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YIIPABJIIHHSA ITPOOECOM ITPOJAXY HA HIAIIPUEMCTBI

MANAGEMENT OF THE SALES PROCESS AT THE ENTERPRISE

AHoTanis. Y po0oTi po3IJISHYTO YIPaBIiHH polecoM npoaaxy Ha npuknani [IpAT "®dinin Moppic Ykpaina'.
JlocimkeHO OCHOBHI €Tamyl YHpaBiiHHS 30yToM, iX IHTerpamilo 3 JOTICTHYHHMH IpolecaMH Ta BIUIMB Ha
3arajibHy e(eKTHBHICTh IiIpHEMCTBA. Po3polieHo pekomeHaamii IMOJ0 BIOCKOHAJICHHS MPOJaXiB 3a
Jornomorolo BrpoBakeHHss CRM-cucrem Ta iHHOBaliiHUX JOTiCTHYHUX PillIEHb.

Annotation. The work deals with the management of the sales process on the example of PJSC "Philip Morris
Ukraine". The main stages of sales management, their integration with logistics processes and the impact on the
overall efficiency of the enterprise are studied. Recommendations for improving sales through the implementation
of CRM systems and innovative logistics solutions have been developed.

KoarouoBi ciioBa: ynpasmninas npoaaxamu, sorictuka, CRM-cucremu, 30yToBa HOMITHKA.
Keywords: sales management, logistics, CRM systems, sales policy.

VYnpaBiaiHHA MPOIECOM MPOJAKY € OJHIEI0 3 HAWOUIBII KPUTHYHUX (YHKLINA MiANPHEMCTBA,
sika 0e3mocepeIHbO BIUIMBAE Ha KWOTO (hiHAHCOBI pe3yJbTaTH Ta PUHKOBI MO3MINI. 3 OTMIAIy Ha
3pOCTady KOHKYPEHI[iF0, MiAIMPUEMCTBAM HEOOXIIHO TOCTIHHO ONTHMI3yBaTH CBOi IMPOJAXi,
IHTErpyBaTH iX 3 IHIUMH Oi3HEC-TIPOIIECAMH, 30KpeMa JIOTICTUYHUMH OTIepaIlisiMH, JIJIS JOCSITHEHHS
MaKCHUMaJIbHOT €()eKTUBHOCTI.

I[IpAT "®imin Moppic VYkpaina" € omaHMM 13 HaWOIIBIIUX MPEACTABHUKIB TIOTIOHOBOI
MIPOMHUCIIOBOCTI B YKpaiHi, TOMY JOCII/PKEHHS HOTO CHCTEMH YIIPaBIIHHS MPOAaKaMH € 0COOIHBO
akTyaJdbHUM. EQEKTHBHICTH yIpaBiIiHHA NIpoJaXaMHd Ha IbOMY IiJMPUEMCTBI 3aJIeKUTh Bif
Oaratbox (hakTOpiB, BKIIOYHO 3 Oprafizaii€ro 30yTOBOiI MiSJIBHOCTI, YNPaBIiHHAM B3a€EMHUHAMH 3
KJIIEHTaMHM Ta IHTETPAIli€I0 JJOTICTUKH Y MPOIIEC MPOIaXKY.

VY nmocnipKeHHI BU3HAYEHO, IO MPOIeC MPOAaXy Ha MiAMPHEMCTBI CKIANAEThCA 3 KITBKOX
OCHOBHHX €TaIliB:

1. [TnanyBaHHS MPOMaxiB, IKe BKIIOYAE MPOTHO3YBAHHS TOMMUTY Ta pO3pOOKY 30yTOBOT
cTparerii.

2. VYnpaBiaiHHS aCOPTUMEHTOM MPOTYKIIii.

3. B3aemonis 3 kimieHTamMu (BKIHOYHO 3 BUKopuctanHsam CRM-cucrem).

4, BukoHaHHS JIOTICTUYHHMX OMeEpaiii s 3a0e3MeueHHsT CBOE€YACHOCTI TMOCTAaBOK 1

3HUKCHHS BUTPAT.

Oco0nuBy yBary NpUAUICHO B3a€MOJIl MPOJAXiB 3 JOTICTHKOK. CBOEYACHICTh MOCTABOK,
MiHIMi3aIlisl BUTPAT Ha JUCTPHOYIIIIO Ta YIIPaBIiHHS CKIAACHKUMHM 3amacaMy — 1€ BaXKJTMBl YNHHHKH,
SIK1 BIUTUBAIOTH HA 3arajbHy €(eKTHBHICTH MPOJIAXKIB.

CRM-cuctemu 103BOJISIOTH MIAMPUEMCTBAM KpaIlle pO3yMITH MMOTPEOH KITIE€HTIB, €PEKTUBHIIIIE
YIpaBJIATH 3aMOBJICHHSAMH Ta (popMyBaTHu crparterii ans yrpumanHs kiieHTiB. Y IIpAT "®inin
Moppic Ykpaina" BnpoBamkenass CRM-cuctemu takoi sik SAP (System Applications and Products)
JO3BOJIMJIO TOKPAIIUTH B3aEMOIIO 3 KIIE€HTAMH Ta MiABHIIUTH €(EKTHBHICTh KOMYyHikamii. Lle
CIpHSIO 30UTBIICHHIO OOCATIB TMPOJAXY, 3HIWKEHHIO BUTPAT HA MApPKETHUHT Ta IOKPAIIECHHIO
3aJI0BOJICHOCTI KITI€HTIB.
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JloricTu4Hi mpoIlecy MarOTh BUpIIIAIbHE 3HAUYEHHS [T YCIIIIHOI peaizauii npoaykiii. Bonu
BKJIIOYAIOTh YIIPABIIIHH 3allacaMM, TPAHCIIOPTYBAHHsI, CKJIaJyBaHHs Ta ONTHUMI3alli0 TOCTaBOK. /s
MiANPUEMCTB TIOTIOHOBOI Taly3i BaKJIMBO 3a0e3nedyBaTH CTallibHE MOCTayaHHS MPOIYKIIl 10
CMIOXKMBAYIB y PI3HUX PErioHax, M0 BUMArae ONTHUMI3aIlii JIOTICTUYHHUX MPOIIECIB.

Pexkomenpanii 1momo0 mOKpamieHHs mporecy mponaaxy. Ha ocHOBI nocmimkeHHs Oyio
3ampOIIOHOBAHO KiIbKa IUIAXIB YAOCKOHAJICHHS YIPaBIiHHSA mporiecoM npoaaxy Ha [IpAT "dinin

Moppic Ykpaina':

1. OntuMizailis JIOTICTHYHUX BUTpPAT. 3alpoBa/HKCHHS aBTOMATH30BAaHUX CHCTEM
yIpaBIIiHHS 3al1aCaMU JI03BOJINTh 3HU3UTH BUTPATH HA CKJIAJyBaHHS 1 TPAHCIIOPTYBaHHS.

2. BnockonanenHs B3aemMojii 3 Kii€HTaMHu 4epe3 posmmpeHHs (yHkiioHary CRM-
CHCTEMH, 10 JI03BOJIUTH KpaIlle PO3yMITH NOTPEOH KIIIE€HTIB 1 MEPCOHATI3yBAaTH MPOTIO3HUIIiI.

3. BnpoBakenHs cydyacHux iH(GOpMaIiMHUX TEXHOJIOTIH SIS TOKPAICHHS MPO30POCTi

JaHLIOTa OCTaBOK, 110 JI03BOJIUTH OUTBII €(PEKTUBHO YIIPABIISATH MPOIIECaMU MTPOAAXKY Ta 3MEHIIUTH
PU3UKH, MTOB'SI3aH1 3 3aTPUMKAMH ITOCTABOK.

EdexTrBHE ympaBimiHHS MPOIECOM MPOAAXy Ha HIANPHEMCTBI € KIIOUYOBUM (aKTOPOM JUIS
3a0e3nedyeHHs CTablIbHOTO PO3BUTKY KoMmaHii Ta ii ycnixy Ha pusky. s [IpAT "®dixin Moppic
VYkpaina" iHTerparis JJOriCTHYHUX MPOLECIB Ta BAOCKOHAICHHS B3aeMOil 3 kirienTamu yepe3 CRM-
CHUCTEMH JI03BOJISIE ONTHUMI3YBaTH IMPOJIAXI Ta MIABUIIUTH 3arajbHy €()EeKTUBHICTh MiAIPHEMCTBA.
3anpornoHoBaHi 3aX0AM 3 ONTHMI3alii Mpouecy MpOoJaxy CIPUATHMYTh 3HIDKEHHIO BUTpAT Ta
MOKpaIieHHI0 (piHAHCOBUX PE3YJIbTATIB MiANPHUEMCTBA.
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ABTOMATHU3ALIA YITPABJIHHA ACOPTUMEHTOM: OTJISAl CYHACHHUX
MMPOI'PAMHUX PIHIEHD TA IX IEPEBAT'Y

AUTOMATION OF ASSORTMENT MANAGEMENT: OVERVIEW OF MODERN
SOFTWARE SOLUTIONS AND THEIR ADVANTAGES

AHOTaNif: PO3IIISTHYTO CydYacHI MpPOrpamMH Ul YIPaBIiHHS aCOPTUMEHTOM, SKi JONOMAararoTb KOMIIaHisM
aBTOMATU3YBaTH IPOLIECH, ONITUMI3YyBaTH 3arack Ta e()eKTHUBHIIIe pearyBaTu Ha 3MiHu nonuty. HaBeneno ormsn
MOITYJIIPHAX TIPOTpaM, OMKCAHO OCHOBHI (DYHKIIi Ta mepeBard BHKOPHCTAHHS TaKUX PIOICHb y KOMEPIiHINA
IisutbHOCTI. JIOCTi/DKEHO pONIb MiDKWUTANi3alii B YIPaBIiHHI ACOPTUMEHTOM 1 OKpPECICHO IEepCHEKTHBH
BITPOBA/KEHHS HOBITHIX TEXHOJIOTIH y 1el mporec.
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