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mIaxoau 10 YIIPABJIIHHA CTPATETI'TYHO BAKJIMBUMMU BI3BHEC-3B’SI3BKAMUA

Anomayis. Ilpoananizoeano nioxoou 00 OiaeHOCMUKU CMAKy mMa YAPAGLIHHS CMPAMeZiYHO 8aAXNCIUsUMU Oi3Hec-
368 ’s3Kamu  Oi3Hec-opeanizayii. 3anponoHo6ano WiNAXU 3MIYHEHHT CMPAME2IuHO 6aXCIUGUX Oi3Hec-36 513Ki6 O
00CsicHeH s, | YMPUMAHHS CMILUKOT KOHKYPeHmHOI nepesazu: YMOYHeHHs YMO8 KOHMPAKMIE, yYacmy napmHepis y
811aCHOCMI, 6ePMUKANIbHA IHMeZPayis.
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Abstract. Approaches to diagnosing the state and managing strategically important business relationships of a
business organisation are analysed. Ways to strengthen strategically important business relationships in order to
achieve and maintain a sustainable competitive advantage are proposed: clarification of contract terms, partner
participation in ownership, vertical integration.
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AKTyajJbHicTh. CTpaTeriunuii ycmix Oi3Hec-oprasizallii 3aJIeKUTh Y TOMY YHCHI Bif
JIOBIOCTPOKOBUX B3a€EMOBHTIAHMX BITHOCHUH 3 Oi3Hec-mapTHepaMH. TakMMH BiIHOCHHAMH
HEOOXIJJTHO YIPABJIATH: TPOBOJUTH CUCTEMATHYHHA MOHITOPHHI B3a€MHOI 3aJJOBOJICHOCTI
MapTHEPIB CITIBIpaIeio 3 Oi3HEeC-OpraHi3alli€ro, BUSABJIATH MOTEHIIHHI MpoOJIeMHu 1 BYaCHO ixX
norepekaTu abo po3B’si3yBaTH.

IlocTanoBka 3aBaaHHs. MeTOI0 JOCTIKEHHS € BU3HAYEHHS MITXOIIB 1O YIPaBJIIHHA
CTpaTeriuHO BaXKIMBUMHU JUIs O13HEC-opraHizauii 6i3Hec-3B’ I3KaMH.

Pesyabratn jpociimkenHsa. Orisgny myOmikamid CBUTYMTH PO Te, MO Oi3HEC-3B’SI3KH
MEPEBAXHO JOCTIPKYIOThCS (axiBLSAMM 3 MAapKETHHTY, BIIIOBIIHO, aHATI3YIOTHCSI MapKETHHIOBI

crpaterii. Takox € JOCTIPKEHHS PO poJib Oi3HEC-3B’SI3KIB y OOTpYHTYBaHHI Oi3HeC-CTparerii.

141


mailto:prokhorova.yeliena@kneu.edu.ua

[eitrep [1] mocmimkye Tpu pi3HiI curyarii Oi3HEC-3B’S3KiB: BCTYN y HOBI BIJHOCHHHU,
3aXHMCT ICHYIOUMX BIAHOCHMH a00 TpPUIIMHEHHS iCHYIOuMX BigHOCHMH. OCHOBHY yBary aBTOp
MPUIUISLE MAPKETHHTOBUM PILICHHSM MIOJAO CIIBIIPalli 3 MOCTa4aIbHUKAMHU.

Komonen i OnkyHeH [2] BUB4aM TOBroCTPOKOBI BIIHOCHHU MK TignpuemcTBamu (B2B) Ha
MDKOCOOHCTICHOMY PiBHI 3 TOYKH 30y Kili€eHTa. BOHM BHUSBWIIIH, 1110 TOBIOCTPOKOBI BITHOCHHH MDK
KirieaTaMu B2B po3BuBaroThCcs Ha MDKOCOOHCTICHOMY piBHI 4epe3 MPOoIiec MOCTIHHOT OI[IHKY BUTpAT
1 BHHAropoJi, CaMOPO3KPUTTS Ta PO3KPHUTTS iHopMarllii mpo OBHEC y TpH €Tanu: CTaHOBJICHHS
TJIOBUMH TIapTHEPaMH, TApTHEPAMH TIO CITIBIPAIli, MapTHEpaMH MO CIIBIpali Ta OCOOMCTUMH
naptHepamu. O1iHKa BUHArOpoJ] POCYBAETHCS Bijl O13HEC-OPIEHTOBAHOI IO TAaKO1, IO BKIIIOYAE IIIE
OuTbllEe BUTIJ, MOB'I3aHUX 3 BiJHOCHMHAaMH. PO3KpuTTs iH(opMallii mpocyBaeThesi yepe3 3araibHe
po3kpuTTs HPOpMallii mpo Oi3HEC Ta 3arajgbHe PO3KPUTTS iHOpMAIl Mpo cede; cTpaTeridHe
po3KpUTTs 1HPOpMALii Mpo O13HEC Ta PO3KPUTTS 1HGOPMAITIT TPO OCOOUCTE KUTTS;, Ta CHHEPTETUIHE
po3kputTs iHDOpMaIlii mpo Oi3HEC Ta MpUBaTHE PO3KPUTTS iHHOpMAITii mpo cede.

PelinmManH 31 cmiBaBTOpamMu [3] MpOMOHYIOTH AOCHIAHULBKY MOJEIb, B SAKIA JBi
KOHKYpEHTH1 cTpaTerii KommaHii — audepeHmianis Ta JiIEpCTBO 3a BHUTpaTaMH —
onocepenkoBytoTh BB CRM Ha edexTuBHICTH KOMITaHii. ToOTO Gi3HEC-3B’SI3KM BUBYAIOTHCS
4yepe3 MEHEHKMEHT 3B’ SI3KIB 31 CITOKUBAYaMHU.

VY myo6nikamii bena 1 cmiBpocmimHukiB [4] poOWTHCS BHUCHOBOK, IO B3a€EMOBHTIAHI Ta
JIOBIOCTPOKOBI BIJHOCHMHM MDK OpraHi3alliiMH Ta IiXHIMH KII€HTaMHU 3HIDKYIOTh BHUTpaTH,
MOJICTITYIOTh BEJIEHHs Oi3HECY Ta MiABUIITYIOTh BapTICTh Oi3HECY.

VY3aranpHUBIIM AOCTIPKEHHS IIIOJI0 YIIPABIIiHHS Oi3HEC-3B’A3KaMH, a TAKOXK PEKOMEH IaIlil
npodecopa JIkoHcoHa [5] Ha Kkypci «SIk oTpuMartu MakKCHUMalbHY Biagady BiJ IUTOBHX
BinHocun» B yuiBepcureri Kopuemn (Hpro-Hopk, CIIIA) mpomnoHyeMo HiAXix A0 JiarHOCTHKH
Oi3HeC-3B’SI3KIB 1 yIPABIIIHHS iX MTOKPAIIEHHSIM.

Ha mepmomy erani ympapiiHHS Oi3Hec-3B’SI3KaMM CJIil CKJIACTH TEpeJikK ycix Oi3Hec-
MapTHEPIB Opraxizaiii, BU3HAYMBIIM, SKI TPOJYKTH abO IMOCIYrd BOHHM HaJalTh Oi3HEC-
oprasizaiii; fIKy LiHHICTh MPOAYKTH a00 MOCIYTH MapTHEPIB JAOJAIOTh KIHIIEBUM HpPOAYKTam /
nociyraMm Oi3Hec-oprasizaiii; sKy IIHHICTh Oi3Hec-oprasizauis nojae Oi3Hec-apTHepam Yy
BIJINOBi/Ib; SIKWW BIUIMB II€ MApTHEPCTBO Ma€ Ha JUIOBY pemyTallito Oi3Hec-opranizamii. 3a
pe3ynbTaTaMu iHBeHTapu3ailii Oi3Hec-MapTHEpiB MOXKHA CKIACTH PEHTHUHTOBUN CHHCOK,
BU3HAYMBILIY, $KI 3 NapTHEpPIB € CTpaTeriyHO 3HAYyIIUMHU Juid Oi3Hec-opraizaiii, 1 Ha
YIIpaBJIiHHI 3B’ SI3KaMU 3 SIKUMU CII1]1 CPOKYCYBaTH OCHOBHI 3yCHJLIIS.

binbin neTanpHUM aHai3 CTpATEeTiyHO BAXIUBUX Oi3HEC-MIAPTHEPIB Mae BKIIOYATH
npuOJIM3HO Taki acrekTu: 1) ki ouikyBaHHs Oi3Hec-opraHizauii Bif nmaptaepctBa? SIkuii BHECOK

Oi3Hec-opraizailii y napTHepCTBO, 1 IKOTO BHECKY Oi3Hec-opraHizallis O4iKye Bia mapTHepiB?
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2) saKi TOTEHIIHHI MOKJIHMBOCTI TOKpAaIleHHs CIHiBIpani 3 Oi3Hec-mapTHEpPOM, SKi IIe He
BUKOPUCTOBYIOThCsA? 3) uM 00M/IBa MapTHEPU OTPUMYIOTh B3a€EMHY BHTOJly Bin criBmpani? 4) uu
BCTaHOBJICHO JOBIpY MK mapTHepamu? 5) sKi MOKa3HUKH / O3HAKH YCHIIIHOCTI mapTHepcTBa?
Uu BBaXxaroTh Oi3HEC-opranizanis i 0i3Hec-MapTHEPH CIIBIIPALIO YCIIIITHOIO?

SIKIIo aHami3 CTPATEeTivHO BAXIMBHUX Oi3HEC-3B’A3KIB CBIIYMTH MPO MOTEHIIIHHI 3arpo3u
criBIparii B MaifOyTHhOMY, HEOOXiTHO MOTIEpEINTH HETaTUBHI HACTIIKY [T Oi3HEC-OpraHizarii.
HeraruBHi cumnTomMu 0i3HEC-3B’3KIB MOKIIUBI HACTYMHI: 1) OMOPTYHICTUYHA MTOBEIIHKA, KOJIU
OJIMH 13 TApTHEPIB HAMaraeTbCs OTPUMATH OUIBIY BHUTOJY 32 PaxyHOK IHIIOTO MapTHepa.
Hanpuknan, mopyiryrodn yMOBH KOHTPAkTy; 2) TMapTHEP IEPETBOPIOETHCS HAa KOHKYPEHTA,
KOHKYPYIOYH 3a YacCTHUHY J0XO0MdIB / mpuOyTKy Oi3Hec-opraHizailii; 3) Hepeali3oBaHa CHHEPTis,
KOJIM 00M/1Ba MapTHEPU HE OTPUMYIOThH JI0/IaTKOB1 BUTOAU BiJl B3a€MO/III.

HaiinmomupeHimmumu nuisxaMmu MonepeInTi HeraTHBHI CUMITTOMU Oi3Hec-mapTHepPCTBa € 1)
Meperjsii yMOB KOHTPAKTY, SKMM Kpalle BpaxoBye IiHTepech 000X CTOpiH; 2) dYacTKoBa
BJIACHICTb, OCOOJMMBO fKIIO MapTHEpPU MalOThb 3pOOMTH TMEBHI 1HBECTULIi, sKiI OyayTh
BUKOPHUCTAaHI JIMILIE B [bOMY MapTHEPCTBI; 3) BepTUKaJbHA IHTETpallisl, U0 T03BOJIIE OTPUMATH
KOHTPOJIb HaJl KPUTUYHO BAXKJIMBUMHU JIAHKAMH B JIAHITIOKKY CTBOPEHHS BAPTOCTI.

BucHoBku. B3aemoBurinHi 38’s13k1 3 O13HEC-TTAPTHEPAMH € CTPATETIUHO BAKIMBUM PECYPCOM
Oi3Hec-oprani3ailii, Ha SKOMY MOXHa OyayBaTH CTIMKYy KOHKYpPEHTHY mepeBary. bizHec-3B’s3ku
MOTPeOYIOTh MOCTIMHOTO MOHITOPHHTY 1 YIPaBIiHHA. 3ampOTOHOBAHWMA IMAXIA J0 YIPaBIIIHHS
0i3Hec-3B’s13KkaMu O13HeC-OpraHizallii BKIIIOUae KIIFOUOBI aCMIEKTH JIIarHOCTUKY CTaHy O13HEC-3B’SI3KIB

1 OCHOBHI IIIJIIXH 3MIITHEHHS 3B SI3KIB 31 CTPATETTYHO BAKIMBUMH MApTHEPAMHU.
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