJIBUIIIEHHS €(EeKTUBHOCTI Oi3HECY.
YkpaiHa, TakoX, 3aiiMae He OCTAHHI TTO3HIIIi.

3a nanumu IHTepHer Acomianii YkpaiHu, B YKpaiHi KOPUCTYIOThCS iHTepHETOM 21,6 MIH
KOpUCTYBadiB, cepel SKUX HAHOUIbIl aKTUBHHUMHM KOPHUCTYBadyaMH € TaKi KaTeropii:
IIKOJISAPI/CTYICHTH, BIACHUKA ab00 JTUPEKTOPH BEIMKOTO Ta cepeaHboro Oi3HeciB Ta
BIICBKOBOCITYXOOBIIi (piBeHb KOopucTyBaHHS I[HTepHEeTOM maHumm Tpynamu ckiaB 100%) [4].
BinmnosigHo, 11e MPU3BOAUTH 10 3pOCTAaHHS 00OPOTIB €NEKTPOHHOT KOMEPIIii, TaK SK pi3HI Cy0’€KTH
CIpUIMAOTh [HTEpHET SK MPUPOJHE CEPENOBHIIE ICHYBaHHS, /€, BiIIOBITHO, 3aI0BOJIBHIIOTHCS
Oyab-ski moTpebu. 3aranoM, Oin3bko 67% yKpaiHCBKHUX I1HTEPHET-KOPUCTYBauiB BiJIBIAYIOThH
caiiT, TOB’s3aHi 31 cdeporo enekTpoHHOi Komepmii. Jlo TpiikM HAWMOMyJAPHIIINX CAWTIB
eJIEKTpOHHOI Komepuii B Ykpaini y 2017 poui ysinumm OLX.ua (40,4% kopucryBauiB),
Rozetka.com.ua 32,5%), Prom.ua (26,5%). Jlani pecypcu BimHocsthes 1o B2B, B2C Ta C2C
BIJTHOCHH.

3riHO MPOBENCHOMY aHalli3y OCHOBHHMX TEHICHIIN PO3BUTKY C(epu eJIEKTPOHHOI TOPTiBIi B
VYkpaiHi, MOkHa cOpMyBaTH HACTYIHI JOBIOCTPOKOBI MEPCHEKTUBU JAJIs L€l ramysi: 1) mocriiiHe
HapoOUIYBaHHS KOPHCTYBadiB Mepexi [HTepHET 3HauHO PO3LIMPIOE MOKIMBOCTI MO 3aIy4YEHHIO
CIOKMBAYiB TOBapiB Ta TMOCIYT; 2) CBIIOMICTh CIOXXHBAaudiB 3 KOXXHUM JIHEM Bce OinbIie
3MIHIOETBCS B OIK CXMIIBHOCTI JI0 BIPOBAKCHHS 1HPOPMALIHHIX TEXHOJIOTIN Yy BCi ceph KUTTS,
3) cyO’eKT eNeKTpOHHOI KOMEpIii 3aBXIuW Ma€ TOTEHIian IO pPO3IUPEeHHS; 4) KepyBaHHA
i ANPUEMCTBOM-Ha/IaBayeM MOCTYT HE OOMEXY€EThCS Hi 4acOM, Hi MPOCTOPOM. SIKIIO TOBOPHUTH O
KOPOTKOCTPOKOBHX NEPCHEKTHBAX PO3BUTKY €JIEKTPOHHOI TOPTiBii B YKpaiHi, TO 1€, 0€3yMOBHO, —
BJJOCKOHAJICHHSI HOPMAaTUBHOI 0a3u, Ta ajganTallis 3apyOiKHOTO JIOCBiMy B I Taiy3i B Mexkax
Kpainu [5].

Takum 94MHOM, HA OCHOBI MPOBEACHOTO JOCITIKCHHS BU3HAYEHO, IO €JIEKTPOHHA TOPTIBJIS Ha
CBITOBOMY PUHKY OTOTO>KHIOETBCSI 3 TIOHATTSAM €JIEKTPOHHA KOoMepLis. 3riiHO 3 3aKOHOM YKpaiHu
«IIpo eNeKTpOHHY KOMEPIIi0», CIIEKTPOHHA TOPTIBIISl BU3HAYAETHLCS K TOCIOIAPChKa TisSUTBHICTD Y
cdepi eIeKTPOHHOI KyMiBIi-MPOAaXy, peaiizaiii TOBapiB MUCTAHIIIMHUM CIHOCOOOM MOKYIILO
IUITXOM  BYMHEHHS  €JIEKTPOHHUX  TPABOYMHIB i3  BUKOPUCTAHHSAM  iH(pOpMaIiifHO-
TEJIEKOMYHIKalIHHUX cucTeM. IIpoBeneHO CTaTUCTUYHUI aHaji3 CTaHy PO3BUTKY €JIEKTPOHHOI
TOpriBii B YKpaiHi, JOCTIIPKEHO OCHOBHI TEHJCHIi. BU3HAU€HO MOXXJIMBOCTI JJISi TOJAIIBIIOTO
PO3BUTKY PHUHKY €IEKTPOHHOI TOpriii. BusHadeHo, mo ykpaiHIi Bce Oulblle MOYMHAIOTH
BUKOPUCTOBYBATH iH(OPMAIIIHUIN TPOCTIp ISt 3iHICHEHHS PI3HOMAaHITHUX OTEparliid.
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JUKEPEJIA KOHKYPEHTHUX IIEPEBAI' B E-BI3HECI
NCTOYHUKHU KOHKYPEHTHBIX IPEUMYUECTB B 2-BU3HECE

SOURCES OF COMPETITIVE ADVANTAGES IN E-BUSINESS

Anoranis. KonkypeHTHi nepeBarn B e-0i3Heci € NMPO30PUMHU Ta JOCTYITHHMH JUIsl KOIIIOBAHHS W BiATBOPEHHS
KOHKYpPEHTaMH. AKTyaJbHHM HamnpsMoM (GOpMYBaHHS HOBHX KOHKYPEHTHHX IepeBar B e-0i3Heci € po3IIUpeHHS
CIIEKTPY IHCTPYMEHTIB €JIEKTPOHHOTO MapKETHHTY, 30KpeMa MUITXOM HenpsMoi MOIyJIsSpH3allii TOBapiB B COIiaIbHIX
MepeXxax, IO Halae MOXIUBOCTI BCTAaHOBJCHHS OIOCEPEAKOBAHOI KOMYHIKAMii 31 CIOXHBadeM Ta CIPHSIHHIO
CHOXKHUBYiH JIOSITBHOCTI.

AnHoTauusi. KoHKypeHTHble mNpeuMyliecTBa B 3-OM3HEcCe SBISAIOTCS MNPO3PAYHBIMH M JOCTYNHBIMH I
KONUPOBAaHUS M  BOCHPOM3BENEHHS KOHKYPEHTAMH. AKTYyaJbHBIM HampaBlIeHHEM (OPMHUPOBAHUS  HOBBIX
KOHKYPEHTHBIX [IPEHMYILECTB B 3-OM3HECE SBIIAETCS PaCIIMPEHNE CIIEKTPa HHCTPYMEHTOB 3JIEKTPOHHOIO MAapKeTHHTa,
B YaCTHOCTU IIYTEM KOCBEHHOM nonyJjsgpu3anuu TOBApPOB B COIUAJIBHBIX CCTAX, YTO Jac€T BO3MOKHOCTbH
OII0CPEIOBAaHHOM KOMMYHHKAIIMK TPOU3BOAUTEISI C TOTPEOUTENIEM U CIIOCOOCTBYET MOTPEOUTENBCKOH JIOSUIEHOCTH.

Abstract. Competitive advantages in e-business can be easily copied by competitors. This problem forces e-
business to seek new competitive advantages. For this, companies use electronic marketing tools. In particular, product
promotion through social networks. This allows for indirect communication between the manufacturer and the
consumer.

B ykpailHCBKiii eKOHOMIli BiIOYBa€TbCS CTAHOBIICHHS KOHKYPEHTHOTO CEpEIOBHINA, SKE
BHUMarae BiJl BITYM3HSIHHUX MIANPUEMCTB MOIIYKY HOBUX (DOpPM 1 METOAIB BEICHHS KOHKYpPEHTHOL
00poThON. YTBOpEeHHS HOBUX Oi3HEC-MOZENEH, SKi € XapaKTepHUMHU Il MUPPOBOI €KOHOMIKH,
30KpeMa 30UIbIIEHHS BUAIB JISJIBHOCTI, IO peati3yloThCs 3a JOMOMOIOI0 EIEKTPOHHHX 3ac00iB
0i3Hec-KOMYHiKallii, mepeadayae 30CepeKCHHS yBaru IiIIPUEMIIB Ha 3aCTOCYBAaHHI a/IeKBaTHUX
croco6iB opMyBaHHsS KOHKYPEHTHHX TepeBar miAnpueEMCTBA.

[cHy€e nexibKa TpaKTyBaHb MOHATTS €IEKTPOHHOTO Oi3HECY.

Enextponnuii Oi3Hec (e-business) — [ijoBa aKTHBHICTb, IO BHKOPUCTOBYE MO>KIHBOCTI
rio0anbHUX 1H(GOPMAIIHHIX MEpeX s 3AiHCHEHHS! BHYTPIIIHIX 1 30BHIMIHIX Oi3HEC-KOMYHIKaIii
3 METOI0 OTpUMaHHs NpuOyTKy. JlaHe HOHATTS € ACW0 IMIMPIIUM, HIXK MOHSTTS €JIEKTPOHHOI
TOPTiBJi, fKa, CBOEI YEProro, rnepeadadac BUBEIACHHS B OH-JIAWH (opMmaT JIHIIE IPOIECiB
MpOJaXiB, SKI 3AIMCHIOIOTHCS 3 BUKOPUCTAHHSM BIACHOTO BIpPTyaJbHOTO Mara3uHy Ta/a0o
30BHIIIHBOI ITOCEPETHUIIBKOI OH-JTaliH TOpriBenbHOI m1atdopmu [1; 2].

XapakTepHUMU pucaMu e-0i3Hecy € KOMIUIEKCHA IiPKUTaNi3allisi BHYTPIIIHBOI CHUCTEMH
VIOpaBITiHHA 3 MOJJIMBICTIO €JNEKTPOHHOTO 3a0e3nedeHHs peaiizamii (yHKIIH TiaHyBaHHS,
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