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PED®EPAT
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IIpeameToM AOCTIKEHHS € JIKATANI-TEXHOJIOTI] y MapKETHHTOBIN CTpaTerii
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- IlpoBectu aHamni3 HaJl Cy4aCHUMH TPEHAAMU LU(POBOTO MAPKETUHTY;

- Hocnigutu mixkHaposHi crparerii Benukux FMCG OpeHn/is;

- 3miCHUTH aHaTI3 Cy4acHUX A1IKUTAI-TEXHOJOT1H;

- Buokpecautu NEPCIICKTUBU oInTuMizarii BUKOPHCTAHHS
TJOKUTA-TEXHOJOTIM IS TIJBHUIICHHS  KOHKYPEHTOCHPOMOXKHOCTI
OpeHIiB;

Teopernuna, MeToguYHA Ta MPAKTUYHA 3HAYYIIICTh OTPUMAHUX PE3yJbTATIB
[OJISATA€E B y3arajlbHEHHI POJl 1 3HAYEHHS BIPOBAHKEHHS J1IKUTAI-TEXHOJIOTIN TIpH
IpPOCYBaHHI OpEH/IIB HA PUHKY.
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BCTYII

CeiT crtaB uugpoBuM, sk 1 ekoHoMmika. [{udposizauis cTae HalBaKIUBILIUM
(akTOpOM E€KOHOMIYHOTO 3POCTaHHS OyIb-sKOi KpaiHW 1 3arajioM Cy4aCHUM TPEHIIOM
PO3BUTKY.

AKTyanpHICTh JOCHI/DKEHHS JAaHOTO TMUTAHHS TOJSITa€ B PO3BUTKY CyYacHUX
€KOHOMIK, 3aCHOBAaHMX HAa BUKOPHUCTAHHI Cy4YacCHUX TEXHOJIOTiM, CTBOPEHHI HOBHUX
MarepialiiB, aHalli31 BEJIMKUX O0CATIB JaHUX 1 po3poO0Lll HOBUX CUCTEM YIPaBIIHHS, 1O
MPU3BOIUTH JI0 3MIHU NMPUHIIUITIB KOHKYPEHTHUX BIAHOCUH. L[ KoHKypeHTHa 60poThOa
BUXOJIUTh 332 PaMKHU TPaJULINHOI KOHIENI] CylIepHUIITBAa HAa HasBHUX puHKax. Lle Bce
OuIbllIe PO3MISIAAETECS SIK MOMKJIMBICTH CTBOPUTHM HOBI PUHKHM TOBapiB, MOCHYT,
TEXHOJIOT1{ 1 CUCTEM YTPaBIIHHS.

OmauM 13 CBOIX TOJIOBHUX TIPIOPUTETIB JIep)KaBa BBakKa€ MOBHY IU(POBY
Tpancopmariiro Ykpainu. ToMy KOMIaHii, siki XO4yTh THYYKO Ta €()EKTUBHO pearyBaTH
Ha CKJIaJHI Ta HemependadyBaHl CHUTyallli, a TakoX mpodecioHann, sIKi XOUyTh
noOyayBaTH YCIIIIHY Kap’€py, TOBHHHI BUKOPHUCTOBYBATM Cy4YaCHI IepeAoBi
1HCTpYMEHTH IdpoBizarlii.

MeTor0 JaHOrO JOCHIIKEHHS € aHali3 CBITOBOI IPAaKTHUKU BIIPOBAKEHHS
TDKUTAI-TEXHOJIOTINA JUIsl PO3BUTKY MIXKHAPOIHUX OpEHIIB Ta KOMMAHId Ha PUHKY
FMCG

J1is moCsSITHEHHS TIOCTABIEHOI METH BapTO BUKOHATH HACTYITHI 3aBJaHHS:

- Busnauutu noustts punky FMCG toBapis;

- Jlocnmiautu €BOJIIOIIIO Ta POJb BIPOBAKCHHS IHKUTATI-TEXHOJIOTIN Y
MapKETUHTOBIM CTpaTerii;

- IlpoBectu anani3z Haa CydyacCHUMH TpeHAAMH LHU(POBOTO MapKETUHTY;

- Jlocnigutu MixkHapoH1 crpaterii Benukux FMCG O6peniB;



- 3milCHUTH aHaTI3 Cy4acHUX J1IKUTAI-TEXHOJIOTIH;
- BuokpecnuTu nepcrneKTUBU ONTHUMI3allli BUKOPUCTAHHS T1PKUTAI-TEXHOJIOT1H
JUTSI TT IBUIIICHHS] KOHKYPEHTOCTIPOMOXKXHOCTI OpEH/IIB;

006’exkTOM JOCHTIHKEHHS € CBITOBUI PUHOK TOBapiB mupokoro Bxutky (FMCG
— fast-moving consumer goods)

IIpenmeToM JOCIHIKEHHS € JIKATAI-TEXHOJOTI] Y MapKETUHTOBINM cTparerii
MDKHApPOAHUX OpEeH 1B Ta KOMIaH1A Ha PUHKY MACOBOI'O TIOTHTY.

Mertoau aochaixkeHHs. 3aCTOCOBAHO METOAM aHaI3y (BUBYEHHS OKPEMUX
YacTUH TMOHATTS) Ta CHHTE3y (00'€lHaHHSA OKPEMUX YAaCTHH B €IuHE Iiijie). Merton
kJacuikamii JOMoMIr pO3NOAUIMTH 1H(GOpPMALIiI0 Yepe3 MOPIBHSAHHSA Ta 31CTaBICHHS, a
BUKOPUCTAHHS METONy abcTparyBaHHsS J03BOJMIIO MOAUBUTUCA Ha MPOOIEeMy 3 1HIIOTO
KyTa, BUSBHUBIIM HOBI HIOAHCH. 3arajoM 3aCTOCOBAHO CUCTEMHUH MiJIX1J, BUKOPUCTAHO
CTaTUCTUYHI METOAM NOCIIHKEHHS YHCIOBUX JAHUX: BEPTUKAIBHHUM (CTPYKTYypHHIl) Ta
TOpU30HTANBHUN (quHaAMIuHUM) aHami3. Cepesn eMIipuIHUX METO/IB OyJI0 BUKOPUCTAHO
NOPIBHSHHS Ta BUMIPIOBaHHS.

TeoperuuHa, MeTOAMYHA Ta NMPAKTHUYHA 3HAYYLHICTH TOJSITae B TOMY, IIO
pe3yabTaT AOCIIKEHHSI MAIOTh BaroMe TEOPETUYHE 3HAYCHHSI, OCKUIBKU PO3IIMPIOIOThH
pPO3YMIHHSI Cy4YaCHHMX IMIJIXOAIB JIO0 BIPOBAKEHHSA  JIJDKUTAI-TEXHOJIOTINH Yy
MapKETUHTOBUX cTparterisix. JloCHiMKeHHS CHCTeMaru3y€e€ HayKoBl 3HAHHSA TIPO
cnenudiky naimxuTai-mapketunry B cermeHTi FMCG TOBapiB, BKIIIOYAIOUM aHaJI3
KOHILICTILIIA, Teopiii Ta MoOneJei, MmO JeXaTb B OCHOBI BHUKOPHCTAaHHSA LU(POBHUX
IHCTpYMEHTIB i1 TpocyBaHHA OpeHmiB. L1 poOora Takox chpuse PpO3BUTKY
TEOPETUYHUX OCHOB MApPKETHHIOBHX KOMYHIKAlIW, MiJAKPECIIOIOYH BIUIUB LHUPPOBUX
TEXHOJIOT1{ Ha TIOBE/IIHKY CIIOKUBAYiB 1 €(PEKTUBHICTh OPEHIIB.

Indopmaniiinoro 0a3010 JgocaixkeHHs: € MoHorpadii, MIIAPYYHUKHA Ta
HaBYaJIbHI MOCIOHMKH 3 MApKETUHTY Ta JIDKUTaNI-MapkeTuHry, CTaTTi 3 HayKOBHX
KypHaJiB Ta KOH(EpeHIiid, 3BITH KOHCANTUHTOBUX KoMmmaHii (Hampukiaa, McKinsey,

Boston Consulting Group, Deloitte) momo BHUKOpHCTaHHS IIIKUTANI-TEXHOJIOTIN Yy



MapKEeTUHTY, Taiy3eBi 3BiTH Ta gochimxeHHs puHkiB FMCG Big Nielsen, Euromonitor
International, Kantar, Statista, odimiitni BeO-caiitu Ta Omorum xommaHii FMCG, ski
BUKOPHUCTOBYIOTh  JII/DKUTAI-TEXHOJOTII JIIT  TPOCYyBaHHA OpeHmiB, mpodeciitHi
MapKeTHHTOB1 1iargopmu Ta dopymu, taki sk HubSpot ta Moz, ne mpeacrasieHi
KelCH Ta HalKpalll NpPaKTHKW, KEPIBHUIITBA Ta CTaHAAPTH 3 €TUKU PEKJIaMU BIJ
MDKHAPOAHUX OpraHi3arliil.

CTpykTypa po00OTH CKJIAJA€ThCA 31 BCTYIY, JIBOX PO3JUIIB, BUCHOBKIB Ta

CIIUMCKY BUKOPUCTAHHX JHKEPE.



PO3JLT 1
TEOPETUKO-METOWYHI ACTIEKTH BIIPOBA PKEHHS
NIKATAJ-TEXHOJIOTTI HA PUHKY FMCG TOBAPIB

1.1 Ilonsarrss puaky FMCG ToBapiB, Horo Macmitadu Ta Cy4acHuil CTaH

Punok FMCG (fast-moving consumer goods) TOBapiB OXOIUTIOE CIIEKTP
CIOKMBUMX TOBapiB, SKi IIBUJAKO TMPOJAIOTHCS 3a BITHOCHO HH3BKOIO I[IHOIO.
[IpuknanaMu Takux TOBapiB MOXKYTh OyTH 0€3aJKOTOIBHI HAIO1, MPOAYKTH XapuyBaHHS,
noOyToBa XiMisi Ta 1HII TOBAapH, AKI YaCTO KYMYIOThCS Ta CIIOXHBAIOTHCA. 3aBISKH
CBO1M HEOOX1THOCTI, TaKl TOBApH MarOTh BUCOKY OOITOBICTh Ha PUHKY.

[Tponyxtn FMCG, six mpaBuiio, 11e ToBapu 3 HU3bKOIO HaIIHKOIO. e o3Hauae, mo
npuOYTOK Bij iX MPOJAXy BIJIHOCHO HEBEIUKHM, 0COOIUBO Jis PO3APIOHUX TOPTOBIIIB
MOPIBHAHO 3 BUPOOHMKAMM Ta NocTadajdbHUKaMH. OJIHAK, L1 KaTeropis BKIIIOYAE
IpeIMEeTH MepIIoi HEOOXITHOCTI, SKUMHU CIOKUBaul KOPUCTYIOTHCS KOXKHOTO JTHS, TOMY
TOBapU MPOJAIOThCS y Benukux oOcsrax. 3a cioBamu @. Kotnepa ta K. JI. Kemnepa y
ixuii mpami “Marketing Management”, cextop FMCG kepyeThbCsi MIOMTUTOM CHOKHBAYiB
Ha 3pY4YHICTh, JOCTYIHICTH 32 I[IHOIO Ta HasBHICThb. llell momuT CTBOpIOE BEIUKY
KOHKYPEHI[II0 Ha PUHKY, JI¢ JOSUIBHICTh 0 OpeHay Ta audepeHIiaiis TpoayKIiii €
KITF0OYOBUMH hakTopamu ycmixy [1].

PuHOK TOBapiB MIMPOKOTO BXKHUTKY BIAPI3HIETHCS KiJIbKOMa 0COONMBOCTAMU. BiH
XapaKTEPU3YETHCSI BHCOKOIO KOHKYPEHIIIEI0, PO3Taly>KEeHUMH AUCTPUO IOTOPCHKUMHU

MEepeXaMH Ta 3HAYHUMHU 1HBECTHUIISIMH B MAapKeTHHI Ta pekiamy. Bcei 1i dakropu y



MO€THAHHI 13 TI00AIbHOI MPUCYTHICTH poOisaTh puHOK FMCG TOBapiB omHuUM 13
HaWMHAMIYHIIINX CEKTOPIB y CBITOBIN €KOHOMIIII.

KomrmaHii 1bOro ceKTopy akTHBHO KOHKYPYIOTh 3@ YBary Ta JIOSUIbHICTb KIIIE€HTIB.
BoHu iHBeCTyIOTh y pO3pOOKYy HOBHX MPOJYKTIB, BIOCKOHAJCHHS IaKyBaHHS,
PO3LIMPEHHS AUCTPUOYLIMHUX KaHaIIB, OPEHIUHT Ta MPOMOAKIi, 1100 3aJTy4yuTd Ta
yTpUMaTH y cebe KIIIE€HTIB.

[upoxe oxoruiennss punky FMCG 3ymoBIiieHe HOTO T17100aIbHOI0 MPUCYTHICTIO.
Kommanii 1poro THUMy pO3MOBCIOKYIOTh CBOK MPOAYKIHIO 4Yepe3 po3TalyKeHi
aucTpuOyLiitHl Mepexi. LI kaHaimu po3MOBCIOUKEHHS MOXKYTh 3HAQYHO BIUIMHYTH Ha
YacTKy PUHKY Ta MpUOYTKOBICTh KoMIiaHii. Tak camo, sik e(eKTUBHI KaHAJIU PO3TOILTY
MaloTh BUpIIIajJbHE 3HAUYEHHS Ha JOCTYIMHICTh MPOAYKTY Ta 3aJ0BOJICHHS CIIOKHBAYiB,
gk migkpecioloTe b. bepman Ta JIx. P. EBanc y cBoiii kau3i “Retail Management: A
Strategic Approach”, MillHI BITHOCHHM CITIBIpAIli BCEPEINHI JIAHITIOKKA TTOCTAYaHHS €
BXJIMBUMU ISl ONTUMI3ALl]l YIIpaBIiHHS 3amacaMy, 3HWKEHHS BUTPAT 1 JOCSATHEHHS
3araabHOT MpUOYTKOBOCTI [2].

Ile Bka3ye Ha BaXJJIMBICTh KOMILIEKCHOTO MIAXOAY IO YIPABIIHHS JAHIIOTOM
nocrayanHds FMCG ToBapiB, SIKW OXOIUIIOE HE JIMILIE PI3HI KaHAIW PO3MOALTY, alie i
TaKOXX CIIIBIIPAII0 MK yCiMa yYaCHUKaMHU JIAHITIOTa, BiJl BUPOOHMKIB JIO CITOKMBAYiB.

Punox FMCG TOBapiB CKIaga€ThCs 3 KUIBKOX KIOYOBUX ertamiB (puc. 1.1).
[Tepmri y maHITIOKKY — BUPOOHUKH, Cepel SIKUX MOYKHA 3yCTPITH SIK BiIoMi OpeHIH, TaK
1 HEeBEJIMKI KoMITaHii. BUpOOHUKM PIKO KOJIM MPOAAIOTh CBOI TOBapW OE3MOCEPEIHBO
KIHIIEBUM CIIOKMBauaM. 3a3BHYail BOHHM PO3IAUISIOTH JAHIFOKOK MOCTa4yaHHS Ha JBa
PiBHI : TUCTPUO FOTOPIB Ta ONTOBUX MOCTAYaIHLHUKIB.

Hpyruil eran ne QucTpuO’lOTOpPH, BOHHM 3a3BMYAll 3aKyNOBYIOTh MPOIYKLIIO Y
BUPOOHHKIB Ta pO3HOALISAIOTH il Cepel ONTOBHX IIPOAABIIB. IX pojib IONArac B
onTUMI3aIlli JOTICTHKA Ta 3a0e3MedyeHH] JOCTYIHOCTI TOBapiB JJis IIUPOKOTO KoJja

ONTOBUX MPOAABIIB.



HactynHi y UnaHIIOKKY 1€ TypTOBUKH. BOHHM KymyrTh NPOAYKIIIO Y
JUCTPUO’IOTOPIB Ta MPOJAIOTh ii po3ApiOHMM mnponaBisiM. OCHOBHA POJib MOJSATAE Y
ToMy, 00 chopMyBaTH BENIWKI MapTii Ta HAJAATH PO3APIOHMM MepexaM BUT1JIHI I[IHOBI
YMOBH.

Po3npibHi Mepexi, Taki SK TiepMapKeTH, CylepMapKeTH, MarasuHu OiIs oMy
Ta oOHJaH mmiathopmu, Oe3nocepeaHbo MnpoaatTh npoayktu FMCG  KiHIeBUM
CIIOKMBauaM. IX aCOPTUMEHT Ta 00CATH NMPOAAKIB HANPAMY 3aJIeKaTh BijJ] ynogo0aHb Ta
moTped CIOKUBadiB.

KinmeBum eranoM y NaHIIOKKY € CIIOKHBadi, $Ki, 3aBISIKA CBOEMY IOMHTY,
CTUMYTIOIOTh pOoOOTYy BCHOTO JIaHIIOKKa mocradanHs FMCG. Ix morpebu Ta
yrono0aHHs BHU3HAYAlOTh ACOPTUMEHT TOBapiB, IO BUPOOJSIOTHCSA, Ta OOCIATH iX

BUPOOHUIITBA.

Po3npibsi

: CnoxuBadi
Mepexi

Hductput’oTopu

Pucynok 1.1 — Kirouosi eranu punky FMCG ToBapiB

Jicepeno: pospobneno asmopom 3a oanumu [2]

3 muX B3a€MOIIOB’sI3aHKX eTariB BuUHUKae puHok FMCG, sikuit € ogHuM 3
HaOUTBIINX 1 HAWTMHAMIYHIIINX CETMEHTIB CBITOBOI €KOHOMIKH. 3 JAHUMHM PI13HUX
JOCTIPKeHb PUHKY Ta rajy3eBuX 3BITIB [3; 4; 5], 3aransHa BapTicth puHKy FMCG y
2023 pori omiHoBaack mpuoban3Ho B 10 TpuibiioniB ponapiB CIIA, 1 1iei mokazHHUK

NPOJIOBXYE 3pOCTATH.



Jlo ocHOBHHMX (paKTOpiB, IO CHPHUSAIOTh 3POCTAHHIO IIHOTO PHUHKY MOXXHA
BIJIHECTH HACTYITHE:

- JlemorpadiuHi TEHACHINI: 3MIHM B JeMOrpadidyHUX IMOKa3HUKAaX HACEJICHHSI,
TaKuX SK BIK, PIBeHb JOXOAYy Ta piBeHb ypOaHi3allli, MOXYTh CYTTE€BO BIUIMBATH Ha
punok ToBapiB FMCG. Hanpuknan, 3011bIIEHHS KUIBKOCTI IPEICTABHUKIB CEPETHBOIO
KJIaCy Ha PUHKAaX, 1[0 PO3BUBAIOTHCS, 3a3BUUAl MPU3BOIUTH JIO0 IiJIBUILICHHS MMOMUTY Ha
ToBap. [IporHo3yeThCs, M0 HACENIEHHS CBITY MPOIOBXKYBAaTHME 3pOCTAaTH, TUM CaMUM
CTBOpPIOIOYH OLIbINYy crioxkuBuy 6a3y s FMCG toBapis.

- VYpOaHizallisi: KOJIM JIIOAW TMEPEiKIPKAIOTh y MICTa, IXHIM CIOCIO JKUTTA
3MIHIOETHCS SIK 1 TIONMUT HA 3pYy4Hi, TOTOB1 10 BUKOPUCTaHHS NMPOAYKTH. Ll TeHaeHiis
0COOJIMBO MPOCITIIKOBYETHCS Y KpaiHax, 10 PO3BUBAIOTHCS.

- 3MiHA 3aMHATOCTI: CTAHOM Ha CHLOTOAHIIIHINA JEHb, CIOKHBayl Bce OUIBIIE
BEAYTh 3alHATUIA CHOCIO >KUTTS, CTBOPIOIOUM IONUT HA TOBAapH, SIKI OPIEHTOBaHI Ha
3pY4YHICTb.

- 3MiHA CIOXHUBYUX YINOA00aHb: 3pOCTAaHHA MOMYJISAPHOCTI (YHKIIOHATBHUX
MPOAYKTIB Xap4dyBaHHS CBIMYUTh PO T, IO JIIOAW CTalu OUTbIT OOI3HAHWMH Ta
BUOAITIMBUMU CIIOKUBAa4YaMH, K1 IIYKAIOTh 1KY, SIKa HE JIMIIEe CMavHa, aje il KopucHa[6].
Lle cTuMym0€ MONMUT HA OPraHiuHI, EKOJOTTYHO YHUCTI Ta (PYHKI1OHATIBHI TPOLYKTH.

- 3pocTaHHS HasgBHUX JIOXOJIB: Y MiIpy PO3BUTKY EKOHOMIKH, OCOOJIMBO Ha
pPUHKaX, 110 PO3BHBAIOTHCS, CIOXKUBAdli MArOTh Oijbllie rpoliei, mod BUTpadaTH Ha
OUTBIIMIT  aCOPTUMEHT TOBapiB IIMPOKOTO BXKUTKY. Yepe3 Te, MmO KyMiBelbHa
CIIPOMOJKHICTh CIIOKHBauiB 3pOCTA€E, BOHU, IIBUIIIIE 32 BCE, OUTbIIE BUTPAYATUMYTh Ha
TOBApH, 5Kl € MPeMIaJIbHUMHU Ta (PIPMOBUMHU.

- ExoHomivuHa CTaOUIBHICTH Ta 3POCTAHHS: 3arajibHa €KOHOMIYHA CTaOUIbHICTH
CIpHsie JIOBIpl CHOXKMBayaM Ta BHUTpaTaM. 3a yMOB CTaOUIbHOI Ta 3pOCTar0vyoi
€KOHOMIKH, CIIOKMBaul YacTille CXWIbHI 10 HEBUMYIIEHUX MOKYMOK, IO MO3UTHUBHO
BiuiiBae Ha puHOK FMCG. | HaBmaku, €KOHOMIYHI CIaJ i MOXYTh IPHU3BECTH 0

CKOpPOYEHHS CIIOKUBYUX BUTPAT, 0COOIMBO HA TOBApH HE MEPIIOi HEOOX1AHOCTI.
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- I'moGamizariss 1 TopriBis: mioOami3aiis PO3MIMPUIA OXOIUICHHS KOMIIAHIN
FMCG, no3BonuBIIM iM BUWTH HAa HOBI PUHKH Ta OXOIHUBIIM IIUPIIY CIOXUBUY 0asy.
Yromu mpo BUIBHY TOPTIBIIO Ta 3HIKCHI Tapudu TMOJICTIIMIA TOTIK TOBapiB uepes
KOPJIOH, TUM CaMHUM MOJIermuBIIN po6oty koMmaHisM FMCG Ha MiXkHapoIHOMY PiBHI.
Lel kpok Ha MI00AJTBHUI PIBEHB J1aB MOIITOBX ISl 3HAYHOTO 3pOCTaHHSA, OCOOJIMBO Ha
pUHKax, J€ KOMIIaHis He Oyja mpejcTaBieHa, ado TaM Je il JacTka pHHKY Oyra
HE3HAYHOIO.

- Posmmpennst manamadty po3apiOHOT TOPriBIi: pO3BUTOK €EKTPOHHOT KOMEPIIii
3MIACHUB paaukaibHy 3MiHy Ha puHKy FMCG, Hanatoun cioxuBayaM 3py4yHUM JOCTYI
0 IIMPOKOTO acopTuMmeHTy ToBapiB. I[losiBa 111710j000BOr0  OHJIAMH-IIOIIHTY,
MOKJIMBICTh YMTATH BIATYKW Ta MOPIBHIOBATH OIIIHKH Ha TOBAp, a TAKOXK OTPUMYBATH
TOBApH 13 JOCTABKOIO JTOJIOMY KapJWHAJIBLHO 3MIHWIM MOBEAIHKY CIIOKUBAYiB HA PUHKY.
3a manumMu Statista (2023), m1o0anbHI TPOAAXKI TOBApIB IIMPOKOIO BKUTKY Yy cdepi
€JIEKTPOHHO1 KoMepIlii pocsiru 5,8 Tpubitona gonapis CIIA [7]. Komna#nii Bce 6inbiine
IHBECTYIOTh y HaJAiiHI TUIAaTGOPMH EJIEKTPOHHOI KOMEpIii, 100 3aXONuTH Leu
3pOCTaOUHI PUHOK.

- Benuki gaH1 Ta aHaTITUKA: TEXHOJIOTTYHHUM MPOLIEC B aHAJITHUII TaHUX JI03BOJISIE
xommanisiMm FMCG kpaie po3yMiTH ymomoOaHHsI CIIOKHBA4YiB 1 ONTHUMI3YBaTH CBOIO
JUsITbHICTh. BUKOPUCTOBYIOUM BEJIMKI JIaHi, KOMIIaHii MalwTh 3MOTY MpOaHali3yBaTH
MOBETIHKY CIIOKMBA4iB, TCHCHIIT Ta aJanTyBaTH Ta 30pPIEHTYBATH CBOi MapKETHHTOBI
3yCHJUISL IO TIEBHUX JeMOTpadiuyHuX rpymn criokuBadiB. Lle#t miaxix Ha OCHOBI BEIUKHUX
JAHUX T[IOKpAIllye€ MpPOLEC MNPUUHATTA PIIIEHb Ta J03BOJISIE PO3POOUTH  OUIbII
NIEPCOHAII30BaHl Ta e)eKTUBHI MAPKETUHTOBI cTparerii [8].

PosyminHs 1ux (dakTopiB Mae BaXKJIMBE 3HAYCHHS MJIs KOMIIAHIW, 11100
OpIEHTYBATUCh y CKIIQJHOINAX PUHKY Ta BUKOPHCTOBYBATH MOXKJIMBOCTI 3POCTaHHS.
OTpumaBmM 3HaHHS MpO (PAKTOPH, IO CHPUSAIOTH 3pocTaHHi0 puHKy FMCG, moxHa
PO3MIISTHYTH MOTO CTPYKTYPY, SIKa YMOBHO PO3/IiJIeHA HA HACTYITHI KJIFOYOB1 KaTeropii:

- IIponykTu XapuyBaHHSI Ta HAmoi: 1€ HAWOUIBIIMKA CErMEHT Ha PUHKY TOBapiB
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IIMPOKOTO BXKUTKY, BKJIIOUAIOYM YMAKOBaHI Xap4yoBl MPOAYKTH, MOJIOYHI MPOIYKTH,
Hanoi (K aJdKOroibHI, Tak 1 0€3aJIKOrojIbH1) 1 TOTOB1 A0 BXUBaHHA cTpaBu. Y 2023 poi
CBITOBMW CETMEHT KaTeropii MPOAYKTIB XapuyyBaHHS Ta HAIOiB OIIHIOBABCS B
npubau3Ho 7,2 TpuibioHiB qonapis CIHIA, 1, 3a nporno3amu, 3 2023 poky 10 2030 Bin
3pocrarume Ha 5,6% y cepennboMy [9].

- 3acobu 0coOHMCTOi TirieHd: A0 IIi€l KaTeropii MmiAmnaaarTh Takli TOBApH, SK
3aco0u ISl IOTJISIY 32 BOJIOCCSIM, IIKIPOIO, 3aCO0M TirieHu Ta kocMetuka. Y 2023 porri
100abHUN PUHOK 3aC001B 0COOMCTOI Tiri€HU OIiHIOBaBCA B 557,24 MINbsp/iB A0TapiB
CIIA Ta ouikyetbesa mo g0 2030 poky BiH Oyne 3pocTaTH B cepeaubomy Ha 7,7%
mopiyHo [10]. [HHOBAILIT B ILOMY CEKTOp1 MOXOAATH BiJl HOBUX PELENTYP, EKOJOTTYHOTO
NMaKyBaHHsA Ta JIHIMOK HIMIEBUX TMPOAYKTIB, OPIEHTOBAHWUX Ha pi3HI JneMorpadivxi
rpynu.

- 3acoOu mJyisi JOMY: 1 Kareropis BKIIIOUA€E 3acOOU JUIsl YMINCHHS, 3aCO0U IS
IpaHHs, PIAVMHY JUIsl MUTTS TTOCYAY Ta 1HII 3ac00M s AoTIsAay 3a foMoM. Y 2023 porri
PUHOK 3ac00iB Il JODISIAY 3a JOMOM OpPIEHTOBHO OIliHIOBaBcS y 198,5 mimbsapais
nonapiB CIIA 1 mporaosyetsces, mo y 2024 pori Bi 3pocte 10 200 MiTbIpaiB A01apiB
CHIA 31 mopiuaum npupoctoM y 3,18% [11]. [lonuT Ha npenMeTu AOMISAY 32 TOMOM
BIJIHOCHO CTaOUIbHUH, 10 3yMOBJIEHO HEOOX1THICTIO MIATPUMYBATHU YUCTOTY Ta TITIEHY.

- ToBapu jis 370pOB’sl Ta TIT€HW: IIed CETMEHT BKIIOUae y cebe BITaMiHU,
Xap4oBi J00aBKH, 3HEOONIOBAJIbHI TMpemapaTd Ta IHIII TOBAapHW, SKI MOB’SA3aHl 31
3I0pOB’sIM Ta HEe MOTpeOyroTh penenty. CtanoM Ha 2023 pik TPOrHO30BaH1 MOKa3HUKU
100aTbHUX PUHKIB TOBApIB JIJISl 3I0POB’S Ta Tiri€HU cAruynau 179,8 MinbsapaiB qonapiB
CIIIA Ta iIMOBIpHO 3pOCTaTUMYTh Y cepeaHnboMy Ha 4,9% mopiuno 10 2029 poky [12].

Amnanizytoun rmobansauii puHok FMCG ToBapiB BaXKJIMBO BPaXOBYBaTH HE JIUIIIE
Kareropii MpOAYKTIB, aje W perioHanbHl ocoOmuBocTi. Kareropii ToBapiB IIMPOKOTO
BXKUTKY BH3HAYaIOTh, Kl MPOAYKTHU TOCTYIMHI CIHOXMBa4aM, B TOW 4ac SIK perioHalIbH1

0COONHMBOCTI Ta (paKTOPU BILUTMBAIOTH HA TX MOMUT Ta MOBEIHKY.
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Hampuknag wHaceneHHs y PpO3BMHEHHMX KpaiHaxX, /i€ piBeHb JKUTTA Ta
YCBIJIOMJIEHICTh JI0 370pOB’S BHII, YacTiie TypOyeThcs mpo cede Ta cBoro kpacy. Lle
MPU3BOANTH IO TOTO, IO KaTeropis 3aco0iB 0COOMCTOI TIri€HU 3aiiMaEe 3HAYHY YaCTKy
PUHKY. ACOPTUMEHT BKJIIOYA€ IIAMITyHI, Telll A JyIIy, JEKOpaTUBHA KOCMETHKA Ta
1HII noAiOH1 ToBapu. B Toil wac sk y KpaiHax, 110 PO3BUBAIOTHCS, /1€ PIBEHb JOXOIY
HUKYWHN, JTIONU YacTile KynmyrTh 0a30B1 3ac00M 0COOMCTOT TITiEHW Ta BUTPATU HA 1KY
Ta 1HII TPOAYKTH MEPIIOi HEOOXITHOCTI € OUIBII MPIOPUTETHUMH, HIXK Ha KOCMETHUYHI
3aco0u.

Bci 11 kareropii Ta daktopu (GopMyroTh BIIMIHHI XapaKTEPUCTUKH Yy PI3HUX
reorpaiyHux perioHax. Po3yMiHHS UX reorpapiyHuX 0COONMBOCTEN Ma€ BUpILIATIbHE
3HAYEHHS JUIsl KOMIIaHIM, SIKI MamTh 3a METy 3poOuTH eQeKTUBHY CTpaTeriro Ha
ceitoBomy puHky FMCG.

[mobanbHUl PUHOK TOBapiB IIMPOKOTO BXXUTKY CETMEHTOBAHHMM Ha JIEKUIbKa
KITFOYOBHX PET10HIB:

- IliBHiuHa Amepuka: puHOK y IliBHIYHI AMepuLll € OIHUM 13 HaWOLIBIIMX Ta
HAaWpPO3BUHECHIMINX, & TaKOXK BU3HAYAETHCS, SK 3pUIM Ta cTalbimpHUN. J[aHWil perioH
XapaKTepU3YEThCS BUCOKUM DPIBHEM CIIOKMBUMX BHUTPAT Ta IIMPOKUM ACOPTUMEHTOM
npoAyKTiB. TakoK i1 LbOrO PErioHy XapakTEpHHUMH € BUCOKMH JIOXIJT Ha JyIIy
HAceJIeHHS, CTAOUThHMI EKOHOMIYHUN PO3BUTOK Ta iHHOBalii y cdepi po3apiOHOT
TOPriBii, 110 B CBOIO 4epry BIuMBae Ha 3poctaHHs puHky FMCG. ¥V CHIA, sk y
HANOUIBIIIOMY PUHKY PETiOHY, 3HaYHY YaCTKy PUHKY 3aiiMalOTh MPOAYKTU XapdyBaHHS
Ta Haroi, 3aco0U IJIsl IOMY Ta JIJIi 0COOMCTOTO JIOTJISTY.

- €ppona: Ak 1 B IliBHiuniil Amepuui, punok FMCG B upomy perioHi noope
pO3BUHEHMI. Y JaHOMY pETiOHI JOMIHYIOTh KpaiHu 3axifHoi €BpomH, Taki SK
Himeuunna, ®panmis, Iramis, Icnanis ta Benuka bpurtanis. Y 2023 poii puHOK y
€Bponi JEeMOHCTPYBaB CTaOLIBHUN PICT 3aBASKH 3POCTaHHIO MOIMUTY Ha 3I0pOBI Ta

OpraHiyHl MPOAYKTH XapuyBaHHS, a TAKOK KOCMETHKY Ta 3ac00M 0COOUCTOTO JOTIISTY.
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Kpim TOro, po3BUTOK T€XHOJOTIN Y cdepl JOTICTUKHU Ta 301TIbIICHHS OHJIANH-TIPOIaXiB
3HAYHO BIUIMBAIOTh HA 3pOCTaHHS PUHKY [13].

- ABilicbko-TUXOOKEaHCHKHMI PErioH: HaWIWHAMIYHIIIAM PUHKOM TOBapiB
IIIUPOKOTO BXKHUTKY € A3IHChKO-TUXOOKEaHChKUI PETiOH Yepe3 CBIH IIBUIKHIMA
€KOHOMIYHUH PICT Ta BEJIMKY YMCEIbHICTh HaceneHHs. Taki kpainu, sk Kurai, [Hais ta
kpainu [liBgeHHo-CxinHO1 A31i poOSIATh 3HAYHHUI BHECOK Yy 1€ 3pOCTaHHS. 3pOCTaHHS y
pUHKY O0OyMOBJIEHE 3OUIBIICHHSIM CEpeIHbOTO Kiacy, ypOaHizaii€ero Ta 3MIHOK B
CHOXHBUUX YHOAOOAHHSIX. 3a MPOTHO3aMH, 3HAYHE 3POCTAHHS TPUBATHUME MPOTITOM
HACTYIHUX JCKUIBKOX POKIB 3aB/ISIKA PO3IIUPEHHIO PO3APIOHOT TOPTIBII Ta 301IBIIICHHIO
JOCTYyIy 10 [HTepHeTy, o crpusie PO3BUTKY €JIEKTPOHHOT KoMepiii [14].

- Jlatuaceka Awmepuka: puHok FMCG y JlatuHcbkii Amepuil  Tex
JIEMOHCTPYETHCSI TO3WTHMBHA JMHAMIKa 4Yepe3 3pOCTaHHS CEpPeAHbOro Kiacy Ta
ypOaHi3alito. 3pocTaHHsi 0OYMOBJIEHE IMIJIBUILEHUM MOMUTOM Ha MPOAYKTH XapdyBaHHS
Ta HAIoi, a TAKOXX TOBapH JIJIsi ocoducToro nomsiay. [Ipote, ekoHoMiuHa HECTaOIbHICTD
BiJlirpa€ BEIMYC3HUIA BIUIMB HA PUHOK, 110 MOKE BITUBATH HA CIIOKUBYI BUTPATH.

- bmuspkuit  Cxim Ta Adpuka: y mmx perionax pumHok FMCG €
TUBEpCU(PIKOBAHUM 1 Ma€ PI3HUM PIBEHb PO3BHUTKY y KOXKHIN KpaiHi. Y TOM dYac sK
BHCOKI TEMITM 3POCTAHHs HAaceJIeHHs Ta ypOaHi3alli € AesIKUMH HaJlHHUMH PYIIIAHUMHU
CWIaMH Uil IIbOTO PHUHKY, BHUCOKHW pPIBEHb EKOHOMIYHOI HECTaOUIBHOCTI Ta
JIOTICTUYHMX CKJIQJIHOIIIB PO3IVISIAIOTHCS SIK HOTO HAMOUIBII MPOOIeMHU TSl PO3BUTKY.
VY xpainax bnuspkoro Cxomy, takux sik CaymiBceka Apasisg, O0’emnnani ApaOcCbKi
Emiparn Ta €rumer puHOK TOBapiB IMIUPOKOTO BXKHUTKY JEMOHCTPYE CTalliIbHE
3pOCTaHHsS 3aBASKM BHUCOKHM JOXOJaM HACEJICHHS Ta 3POCTAaHHIO TYPUCTHUHOI
iHaycTpii. B Adpumi 3poctanHss puHKY 00yMOBJIEHE 301TBIIICHHSM CIIOKUBUYUX BUTPAT
Ta MOKPAIICHHSIM €KOHOMIYHUX YMOB [14].

AHai3 pi3HUX cTatUcTUYHUX aanux [4; 15; 16] mokazas, mo punok FMCG

JIEMOHCTPY€E PI3HOMAaHITHI MOJIEJIi 3pOCTaHHS B p13HUX perioHax (tabm. 1.1).
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Tabnuis 1.1 — I'mobGansuuii punok FMCG: BapTicTh 1 TEeMIM 3pOCTaHHS 32 pEriOHaAMHU

Perion

BapricTb puHKY

Cepenniii mopiyaui

npupicr

IIpoBigHi kpainu

o 1,58 Tpunbiiona CIIIA, Kanana,
ITiBniuna Amepuka ) 3,1%
nonapis CIIA Mekcuka
Himeuunna, ®paniris,
1,45 Tpunbiiona )
€pona ) Benuka bpuranis,
nonapis CITA 4.2% ) )
’ Itamis, Icmanis
Kuraii, fnonis, [amis,
Asiiicbko-Tuxookeancs |3,9 Tpuibiiona nonapis .
) ITliBnenna Kopes,
KM perion CIIA 5.5, )
’ ABcTpanis
0,42 TpuibiioHa Bpaszumnis, Aprentuna,
JlatuHCchka AMepuka 3,6%
nonapis CIIIA Komym6is1, Yui
CayniBcbka Apasis,
brmu3pkwmii Cxin Ta 0,65 Tpunpitona
OAE, IliBoenna
Adpuka nonapis CHIA 4.0%

Adpuka, €rumer

IDicepeno: pozpobneno asmopom 3a oanumu [4; 15; 16]

3rigHo 3 Tabnuiero 1.1, A3ilicbko-THX00KEaHChKUM PET10H JIAUPYE 32 PUHKOBOIO

BapTICTIO Ta Temmnamu 3pocTaHHs. [liBHiuHa Amepuka Ta €Bpoma TakoX 30epiraroTh

3HaYHI YaCTKW PHUHKY, Toil, sik JlarmHchbka Amepuka, biamspkuit Cxim ta Adpuka

JEMOHCTPYIOTh TOMIpHE, ajie MepcrneKkTuBHE 3pocTaHHsA. llepexonsuu BiJ LHOTO

PETiOHAILHOTO  aHAI3Y,

3IIITOBXHYBCS 3 YHIKQJbHUMHU BUKIMKAMH Ta MOXJIHBOCTIMU — puHKy FMCG B

VYkpaini.

BaXJIMBO 30CEPEIUTUCh HA KOHKPETHOMY PHHKY,

SAKAU
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Punok FMCG B VkpaiHi 3IIITOBXHYBCS 31 3HaYHUMHU MpoOIeMaMu depes
TPUBAJIUI KOHQIIIKT Ta €KOHOMIYHY HecTaOuIbHICTh. He3Bakaroun Ha Il Mepenikoiu,
PUHOK TPOJEMOHCTPYBAB HA/I3BUYANHY CTIMKICTH 1 aganTuBHICTh. KoH(IIKT mopymms
TpPaJAMIIIIiHI JIAHIFO)KKKM TIOCTauyaHb, 3MYCHBIIM KOMIIAHIA aJanTyBaTHCh 10 HHX,
JIOKaJI13yBaBIIM BUPOOHUIITBO Ta PO3MOJAUIbHI Mepexi. L5 3MiHa 3MeHIInIa 3a1eXKHICTh
BiJl IMIIOPTY Ta TIOM SKIIWJIA PH3UKH 3 KOJWBAHHAM BalllOT 1 JIOTICTUYHUMU
npoOJieMaMH.

Takok BapTO BIAMITHTH, MO IHU(POBI TEXHOJOTII 3irpaju BUPIMIAIBEHY POJIb B
ajanrarii puHKy, aJkKe 4epe3 BUKOPUCTAHHS IUGPOBUX TUIATHOPM, KOMITaHIT OMUHAIH
JesIKl JIOTICTUYHI TepenIkoIy, IMOB’si3aHl 13 BiHOW0. BiliHa mnpuckopuna mudpoBy
TpaHchopmailiro B YKpaiHi, ¢ BCce OUTbINE CIIOKUBAUYIB MOKJIAAAIOTHCS HA €JICKTPOHHY
KOMEPIII0 Ta OHJIAMH-Media JUIsl 31MCHEHHS MOKYIOK Ta oTpuMaHHs iH(opmarii [17].
Tomy koMmaHii, sIKI YCHIIIHO IHTErpyBaju LU(POBI TEXHOJOTIl y CBOI AISUIBHICTB,
3MOIJIM 30€perTu MPHUCYTHICTh Ha PUHKY Ta JIOSUIHHICTh CIIOKMBA4iB HaBITH IMOIPH
CKJIAJIH1 YacH.

HemoxnuBo He BIA3HAYUTH Te, IO YKPAITHCHKI CIIOKMBaul CTaldd OUIbII
00epe)KHUMH IOAO0 BUTPAT Ta J0CI 30epiraroTh TEHJCHIIIO 0 €KOHOMIi, SIK 3a3Haydae
nocmikenHss Deloitte [18]. YV morounidt cuTyalii, yKpaiHCbKI CHOXHMBadl BI1AJAIOTh
nepeBary ToBapam 0a30BOi MOTPeOM Ta MPOAYKTaM, SIKi MPOTOHYIOTh KOPHCTh IS
3JI0pOB’sl T4 JOBIOCTPOKOBY LIIHHICTb.

VY maitbyTHbOMY OUIKY€ThCS, 10 YKpaiHchkuil puHOK FMCG Oyne po3BUBATHUCH,
OCKUIBKM KOMIaHIi Ta CIIOXKUBaul aAanTYHThCA 10 HOBUX €KOHOMIUHMX peaniil. Y 3BiTI
Gfk [19] #nmerbcs mpo Te, IO PUHOK TOTOBUM JO TMOCTYMOBOTO BIJHOBJIEHHS Ta
3pOCTaHHS 3aBISKH PO3BUTKY NU(PPOBUX TEXHOJOTINA 1 CTpATerisiM, OpIEHTOBAHUX Ha
criokuBada. Posymiroun Ta pearytoun Ha 1i TeHaeHiii, FMCG kommanii Ykpainu
MOXKYTh 320€3Me4uTH co0l1 yCIiX Ha CKJIAJIHOMY, aji€ NePCIEKTUBHOMY PUHKY.

T'oBopstum mipo Taki ckinanuoni Ha punky FMCG B YkpaiHi, HEMOXIUBO OMUHYTH

nepiof B iCTOpii, AKMH BIUIMHYB Ha BCl aCleKTH cydacHoro robansHoro punky FMCG
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— BB naHgaemii COVID-19. g noais npu3Bena 10 3HAYHUX 3MiH SK y MTOBEIIHII
CIIO’KMBAYiB, TaK 1y IMHAMILI PUHKY.

Opnier0 3  HAWNOMITHIMIMX 3MIH  CTaJO NPUCKOPEHE  BIPOBAKECHHS
IHTEepHET-Mara3uHiB. Yepe3 KapaHTUHHI 3aX0/IU CIIOYKMBAYl BCE YACTIIIE 3BEPTAIHUCS 10
mw1aropM eneKTpOHHOI KoMmeplii, 100 3aJ0BIILHUTU cBoi nmoTpedbu B FMCG, o, 31
CBOro OOKy, NPHU3BEJIO [0 3HAYHOTO 3OUIBIICHHS YacTKH OHJIAWH-TIPOJAXKIB Ha
saragpHoMy puHKy FMCG. Kommanii, 1m0 DIBHIKO aJanTyBajduCh 10 IbOTO,
PO3IIMPUBIIH CBOIO MU(PPOBY MPUCYTHICTH Ta OMITUMI3yBaBIIH JOCBII OHIANH-TIOKYTIOK,
OTpUMaiu 3HA4YHy mnepeBary Ha puHky. Lleil mepexig mo mudpoBoi B3aeMmomii, K
3azHadaroTh McKinsey&Company, HE € THMYaCOBUM; CHOXKMBadl BIAKPWIN i cebe
3py4YHICTh 1 JIETKICTh OHJIAWH-TIOKYIIOK, IO WMOBIPHO MPHU3BEJIO JO TMOCTIHHOTO
BIIPOBAKEHHS €JIEKTpoHHO1 KoMepiii [20]. Lls 3MiHa y MOBEAIHII TaKOXK IiIKpeC/Inia
BOXXJIMBICTh HAIMHUX JIAHIIOKKIB MOCTA4aHHSI Ta CUCTEM YIIPAaBJIHHS 3amacamu s
HIITPUMKH CTa0ITLHOCT] PUHKY.

Ockinbku puHok FMCG nponoBxye po3BUBAaTUCS, BKpail BaXIJIMBO PO3IVISSHYTH
ITUPIIN HACKIIKY MUX 3MiH. PO3BUTOK €IEKTPOHHOI KOMEpIIii € JIUIIe OJTHUM 13 aCIIeKTIB
Oinpmoi  nmdpoBoi TpaHcdopmarlii, MmO OXOIIe rany3b. I{udpoBi TexHOMOTIT
3MIHIOIOTh HE JIUIIE TE, SK MPOMAIOTHCS MPOIYKTH, ajie i Te, IK BOHH BUPOOJISIOTHCS Ta
PO3MOBCIOKYIOTHCSI.

BpaxoByroun 11i aclieKTH, CTa€ OYEBHUIHUM, IO BIPOBADKCHHS MH(PPOBHUX
TEXHOJIOT1H BiJirpae BUpIMIAIbHY poib y QopmyBanHl MaiiOytHboro punky FMCG.
[Torouna 1udpoBa TpaHcopMmalliss € HE NTPOCTO BIAMOBIIA HA BUKIHKHA, a

CTpaTEeriYHUM KPOKOM /10 JOBIOCTPOKOBOTO 3POCTaHHS i CTIMKOCTI.
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1.2 EBosonisi Ta posib BHOPOBAIKEHHSI MIUKUTAJI-TEXHOJOTIH Y MapKeTHHIOBil

cTparerii KOMIaHii

3 po3BUTKOM 1H(POPMAIIHHUX TEXHOJOTIM Ta HEMUHYYUM [EPEXOAOM JI0
(ppoBOi E€KOHOMIKHM, CyYacHHUH OI3HEC CTHKA€TbCS 3 HOBUMH BHKJIMKAMH Ta
MoxxsiuBocTsMU. [{udpoBa Tpanchopmaiiiss oxommioe Bci cepu — Bij TPOMHUCIOBOCTI
70 Po3ApiOHOT TOPTIBII Ta NEPKABHOTO CEKTOPY, JOKOPIHHO 3MIHIOIOYH TMOBCSKICHHE
KUTTS Jtofed Ta (QYHKIIOHYBAaHHS MIANPUEMCTB. Y I1[bOMY KOHTEKCTI HAJ3BHUYAHO
BaXJIMBOIO CTA€ aJlanTallis MApKETUHIOBUX CTpaTeriii KOMIIaHiil 10 HOBUX peaiil.

BnpoBamkennas nupoBUX TEXHOJOTINH Y MAPKETUHTOBY CTPATETII0 € HE3aMiHHUM
JUIS KOMIIAH1M, sIKI MParHyTh MPOIBITATH B €MOXy HU(PPOBUX TexHoJOriH. Bix Toro, sk
KOMITIaHIsl aJalTyeThCs O HOBUX PUHKOBHUX TPEHJIIB, 3AJIEKUTH 11 CTIMKICTD 1 (PIHAHCOBI1
pE3yAbTaTH SIK Y KOPOTKOCTPOKOBIH, Tak 1 B JOBrOCTPOKOBIN mepcnekTuBl. [Ipu oMy
BIIPOBA/IPKEHHS CyYaCHUX TE€XHOJOTIH y O13HEC-TIPOolIeCH KOMIaHii nepeadoayae He Jule
BIIPOBQ/DKEHHS Cy4acHOTo oOOJaJHAaHHS Ta MpPOTpaMHOTO 3a0e3neueHHs, a U
KapJuHaJIbHI 3MIHHM B IMIIX0JaX 0 YIPaBIiHHS, KOPIIOPATUBHIN KyJIbTYpl Ta 30BHINIHIX
KOMYHIKAIlisIX,  CHOPSAMOBAaHMX  HA  MIABUIICHHS  MPOAYKTUBHOCTI  KOXKHOTO
ciiBpoOiTHHKa[21].

Ha croronmHimHiii JeHb CYTHOCTI Ta CKJIaay HU(PPOBOT0 MApKETHHTY (aHIJ.
Digital Marketing) mpucBsiueHi HayKOBl1 IOCHIKeHHsI Oaratbox aBTOpiB. L{udposwmii
MapKEeTHHT, 32 BU3Ha4eHHsAM laHa J[ofcoHa, 11e «BUKOpUCTaHHS U(POBUX KaHAIIB IS
IpoCyBaHHA ab0 peKyiaMyd MPOAYKTIB Ta MOCHYT I LUIbOBOI ayautopii» [22]. Inme
BUYepIiHe BU3HaueHHs Hajae Jlamian Paitan y kau3i "Understanding Digital Marketing:
Marketing Strategies for Engaging the Digital Generation" [23], onucyroun 1mudpoBuii
MapKETUHT K «3aCTOCYBaHHS LU(POBUX TEXHOJOTIH, TAKUX SIK BeO-caliTH, COIlaidbHI
Mezia, eNeKTpOHHA TMOoINTa Ta 1HIN U@POBl KaHAIM IJis MPOCYBaHHS MPOIYKTIB Ta

HOCIIYT».
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3 omsAy Ha Il BU3HAYEHHS, CTAa€ 3pO3YyMUIUM, 0[O0 IMGPOBI TEXHOJOTI]
BIJIICPAIOTH KIIFOUOBY POJIb Y Cy4aCHOMY MapKeTUHTY. BoHM HagaroTh HOB1 MOMKJIMBOCTI
JUTSE B3a€EMOJIl 3 IUIBOBOIO AyAWTOPIEI0, JO3BOJISIIOYA KOMITAHISIM OUIBII TOYHO Ta
e(eKTUBHO JOHOCHUTH CBOI MOB1JIOMJICHHS. BukopucranHs BeO-CalTiB, €NE€KTPOHHOI
NOILITH, COLIAJbHUX MEPEeX Ta IHIIMX UU(POBUX KaHAJIB BIJKPUBAE TOPU3OHTHU IS
IPOCYBaHHS IPOAYKTIB Ta MOCAyT. Lle momomarae oXonuTy MIMPOKE KOJIO CITOKMBAYIB 13
MIHIMaJIbHUMH BUTPATAMHU.

®inin Kotnep pasom 3 inmmMu aBTopamu y kuusi "Marketing 4.0: Moving from
Traditional to Digital" [24] cTBepmKyrOTh, IO cTpaTerii Mu(poBOro MapKETHHTY €
BXJIMBUMU JIJIS1 3aJTy9€HHSI CYYaCHUX CITOYKMBAUiB, sIKI 3HAYHOIO MIPOIO TOKJIAAIOThCS
Ha 1UPOBl KaHAMKM [JIs TNPUHAHATTA pillleHb Tpo MOKymnky. [li Bu3HaueHHS
MIIKPECTIOITh HEOOXIIHICTh HU(PPOBUX TEXHOJOTINH JJii CTBOPEHHS €(QEeKTUBHUX
MapKETUHTOBUX CTpPATEriH, sIK1 BIANOBIIAIOTH IU(PPOBIil €enoci.

Ha BigMiHy Big TpaguIliiHOTO MApKETUHTY, SKHM YacTo OOMEXEHUU
reorpapiyHUMU  OOMEXEHHSIMHU, UUQPPOBI MIATPOPMU JO3BOJISIIOTH  KOMITAHISIM
B3a€EMOJIIATHU 3 KIIIEHTAMU 10 BCbOMY CBITY. 3a JaHuMH Statista, cTaHoM Ha cideHb 2023
POKY B YCbOMY CBITI Oyso mpubau3HO 5,4 MiIbspJa KOPHCTYBauiB IHTEpHETY, IO
CTaHOBUTH 67% HaceneHHs CBITY [25].

Hes3Baxkarounm Ha TpyaHOIN, IOB’s3aHI 3 BIHHOI B YKpaiHi, JOCTIHKCHHS
MinictepctBa 1udpoBoi TpaHnchopMmanii VYkpaiHu mnokaszye, mo 81% onuTaHux
JOPOCIUX BBAXAIOTh, IO PO3BUTOK IM(PPOBUX HABUYOK CEPEA HACEICHHS MOXeE
MO3UTUBHO BIUIMHYTH Ha €KOHOMIKYy VYkpainu. 3 2019 nmo 2023 poky uactka
IHTEPHET-KOPUCTYBaviB Yy 3arajbHId CTPYKTypl HaceleHHs 30uipmimiack Ha 8% 1
cTaHOBUTH 94%. YacToTa MpakTUK KOPHUCTYBAaHHS IHTEPHETOM Ma€ MPSMUN 3B’SI30K 3
BikOM pecrnoHaeHTiB. Cepen Haiicrapmioi kareropii (60—70 pokiB) MIOAHS 1HTEPHET
BUKOpHUCTOBYe 71% onuranux, a cepea HanWMosoamoi kareropii mopociux (18-29

POKIB) 1€l TOKa3HUK csirae 96% [26].
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301IbIIIEHHST  KITBKOCTI KOpHCTyBadiB [HTepHeTY B VYKpaiHi CBIAYUTH TIPO
30UTbLIEHHS TOTEHIIIMHOT ayTIuTOpii cTpaTeriii HuppoBOro MapKETHHTY.

3aBngKu OUTBIIN Ta OUTBII AKTUBHIM OHJIAWH-ayIUTOPil yKpaiHCHKHM Oi3HEC
MOXX€ BHUKOPUCTOBYBATHM TOTYXXHICTh HUGPOBUX MiaaTGopM Ui  IMiABUIICHHS
BIII3HABAHOCTI OpeHAy, 3aJdyyeHHs KII€HTIB 1 30uIblueHHs npoaaxiB. Lle mgo3Boise
IIPOBOJIMTH TIEPCOHAJI30BaHI Ta I[IJIbOBI MAapKETHMHIOBI KaMIIaHii, SKi OXOILIIOIOTH
KOHKPETHHUX JIIOJel Ha OCHOBI JemMorpadiyHUX MOKa3HUKIB, IHTEPECIB 1 MOBEAIHKHA B
[aTepHeri.

VYkpaincbkuit  O13HEC BCE 4acTillle BHKOPUCTOBYE cCTparerii  1udpoBoro
MapKeTHUHTy, XOoua Taki mnpobmeMu, s[K oOMexeHa Mnu(poBa TIPaMOTHICTH Ta
1H(MpacTpyKTypHI 0OOMEXEHHS, BCE OIHO 3aJUIIaroThCs. 3rigaHo 31 3BitoM IAB Ukraine,
BUTpaTH Ha LU(poBy pexinamy B Ykpaini 3pociu Ha 20% y 2022 porii, 1m0 BigoOpaxkae
3pOCTaldyy Ba)JIMBICTh LHU(PPOBUX KaHAJIIB Yy MAapKETUHIOBHX cTpareriax [27].
3pocTaHHs eNeKTPOHHOI KOMepIii B YKpaiHl TaK0oK CTUMYJIIOE BIIPOBAKEHHS CTpaTerin
mugpoBoro MapketuHry. OpHakK yKpaiHCbKUH Oi3HEC CTHUKA€TbCS 3 TaKUMHU
npoOiemMamu, Sk oTpeda y Kparriit iudpoBiid iHGPACTPYKTypi Ta PO3BUTKY ITUGPOBUX
HABUYOK cepesl poOoUoi CUITH.

3pocTaHHA BUKOPHUCTAHHS LHU(PPOBOIO MAPKETUHTY YKpPAiHCHbKUM O13HECOM
MIJKPECTIOE WOTO BaXJIMBICTh JUIsl JIOCITHEHHS YCHIXy B CYYaCHOMY CEPEIOBHIII.
HudpoBuii MapKeTHHT CTa€ OJTHUM 13 3aC001B yCcHiXy /sl Oyb-sKOr0 O13HECY, OCKUIBKU
BIH IIPOIIOHY€ BEJIMKI MEPEeBary, MOYMHAKOYM B1J IPOCTOTH MPOCYBaHHS 10 MOKJIMBOCTI
OXOILICHHS TII00AJIbHOI ayIUuTOPIi.

Tpaguiiinuii MapKeTHHI, SK OT JAPYKOBaHA peKjaMa Ta NpsiMa IMOIITOBa
po3cuika, 1 HU(PPOBHA MAPKETHUHI, MAalOTh CIHIUIbHY KIHIICBY METY: MiABUIICHHS
0013HaHOCT1 PO MPOAYKT 1 BIUTMB Ha PIIIIEHHS MPO KYIIBIIIO JJIs 301IBIIICHHS MPOIaXKiB.
Hudposuii MapkeTUHr nependadae 0araro TMX CaMHUX MPUHUUIIB, IO ¥ TpaaULITHUI

MapKETHHT, 1 YaCTO BBAXKAETHCS JOAATKOBUM CIOCOOOM JUIsi KOMMaH1i HAOIMU3UTHUCS 10
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CIIOXKMBAYiB 1 3pO3YMITH IXHIO TOBEAIHKY. Y CBOIX CTparerisix KOMIMaHii YacTo
NOEIHYIOTh TPAAMILIIIHI Ta HU(PPOBI MAPKETUHTOB1 METOM.

OcHOBHA BIIMIHHICTHP MK TPATUIIHHUM 1 TUQPOBUM MAPKETHHTOM IIOJISTAE B
TOMY, 10 IUGPOBUI MApKETHHI BUKOPUCTOBYE BHUKIIOYHO HU(POBI TEXHOMOTIT IS
CHUIKYBaHHS Ta B3a€MOJIl 3 LIIbOBOIO ayauTopiero. Hurkye HaBeneH! TakoXk I1HII

MOPIBHSIHHS ITU(POBOTO Ta TPAAUIIHHOTO MapKETUHTY (Tabi.1.2).

Tabnuus 1.2 — IlopiBHSHHS TUPPOBOTO Ta TPATUIIHHOTO MAPKETUHTY

TpanuuiiHuii MapKeTHHT

u¢posuii MapKeTHHT

Bxurouae npyk, TpaHCIALIIO,

MpsIMy MOIITY Ta Tese(oH

Bxurouae onnaifH-pexiamy, eIeKTPOHHI IOIITOBI
PO3CHJIKH, COIliaIbHI MEPEXi, TEKCTOBI
IIOB1JIOMJICHHS1, TAPTHEPCHKI BIIHOCHUHU,

OTITUMI3AIIiI0 MOIIYKOBOI CUCTEMHU

Hewmae B3aemogii 3 aynuropiero

€ B3aeMOIisl 3 AyIUTOPIEIO

Pesynbraty J1Ierko BUMIpSATH

Pe3ynbrary 3Ha4HOIO MIPOIO JIETKO BUMIPSATH

Pexmamui kamnagii 3arutaHoOBaHl Ha

JOBTUH MMPOMDKOK yacy

PexnamMui kaMmmnaHii 3ariaHOBaH1 Ha KOPOTKUH

IPOMIXKOK Hacy

Joporwii i TpyIoMicTKHH Tpotiec

JlocuTh nenieBri 1 IBUAKKUHA crioci0 MpoCyBaHHS

OOMexeHHS OXOIUICHHS
ayUTOpii CIIOKMBaYiB uepe3

00OMeEKEeH1 MOXKIIMBOCTI

[Mupmuit  goctyn [0  ayauTopii
yepes BUKOPHCTAaHHS  pI3HUX

TEXHOJIOTIN Ta MOKJIUBOCTEM

ITo3unuis 24/7 HeMoxauBa

TTo3zuuis 24/7 moxiausa

3B’S130K OJHOCTOPOHHI I

3B’S130K IBOCTOPOHHIM

Bianosizai MOXXyTh OTpUMYBaTH

JIUIIE i 9ac poOoTH

Biamosiges abo BIATYKHA MOXKYTH 3’ IBUTHCS

Oy/1b-KOJIH

IDicepeno: cknadeno agmopom Ha ocHosi [28]
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AHaui3 nepesar y TaOJuIll CBIAYUTH PO T€, M0 MU(DPOBUNA MAPKETHUHT
NEPEBEPILIYE 1HILI BUIU MAPKETUHTY B €(PEKTUBHOCTI, OCKUIBKU CTBOPIOE
HANCIPUATINBIIII YMOBH I B3a€EMO/IT MIXK CLIOKMBaYaMH Ta BUpOOHUKaMu. Bix
CIIpUsI€ 3HAYHIM €KOHOMII KOIITIB 1 Yacy, 3HWKYE HEMOTPIOH1 BUTPATH Ta 3a0e3Meuye
TICHUH 3B'130K MK MOKYIISMH 1 IOCTa4aJIbHUKaAMHU.

EdexruBHicTs 1HGPOBOrO MapKeTHHTYy pPOOUTH HOTO JIOTIYHUM BHOOPOM IS
KOMITaHi#, SIK1 IparHyTh ONTHMI3yBaTh CBOI MapKETUHIOBI 3ycuiuid. Lle nosicHioe, yomy
nupoBUil MapKETHHI 3 KOXKHUM POKOM CTa€ Bce Outblnl momynspHuM. [IporHosu
3pOCTaHHA pUHKY IMdpoBoi TpaHcopmalli IAEMOHCTPYIOTh, IO ISl TEHACHIIIS,
HMOBIpHO, TpuBatuMe Iue Oarato pokiB Ouikyerbes, mo 3 2024 mo 2030 pik
ro0ansHUi  puHOK  1HUdpoBoi  TpaHchopmarii  3pocTaTUME 3 CYKYITHUM
cepenubopiuauM Temnom 3poctanHs (CAGR) na 27,6% 1 nocsirne 3467,77 Mulbsp/iB
nonapis 10 2030 poky [29].

BpaxoByroun 11 TeHAEHINI, poOib HUMPOBUX TEXHOJOTIH y MapKETUHIOBIM
CTparerii KOMIaHIi CTa€ Bce OUIbII BU3HAYAIBHOIO, OCKUIBKM BOHHM HAJAaOTh YHIKaIbHI
MOXJIMBOCTI Ui 3ajlydeHHS Ta YTPUMaHHS KIIEHTIB, ONTUMI3alii MpOIECIiB Ta
BIOCKOHAJICHHS B3aEMO/IIT 3 ayIUTOPIEIO.

He3Bakatoun Ha 4YHCIEHHI IepeBard, BIPOBAKEHHS IU(GPOBOTO MapPKETHHTY
BUKJIMKAE Kibka mpoOneM. [HTerpaiisi mepeqoBuUX TEXHOJOTIM, TaKMX K IITYYHHH
IHTEJEeKT 1 aHAJITUKA JaHMX, Y MAapKETUHIOBI cTpaTerii Moxke OyTH CKIIQJHOIO Ta
notpedye CremialibHUX HaBHUYOK. 3a0e3MeueHHs JAOTPUMAaHHS HOPM 3aXHCTy JaHUX,
TaKUX SIK 3arajibHUi perniameHTt 3axucty nanux (GDPR), mae BaxnuBe 3HaueHHs IS
OIATPUMKM JOBIpH KII€HTIB. B yMoBax MOCTIMHMX 3MIH Y LHH(QPOBOMY MapKETHHIY,
Ba)KJIMBO ITOCTIMHO HABYATHCH Ta BMITH ajanTtyBaTucs. Kpim Toro, BUAIICHHS JOCTATHIX
pecypciB, sk (IHAHCOBUX, TaK 1 JIFOACHKUX, I IU(PPOBOTO MAPKETHUHTY MOXKe OyTH
CKJIQJHUM JJI 0ararboxX KOMMaHiu.

[Tonpu TpyaHOII, €BOMIONIS MU(PPOBUX TEXHOJIOTINA BIAKPHUIIA HOBI MOMJIMBOCTI

JUISL KOMIAHIA JTO3BOJISIIOYM M €(EeKTUBHIIIE 3ady4yaTH CBOIO ayAuTopito. Bing mosiBu
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[arepuery B 1990-X pokax J0 CKIaAHOTO BUKOPHUCTaHHS mITydHOro iHtenekty (LLI) 1
aHajizy JaHUX CbOroJHI, UU(PPOBUNA MApKETHMHI TIOCTIHHO pO3BUBABCS, 100
3aJIOBOJIHATH MIHJIMBI TIOTPpEOM CIOXKHUBA4YiB 1 PHHKY. PO3MISTHEMO E€BOJIOIIIO
OHJIAH-MapKeTUHTY 3a ocTaHHl 30 pOKiB, MOYABIIM 3  TPbOX HAWBAKIUBIIINX

dbakTopiB, K1 Ha3aBXKIU 3MIHWIN MapkeTuHroBui ganamadt (puc. 1.2) [30].

[Tomykor:

CHCTEMH

)

[lepeaymonn
JICRHTA-
MAPKeTHHIY

ComansHi Mobuibm
MEpeKi NMpHCTPOL

Pucynoxk 1.2 — [lepeaymoBu aimxuran-mMapketunry [30, ¢ 105]

Ha mnouarky icHyBanHs I[HTepHETYy KOMMaHIi IIBUAKO YCBIIOMHWJIM MOTEHIIiAT
CTBOpPEHHS OHJIaWH-TIpUCyTHOCTI. CTBOpPEHHS BeO-CalTIB CTajl0 OCHOBOIOJOXHUM
KPOKOM JIJISI KOMTIaHii, 100 OXOMHUTH TIO0abHY aynutopiro. Y 1996 porti mpubauszHo
45 minbioHiB moaeil kopuctyBaiucs [arepaeroM. 3a nanumu Elon University, 1o 1999
POKY KUIBKICTh KOPUCTYBauiB [HTepHETY y BcboMy CBITI gocsria 150 MIIbHOHIB, 1 BXKE y

2000 pori B ychoMy cBiTi Oyito 407 MisIbiiOHIB KOprCcTyBadiB [31].
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Taki xommnanii, ssik Amazon i1 eBay, 3acHoBani B cepenuni 1990-x pokis,
CKOPHUCTAJIUCS IIMMU HOBUMH LHU(PPOBUMU MOXKIHUBOCTSIMHU, 1100 OXONUTH KIIEHTIB
Oe3mocepeHb0. Amazon, HaMpUKIIAJ, MOYMHAB SIK OHJIAWH-KHIKKOBUNM MarasuH, ajye
MIBUAKO PO3MIMPUB CBOI MPOIO3HUIlii, BUKOPUCTOBYIOUM CBIiii BeO-cailT, mo0 craru
100aJIbHUM TITaHTOM €JIEKTPOHHOI KoMepIii [32].

[Topsin 13 BeO-caliTaMu €NEKTPOHHA TIOIITA CTajla PEBOJIOIINHUM 1HCTPYMEHTOM
MapKeTUHTy. MapKeTUHI eJNeKTpOHHOW momTor (aHmi. email marketing) cras
BOXJIMBUM IHCTPYMEHTOM CHUIKYBaHHS 3 ILUIbOBUMH KOPHCTYyBauaMH, IO3BOJISIOUU
HAJIAaTOAUTH TIPSAMY KOMYHIKAIIII0O MiX MOTEHIIMHUMHU a00 €()eKTUBHUMH KITIEHTAMH Ta
KOMITaHI€IO.

VY 1978 pori Mmenemxep 3 mapkeTuHry kommnanii Digital Equipment Corp Ha im's
I'epi Trropk HazicnaB mepuly pekjiaMHy €JIeKTpPOHHY Moty Ha crnucok 3 400 agpec, B
AKUX MOBIIOMJIIIOCS MPO HOBHUM MpOAyKT. Lled enekTpoHHuH JIUCT OyB HACTUIBKU
YCHIIIHUM, 110 MpUHic 0in3bKo 13 MUIBbIOHIB 1onapiB npoaaxis [33].

[Ipotsirom OaraThoXx pOKIB €-mail MapKeTHMHI pPO3BMBABCS Ta aJalTyBaBCs 0
MiHTUBOTO 1mHdpoBoro ganamadTy. BiH po3BHHYBCS BiJf TPOCTHX TEKCTOBUX
MOBIJIOMJIEHb JI0 BI3yaJbHO NPUBAOIMBUX Ta IHTEPAKTUBHUX KammaHid. 3 MOSBOIO
aBTOMaTHU3allli Ta NEpPelOBUX METOAIB CerMeHTauii e-mail MapkeTHHr cTaB OuIbLI
IIJIECIPIMOBAaHUM 1 TIEPCOHANII30BaHUM, HDK Oyab-komm panime. [leii mporpec
HiATBEP/UKY€EThCs HociipkeHHssMu Digital Marketing Institute (2017), sxi cBijguaTh, 10
MPO30PICTh 1 MEPCOHATI3AIS CTATH KIIOYOBUMH (PAKTOPaMH YCIiXy B MapKETHUHIOBUX
KaMIaHIsIX B enoxy u(poBux TexHoorii [34].

3rigHo 3 aHamizom kommnadii Hubspot 3a 2023, mepconamizaliisi MOBiIOMIJIEHb
(72%) Ta wammanii aBTOMaTu3amii enekTpoHHOi momTu (71%) moci 3amuImaroThCs
HallepeKTUBHIMKUMHU e-mail cTparerismu [35].

[lepconamizamiss MOXK€ BKJIIOYATH 3BEPHEHHS 1O OAEPXKYBayiB 3a IMEHAMH,
CEerMEHTAIlII0 CHHCKIB €JIEKTPOHHOI IMOIITH Ha OCHOBI MOBEIIHKU YU JeMorpadidyHuX

MOKA3HUKIB 1 aJIafTallil0 BMICTY JI0 1HIUBIAyaJlbHUX YIIOI00aHb.



24

KpiMm Toro, qu3aiiH eneKTpOHHOT MOUITH TaKOXK 3HAUHO BJIOCKOHAJIMUBCS. 3 MOSBOIO
MOOUTbHUX MPUCTPOIB €JIEKTPOHHI JHCTH TENep MawTh OyTH aJanTOBaHUMHU O
MOOUTBHHX TIPUCTPOIB, 00 3a0e3meunTr Oe37]0TaHHy B3aEMOIIIO 3 KOPUCTYBAUEM.

EBomtomisi e-mail MapketwHry 3poOuiia MOro MOTY)XHUM 1HCTPYMEHTOM JIJIst
KOMITaH1i, 100 3B’sA3aTHCA 31 CBOEIO AyAUTOPIEIO B MEPCOHANI30BAaHUI Ta MPUBAOINBHI
croci6. 3a manmmu Acomiamii manux 1 mapketunry (DMA), e-mail mapketuHr mae
cepenHio peHtabenbHicTh 1HBecTUllN y 42 nonapu CIIA 3a xoxeH BUTpadeHHUI Joiap
CIIIA. PenTabenbHICTh IHBECTHUIIIN TaKOX KOJMBAETHCS 3aJICKHO BiJ raimy3i. Po3mpiOHa
TOPTiBJIs, €IEKTPOHHA KOMEpIlid Ta Taly3b CHOXKHBYMX TOBapiB ab0 TOCIYTr MaroTh
3HAQYHO OUIBIITY peHTAOENbHICTh 1HBECTUIIN (45:1), HiX TporpamMHe 3a0e3NedeHHs 1
TexHojorigH1 komnaHii (36:1). Bucoka peHTa0eNbHICTh IHBECTHUIIIN TATy3eH po3apiOHOT
TOPriBJIl MOXKEe OyTH IMOB’si3aHa 3 TUM, 1[0 BOHA Kpallle BOJIO/II€ TAKTUKOIO €JIEKTPOHHOI
MOIITH Ta MAa€ 3[JaTHICTh MIBHAKO aJamnTyBaTHCA A0 POKY, IO MOTpeOye MPUCKOPEHUX
3miH [36].

Hapomkenns momrykoBux cucteM Ha modatky 1990-x pokis, Takux sik Archie,
Gopher, Yahoo! i AltaVista, o3HameHyBasio modaTok mornrykoBoi omrumi3zaiii (SEO).
Tepmin «momrykoBa ontumizanis» (anmi. Search Engine Optimization) moyaB mMpoko
BUKOpHUCTOBYBatucs MDK 1997 1 1998 poxamu 3aBasiku [enni CamniBany 3 Search
Engine Watch, sixkuii onucye SEO sik «ontumizaiiis BeO-CalTy ISl MIIBUIIEHHS HOTO
NO3UIIli B pe3yJibTarax MOIIyKy 3a IEeBHUMHU 3anutaMm» [37].

Pamni meromm SEO wacto Oynum MaHIMYISTHBHUMH, 30CEPEDKCHUMH Ha
onTUMI3aIlli KIHOYOBUX CIIiB 1 MeTa-TeriB. Hampukmnan, nmpoctuii BeO-caT Mpo KHHUTH
MIT HEOJTHOPA30BO BUKOPHCTOBYBATH CJIOBO «KHHUTW VIS I IBUIIIEHHS PEHTHHTY.

3amyck Google y 1998 pori 3 iforo peBosmoriiiitnum anroputMom PageRank cras
nmoBopoTHUM MoMeHTOM B icTopii SEO. PageRank BuzHauae mpiopuTeTHICTh 3BOPOTHUX
MOCUJIaHb, BPAXOBYIOUH KUIBKICTb 1 SIKICTh IOCHUJIaHb, 110 BKa3yOTh Ha BEO-CTOPIHKY, K

MOKA3HUKHU ii BaXKJIIMBOCTI Ta PEJICBAHTHOCTI. Y IIeH Mepioj 3’SIBUIIUCS HOBI METOAM
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SEO, cnpsMoBaHi Ha OTPUMAaHHS BUCOKOSKICHHUX 3BOPOTHUX IMOCHJIAHb 1 CTBOPEHHS
I[IHHOTO KOHTEHTY.

3 cepequau 2000-x mo mouatky 2010-x pokiB Google BmpoBagnB OHOBICHHS
anroputMmiB, Taki sk Panda (2011) 1 Penguin (2012), sixi migkpecitoBaad BaKJIUBICTh
BUCOKOsAKICHOTO BMmicTy. Hanpukmnan, Demand Media Oyna BiioMOIO KOHTEHT
KOMITaHi€10, OIIHEHOI B 1 Minbsipa monapiB y ciui 2011 poky. Komnanis mosigomuia
npo 30MTOK y po3Mipi 6,4 MiuIbiOHA A0dapiB 3a pik micis BrpoBamkeHHs Google
Panda[38].

PesynbratoM BHOpPOBa/pKEHHS TakUX ajroputmiB, Bxke 10 2012 poky moxoau
Google Bin pexiiamu 3pocnu 10 43,69 Minbap/aiB odapiB, a ctaHoM Ha 2023 pik BOHU
CTaHOBIIATH 237,86 MimbsapaiB momapis [39].

Cnin 3a3HaunTtH, 1110 Hapasi Google Kijibka pasiB Ha piK BHOCUTH 3HAYH1 3MI1HH JI0
CBOIX NOILIYKOBUX aJrOpuTMIB Ta cucteM. OcHOBHe OHOBJIeHHs Google 3a Gepe3eHb
2024 poky mpU3BENO 10 BUKIIOYEHHS COTEHb BEO-CAMTIB 13 MOIIYKOBOi BHJaYi,
cripsiMOBaHe Ha OOpoTHOy 31 ClIaMOM, CTBOPEHUM IITYYHUM I1HTEJIEKTOM, Ta HaJaHHS
MepeBaru BUCOKOSIKICHOMY KOHTEHTY, CTBOpeHoMY JirorbMmu [40].

Cnin 3a TmOnIykoBow onTuMizaiiero Hampukidii 2000-x pokiB BiaOymocs
OypxJiuBe 3poCTaHHs IIaTGopM collalbHUX Mepex, Takux sik Facebook, Twitter 1
LinkedIn. 3a pik y Facebook Oyno 3apeectpoBano moHaa 1 MiabiHOH KOPUCTYBaYiB, 1110
HAJIUXHYJI0 Moro 3acHoBHUKAa Mapka [lykepbOepra Ha ctBopenns Facebook Ads [41].

Sk BiH ckazaB y 2006: «1ie koM HoBuUM criocid pekiiamu B [ntepuerti. [Ipotsirom
OCTaHHIX CTa POKIB Meia HaB’s3yBaJIM JIIOAIM 1H(OpMAIIito, aje Ternep MapKeTOoJIOoTH
CTaHyThb YAaCTUHOIO PO3MOBH 1 BOHM POOMTHMYThH 1€, BUKOPHCTOBYIOUM COLIAJIbHUN
Tpadik TaK caMo, sIK 1 HaIlll KOpUCTyBadi» [42].

ComianibHl  Mepexl JI03BOJMIM OpeHJaM TyMaHi3yBaTH CBOKO B3a€MOIIO,
BIJMOBIJATH HA 3alUTH KJIIEHTIB y PEXUMI PEasbHOro0 4acy Ta CTBOPIOBATH OLIbII

3MICTOBHI 3B’SI3KH 31 CBOEIO ayUTOPIEIO.
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Komu comianbHi Mepexi HaOynd TOMYJISIPHOCTI, KOHTEHT-MapKETHUHT CTaB
KJIFOYOBOIO cTparerielo. KOHTEHT-MapKeTHMHI MOKHAa BU3HAYUTH SIK 'CTpaTeriyHui
MapKETUHTOBUN TIIX11, 30CEPEHKCHU HAa CTBOPEHHI Ta PO3MOBCIOMKEHHI I[IHHOTO,
PEJNEBAaHTHOTO Ta TMOCIHIJOBHOTO KOHTEHTY [UIsl 3aJlydeHHS Ta YTPUMaHHS YITKO
BU3HAYEHOI aylIuTOpii Ta, 3pEIiTOl0, JJIA CTUMYJIOBaHHS NPUOYTKOBHX A1
criokuBauiB'"[43].

KomnaHnii movanu CcTBOprOBaTH Ta MJUIMTUCA I[IHHUM BMICTOM, TaKHM SIK
nyOmikaii B O1orax, iH}orpadikoio Ta BiJieo, 00 3aTyYUTH CBOIO IIIHOBY ayIUTOPIIO.
Lle#i pict OyB 3yMOBIECHMH YCBIIOMJIEHHSIM TOTO, IO SKICHUA KOHTEHT CIIPHUSIE
3aJIy4EHHIO Ta YTPUMaHHIO KJII€HTIB.

3rigno 3 gocmimkeHHsM Content Marketing Institute, o 2020 poky 80% B2B
(business-to-business) koMmaHiii, TOOTO KOMITaHiH, sIKI CTBOPIOIOTH TOBApH Ta MOCIYTH,
CIpsIMOBaH1 Ha 00CITyroByBaHHS THIINX 0i3HecIB, BUKOPUCTOBYBAJIU
KOHTEHT-MapKeTUHT I 3aJydeHHS KIEHTIB, a 76% 3 HUX OIIHIOBAIM HOTO SK
edexTuBHUN MeTo. Lle mikpecitoe BaxIMBICTh CTPATErTYHOTO MIAXOAY 10 CTBOPEHHS
Ta PO3MOBCIOMKEHHS KOHTEHTY, SIKUW He juine iHQopMye, ane il 3amydae Ta KOHBEPTYE
aynurtopito [44].

HubSpot craB migepoM y npocyBaHHI KOHTEHT-MAPKETHUHTY, MPOMOHYIOUH
IHCTPYMEHTH Ta PECYpCH JUIsl CTBOPEHHS €(EeKTUBHOTO KOHTEHTY. BoHu 3ampoBaguim
KOHIIEMI[if0 "BXiIHOrO MAapKeTHUHTY'", IO AaKIEHTye€ yBary Ha HaJaHHI KOPHCHOI
iHbopMaIii s 3amydeHHS KJIEHTIB, 3aMICTh arpeCHBHOTO MPOCYBAaHHS MPOAYKTIB.
3aBasku 1poMy Tiaxoay, HubSpot 3HauHO 301161THB CBOIO 0a3y KJIIEHTIB 1 CTaB OJHUM
13 MPOBIJHUX T'PaBLIB Ha PUHKY MapKETUHIOBUX MiaTtdopM [45].

[Toxu HubSpot craBaB migepom y cdepi KOHTEHT-MApKETHHTY, CBIT IHTEPHETY
cTpiMko 3MiHIOBaBcs. [lommpenns cmaptdoniB y 2010-x pokax 3yMOBUIIO HEOOX1THICTh
30CepeUTUCsT Ha MOOUIBbHIN onTumizaiii. 3a JaHUMHU He3aJexkHO1 BeO-aHaITHUYHOI
xommanii StatCounter, y >x0oBTHI 2010 poky B ychOMy CBITI BUKOpPUCTaHHs [HTepHeETYy

MOOUTPHUMHM Ta MJIAHIIETHUMU MPUCTPOSIMHU BHEPIIE NMEPEBUILNIIO PIBEHb KOMIT I0TEpa.
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Ha moOinpH1 mpuctpoi Ta manmern npunanano 51,3% BuxopuctanHs IHTepHETy B
yChOMY CBITI OPIBHAHO 3 48,7% Ha koM totepu [46].

Taki xommanii sk Google mpencTaBwim 3pydHi AJIE MOOUTBHHUX TPUCTPOIB
aJTOPUTMH, HAroJOIIYIOYHM Ha BaXJIWBOCTI BeO-CalTIB, sKI 3a0€3MeuylOTh 3pYUYHY
B3a€EMOJII0 3 KOPHUCTyBauaMH Ha MOOUIbHUX mnpucTposax. llignpuemcrBa agantyBaiu
cBOi BeO-caliTu, 100 3a0e3MeYuTH Kpalui JOCBIJ MOOUIBHMX KOPHUCTYBadyiB,
BU3HAIOUH, 110 BCE OUIbIIE KOPUCTYBa4yiB BUXOAATh B [HTEpHET 4yepe3 CBOi TenedoHHU.
AnmanTuBHUNA nOu3aiiH 1 MOOLTBHI  CTpaTerii CcTajid CTaHJAPTHOIO MPaKTUKOIO,
3a0€3IeUyI0uH XOpOoITy poOoTy BeO-CalTIB Ha BCIX MPUCTPOSX.

[lopsin 13 BeO-caiiTamu, 3py4YHUMH JiE MOOUIBHHUX MPHUCTPOIB, 3POCTAHHS
MOOUTHHHUX JIONATKIB BIAKPWJIO HOBI MapKeTUHroBi MoxiuBocTi. Y 2019 por
CIIOXKHMBAUl 3aBAaHTAKWIM pekopaHi 204 MuIbspau A0AATKIB, 10 Ha 6% Oible, HIK Y
2018 pori, 1 Ha 45% Oinbiie, Hixk y 2016 pori [47].

Ils TenmeHIliss A0 1IHHOBAIIM B MapKETHHTY BUSIBWJIACS NMPUTAMAHHOIO HE JIMIIE
MOOUTbHOMY  cerMeHTy. (CrodaTky OOMEXYIOUUCh TPAAUIIHHOI  TENeBi31iHO0
PEKIIaMOI0, BiJIEOMAPKETHHT TPaHC(HOPMYBABCsI Y BIJIMOBIIb HA TEXHOJIOTTYHUH MPOIIEC 1
3MIHY TOBEIIHKH CIHOXHBadiB. 3POCTAHHS BiJICOMAPKETHUHTY TIOYAIOCSd Ha IOYaATKY
2000-x poKiB 13 MOSIBOKO BHCOKOIIBHJAKICHOTO IHTEpHETYy Ta Takux Miaargopm, sK
YouTube. BigeokonTeHT HaOyB HAA3BUYANHOI TOMYJISIPHOCTI TAKOXK 3aBISIKW 1HTErpailii
B1JICO B COILIIAJIbHI MEPEKi.

CratucTudHi JaHl MAKPECTIOTH 1110 eBotomito. Y 2005 porti, He3abapoM micis
3amycky YouTube, nume 13% komnaHiii BUKOPHUCTOBYBAJIU OHJIANH-B1ICOMApPKETHHT.
Opmnak 1o 2013 poky et nokaszHuk 3pic 10 70%, 1o BigoOpaxae 3pocTaroue BUSHAHHS
BiJICO SIK MOTYKHOTO MapKETUHIOBOTO iHCTpyMeHTy. Hemonasuiii 3BiT Wyzowl (2023)
nokasye, mo 86% MmiANpUEMCTB 3apa3 BUKOPUCTOBYIOTH B1JICOMAapKETHHT, Ipruuomy 93%

LMX MapKeTOJIOT1B MIATBEPIKYIOTh HOro BUPIIIAIBHY POJIb Y IXHIX cTpareriax [48].
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3a cnoBamu Cera 'onina, y cBoiit kau3zi “This is Marketing”, “MapkeTuar — 1ie
OunbIIe HE Te, 10 BU poOUTe, a sIKi BH ICTOpIi po3mnoBigaere” [49], MU MOXEMO
no0a4YNTH, HACKUIBKY 1€ € aKTYaJTbHUM JI0 BiJICOMapKETHHTY.

Came BiJleO HaJa€ YHIKAJIbHY MOXJIMBICTH HE JIMIIE MOKAa3aTH MPOAYKT, a M
PO3MOBICTU IPO HOro 1CTOPII0, CTBOPUTH €MOLIMHE MIATPYHTS AJs CliokuBaya. Yepes
BiJICO KOMITaHII MOXYTh TEpelaTd CBOK YHIKAJIbHICTh Ta I[IHHOCTI, CTBOPHUBIIU
IO 3B’S130K 3 aynuTopieto. Takui MiAXif JT0O3BOJISE HE JIMIIE IPUBEPTATH yBary,
ane ¥ CTBOPIOBATH iCTOPIi, SIK1 3aJUIIAIOTHCA Y TIaM STl CIIOKHUBAYiB 1 CIIOHYKAIOTh J0
nii. Tomy B cydacHOMY MapKETHMHTOBOMY CEPEIOBHIII BiIEO CTA€ BAXKIMBUM 3aCO00M
JUTSL PO3MOBIIL ICTOPiN OpeHy.

Ileir 3B'I30K 3 ayIMTOPi€0 MaB BHUpIIIAJIbHE 3HAYEHHS, aJKe IaHISMisd
COVID-19 npuckopuiia nepexia A0 OHJIAWH-TIOKYTIOK, POOJIIYN €JIEKTPOHHY KOMEPIIIO
KJIFOUOBUM KaHAJIOM KOMYHIKallii 31 cnoxkuBadamu it FMCG xommaniit. ¥ 2020 porri
r100aIbHI MPOAAXKI EIEKTPOHHOT KoMepIii 3pociu Ha 27,6% 1 nocsarnu 4,28 TpunbiioHa
noinapis [50].

[TigmpueMcTBa MOKPAIIMINA CBOi CTpaTeTii eIeKTPOHHOT KOMEpIIii, IHTEerpyBaBITx
1IM(ppoB1 MAPKETUHTOBI 3yCHILIA JJIA 3adydeHHs Tpadiky J0 CBOIX OHJIAMH-Mara3uHiB.
Taki kommnanii, sk Shopify 1 Amazon, BII3HAUWUIM 3HAYHE 3POCTAHHS, OCKUIbKH
KOMITaHii Ta CIIOXHMBa4l aJanTyBaJIUCA 10 HOBOI HOPMHU OHJIAWH-TIOKYTNOK. [Tnardopmu
€JIEKTPOHHOT KOMepLii Ha/lalli IHCTPYMEHTH Ta 1HQPACTPYKTYpY, HEOOX1AHI KOMIaHIsIM
JUIA CTBOPEHHS Ta KEPyBaHHS CBOIMHU OHJIAfH-MarazmHamu, 3a0e3medyrouu 3py4yHHil

IIOMIHT Ta OXOTUTIOIOYH IIHUPIITY ayIUTOPIIO.
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PO3JILT 2
AHAJII3 TA OILITHKA BIIPOBAPKEHHS TIJPKUTAJ-TEXHOJIOT T IIPU
MPOCYBAHHI MI’KHAPOJHUX BPEHJIIB HA PUHKY FMCG TOBAPIB

2.1 CyyacHi Tpenaun uugposoro mapkeruuiry FMCG

Y cydacHOMy CBITI TEHJICHINI Ta CIOXHBYA TOBEIAIHKA 3MIHIOIOTBCS JIyXKe
IIBUIKO, TOMY PO3APIOHUM MPOIABISIM BKIIUBO CTEKUTH 3a THM, JI€, 1110 1 K TOTOBUI
KynyBatu crioxuBad. [{udposa Tpanchopmaiiisi Moke 3HaYHO JTOMTOMOTTH BHUPIIIUTH IIi
npobnemu. [lpu BmpoBapkeHHI HUGPPOBUX TEXHOJOTIM y O13HEC HEOOXITHO YITKO
PO3YMITH, fK, 3 SIKOIO METOIO 1 IKY BiJ1a4y BOHHU IIPUHECYTh.

Ha nanuit MOMeHT OCHOBHUMHU (haKTOpamH, IO CIOHYKAIOTh PUTEHIIEpIB 0
O11b1101 T POBI3allii, € HACTYMHI:

- 3pocTaHHs OHJAH-CETMEHTa po3ApiOHOi Topriemi, sike y 2023-2025 pokax
BiHOCHO 2020-2022 poxkiB ckiazae 25-30 % [51].

- Ilanpmemis Ta BiiiHa B YKpaiHi, SIKI 3MyCWJIM JIIOJEH MEPErISHYTH HIAXOAU 10
MOKYMOK. bararo mMOKymIiiB BIEpII€ CKOPUCTAIUCS OHJIAWH-CETMEHTOM, IO
OPU3BEJIO /10 30UIBLIEHHS ay/IUTOPii, TOTOBOI BUKOPUCTOBYBATH SIK OHJIAMH, TaK 1
obumaiin kaHanM. Sk HACHIAOK, 3HUKHEHHS MEX MDK MMM KaHajdaMu, 1
OHJIAWH-TIOKYTIKH, SIK1 CTAIOTh MOBCSIKJIEHHUM JOCBIJIOM JIJISl KOXKHOTO CIIOXKHBAYa.
Kpim Toro, HeoOX1JHICTh BIOCKOHAJICHHS JIOTICTUYHUX MPOIIECIB CTaja KPUTUUHO

BAXJIMBOIO, OCKIIBKM INBUJKICTH JOCTaBKA TOBapy 1O CIOXKMBa4a MOXE CTaTh
KIIFOYOBUM (PaKTOPOM MpHU BUOOP1 KOHKPETHOTO MPOAABIIS.
-KonkypeHnriiss 3a ToOKymiiB, mo 3pocTae. 3 BiIXOAOM 0ararbOX 1HO3EMHHUX

KOMIMaHIN 3'SBUJIMCS BIJKPUTI HIllll, K1 PUTEHICPH MOXYTbh 3alIOBHUTH, MPOIOHYIOUH



30

Kpaluid KymnenbKUi JOCBija, OaraTo B 4YOMY 3aBISKH 3aCTOCYBaHHIO ITH(PPOBHUX
TeXHOoJIoT1i [52].

- HeBu3naueHiCTh MaKpOEKOHOMIYHOI cHTyalii. YMOBHM TOCTIHHOI HaIlpyru
MOXYTh HETaTUBHO TO3HAYUTHUCS HA MPUUHATTI YHPaBIIHCHKUX pIllIEHb Yepes
JOACHKUM (akTop.

[li dbakTopu CTUMYIIOIOTH PUTEUJIEPIB 0 AaKTUBHOTO BIPOBAKECHHS ITUMPOBUX
TEXHOJOTiH y  cBoi  Oi3Hec-TipolecH, 10  JO03BOJSAE  IM  3aJIMIIATHCS
KOHKYPEHTOCITPOMOXXHIUMH Ha PUHKY 1 3a0e31euyBaTi CTa0UIbHUNA PO3BUTOK.

3poctaHHsl 00CATIB BUKOPHUCTAHHS JaHUX Ta aBTOMaTH3allis Oararbox IPOIIECIiB
CIPUSIOTh 3HIDKEHHIO 1X BIUIMBY. 3BEpPTAIOUUCH JO PO3APIOHOI TOPTiBIi, BapTO
BIJI3HAYUTH 3arajibHy TEHJEHIIIIO 0 PO3BUTKY OHJIAH-TOpTiBii [53].

BaxxnuBo Takok 3a3HAYMTH, 110 PO3BUTOK TEXHOJIOTTYHOI JOCTYITHOCTI BIIKPUBAE
MOXJIMBOCTI OHJIAMH-TOPriBIl ISl KOXKHOTO po3ApiOHoro mpopasus. lle mo3Bosie
KapJAWHAJbHO 3MIHIOBATH ITAXOAW JO JIOTICTUKH, IIIHOYTBOPEHHS Ta MAapKETHHTY,
OCKUIBKH BCE OUTBIINNA 0OCIT JaHUX 1 MOXJIMBICTH OTPUMaHHA 1HQOpMaIIii PO KIIIE€HTIB
B PEXKHMI PEaJbHOTO Yacy JO3BOJSIOTH aManTyBaTH MIAXOMW 1O KOXKHOTO TOKYTIIIS
1HIMB1AYyaJIbHO.

Ha panuii MOMEHT MOXHAa BHJUIUTH TPU OCHOBHI BUAU Oi3HEC-MoOeneit
po3ApiOHOT  TOpriBii: TpaauiiiiHa TopriBis (odraiH-TOpTriBiIsI), OararokaHajabHA
TOPTiBJISI Ta OMHIKaHaJbHA TOPTiBiIsl. OCHOBHI XapaKTePUCTUKU, TIEPEBAru Ta HEJIOIIKU

WX MOJIEJICH MpeAcTaBieHi B Tabmui 2.1.

Tabmuns 2.1 — XapakTepucTuka 0i3HeCc-MoeNneil B po3ApiOHiil TOPriBii

BizHec-moneas| XapakrepucTHKa IlepeBaru Henouiku

Tpanumiiina Tpagumiiauii BTpara

[IpocTota B peainizauii. Jlerko

odrnaiiH-mara3zux abo OHJIaH-TIOKYTILIB.

chokycyBaTHcs Ha OJJHOMY KaHaIl

Mepeka Mara3uHiB [IpuB's3ka o

1 BUKOPUCTOBYBATH HailKparii

MPAKTUKH 7151 1OTO PO3BUTKY MICIUA-TIONOMKCHELT
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Marasuny. Toprosi TOUKH

TOpOro YyTPUMYBATH.

bararoxkanajinHa

OnuH OpeHy Mae aBa
KaHaJT!
[PO3MOBCIO/KEHHS ,
odJ1aifH (TOPrOBi TOYKH)
| OHJIaliH (IHTEpHET
MarasuH), siKi
[PETYIIOIOTHCS PI3HUMU
migposainiamMu. MoxyTh
MAaTH CXOXKUU
ACOPTHMEHT, OJTUH KaHaJl
3aKyIiBi, call-ueHtp.
AJie MOXXYTh 1 HE MaTH
TOYOK B3a€MOJIiT 200
HaBiTh KOHKYPYBaTH

OIMH 3 OJHUM.

[Tokyneup MOXe 3HANTH
HEOOXiTHUI Maras3vH siK B
odutaiiH, Tak 1 B OHJIAHH.
301IbIIEHHS KITBKOCT1
NOTEHLIHHUX MOKYMIiB. JIerkicTh
y peaizallii, He3aJeKHICTh BiJl
IHIIIOTO KaHaJTy B paMKax

OPUMHATTS pillieHb

[Herarusuuii 1oCBijg B
OJTHOMY 3iTICYy€
CTaBJICHHSI ITOKYTIIIS JI0
IHIIIOTO KaHaITy, IKUW He
BMO’KE Ha 1€ BILTUHYTH.
Pi3HULA B MIAXOI1 10
[1iH, ACOPTUMEHTY,
MapKETHHTY MiXK
KaHaJTaMU MOXe
BUKJINKATH 3IMBYBAaHHS B

[TOKYTILS

OMHIKaHaJIbHA

KoMmiekcHUH Hiaxin 10
nponaxy. O0'eqHye i
coboro odaitH, oHIaiiH,
MapKETHHT, MiATPUMKY,
cepsic Ta i chepw, 3
[SIKMH B3a€MOJII€
CIIOKHMBAY 1117 Yyac

3I1HICHEHH] TOKYTIKH.

3py4HICTh ISl TOKYTIIIS.
[lokymenp MOXXe OTpUMaTH
iH(opmartito Ta 3MIHCHATH
MOKYTIKY OyAb-SIKUM 3pYYHHM
criocoboM. [lepconanmizariis, agxe
BCl KaHaJIX B3a€MOZIl, sIK1 3
MOKYIILIEM IPALIOIOTh CIUIBHO,

110 J1a€ 3MOTY MOJIIIIIUTH

/Ty>xe ckiagHo
peaizyBaTH TEXHIYHO.
[HeoOXximHO 3MIHIOBATH
KOpIIOPaTUBHY KYJIBTYDY,
CUCTEMY MOTHBAIIIi,
[IporpaMHe
3a0e3neyeH s Ta

ACOPTHMEHT TOBAPIB i

KoyxeH KaHall Ipamioe  |KIIEHTCHKHA TOCBI. OJTHAKOBICTb.
CIUJIBHO 3 THIIUMU 1 Mae |[MakcuMabHe OXOTUICHHS
OJTHY METY. Ay TOPIii.
IDicepeno: pospobreno asmopom Ha ochosi [54]
[IpoanamizyBaBmu Tabmuuo 2.1, MOXXKHa 3pOOWTH BHUCHOBOK, IO HIpH

30Ccepe/DKeHHI Ha mu@poBizallii po3apiOHOT TOPTIBII BApTO BHUAUIUTH OMHIKAHAIBHY
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0i3Hec-MO/ieNib, OCKUIBKM BOHAa JIO3BOJISIE OTPUMATH HAMOUIbIIY BUTOAY BiJ
BUKOPUCTAHHS TMEPEIOBUX TEXHOJOTINH. 3a MaHWMHU JOCHTIIKEHb TOTOYHOI CUTYyallii Ha
PUHKY pO3apiOHOI TOpriBii, MokHa ToOaunmtH, mo 9 3 10 HaAWOILIBIMX PO3APIOHUX
MEepeX MarTh OMHIKaHaJIbHY O13HEC-MOJIeNb Y TIH YM 1HIIIK Mipi, TPU IIbOMY BC1 BOHU
OpoTAroM 0OararbOX POKIB IMpalloBajyd BUKIIYHO B paMKax TpaauIlidHOI
Oi3Hec-Momeni[54].

OwmHikaHaTbHA MOJIENb IEPEBEPINy€E 1HII KaHAIW 32 TaKUMHU MOKa3HUKAMH, SIK
piBEHb JIOAJIBHOCTI, CEpeAHiil 4eK, KOHBEpCis MOKYMOK, YacToTa MOKYMOK Ta 1HIII.
OpnHak He3BaXkalO4M Ha YUCJICHHI MepeBary, 15 013HeC-MOoJIe]b Ma€ 3HAYHUM HEJOMIK —
BUCOKY BapTICTh BIPOBa/pKeHHA. JlJis MakcuManbHO €()EeKTHBHOTO BHKOPHCTAHHS
OMHIKaHaJIbHOI Ol13HEeC-MOzeNll HeoOXiJlHa Koomepallisi Ta PO3BUTOK IMapTHEPCHKUX
BIJIHOCUH JUIsl CTBOPEHHS HEOOXIJHOI TeXHOJOT14HOi 1H(pacTpykrypu. Lleht miaxina
JO3BOJIUTh 3HU3UTU BUTpPATH Ta CTBOPUTHU I1H(PPACTPYKTYpy HA OCHOBI OUIBIIOTO
nocsiay [55].

Jist mepexo/ly Ha OMHIKaHaJIbHY O13HEC-MOZENIb HEOOX1HO:

- CTBOPUTH 3arajibHy KIIIEHTCbKY 0a3y Ta (OpMH KOMYHIKalii 3 KIIEHTOM,
3a0€3MeUrBIN JOCTYII ISl KOKHOTO KaHally B3a€MOIIi 3 TIOKYTIIIEM;

- CTBOPHUTH 3arajbHy 0a3y JaHUX, 10 MICTUTh 1H(QOpPMAIIIO PO TOBAp, 3amlacH,
I[IHU Ta aKiiii, ska Oy/ie y3ropkeHa Mixk co0010;

- 3a0e3MeuyuTH Y3rOoJKEHYy CHCTEMY MAapKETHHIOBHX 3aXO[iB MIX ycima
KaHaJaMH,

- CTBOPHUTH CHUCTEMY OOpOOKM 3aMOBJICHHSI Ha KOKHOMY €Tari Moro BUKOHAHHS,
ne KialeHT Oyae omeparuBHO 1HQOPMOBAHUN MPO BCI 3MIHM CTAarycy CBOIO
3aMOBJICHHS,

ChorogHi MOXKHa BUIUIUTA TPU OCHOBHI TeHJEHIi po3BUTKy puHKy FMCG:
€JIEKTPOHHA TOPTIBIS MPOIYyKTaMU (e-grocery), MapKeTIUIeHcH Ta HUQPPOBI TEXHOJIOTi
npoaaxiB. E-grocery, TOOTO TOpriBisi TOBapaMu IIUPOKOTO BXKUTKY depe3 [HTepHeT,

nepexxuBae 3HauHUM nigiiom y cermenti FMCG.
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Taxi mepexeBi puteitnepu, sk "ATB", "Cinbno", "Eminentp" Bigkpuiaum cBOT
1HTepHeT-Mara3uHu. Benuki rpaBii iHTepHeT-komepilii — "Rozetka" gomamu 1m0 cBoro
ACOPTUMEHTY MPOAYKTH XapuyBaHHS Ta TOBAPU IIUPOKOTO BKUTKY [S56].

I'paBii  puHKY e-grocery axkTUBHO pPO3BUBAaIOTh CBOI IHTEpHET-Mara3uHw,
CIIBIPAIIOIOTH 3 CEPBICAMHU JIOCTaBKH MPOIAYKTIB 1 MapKeTIICHCAMH.

['onoBHOMO MTPO0IEMOIO CEKTOpa e-grocery cTana Gopmysa "IIBUIKOT 1O0CTaBKU'" —
JOCTaBKM CBDKHMX HPOAYKTIB abo ToBapiB kareropii "dpem". Jlo kareropii "¢pemr"
HaJIeKaTh HATYpaJIbHI MPOIYKTH Xap4uyBaHHS, a TAKOXK TOBApH 3 MapKyBaHHSIM "eko'" Ta
"610". Taki mTPOXYKTHM MalOTh TapaHTIIO SKOCTI Ta BUMAararmTh CKJIQJHHX YMOB
30epiraHHs, MaKyBaHHS Ta KOPOTKOTO TEpMIHY peai3alii, M0 MNPU3BOAUTH 10
nonarkoBux BUTpaT. lle o3Hauae BHCOKI BUMOTH BiJl MOKYIIIIB, SIKI 3BUKIN OOWpaTH
M'sico, puoy, GpPYKTH Ta OBOYI 3a 30BHIIIHIM BUIIISIIOM [S57].

Inma BaxxnuBa TeHueHiiss cerMmenta FMCG — MapkeTiuieiicu, siki ChbOTOJHI €
HAUTIOMYJISIPHIIIMMHU TUIaTGopMaMu eNeKTPOHHOT Komepilii Ykpainu. Mapkertmienc —
e OHJAWH-pUHOK, J€ TOKYIelb 1 MpOoAaBelb 3HAMOMISTHCS, CHUIKYIOTHCS Ta
YKJIaJaf0Th YTOy 32 BCTAHOBJICHUMH mpaBmwiaMu. OCHOBHA BiIMiHHICTh MapKETILICHCIB
BiJl IHTEPHET-Mara3uHiB MOJIATa€ B TOMY, IO MOKYIELb B 1HTEPHET-Mara3uHi MOXe
BUOpaTH TMPOMYKIIIO JIMIIE OJHOTO TMOCTadyaJibHUKA. Y MAapKETIUICHC] MOKYMIIEeBI
HAJAETHCSI MOXKJIMBICTH BUOOPY TOBapiB PI3HOTO THUIY BiJ PI3HMX MOCTAYaIbHUKIB, IO
30UTbIIY€E MOXKIIMBICTh BUOOPY 3@ LIIHOIO Ta SIKICTIO.

3a manumu Tabmuul 2.2 MOKHa 3pOOMTH BHCHOBOK, IO IPH 30CEPEHKEHHI Ha
dposizaiii po3apiOHOT TOPriBiAl BapTO BWIAUIMTH OMHIKaHaJbHY O13HEC-MOJEIb,
OCKUIBKM BOHA J03BOJII€ OTPUMATH HAMOUIbIIY BHUTOYy B1J BUKOPHCTAHHS MEPEIOBUX
TEXHOJIOTIHA. AHaJI3yI04M TMOTOYHY CUTYaIlill0 Ha PUHKY PO3APIOHOI TOPTiBIi, MOXHA
nobaunt, 1o 9 3 10 HAUOLIBIIMX pO3APIOHUX MEpeXk MaTh OMHIKAHAJIbHY
0i3Hec-MO/ieNlb Y TiM 4M 1HIIM Mipi, IPH LBOMY BCl BOHHM IPOTATOM 0OaraTbOX pOKIB

IpAaIfOBajy BUKIIIOYHO B paMKaxX TpaauIliitHoi Oi3Hec-Monemi[54].
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3a pesynbTaTaMl YHUCICHHHUX JOCIIKEHb, OMHIKAHaJIbHAa MOJEJb NEPEBEPIIyE
1HII1 KaHaJIM 32 TAKUMH NTOKa3HUKAaMHU, K PIBEHb JOSJIBHOCTI, CEpEAHIN Y€K, KOHBEepCIs
MOKYMOK, YacToTa TMOKYMOK Ta IiHmi. He3Baxkaiounm Ha YHCJICHHI TEpeBard, I
0i3Hec-MO/iesIb Ma€ 3HAYHUM HENOJIK — BHCOKY BapTICTh BIpOBaKeHHS. Jlis
MaKCUMaJIbHO €()EKTMBHOIO BUKOPUCTAHHS OMHIKaHaJbHOI Oi3HEC-MOjell HEeoOX1gHa
KooTepalliss Ta PO3BUTOK IMAPTHEPCHKUX BIHOCHUH /IS CTBOPEHHS HEOOX1THOI
TEXHOJOT1YHOI 1HpacTpykTypu. Llei miaxia 103BOIUTH 3HU3UTH BUTPATH T4 CTBOPUTHU
1H(GpaCTPYKTYypy Ha OCHOBI OUTBIIOTO AOCBiMY [55].

Jls mepexory Ha OMHIKaHAJIBHY 013HEC-MOJIeIh HE0OX1THO:

- CTBOPUTHU 3arajibHy KII€HTCbKY 0a3zy Ta (opMH KOMyHIKalii 3 KIIEHTOM,
3a0e3MeuMBILIN JOCTYI JIsl KOKHOTO KaHaly B3a€EMOIT 3 MOKYIIIEM;

- CTBOPWTH 3arajibHy 0a3y JaHUX, 110 MICTUThH 1H(opMalliro Ipo ToBap, 3aracH,

L[IHU Ta aKIlii, sika Oy/e y3roJkeHa Mix co00ro;

- 3a0e3MeunTH Y3TO[KEHY CHCTEMY MAapKETHHIOBHX 3aXOiB MIX ycima
KaHaJIaMH,

- CTBOPUTH CHUCTEMY OOpPOOKHM 3aMOBJICHHS Ha KO)KHOMY €Talll 10ro BUKOHAHHS,
ne KiieHT Oyae omneparuBHO 1H(OOPMOBAHWN MPO BC1 3MIHM CTaTryCy CBOTO
3aMOBJICHHS,

CroromHi MOXXKHa BHUIUIMTH TPU OCHOBHI TeHACHIT po3BuTky puHKy FMCG:
€JIEKTPOHHA TOPTiBJIS MPOIyKTaMu (e-grocery), MapKeTIuielcu Ta HU@poBI TEXHOIOTi
npoxaxiB. E-grocery, ToOTO TOpTiBis TOBapamH IIMPOKOTO BXHUTKY yepe3 [HTepHeT,
nepexxkuBae 3HauHUH migiiom y cermenti FMCG.

Taki mepexesi pureitiepu, gk "ATB", "Cinbno", "EmineHTtp" BiIKpuiu cBOI
IHTEepHET-Mara3uHu. Benwki rpasii iHTepHeT-KoMepIlii — "Rozetka" momanmu mo cBoro
ACOPTUMEHTY MPOJYKTH XapuyBaHHS Ta TOBAPH IIMPOKOTO BXKUTKY [S6].

['paBmi puHKY e-grocery akTHBHO pPO3BUBAIOTH CBOi 1HTEPHET-Mara3wHH,

CIIBIIPAIIOIOTH 3 CEPBICAMH JIOCTABKU MPOAYKTIB 1 MapKeTIICHCAMH.
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['onoBHOI0O MpoOIEMOIO CEKTOpa e-grocery ctajia ¢opmyia "MBUAKOI TOCTABKHU"
— JIOCTaBKa CBDLKMX NpOAYKTIB abo ToBapiB kareropii "¢pem". o kareropii "¢dpem"
HaJIeXKaTh HATypaJIbHI MIPOAYKTH Xap4dyBaHHs, a TAKOX TOBApU 3 MapKyBaHHIM "eko" Ta
"610". Taki TPOIYKTHM MalOTh TapaHTIIO SKOCTI Ta BUMAararmTh CKJIQJHHX YMOB
30epiraHHsi, MaKyBaHHs Ta KOPOTKOTO TEPMIHY peaizailii, 10 BeAe JI0 JTOJATKOBHUX
BuTpar. lle o3Hayae BUCOKI BUMOTH BiJi TOKYIIIB, SIKI 3BUKJIM OOHUpaTu M'sico, puoy,
GpyKTH Ta 0BOY1 32 30BHIIIHIM BUIIISLAOM [S57].

[amra BaknuBa TeHmeHmis cermeHta FMCG — wmapkeTmuieiicu, siki ChOTOAHI €
HAUTIOMYJISIPHIIIMMU TUIaTGopMaMu eNeKTpOHHOT Komepilii Ykpainu. Mapkertmienic —
IIe OHJAWH-pUHOK, J€ TOKyNelb 1 MpOJAaBelb 3HAHOMIIATHCS, CIUIKYIOTBCS Ta
YKJIaJaf0Th YTO/y 32 BCTAHOBJICHUMH MpaBmwiaMu. OCHOBHA BiIMIHHICTh MapKETILICHCIB
BiJl 1HTEPHET-Mara3uHiB MOJIATa€ B TOMY, IO MOKYIELb B IHTEPHET-Mara3uHi MOXKe
BUOpaTU TMPOMYKIIIO JIMIIE OJHOTO MOCTadyaJibHUKA. Y MAapKETIUICHC] MOKYMIIEeBl
HAJAE€THCSI MOXKJIMBICTh BUOOPY TOBapiB PI3HOTO THUIY BiJ PI3HUX MOCTAYaIbHUKIB, IO
30UTbLIY€E MOXKIIMBICTH BUOOPY 3@ LIIHOIO Ta SIKICTIO.

OcHoBHaA 3amada MapKeTIUICWCy — 3pOOUTH TOIIYK TOBapiB 3PYYHUM IS
KOpUCTyBada Ta 30UIBIIMTH OOCIT MPOAAXKIB KOMIIAHISIM, IO HAaJalTh TOBapH.
CrpykTypa MapKeTIUICHCy BKJIIOYA€: KaTajor TOBapiB, OJIOK ISl peecTpallli, KaOlHeT
JUTSL TIOKYTIIIS,, CHCTEMHU YTIPABIIIHHS MOITYKOM 1 CTaTUCTUKOI0, CHCTEMH OILUIATH Ta OJI0K
BiAryKiB mipo ToBapu. Cepen ocoOMMBOCTEH MapKETILUICHCY BapTO BiI3HAYMTH, 1110 OJMH
1 TOM K€ TOBap MOXYTh 3alpPONOHYBaTH KiJIbKa KOMIIaHii; Ha TOProBiil miardopmi
MOXYTh PO3MIIIYBAaTUCA SIK TOBAapH, TaK 1 MOCIYTH; MApPKETIUIEHC MOHETH3YEThCS 3a
paxyHOK aDOHEHTCHKOI OIIaTH, KOMICIi ado BIZICOTKA BiA mponaxy [S8].

MapxkeTiuieiicu KiIacu@iKyrOThCs 3a MOCTyraMu, TOBapaMH Ta THIIOM YYaCHUKIB.
3a TUIOM Y4YacHHKIB BUAUISIOTH Taki Mojeni npoaaxiB: B2B (6i3Hec kymye y 6i3Hecy),
B2C (613Hec mpogae kinueBoMy nokymifo) ta C2C (ToBapu 1 MOCAYTd MPONOHYIOTh

CITOJKHBAY1).
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[Bunkuit possutok cermentra FMCG y cdepi e-commerce MapKeTILICHCIB
NOSICHIOEThCSL IXHIMM TiepeBaramu. Jlis MOKYIIIB 1€ MOXJIMBICTh LIMPOKOIO Ta
HE3aJIOKHOTO BHOOpY ToBapiB. JIJis TpomaBIliB — TOCTIHA IUTHOBA AyIUTOPIS,
po3mpeHHst reorpadii MpoaxiB, 3HUKEHHS BHUTPAT Ha MAPKETUHT 1 PEKJIaMmy,
MBUJKUN 3amyck Oi3Hecy. OJHAK MapKeTIUIEMCH MalTh 1 HEIOJIKH, SK1 CIIiJ
BpPaxoBYBaTH NpHU PO3BUTKY Oi3HECy B YKpaiHi, Takl SIK BUCOKHI PIBEHb KOHKYPEHIIii
cepell OHJANH-TUIAaTGOPM Ta 3aJIeKHICTh MOKYyMLiB. Tabnuis 2.2 nae 3Mory 3poOUTH

BHUCHOBOK PO OCHOBHI BIIMIHHOCTI MapKeTIUIeiica Bil IHTEpHET-Mara3uHy.

Tabnuis 2.2 — OcHOBHI BIIMIHHOCTI MapKeTILIEHca BiJl IHTEPHET-Mara3uHy

Kpurepiii ouinkn MapkeTiieiic InTepHer-Marasux

OHJIAWH-TOPTriBJIi

[o3umis B ] ] [loTparuIsHHs B pEUTHHT NIEPIINX
) ) Haituacriwe e migepom
MOIIYKOB1M BUau1 BHMarae BeJIMKUX BUTPAT
['eorpadis MaroTh HalaIToOBaHi MO CkJaIHO TIPOCYBATH MPOAAXKI 32 MEXKI1
MI>KHapOIHOT TOPTiBIIi KpaiHH
OOcityroByBaHHs [locepenHUKN OAHAKOBO

Bumarae Gararo cu i gacy, mpore
e(hEeKTUBHO OOCITYTOBYIOTH 1 MOJKHA I ATPUMYBATH OCOOUCTY

. ) KOMYHIKaI[IO 3 KIIIEHTOM
IIPOJaBII1B, 1 TIOKYIII1B

CriiBpoOITHUKH JlocTaTHBO PO3MICTUTH Ha TOproBomy [[IoTpiOHI criBpOOITHUKH: IPOrpaMicT,
MaliJaHUNKy KOHTEHT, MO>KHa BeO-IM3aiiHep, aHATIITHK
001iTHCS 6€3 CIIBpOOITHUKIB (1HTEepHEeT-MapKeTOJIOr)

Uac Ha po3poOKy Bix omqHOTO MHS Bix ToKHS 10 TBOX MICSIIIB Ha

pO3p00KY YHIKaIbHOTO

IHTEepHEeT-Mara3uny

OcHOBHI Jlemeni, ce3oHHI Ta Kareropii FMCG [3anexxuTs Bin 6e3mivi pakTopis i

Kareropii ToBapiB 30BHIIIHHOTO CEPEOBHINA Oi13HECY

IDicepeno: pospobneno asmopom Ha ochosi [59]
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Orxe, nani Tabmuii 2.2 cBiAYaTh, M0 MAPKETIUICHCH MAalOTh CYTTEBI MEpeBaru
HaJ IHTEpPHET Mara3uHaMH.

[Ilomo TpeTthoi TeHmeHmis Ha puHKy e-commerce FMCG, Bona moB'sizana 3
PO3BUTKOM TeXHOJOTiM. ChOrojHI JI0 TEXHOJIOT1H y TOPTiBJIl BUCYBAIOThCS BHUCOKI
BUMOT'H. TeXHOJOT1T IPOAaKy TOBAPIB MOBUHHI BKJIIOYATH €(DEKTUBHY aHAIITHKY, SIKa HE
JIMIIIEe HAJa€ MIPOTHO3M Ta OIIHKMA PHUHKY, ajie i 3a0e3rnedye MOCTIMHUN MPUTIK IITHOBOT
ayIuTopii, aHaIi3ye Mporpamu JOSJIBHOCTI OpeH/iB, iXHe reorpadiuHe MOIIUPEHHS, a
TaKO’K BPaxXOBYE€ MOXJIMBOCTI OQaiiH- Ta OHJIAWH-TOPTIBII, BKJIIOYAIOYU CETMEHT
FMCQG.

Po3zrnsineMo ocHoBHI TpeHau nugpposoro Mapketuary FMCG.

OnHUM 3 TOJOBHHUX TPEHIB € YAOCKOHAJIEHHS MAapKETHHTY, 3aCHOBAHOIO Ha
aHaji3l JaHuX, SKuUH mnependadaec OOpPOOKY BENHMKOI KIUIbKOCTI 1HGoOpMaIi s
BUSBIICHHS 3aKOHOMIPHOCTEH, TEHJIEHLIH Ta pO3yMIHHS y MOBEMAIHII crioxuBadiB. Llei
METOJ] JI03BOJIIE MAapKEToJoraM MpUWMaTH OOIPYHTOBAHI pIllIEHHS TPH PO3poOIli
cTparerii 1 3a0e3neuyBaTy Kpaluid cepBic JUIsl KITIEHTIB.

BuxopucTaHHsl IITYYHOTO IHTENEKTY B MapKETHHIY TaKOX BIAIrpae Ba)IJIHUBY
poiib, QK€ 3HAYHO MiJIBUINYE €(EKTUBHICTh MApKETUHIY Ha OCHOBI JaHUX,
ABTOMAaTHU3YIOUM IMpoliecu OOpoOKM Ta I1HTeprpeTaunii iHQopmamii. 3aBAsSKA LbOMY
MOJKHA TiepedoadaTv moTpeOr KITIEHTIB IIe /10 X BUHUKHEHHS, CTBOPIOIOYN YHIKaIbHUN
nepcoHanizoBanuii 1ocBij. LLITydHuil iHTENeKT BXKe 1HTErpoBaHUM y Takl IHCTPYMEHTH
aHanizy AaHux, sk Google Analytics, Tableau, Looker ta inmi [60]

[Ityuynuit  iHTENEKT 1  MAalIMHHE  HABYaHHS  JO3BOJSAIOTH  KIIIEHTaM
NEPCOHAJI3YBaTH MOKYIIKH, Ki HEIOCTYNHI B oduaitH-marazuHax. LITydHuil iHTENneKT
MOKe Oe3mepepBHO 30MpaTH JaHi 3 MiHIMAILHUMHU ITOMUJIKAMU, aHATI3yBaTH iX 1 1aBaTu
peKoMeHaIlli Ha OCHOBI BCIX PE3yJIbTaTIB.

barato OpenaiB, $KI BXE€ BHUKOPUCTOBYIOTH INTYYHHH IHTEIEKT Yy CBOIl
JUSTBHOCTI, TETep MarTh JOCTYII 0 1HGopMallii mpo BIMOI0OAHHS, CTpaxu Ta Oa)KaHHS

CBOIX LIIOBUX I'pyn. HaBiTh Mani Ta cepeaHi ninprueMCcTBa MOXYTh BUKOPUCTOBYBAaTH
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IITYYHUI 1HTENEKT y CBOiM misuibHOCTI [61]. Puc. 2.1 3a3Havae MOXJIHMBI BapiaHTH

nokpaieHHs crparerii digital-MapkeTuHry 3a 1onomMororo Al-cepBiciB.

(- 320€3NCYHTH KOPHCTYBAYAM LLI0JO0OBY
MZATPHMKY 3 6a30BHX MHTAHE 33 JOTIOMOTOIO
\_uar-0atTie J

- MPOAHAMIZYBATH €PEKTHRHICT BAaIIOTO CaHTy
uepes SEO- cepricu

il y
- JOPYMHTH ABTOMATHYHE TUIAHYBAHHSA KOHTEHTY
pobory

L o

i .

- ITHCATH MOCTH Ta TeKkeTH B Or1or PYKOIO
IHTYMHOTO ilI'I'LUIUH'['_"\«'

- 06poGsITH (JOTO Ta MOHTYBATH Bijico Ge3
npodectiHOT TEXHIKH

= TPAHCKPHIITYBATH BIICO

=CTBOPHYBATH HOBI1 KpCaTHEH Ta daraTo 1HIIOIO

N N/ N

Pucynok 2.1 — CnnocoOu BIOCKOHAJIEHHs CTparerii Hu(ppoBOro MapKeTUHTY 3a

nonomororo Al-cepsiciB

IDicepeno: pospobneno asmopom 3a danumu [61]

[lepeBara mITy4HOrO IHTEJIEKTY TaKOX IOJSTAE B TOMY, IO I TEXHOJIOTIS BXKE

JIOCTaTHBO TMOMIMPEHA, 00 MPOTIOHYBATH MOCITYTH Ha OyIb-SKHI OIOMKET, alie BCE IIe
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JIOCTaTHHO HOBAa, MI00 Ti MOBHICTIO BUKOPUCTOBYBaja IepIla XBUJIS KOPUCTYBadiB.
MixHapogHa ayauTOpCchbKO-KOHcanTuHroBa kommadiss KPMG mnposena miobanbHe
JOCIIPKEHHS BaXJIMBOCTI 3aXUCTY TaHUX KOPUCTYBaYiB.

PesynbraTi mokasyroTh, 1m0 xo4a npubnu3Ho 86% aMepuKaHIIB BBAXAIOTh, 10
BUTIK JIAaHUX € CEPHO3HOI0 MpobiieMoro, 68% pecroHEHTIB HEe BIIEBHEHI, [0 KOMMaHI1i
HAJICKHUM YWHOM 3axXMINaloTh 310paHi mpo HuX naHi. [Ipobrema Kpamikku
NEPCOHAIIBHUX JaHUX € CEPlo3HOI0 MPOOIEMOI0 B YChOMY CBITI, 1 HEPIJIKI BHUITAJIKH,
KOJM HalOUIbIm BeO-caliTM MAJaloThCs LBbOMY. BHTIK JaHHMX MOXE MHTTEBO
3pyHHYBaTH JOBIPY KOPHUCTYBauiB JI0 PECypcCiB 1 CEpHO3HO 3alIKOJWTH PeIyTarlii
KoMIIaHii [62].

IMepcuBHUIT MapKeTHHT € TII¢ OJHUM 3HAUyIIMM TPEHJAOM Yy Lu(poBoMy
mapketuHry FMCG. BukopucToByrouM mepenoBl TEXHOJOrIi, Taki fK BipTyalbHa
peanbHicTh (VR), nomoBHeHa peanbHicTh (AR), mTyyHuil 1HTENEKT Ta 1HIII
IHTEpPAKTUBHI 1HCTPYMEHTH, LIeH MIAXIJ T03BOJISIE KOPUCTYBauaM MOBHICTIO 3aHYPUTHUCS
y B3aEMOAII0 3 OpEHJOM, CTBOPIOIOUM He3a0yTHI Ta 3aXOIUIIOI0Yl BpPaKCHHS.
Hampuknan, Texnonoris 360° Bifeo mae MOXIHUBICTh TPOBOAUTH BipTyaslbHI €KCKYpCii 3
OmJISIZIOM Bifico Tia Oyab-SKMM KyTOM. BipTyanbHi 3aXoju, 1HTEPAaKTHUBHI JUCIIIe] Ta
IHCTAJISIII1, TOJIAaTKU JOMOBHEHOT PEaIbHOCTI, SIK1 I03BOJIIOThH Bi3yasi3yBaTu MPOIYKTH
y BJIACHHUX JIOMIBKax a0o0 BIpTyaJbHO MPUMIPSATH OIST 1 KOCMETUKY, TAKOXK € YACTUHOIO
nporo TpeHay. Hampukian, rapuitypa Apple Vision Pro, npencrasiena y 2024 porii,
JI03BOJISIE TIEPETBOPUTH KIMHATYy KOPUCTyBada Ha NEPCOHAIBHUN KiHOTearp abo
3aHYPUTH HOTO B TPy 3aBISKH SCKPaBUM Bi3yaJbHUM 1 ayio edexram [61].

P03BUTOK IMEPCMBHOIO MapKETHHI'Y TAKOX BIANOBIA€ MPArHEHHIO CIIOXKHBAaYiB
MIATPUMYBATH  COIAJIBHO  BIAMOBiNanbHI  OpeHAM. MOXIHMBICTE  BIpTyaJbHO
BUMPOOYBAaTU TOBApU MEpe]l IMOKYMKOK J0ToMarae 3MEHIIUTH KIIbKICTh BiIXO/IB,

MIOBEPHEHB, BUTPAT HA TPAHCIIOPTYBAHHSI, HAIBUPOOHUIITBO Ta BUKUIU BYIJIELO.
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3poCTaHHA TOMYJSIPHOCTI OHJIAWH-IIOMIHTY Ta COILIAJIbHUX MEPEXK TaKOK
CTBOPIOE HOBI MOKJIMBOCTI JUIsl PO3BUTKY COLIAJbHOI KOMEPIi, KOJW KYIIBIA Ta
MPOJIaK TOBAPIB 1 MOCIYT BiOYyBAIOTHCS OE3MOCEPETHBO Y COMIaTbHIX MepeKax.

[ToBHOMacmiTabHe BTOprHEHHS pocii B YkpaiHy y 2022 poli HeraTuBHO
BIUIMHYJIO Ha 3pOCTaHHS PUHKY €JIEKTpPOHHOI Komepuli y cBiTi. OxgHak, y 2023 pori
pPUHOK CcTabuTi3yBaBCs, 1 PIBEHb JOXOAIB MouyaB 3poctaru. [Ipornosyerscs, mo y 2024
pori puHOK aocsirHe 3647 mutbspaiB goiapiB CIIA, BiaKpuBaIOud HOBI MOXJIHUBOCTI
JUIA PO3BUTKY Ta 3pocTaHHs Oi3Hecy. Ha puHKY eneKTpoHHOI koMepIiii HaWOLIbIIui
npuOyTOK TPHUHOCITH MPOJAXKI OMASTY, B3YTTS, €JICKTPOHIKHA, MOJIHHUX aKcecyapiB Ta

MPOAYKTIB XapuyBaHHs (puc 2.2).
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Pucynok 2.2 — 3pocTaHHsi pUHKY €J€KTPOHHOI KoMeplii [63]

JUIs yCHiIIHOTO TMepexoy Ha HAaCTYIHHUI eTan pO3BUTKY €JIEKTPOHHOI KoMepii
KOMITaHIsIM HEOOXIJTHO AaKUEHTYBaTW yBary Ha IepcoHaji3aiii oOCIyroByBaHHS Ta
BIIPOBA/DKEHHI CY4YacHMX TEXHOJOrIHM, 1mo0 BiAMOBIAATH OYIKyBaHHSIM 1 moTpebam

CITIO’KUBAYiB.
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Jlns HamaHHS MUTTEBUX TIEPCOHANI30BAaHMX KOHCYJIBTAIllM, OHJIAMH-Mara3uHH
MOXYTh BUKOPHUCTOBYBATH 4Yar-0OTiB Ha 0a3i IITy4YHOIO IHTENEKTY, BPaxoBYIOUU
nomepeHi MOKynmku abo OromkeT KimieHTiB. Ciil TaKOXK 3a3HAYUTH, IO HEOOX1THO
dikcyBatu Ta 30epiratu Bci KOHTakTHI pgaHl kiieHTiB. CRM-cucrema moromosxke
aHaTI3yBaTH B3a€EMOJII0 3 KJIIEHTOM Ha KOXKHOMY €Talli HOTo MUISXy Ta aBTOMAaTUYHO
BIJINPABIIATH TIOBIJOMJICHHS 3QJICKHO BiJ HOTO JTiH.

[3 3pocTaHHSAM TOIMYJSAPHOCTI COIiaIbHUX MEPEK BOHHM CTajd HEBiJ €MHOIO
yacTUHOIO cyyacHoi komepiii. CtaHom Ha 2024 pik, 61% HaceneHHs MIaHETH, LIO
CTaHOBUTH 4,95 Minbsipaa 0ci0, 3apeecTpoBaHi B coliaibHUX Mepexax. Kopucrtysaui
OPOBOAATH Yy CEPEIHbOMY 2 TOAMHM 24 XBWIMHHM IIOAHS Ha CE€MHU IIaTgopMax.
HaiiGinpm akTUBHUMU KOPHUCTyBauaMH € MUIIEHIAIW Ta MOKOJIHHA Z, SIKIi MalOTh Y
cepeHboMy 8,5 akayHTIB.

Facebook 3anumaerbcs HaiimomynspHimow miatgopmoro 3 3,05 Mmuibsapaa mu
akTUBHHMX KopucTyBauiB Ha micsais (MAU), a WhatsApp 1 YouTube matore mo 2,7
mutbsipna MAU. TikTok Ttakox 3amyuyae 3Ha4HY KUIBKICTH KOpHCTyBaduiB — 1,67
Mimbsipara MAU. IaTepec 1m0 commiadbHUX MEPEX 3pOCTaE HABITh Cepell CTapIIuX
nokoiiHb. 3 2021 poky KUIBKICTh JOPOCHHUX JtoAeH (57+ pokiB), ikl BUKOPUCTOBYIOTh
TikTok, 3pocna Ha 57%, a Instagram — Ha 8%. lle BigkpuBa€e HOBI MOXKJIUBOCTI JJIsi
KOMITaHi|, 10 MParHyTh PO3IIUPUTH CBOIO ayAUTOPitO [64].

ComianpHl Mepexi Jenalll 4acTillle CTaloTh KOHKYPEHTaMU MOIIYKOBUX CHUCTEM.
3riIHO 31 CTaTUCTUKOIO, 54% IHTEPHET-KOPUCTYBaUiB 3BEPTAIOTHCS JI0 COLIMEPEX st
NoIyKy ToBapiB, a 71% MOKymIiB, sIKI Majld TMO3UTUBHUN JOCBIJ 3 OpeHAOM Yy
COLIIAIBHUX MEPEKax, OLIbII CXWIIbHI 3IMCHUTH NOKYIKY. ChOTOJIHI COLIAJIbHI MEPEexi
AKTUBHO BHUKOPHCTOBYIOTHCS JUIsl TIONIYKY Ta YWTaHHSA BIATYKiB. Hampukmazn, maiixe
40% wmomonux Jiroen mykarTh Micie s o601y Ha TikTok a6o Instagram. Kpim Toro,
40% mnpeacTaBHUKIB MOKOJIIHHS Z 1 MUNICHIAIIB NEPEeNIAJal0Th BIATYKHA PO TOBAPU Y
conmepexkax. Lle 3myirye OpeHau 3BepTaTd yBary Ha COIliajibHY KOMEpIIiI0, 30KpemMa

po3BuBatu SMM-crparerii, npuainstu yBary komyHikanii y TikTok Tta Instagram 1
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J0/IaBaTH 4aT-00TiB Ha 0a3i ITYYHOTO 1HTENEKTY B Instagram jyisi MUTTEBUX BiAIOBIICH
kopuctyBadaM [61]. PucyHok 2.3 103BOJIsI€ TMOPIBHATH SIK 3MIHIOETHCS  KIJIBKICTh

MOKYTIOK Y COIiaIbHUX MEPEeXKax 1Mo BiTHOMICHHIO J0 BCIX 1HIITNX MOKYIOK B IHTEPHETI.
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Pucynok 2.3 — CriiBBiIHOIIIEHHS TTOKYTIOK B COIIMEpEXax II0JI0 3araibHO1

KUIBKOCT1 OHJIAMH-TIOKYTIOK [65]

V¥ ocranaboMy kBaptaii 2023 poky MOOUIbHI PUCTPOT, 38 BUHSATKOM IJIAHIIETIB,
ctBopmn 54,67% Bchoro BeO-Tpadiky CBITOBOI Mepexki. Adpuka Mae HaHOIIbLIY
gacTKy [HTEepHeT-Tpadiky 3 MOOUIBHUX MPUCTPOIB - 69,13%. V IliBHIuHIN AMepuIl e
MOKa3HUK cTaHOBUTH 48,49%, a B €Bpori — 49,19% [66].

VY cydacHomy nudpoBoMy CBiTI 1HGIIIOEHCEPH CTaIM HEBII'€MHOIO YaCTHHOIO
MapKETUHTOBUX CTpareriii 6ararbox OpeHiB. BoHn MaloTh 3HAYHUI BIUIMB HA CIIOKUBY1
yIo00aHHs, 0COOIMBO Cepell MOKOJIIHb Z Ta MIJUICHIaiB.

binbmiicte  mpeACTaBHUKIB TOKOMIHER 7 Ta MUUIEHIANIB  CHIJKYIOTH 3a
iH(pIIoeHCEpaMu Y coliaibHuX Mepexkax — 1e 72%. Kpim Toro, 50% wmiuineHianis
JOBIPSIIOTh PEKOMEHJAIISIM  JIiepiB AyMOK IMoAO0 ToBapiB, a 33% mokomiHHA Z

PETYISIpHO 3MIWCHIOIOTh TMOKYIKH 3a iX mopagamu. UBepTh KOMMNaHI BU3HAIOTh
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NEPCIEKTUBHICTh I[LOTO HANpPSIMKYy 1 MarOTh HaMmip 30UIBIIMTH BUTPATH Ha
1H(pIr0eHc-MapKkeTHHT y 2024 poti.

3a TaHMMU YHCIICHHUX JIOCIIKEHb, MIKPOIH(IIOCHCEPH, MAlOYU BiJ THCSIYl JI0
100 THCSY MIANUCHUKIB, NpuBepTaloTb Ha 60% Oulbllle yBaru MOPIBHSIHO 3
MakpoiHQuiroeHcepamu, ki MawTh Bifg 100 Tucsy no 1 MinpiioHa MIANUCHUKIB. Y
3B'SI3KYy 3 UM moHan 56%  MapKeToJoriB, IO  BKJIQJAalOTh  KOIITH B
1H(]IIIOEHC-MaPKETHHT, BIJJAI0Th MepeBary MikpoiHndtoeHcepam [67].

ABTOMaTH3aIlisi MapKETHHTOBHX IPOILECIB JO3BOJSE KOMIAHISIM ONTUMI3yBaTu
poOoYl TpoIIeCH, 3a0IIaJUTH Yac Ha BUKOHAHHI PYTMHHUX 3aBAaHb 1 30LIBIINTH
npoaaxi. 77% BiacHukiB B2B komnaHiii moB1IOMIISIIOTE, 1O MOMITHIIM 3pICT KOHBEPCIi
micasT BUKOPUCTAHHS CEPBICIB Ui  aBToMaru3amii MapketuHry. Kpim Toro,
aBTOMAaTHU3allisl 3HU3WJIa BUTPATH HAa MapkeTHHT Ha 12,2%, a piBenb npogax B2B 3pic B
cepennbomy Ha 10% [68].

Otxe, morpeba y BUKOPUCTAHHI MEPEIOBUX TEXHOJIOT1H 3pOCTA€E 3 KOKHUM JTHEM.
Ockinbku onnaiH-Topriias B cektopi FMCG mnponomxkyBatume HabOupatu o0epTu
IIIOPOKY, pUTEISIepaM HEOOX1HO 00MpaTy Oi3HEeC-MOJIEIb, KA TI03BOJIUTH 30aTaHCYBaTH
OXOIUICHHSI SIK TPaIUIIAHOTO O(aliH-KaHaTy, TaK 1 OHJAWH-KaHaly Oe3 LIKOAU JUIs
KOXXHOTO 3 HUX. JIumie Takui miaxiJl J03BOJIMTh MaKCUMI3yBaTH KUIBKICTh MOKYMIB 1
PO3BUBATHUCSA B €TIOXY IU(PPOBi3aIlli EKOHOMIKH.

CyyacHl TpeHAu HUGPOBOTO MAPKETHUHTY BHMArarOTh BiJI KOMIIAHIM IIBUIKOI
aganTarii MapKeTHMHTOBHX CTparerii A0 MIHJIUBUX YMOB Oi3Hec-cepenopuma. lle
nepeyciM MoB'sI3aHo 3 PO3BUTKOM iH(popMaIliiHOo-KoMyHikaiiaux texnonorii (IKT). 3
MIOSIBOIO Ta IIBUIKUM BIIPOBADKEHHSM HOBHX 1HCTPYMEHTIB B [HTEpHET-MapKETHUHTY
KOMITaHii MOXYTh HE BCTUTATH 3a TEXHOJOTIYHWMHU 3MiHAMHU, [0 MOXKE MPU3BECTU JI0
BTpaTl KOHKYpeHTHOI nepeBaru. [IBuakicTs ananTaiii 70 HOBUX UGPOBUX TEHICHIIIN

CTa€ KJIOYOBUM (PAKTOPOM YCIIXy B cydacHoMy puHKy FMCG.
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2.2 Mixunaponui crparerii Beaukux FMCG OpenaiB Tta aHaji3 edeKTHBHOCTI

CYYACHUX TIKUTAJ-TEXHOJIOT I

Ceit mmudpoBoro mapketunry y chepi FMCG ToBapiB 3MIHIOETHCS IIOMHS,
BCTAHOBJIIOIOYM HOBI TIpaBwia Ipu aia Benaukux OpenaiB. Illo6 He BrpaTtuTu cBOi
no3uilli Ha MDKHAPONHIM apeHi, BOHU 3MYIICHI aJanTyBaTHCs, pO3pPOOISITH Ta
BIIPOB/KYBaTH 4iTKI Ta e(exTuBHI MbKHapoaHi ctparerii. L1 crparerii maroTh
0a3yBaTHCsl Ha PETETLHOMY aHali3l Ta BMIUJIOMY BHKOPHUCTaHHI CydyacHUX HH(PPOBUX
TEXHOJIOT1H.

3rinzHo 3 gaHuMu Economist Intelligence Unit [69], HOMiHambHE 3pOCTaHHS
100anbHUX Po3ApiOHUX TpojaxiB y 2023 pormi craHoBuiio mpubmuzHo 6%, mpore
BaXJIMBO BpaxoByBaTW BIUIMB 1HQIsALIL, ska craHoBwia 6,8% B Tomy pomi [70]. B
peallbHOMY BHUpPaXEHHI, 3 MOMPaBKOIO Ha 1H(OIALII0, 3pOCTaHHS BUSBUIOCS 3HAYHO
noBUIbHIIINM. He3Baxkatoun Ha 1ie, cerMmeHT FMCG 3anuimaerscst OQHUM 13 HAaHO1IbII
IPOLBITAIOYHX Yy CBITI.

Sk Bxke 3ragyBanocs, FMCG — 1e HailinHaMIYHIIINUN Ta JOCUTh KOHKYPEHTHUN
CEeKTOp CBITOBOI E€KOHOMIKH, Ji¢ YCHIX 3aJIeKUTh BIJ OE3MEpepBHOTO OHOBJICHHS Ta
aganrarii. KoMmnanii, skl HaMararTbcsl JOCITTH JIEPChKUX MO3ULINA B LIBOMY CEKTOPI,
IMOBUHHI OyTH B TaHAEMI 3 TEHICHIISIMHU, SKI 3MIHIOIOTBCS, a OTXKe, 1 3 mOoTpedamu
cnokuauiB. [Ipukinagamu Takux GakTopiB ycmixy MOXKYTh OyTH BIPOBAKEHHS HOBHX
MPOAYKTIB, JOCTYIIHA IIIHOBA TIOJITHKA, C€(OEKTHBHUN MEpUYCHAAM3UHT a TaKOXK
aJlaNTUBHICTh, aJDKE IIBUIKE pearyBaHHs Ha HOBI TEHJEHII Ha MIHJIMBOMY PHUHKY €
OJTHUM 13 KJIFOUOBUX (DaKTOPIB YCIIXy y cydacHoMy cBiTi. Tabmuus 2.3 nae ysBiIeHHS

npo mdigepiB Ha punky FMCG.

Tabnuis 2.3 — OcHoBHi rpaBui Ha puHky FMCG B cBiTi y 2023 pomi
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Kommanis Cvmicrs ;::Ky,MHpH' Jloxix, MIIpa.aomn Ywuctnii JOX11,MIPT T0JT
Johnson&Johnson 377,31 93,02 35,15
Procter&Gamble 345,38 83,93 14,65
Nestlé 309,15 111,03 12,56
L'Oréal 266,18 45,53 6,69
Coca-Cola 254,78 46,07 10,71
PepsiCo 233,51 91,87 9,07
A.B. InBev 128,23 59,38 5,34
Unilever 121,22 58,20 8,07
Tyson Foods 19,09 52,87 -0,648
IJBS 11,39 72,92 -0,199

IDicepeno: pospobneno agmopom Ha ocuosi [ 71; 72; 73]

Jani Tabnuii 2.3 cBig4arh npo Te, o kommadis Johnson&Johnson 3aiimae
nepIie MICIIe 32 EMHICTIO PUHKY Ta YUCTUM J10X0/10M. Johnson&Johnson BukopucToBye
CTparerito 0araTokaHaJbHOTO MAPKETUHTY, IHTETPYIOUH KIJIbKa MOJIEIIEH 1 CTPYKTYD IS
ONTUMI3AIlll OXOIUUICHHSI PUHKY Ta e(peKTUBHOCTI [74]. OMHI€I0 3 BIAOMUX MOJACIIEH, SIKY
BOHU BUKOPUCTOBYIOTH, € MOJIETTh IHTETPOBAHUX MOJIENIeH KoMyHikaIlii. [{s1 momens
M1IKPECITIOE BAXKIUBICTD IIIJIICHOTO Ta MOCIIIOBHOTO OPEHI0BOTO MOBIIOMIICHHS Ha
BCIX MapKETUHIOBUX KaHajlaxX, FapaHTyOuH, 110 BC1 OPMHU KOMYHIKALIii Ta
MOB1JIOMJICHHS PETEJILHO TIOB’s13aH1 MK CO0010. 3 KITIOYOBHX €JIEMEHTIB MaPKETUHTOBO1

ctparerii Johnson&Johnson, MoXHa BUAUIUTH HACTYITHE:
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- Iligxix, opieHTOBaHMM Ha KJII€HTA, a caMe€ 30CEPE/KEHHS Ha PO3YMIHHI Ta
3aJI0BOJICHHS ITOTPeO CITOKUBAYa;

- Hudposuit MmapkeTHHr, 10 BKIIOYaE y ceOe BUKOPUCTAHHS ITUGPOBUX MIaThopM
1 CoLlaAIbBHUX MEPEX JIJIsl B3aEMO/IT 3 KOPUCTYyBauyaMu;

- KonTenT-mMapkeTuHr, Jis 3ailydeHHs] Ta YTPUMAHHS YiTKO BU3HAYEHOT KaTeropii
CITO)KMBAYiB;

- MapkeTuHr Ha OCHOBI JaHUX, JJIA TPUUHATTA MapKCTHHTOBUX PIlICHb 1
CTpaTeriii;

- I'moGanpHI Ta MicIeBi cTparerii, o0 30ajaHcyBaTH I100aIbHY IOCIIIOBHICTh
OpeH1y 3 pEeJIEBAHTHICTIO MICIIEBUX PUHKIB.

Kommnanist Johnson&Johnson Takoxk Ipomae CBOIO MPOAYKINIO IS JOIVISIY 3a
3I0pOB’SIM y KpaiHaX, II0 PO3BUBAIOTHCS, MPOMOHYIOUM ii 32 JOCTYMHUMH I[IHAMHU.
CuiibHa BITI3HABAHICTH IIHOTO OpeHAY Ja€ WOMY BEIUKY IepeBary Ha KOHKYPEHTHOMY
punky. Kommanisi mommproe CBOIO TPOAYKIIIO Yepe3 MIMPOKUMA CIEKTp PO3APIOHUX
Mepex y PI3HMX KpaiHax Ta perioHax. ToBapu Bia Johnson&Johnson moxxkHa 3HAWTH Yy
Takux Mepexax sk Tesco, Carrefour, Watsons, Boots, Auchan ra DM [75]. Lis monens
pO3MOALTY ONTHUMI3Y€E JIOTICTUKY Ta mpodaxi, 103Bojsiroun Johnson&Johnson
30CepeauTICsl Ha BHUPOOHHMIITBI, OJTHOYACHO 3a0€3MEuyloYd JOCTYI CIOXHBadyaM [0
CBOET MPOMYKIIIi.

OpnHak MOKJIAgaTHCs Ha LIEHTPAJi30BaHOIO pUTEisiepa HE €AUHUI BapiaHT IS
openniB FMCG. bararo xommaniii mepexonsats Ha Moaelb Direct-to-Consumer (mpsimuii
npojax crnoxkuBadam abo D2C), 6e3 mocepeaHukiB. Takuil THIT MIIXOAY Ja€ YUCICHHI
nepeBaru, Mepir 3a Bce Ie 0e3mocepeHe CIUIKyBaHHS 3 KiieHTaMd. He3Baxaroun Ha
TPYIHOIII, TaKi sIK HEOOX1JHICTh HE3aJIE)KHOTO KePYBAHHS BUPOOHHUIITBOM, JOCTABKOIO
Ta PO3MOBCIOMKEHHSAM, Monenab D2C chpusie TicHIIOMY 3B 3Ky MK OpeHAamMu Ta
iXHIMU CIIO’)KMBaYaMH.

SckpaBUM TPUKIAJAOM KOMIaHii, ska BukopucroBye D2C wmogenbp €

Procter&Gamble, a came nocnyra Gillette On Demand. Gillette, 6penp, 1110 HaJlIEKUTh
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Procter&Gamble, 3amyctunum mIOMICSYHY MiAMUCKY, MO0 3a0e3MeunTH KIIEHTaM
3py4HUN Ta MepCOoHaNI30BaHUM JOCBiA TomiHHA [76]. 3a momomororo Gillette On
Demand xmi€eHTH MOXYTh 3aMOBJISITH CO01 Jie3a Ta 3ac00U 7Sl TOMIHHS Oe3MoCcepeHbO
Ha BeO-caiiti Gillette. BoHM mpomoHYIOTH pPi3HI BapiaHTH TMIAMUCKH, TO3BOJISIOUN
OTPUMYBATH PETYJIAPHI MOCTAYaHHA Jie3 BiMOBIIHO 10 YaCTOTH BUKOPUCTAHHSL.

Ocs sik mparttoe Gillette On Demand:

- [lepconamizariisi: KJIIIEHTH MOXKYTh 0OUpaTy jie3a Ajsi OpUTB 3 ypaxyBaHHIM CBOiX
ynono0aHb, BKJIIOYAIOUM PI3HI TUOHU Jie3 Ta AW3ailH pydok. BOHHM TakoX MOXYTb
BUOpATH YaCTOTY JIOCTABKH Jie3 3aJIe’KHO BiJl CBO€T YACTOTH TOJIIHHS;

- 3pyunicte: mianucaBmuch Ha Gillette On Demand, kJi€HTH OTPUMYIOTH
3pYYHICTh PEryJspHOI TOCTaBKU Jie3 HpPSIMO JIOJ0MY 3a poskiazoM. lle moz6amise
KJIIEHTIB MOTPeOU KyIyBaTH Jie3a OKPEMO Yy Mara3uHax;

- D'myukicte: Gillette On Demand Hagae MOXIMBICTh KJIlEHTaM Oyab-KOJIH
3MIHIOBAaTH 200 CKaCOBYBATH ITiIMHUCKY;

- JlonatkoBi mociyru: okpiMm goctaBku je3, Gillette On Demand takox mpomnonye
JOAATKOBl TMOCTYTH, Taki SK TOpaAW WIOAO JONIANY Ta EKCKIIO3WMBHI aklii AJis
M1MTUCHUKIB, TTOKPAIYOUH 3arajibHUN JOCB1 KOPUCTYBaYiB.

Becsw cepsic Gillette On Demand npaitoe yepe3 mudpoBi KaHaIU, BKIIOYAIOUH
BeO-caiiT Gillette Ta cnermianbauit MoOUTBHMM nomarok [77]. Li mudposi miardopmu €
OCHOBHUMHU 1HTEphENCOM I KITIEHTIB, IO JO3BOJISE IM MEeperisgaTi TOBapu, pOOUTH
CBOi 3aMOBJICHHS Ta KepyBarhd CBOIMH MiAMHCKaMH. Y MOOLIBHOMY JIONATKY
KOPUCTYBaul TaKOX MaiOTh 3MOTY OTpPUMYBAaTH push-moBiIOMIIEHHS MPO CTaH ix
MIANUCKH, OHOBJICHHS 3aMOBJICHbL Ta CIeIllalbHl akmii. s KIieHTiB, sgKI HE
BUKOPUCTOBYIOTh MOOLITbHUI 3acTOCYHOK, Gillette BUKOPHUCTOBYIOTH €J€KTPOHHY MOILTY
JUTSL TAKOTO TUITY MOB1JIOMJICHbD.

3aBasku Takih kammadii, Procter&Gamble BuKOpHCTOBYyE KaHaIM MPSMOTO
IPOJIAXy CIIOXKMBAuaM JUIs 3MIIIHEHHS BITHOCHH 13 KIIIEHTaMHM, 300py IIIHHUX JaHUX Ta

ajanTanii 10 MiHauBoi quHaMiku puHKy. Gillette On Demand e npuxiagoM mparHeHHs
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Procter&Gamble 10 iHHOBaIlli Ta OPIEHTOBAHOCTI HAa KII€HTa y cdepi TOBapiB
MOBCSIKACHHOTO TTOTUTY.

[le omma mpukian edextuBHOI peamizamii D2C moneni € Lush Cosmetics. e
OpeH]l BIJOMHI CBOEI0 BEraHCHKOI KOCMETHKOIO Ta 3aco0amMu Jyisl JAOIVISAY 3a co00I0
pyuHoi poootu. Bonum 3ampoBagmnu mianucky Lush Kitchen Box, skxa go3Bossie
KJIieHTaM 0e3 mpoOseM HAacOJIOKYBaTUCh YIIOOMeHO0 Tpoaykilieto Lush BinmosimHO
10 cBOiX ymoaoOaHb. KpiM Toro, kopuctyBaui, Kl MIAMUACAIUCSA, OTPUMYIOTh IIAHC
OTpUMATH JIIMITOBaHI IPOAYKTH, PAHHIM JOCTYI A0 HOBUX TOBApiB, CHELialbHI 3HUKKU
Ta MPUEMHI CIOPIIPU3H 13 KOXKHOIO TOCTaBKOIO [78].

Jlist miarpumkuy 3py4yHocTi Ta edpextuBHOCT! mianucku Lush Kitchen Box, Opena
BUKOPUCTOBY€E Iu(dpoBy muardopmy kepyBanHs. lle cmpornye mporec peecrtparii,
J03BOJIIE KEpyBaTH HaJAIITYBAaHHSIMHU MIANUCHUKIB 1 aBTOMAaTH3yBaTU pETYISpHI
noctaBku. L1 miardpopmu no3BossAroTs Lush mpomonyBaru Oe3nepeOiliHy HIAMUCKY
KJIII€EHTaM, JIO3BOJISIIOUH iM JIETKO HAJAIITOBYBATH CBOI 3aMOBJICHHSI Ta KEPYyBaTH CBOIMHU
MIAIMACKaMHU OHJIAMH.

3anpoBakenns miamucku Lush Kitchen Box Ta iHmmxX moaiOHUX HOTEHIIHHO
MPU3BOJUTH 10 30inbIneHHs nponaxiB Lush Cosmetics, amke 11e CTBOPIOE MOCTIMHUN
HOTIK JOXOy B1J] TUIATH 32 MIJIIUCKY.

Oxpim ycmimanx D2C crpareriid, ICHYIOTh TakoX €(QEKTUBHI TaKTHUKH
MOBTOPHOTO 3aJIyYCHHSI HEAKTHBHHX KII€HTIB. Sephora, BimoMa Mepeka KOCMETHKHU Ta
napdymepii, a Takox godipHiit Opern LVMH — € uynoBum npukiagoM Takoro miaxomny.
Ieit miaxia moeaHye OMHIKaHAJIbHE 3ay9eHHS 3 MIEPCOHAI30BAHUMHM MPOITO3HITISIMH.

HeaxTtuBHi yuyacHuku mnporpamu Beauty Insider oTpumyloTh nepcoHali30BaHi
€JIEKTPOHHI JIUCTH, JIe M TIPOMOHYIOTh €KCKITFO3UBHI MPOTO3UILii, Taki gk “be3komToBHa
nocTaBka Ha 2 aH1 s HacTymHoro 3amoBieHHs” (aHrI. “FREE 2-DAY SHIPPING ON
YOUR NEXT ORDER”). lle He numie miBUILY€ LIHHICTh MOKYIOK KIIIE€HTIB, aje U

CIIYKUTb BalrOMHNM CTUMYJIOM IJIA SHiﬁCHeHHﬂ ITOKYIIKH.
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OxpiM O€3KOIITOBHOI JOCTaBKU, Sephora Takox MporoHye npuBabiauBi O0HYCH
Ta 3HWKKH, Takl K OOHYCHI 0ajau 3a HACTYNHY MOKYIKY, O€3KOIITOBHHH 3pa3oK
KOCMETHKH JI0 3aMOBJICHHs a00, SIK y BUIIaAKY 3 Kammaniero BiJ Lush, panniit noctyn 1o
3ayCcKy HOBUX TMpoaykTiB. Ili OOHycH Ta 3HWXKKH pEeTeIbHO MiAOMpPArOThCs, 1100
BIJINOBIAATH BMHOJOOAHHSIM Ta 1HTEpPEcaM KOXKHOTO OKPEMOTro KII€HTa, 301IbIIYI0Yr
HMOBIPHICTh TOBTOPHOTO 3aJIy4eHHS Ta KOHBEPCII.

Sephora Takox BuUKOpHUCTOBYE push-MoBiIOMJIEHHS Y MOOUILHOMY JOJATKY IJIsI
HaraJyBaHHSIM KII€HTaM MpO iXHI MOKMHYTI KOUIMKKA ab0 MpO HOBI MPOAYKTH, SKI
MOXYTh OyTh im 1ikaBi. IHdopmarlis mpo HOBI MPOAYKTH Ta IPOMO3MIII TaKOX
MOILIUPIOETHCA YEPE3 COLlIaTbHI MEPEKI.

binbme Toro, Sephora BUKOPHUCTOBYE aHAMITHKY JaHUX Ta CETMEHTAIIIO s
BU3HAUEHHSI Ta OPIEHTYBAaHHA HAa HEAKTUBHUX YYAaCHHUKIB IMPOrpamMu JIOSUIBHOCTI 3a
JIOTIOMOTOI0 PEJIEBAHTHUX MPOIO3HULIINA Ta MOB1IOMIIEHb. AHAJI3YIOUH 1CTOPIIO MOKYIIOK
KJIIE€HTIB, TIOBEMIIHKY TiJ] Yac Meperisay BeO-caiiTy Ta Mojieni B3aeMoii 13 HuM, Sephora
MOXKE TEepCOHAJII3yBaTh CBOi KaMmaHii 3 MOBTOPHOI aKTHUBAIlli, II00 BOHM AKTHUBHO
BIUTMHYJIM Ha KO)KHOTO KOPUCTyBaya.

Takoro Tuimy KammaHii JJO3BOJISIIOTH KOMITIaHii Sephora 3017bIITyBaTH CBii
npuOyTOK, 3a0X0YYIOUM HEAKTHUBHUX KIIIEHTIB POOMTH MOKYIIKH, aJK€ Takli OOHYCH SIK
0€3KOIITOBHA JOCTaBKa a00 EKCKIIIO3MBHI 3HM)KKM MOXYTh CIOHYKAaTH IUX KITIEHTIB
NOBEpHYTHUCA Ha TIIAaTQPOpMy Ta 3pOOHMTH TOKYNKY, MO0 CIOPUSATUME 3araJlbHOMY
3pOCTaHHIO MPOJIAXKIB.

OkpiM BHIllE 3a3HAUYEHUX TMPUKIAIIB CTpaTerii 3ajJydyeHHsS KIIIEHTIB,
MYJIBTHOPEHAOBA CTpaTerisi TakoK € €(PEKTUBHUM MiXOIO0M JI0 OXOIUICHHS MIMPIIOi
aynuTopii Ta Makcumizaiii npudyTky Ha punky FMCG.

Hampuknag Coca-Cola nponoHye MmHUpoOKHii acopTUMEHT OpeHAIB HamoiB, IO
BIJIMOBIAAIOTh PI3HUM CHOXKHUBUMM ToTpebam Ta cmakam. lle nomomarae xommanii
MaKCHMI3yBaTH OXOIUICHHS PUHKY Ta 3aJOBOJBHUTH MOTPEOM TIO0ATBHOI KIIEHTCHKOL

6a3u. [esxi 3 Takux nouipHix 6peHaiB Coca-Cola 1ie:
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- Coca-Cola: nHamiif BioMHI1 CBOIM KJIACHYHUM CMAaKOM KOJIH, OPIEHTOBAaHWUU Ha
MIUPOKY 0a3y CIOKUBAYIB;

- Diet Coke: BapiaHT Hamow, HaIJIEHUHA HA CIOXHUBAYIB, SKI IIYKAIOTh
0e3aJIKOToJIbHI HaMo1 13 HU3bKUM BMICTOM KaJIOPid Ta IYKPY, aJie HE XOUyTh KEPTBYBaTH
CMaKoM;

- Sprite/Fanta : mpomoHyOTh MMPOKUN CHEKTP PI3HUX HAMOIB 13 (PPYKTOBUM
CMaKoM;

- Smartwater: npemianbHuld OpeHJ BOIW, SKWW HAIUIGHWA Ha JIONEH, SKi
HIKITYIOTBCS PO CBOE 37I0POB’Sl Ta IPArHYTh BXKUBATU AKICHY BOIY;

- Minute Maid: ¢pyKTOBI COKM Ta Hamoi, M0 € YyAOBUM BHOOPOM ISl CIMEH 3
ITHMH.

OkpiM  pi3HOMaHITHOI  JiHIMKKM  TipoaykTiB, Coca-Cola  BuUKOpHUCTOBYE
MapKeTUHIOB1 KaMIIaHii, 10 B pE3yJbTaTl CTatoTh JiereHaapHumH. Lle Bce nist Toro, mo0
3QIYYUTH I OUIbIIE CIIOXKHMBAYiB Ta 3MIIHUTH TXHIO JIOSUILHICTH 0 OpeHay. OgHuM 13
HAWUOUIbII MMaM’ ATHUX MPUKIAAIB € KamnaHis “Cssito HaOmmwkaerbes” (anmi. “Holidays
Are Coming”). Il 3uMoBa pekjIaMHa KaMIaHig ITOKa3y€ 3HAMEHHWTI BaHTaXIBKU
Coca-Cola mnpukparmieHi CBITKOBUMU BOTHSMH, IO i34Th 3aCHDKEHHMH IeW3aXamH,
10 U1t 0araTbOX CIIOKMBAYIB € CUTHAJIIOM MIOYATKy CBSITKOBOT'O CE30HY.

3aBnsku Takiv ycmimHIA pekiami, Coca-Cola cnoctepirae 3Ha4He 3pOCTaHHS
NOMUTY HAa CBOI Hamoi B mepioa 3uMoBUX cBAT. Hampuxman y 2021 poui mpomaxi
KoMMaHii 3pociu Ha 36% mpOTITOM pi3ABSHOTO Tiepiony [79].

JlocnmiJkeHHsT TakoK TOKa3alid, [0 CIOXKKBadl HE JIMIIE 3araM’STOBYIOTh
pekiamMy, aje W acoulilolTh OpeHJ] 13 3UMOBUM CBATKOBUM ce30HOM. Coca-Cola €
HAUTIOMYJISIPHIIIAM  OpEHJIOM, SIKHUWA aCOIIIOETHCS 3 PI3ABIHUMH CBsTamMu, 1 25%
PECTOHICHTIB BU3HAHU Horo TakuM [80].

JiameTpanbHO NPOTUJICKHUM, ajleé HE MEHII YCHMIIIHUA MIIX1J 10 3alyYeHHS
CBO€I IUJILOBOT ayauTopii MmpojaeMoHCTpyBaia kommadiss Mondelez International, a

TOYHIIIe oAuH 13 1i OpeHaiB — Oreo. Bonu 3anyctunu kamnanito “#Oreobdaystack™ y
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TikTok, 1mo6 3adydyuTd MOJIOAY ayIUTOPII0 Ta MIJABUIIMTH BII3HABAHICTH OpPEHIY.
Kommnanisi ctBopuna BiacHuil yeneH/pk B TikTok nHa yects cBoro 110-piyus. Bonu
CHiBIpaIoBaiu 3 iH(IIOeHCepaMu, 00 MPOJEMOHCTPYBATH 1IEH YENICHHK Ta OXOITUTH
OinpIy ayaurTopito. XemTer kammaHii mae Omu3bko 10,3 minbspaiB nepersais [81].
[TaptHepcTtBO Oreo 3 iHGUIIOGHCEpaMHM 3HAYHO PO3MIMPUIO oxoruieHHs. Lled migxina
no3BosiuB  Oreo 3aBOIOBATM MUIBMOHM TIsaviB, 30yayBaTu MIINHUNA 3B’SI30K 3
ayIUTOPIEI0 Ta 3HAYHO POLIUPUTH OXOTUICHHS OpEHTY.

L'Oréal, 3 inmoro 60Ky, poOUTh CTaBKy Ha 1IHHOBAIIil, BIPOBAIXKYIOUU TEXHOJIOT11
BipTyasibHOi (VR) Ta nomoBHeHOi peanbHOCTI (AR) y CBOIO MapKETHHIOBY CTPATETiio.
Bonu po3pobunu nomarok Ha ocHoBi AR Ta VR, sikuil 103Bojsie KOpUCTyBayaM OAYUTH,
SK BUIIIAIAIOTH PI3HI MPOMYKTH MAKISDKY HA iXHBOMY OONHMYYl Yy PEXHMI peasbHOTOo
qacy.

Honaroxk “ModiFace” n03Boisie KOpHCTyBauaM BIPTyaJbHO NPUMIPATH Pi3HI
BIITIHKA TIOMaJH, TiHEH IS TMOBIK Ta IHIIUX KOCMETHYHHMX 3ac00iB, IMOKpAIIyIOYH
Bp@)XEHHsS Bl MOKYNOK 1 3MEHIIYIOUd NOTpedy B (DI3UYHMX TecTyBajbHUKax [82].
Takok Takui JOJATOK MOXKE JOMOMOTTH KIII€EHTaM BUOpAaTH TMPOMYKTH, fAKI iM
HaWOIIBIIE MiAXOAATh, 3MEHIITYIOYM WMOBIPHICTh TOBEPHEHHS 4Ye€pe3 HE3aJI0BOJICHHS
KOJIbOpamMu abo TEKCTypamH HpOayKTy. Take 3HM)KEHHS TOBEPHEHb MOXKE TMO3HTHBHO

BITUHYTH HA TpuOyTKu L'Oréal nuisxoM 3HMKEHHS BIAMOBITHUX BUTPAT.

TakuM  4YuMHOM, 3aCTOCYBaHHS  PI3HHUX  CTparerii Ta  1HHOBAIIMHUX
TJOKUTAN-TEXHOJOT1M  jmo3Bossie  BenmkuM  FMCG  Openpam  3aiumiaTucs
KOHKYPEHTOCIIPOMOXXHUMH Ha MIDKHApOAHOMY PHHKY 1 €(QEKTUBHO B3a€EMOIISATH 3i

CBOE€IO INI00ATBHOIO ayIUTOPIELO.
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2.3 IlepcnekTHBH ONTHMI3alil BUKOPUCTAHHSA JiXKMTAJI-TEXHOJIOTIH 1151

NMiIBUIICHHS KOHKYPEHTOCIIPOMOKHOCTi OpeH/iB

VYV 3BMI3KYy 3 CyYacHHMMM TEHJCHLISIMU PO3BUTKY EKOHOMIKA MEPEKEBHM
FMCG-pureiin 3MyIieHUN MOCWIIIOBAaTH CBOi KOHKYPEHTHI mepeBaru. HaiOuibim
pUTEiepr, 3Mararouuch MiK COOOI, CTHKAIOTHCS 3 HOBHUMH BHUKJIUKAMH IH(PPOBOI
TpaHchopmarrii. 3a TaKuX yMOB BaXXJIMBO TPABWIHHO OIIHIOBATH 3HAYYIIICTH 1
MOKJIMBOCTI HOBHX TEXHOJIOT1H, TOCTIMHO IHBECTYIOUM B I1HHOBAIliliHI PO3pOOKH,
BIIPOBAKYIOUYM Ta OJJHOYACHO TECTYIOUH ixX [83].

Kpim Toro, 6i3Hec 3MyIIeHHUI aanTyBaTUCS 10 HOBUX YMOB Ta BUKOHYBaTH HOBI
3aKOHOJIaBYl BHUMOTU. Y 3B'A3Ky 3 UIUM, HIAIPUEMCTBAM MEPEKEBOIO PUTEHITY
FMCG-cermenTy mnoTpiOHE TMOCTiiiHE BIOCKOHAJIICHHS aBTOMAaTHU30BaHUX CHUCTEM
yIOPaBIIiHHS MPOIECaMH, 1110, 3 OAHOTO OOKY, TSTHE 3a COOOI0 JTO/IATKOBI BUTPATH, a 3
IHIIIOTO — BIJIKPUBA€E HOB1 MOKJIMBOCTI JJIsI ONTUMI3AIlli, 3HUKEHHS TPYIOMICTKOCTI Ta
MiIBUIIEHHS e()EeKTUBHOCTI Oi3HEC-TIPOIIECIB.

Po3BuTOK aBTOMaTH3allii BUCYBAa€ HOBI BUMOTH JI0 PUTEHIIEPIB, TOMY paJIMKaJIbHA
ONTUMI3AIlIS YIPaBIiHHS PO3APIOHOI0 TOPTIBJICKO CTAE€ €AMHUM CIIOCOOOM CKOPOYCHHS
BUTpPAT Yy CEpPEIHHOCTPOKOBIN mepcrekTuBi. HoBl MOBEAIHKOBI MOEINl CIOXHBadiB
NPU3BENH JI0 TOTO, IO PUTCHIEPH MEPEIPOEKTYBATN CBOI TOPrOBi MPOCTOPH TakK, 1100
BOHM TapMOHIHHO TO€AHYBajdu IUGPPOBUN 1 TpPAAWIIMHMIA [OCBiJ, IO CTaB Ou
aKTyaJIbHUM JIJIsl CIIO’KMBAviB Ta 3MIIHUB OpEH ] KOXKHOTO OKPEMOTo puTeiiepa [84].

[IpencraBaukam FMCG OpenfiB ciiff akTUBHO pearyBaTd Ha 3MIHU PHUHKY,
PO3YMIIOUH, 110 HACTYMHUU CTPUOOK y PO3BHUTKY TEXHOJOTIH JUIsl pUTCHUITYy TIOJSTAE Y
CTBOPEHHI €KOCHUCTEM JJIs B3a€MOJII1 MPOJIABIIIB 1 MOKYMIIB HA OCHOB1 TE€XHOJOTTYHHUX
miargopm. [l  [OCATHEHHS ULbOro pe3yaprary KOMIIaHII TOBHUHHI PO3BUBATHU

CTpaTeriyHi HaMpSIMKH, IPEJICTaBIIeHI HA PUCYHKY 2.4.
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OCHOBHI CTpaTeriyHi HANPAMEH PO3BHTKY Mepekeoro FMCG-puTeiiny

OMHHKAHAIBHICTE

AKTHEHA Y4acTh Ta MNOTYBAHHEA NPOEKTiB MHQPOEBisanii ramysi

THEeCTHIII B iHHOBAIi1

Iy

Big data

Pucynok 2.4 — OcHoBHi ctpateriydi HanpsiMku po3BUTKY FMCG-puteitny [84]

Po3BuTok 1H(ppacTpykTypu Bele a0 30UIBIICHHS KUIBKOCTI OMHIKaHAJIBHUX
KOPUCTYBayiB — THX, XTO KYITy€ TOBapH sIK OHJIAlH, TaK 1 oiaiiH. Sk Bxke 3a3Ha4anoch,
OMHIKaHAJIBHICTh TIEpendadae CTBOPEHHS €IWHOTO TIPOCTOPY JUIsl B3aeMOAil 3
KJII€HTaMHu, JA¢ Bcl KaHainu ((pi3MUHME Mara3uH, BeO-caiiT, MOOUIBHHUM JOJATOK,
COIllaJIbHI MEPEK1) MPaLIOI0Th sIK ofiHe 1iie. Lle 103Boise KoMIaHisIM:

- 30UIBIIMTH JOSJIBHICTh KIIEHTIB, aJKe 3aBIsAKH Oe3mepeOiifHOMYy JTOCBITY
KJIIEHTH YaCTillle TOBEPTAIOTHCS Ta BUTPAYAOTh OLJIbIIIE.

- IlimBummTH KOHBEPCIIO THUM, [0 OMHIKAHAJIBbHI KOMIIaHIi MOXYTh
NepEeHanpaBisATH KIIE€HTIB 3 OAHOTO KaHAITy B 1HIIHUH, 1110 BE/IE /10 KpallluX pPe3ybTariB.

- 3MEHIIUTH BUTpPATH, aJke ¢(HEKTHMBHE BUKOPHUCTAHHS TAKOTO THITY CTpaTerii
MO>KE JIOTIOMOTTH 3HM3UTH BUTPATH Ha MAPKETUHT Ta OOCIyTOByBaHHS KII€EHTIB [55].

[HIIMM Ba)XTMBUM HAMPSMKOM € Te, 1110 MepexkeBi pureisiepu y cermenti FMCG
AKTUBHO 3alTy4alOThCs JI0 TpoIecy MuQpoBizallii raiy3i NUISIXOM MIJIOTYBaHHS HOBUX
TEXHOJOTIYHUX pilieHb. Lle BKIouae BIPOBaIKEHHS Ta TECTYBAaHHS TaKWX 1HHOBAIIH,
AK IITYYHUH 1HTENEKT Ui OOCITYrOByBaHHS KIII€EHTIB, aBTOMATU30BaHI CUCTEMHU OOJIIKY
3amaciB Ta OMOK4YelH JIsi 3a0e3MeueHHs MPO30POCTi JIAHMIOTIB moctadadds. [limoTHi
MIPOCKTHU JIO3BOJISAIOTH OLIIHUTH €(EeKTUBHICTh Ta BUSBUTH MOTEHIIIMHI MPOOJIEeMH HOBUX
TEXHOJOTIA Tepel I1X MacoBUM BIPOBAKEHHAM. Taki MiAXOOU JOMOMAararoTh
KOMITaHIsIM aJanTyBaTHCs JO IMIBUIKO 3MIHIOBAHOTO PUHKY Ta TOKpAIlyBaTH CBOI
oneparliii nponecu. Hanpukmnan, nociimkenHs McKinsey nokasye, 1o mijIoTyBaHHS

u(POBUX 1HIIIATUB MOXKE 30UIBIINTH omepaliiiHy edexktuBHicTh 10 30% [85].
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[aBecTuIii B 1HHOBAIl TaKOXX € KIOYOBHUM CTPATETIYHHM HAIpPSIMOM JUIS
mepexxeBux puteinepiB. FMCG. IlocrtiiiHe (iHaHCyBaHHS OOCTIIKEHb 1 pO3pOOOK
JI03BOJISIE CTBOPIOBATH HOBI MPOAYKTH, BJOCKOHAJIOBATH ICHYIOUl Ta IMiABHUILYBaTH
edexTuBHICT, Oi13Hec-mporieciB. lle Moke BKIIIOYATH BIPOBAKEHHS TEPEIOBUX
BUPOOHUYMX TEXHOJIOT1H, MOKpAIIeHHs JIOTICTUKK 3a JOMOMOrow I[HTepHeTy peueit
(IoT), abo po3poOKy EKOJOriYHO YHWCTHX TlaKyBaHb. I|HHOBAIIHI 1HBECTHI]
JIOTIOMararoTh KOMIIaHIsIM 3aJJ0BOJIBHATH 3MiHHI MOTPEOM CIOXKUBAYIB Ta 3aJIMIIATHCS
KOHKYPEHTOCITPOMOXKHAMH Ha PUHKY. 3a maHuMu jgociipkeHHs PwC, kommanii, ski
aKTMBHO 1HBECTYIOTh B 1HHOBAIlll, MalOTh 3HAYHO BHIII IIAHCH Ha JOBTOCTPOKOBUU
ycHix 1 3pocTanHs [86].

[lomo 3poctanHs oOcsATIB iH(QOpMAIi MPO CHOXKUBAYIB Ta MOXKIUBICTh
ONTUMI3YBaTH KOMYHIKAIlIl0 3 HUMH, I 3a0e3neuyroThcs TexHosorismu Big Data,
MAaIllMHHOTO HABYaHHS Ta IITYYHOTO 1HTENEKTY. JIJisi koMmaHii 1e g03Bosisie GopMyBaTu
NEPCOHANII30BaHl, YHIKaJIbHI  MPOMO3HINI 3aBASIKA BUKOPHCTAHHIO  OCOOHMCTOI
iH(dopMmallii, AOCTyN OO SKOI CTa€ BCE IIMPUIMM. YIpPaBIiHHS BEJIUKUMHU JaHUMU L€
THCTPYMEHT JIsl TIBUIIICHHS MTPOJAXKIB 1 PEHTA0CIBHOCTI OCHOBHOTO O13HECY 3aBISKH
ORI SKICHOMY PO3YMIHHIO KJII€HTIB. BOHO Takox € JpKepesioM HOBUX JOXOIB 4Yepe3
MOHeTH3alil0 JaHux. Big Data gae MOXIMBICTD KepyBaTH IOKa3HUKaMH,
HEJOCTYITHUMHU paHillle, peai3oByBaTH HOBI BHCOKOE(HEKTHBHI MPOMO-KaMIaHii,
HaJaIITOBYBaTh OUIbII €(EeKTUBHUN TapreTUHI, BIJCTEXKYBATU 3aJI€KHOCTI MIX
TOBapaMH Ta KaTETOPisIMH, TOYHO BPAaXOBYBaTH BTPATH Ta (DAKTOPH, IO BILIUBAIOTH HA
Oi3Hec-noKa3HuKH [8].

OxpeMi po3apiOHI KoMMaHii, o npauwiTh y cermenTi FMCQG, BUKOPUCTOBYIOTh
pi3Hi Oi3HEec-mojenm, 1 €QEeKTUBHICTh iX MISUIBHOCTI TaKOXX 3HAYHO PI3HUTHCA.
Bnockonanennst 6i3nec-moneni MepexeBoro FMCG-puteiiny Mae NpoOBOIUTHUCS 3a
yMOBH: Oy/ib-siKa 1HHOBalisl a00 pO3IIMPEHHS HE MOBHUHHI CYTTEBO BIUIMBaTH Ha
MOCJIIOBHICTh O13HEC-TIPOIIECIB KOMMAaHIl 1, SIKII0O MOXJIMBO, O€3MOCEpPEeHbO HE

3ayinat 4uMHHY IUgpoBy ocHoBy komnanii (ERP, CRM, SCM), ockinbku Oyab-sika
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3MiHa Oi3HEC-TIPOIIeCiB TATHE 3a cobor myxe mopori 3minu IT-cepsiciB. ToOTO, B
npoueci BIOCKOHaJIeHHs Oi3Hec-moneni mepexeBoro FMCG-pureiiny AOUIBHO
BUKOPUCTOBYBAaTH OIMOJAIbHY CTPYKTYpY VYIpPaBIiHHS, MpPH SKii, OKPIM CTPYKTypHU
MOTOYHOTO YIPABIiHHS, CTBOPIOIOTHCS CTPYKTYpPH JJIsi MOUIYKY HOBHUX IHHOBALlIHHUX

piens (puc. 2.5) [87].

HATTPAMEI Y IOCKOHAITEHHA BISHEC-MOJIEII MEPEXEBOI O FMCG
- e ~
B ramysi kordirypamiit B ranysi nponosmmiit B ramysi mokymsoi
OisHec-MoOenei FMCG 3O0i0HOCTI
-5 s >
-MOZeNb NPHOVTKY, . -IOCITYTH
-DisHeC-MepeKa; - HPOAYKT-BIACTHEICTE, -KaHaIH
cTpyKTYpA: -IPOAYKI-CHCTEMA; r—
- IpoLec; - 3ATy4eHHd CIOXHEAYIB

Pucynok 2.5 — OcHOBHI HanpsiMu BIOCKOHAJIEHHS 013HEC-MOIEI MEPEKEBOTO

FMCG [84]

BaxxnuBo TakoXX 3a3Hayard, IO OLIHKA MOTOYHOTO  JaHAmadTy HUPPOBHX
TEXHOJOTIA 1 CKJIAJHOCTI HABKOJO HBOTO BIAIrpaEe KIFOUOBY POJIb Y TEPCIEKTUBAX
ontuMmizamii 1udpoBoi Tpanchopmalii kommanii. Ilepmr HDK JOCHIIKYBaTH HOBI
TEXHOJIOT1i, HEOOX1JTHO BCEOIYHO PO3MISIHYTH ICHYIOUY LU(PPOBY CTPYKTYpPY OpraHizaiii,
BKJIFOYAIOYM  PO3MI3HABAHHS HASBHUX CHCTEMH Ta TEXHOJOTIi, JOCIiHKCHHS
(YHKIIOHAIBHUX MOMJIMBOCTEH TMOTOYHUX TEXHOJIOrIH 1 BHCBITJIEHHS 1CHYIOYOI
Hee()EeKTUBHOCTI y TEXHOJIOTTYHOMY JIaHIIaTi.

KepiBHUKM KOMTaHINA TaKOX MOBHHHI PO3YMITH Ta MOTO/KYBATHUCS 3 OaueHHSIM
mugpoBoi TpaHcopmanii kommadii. BiICyTHICTh 3rolu CHOpUYUHSE 3aTPUMKH Yy
Oe3mepenKoIHii peamnizamii miany [88].

Jlns ycminmHoil TpaHcgopMaliii, BCi B Oprasizaiiii MaroTh 4iTKO 3HATH MPIOPUTETH

Ta 3aXO0/IH, AKUX HEOOX1THO BXKUTH 1]l YaC BUKOHAHHSI TUIAHY.
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VY 2018 poui Revlon, amepukaHCbKul TiraHT KOCMETHKH Ta 3ac00iB 0COOMCTOI
ririeHu, 1HINiIOBaB BIpoBajukeHHs HOBOi ERP-cucremun. OnnHak 1el mporec OyB
31IICOBAaHUI TOTaHWM IUIAaHYBaHHIM, $IKe MPU3BENIO 10 CEepHO3HUX 300iB y IXHIH
BUPOOHUYIN JIiHIT Ta TEPEenIKo/Kaa0 iX 3JaTHOCTI IIBUJIKO BHKOHYBATH 3aMOBJICHHS
wiientiB. Hacmiaku 1poro BopoBamkeHnHss ERP y Revlon Oynu  ¢inaHcoBo
katactpoiuanmu. Kommanis 3iTKHymacss 3 MTPUTOJOMILUIMBUMH 30UTKamMu B 64
MUJIBHOHM J0JapiB 4Yepe3 HEBIANpAaBIEHI 3aMOBJIEHHS. Y MOEIHAHHI 3 ONepaliiHuMu
nepe0osiIMHU BIIEBHEHICTh 1HBECTOPIB MOXUTHYJIACS, 1110 MPU3BEIO 0 MAaiHHS [IHHU aKIii
Revlon na 6,9% [89]. OTxe, 30cepemkeHICTh Ha PIBHI KEPIBHUIITBA, BIIEBHEHICTh B
OIOIKETI Ta pecypcax, a TaKoXK 3JaTHICTh MEPEKOHJIMBO MPOJOBKYBAaTH 1HILIATUBY
TaKOXX € HEOOX1THUMHU.

BusHaueHHs mNpaBWIBHUX TEXHOJOTIA Jyuisi Oi3HeCY € 1€ OJHUM 13
HaBaXUJIMBIIIMX KPOKIB IMiJi 4Yac po3poOKu cTparerii uudpoBoi TpaHcopMailii.
HianazoH 1HM@POBUX TEXHOJOTIYHUX PIlIEHb Yy Tally3l CIOXHBUYMX TOBApiB
PI3HOMaHITHUN, TOMY CTBOPIOETHCS MpoOieMa BUOOPY MPaBWIBHUX TEXHOJOTIH, SK1
TIHACHO MOXXYTh JOJAaTH BapTICTh 1 BIAMOBIMAOTH (piHAHCOBUM BUMOTaMm. Oprasizaiis
MOBMHHA BU3HAYUTHU MPABUIBLHY TEXHOJIOTIIO BiJ 171e1 10 TUTaHyBaHHS, B1J1 BUPOOHMIITBA
JI0 YTIPABJIIHHS 3aracaMu JI0 JIOTICTUKH Ta 3aJly4eHHs KJIIEHTIB.

OCHOBHUMHU TPYIHOIIAMH € OMip 3MiHaM, OOMEXEHHs pecypciB 1 HecTada
HaBUYOK. [lpuxmibHICTE HMPPOBIM TpaHchopmallii BUMarae 3HaAYHUX IHBECTULINA Yy
JrofeH, mpouecu Ta TexHojorii. Ll iHBecTuIlis MPUHOCUTH PyX 3MiH B oprasizaiii. Y
OUTBIIIOCTI BUIAJKIB Il 3MIHM HE3Py4HI, 1 OpraHizaimii CTHUKAIOTbCS 3 OIMOPOM
CHIBPOOITHHKIB, SIK1 3BUKJIM 10 TPAJULIMHUX CIOCOOIB pOOOTH Ta HE TOTOBI MPUIHATH
HOBI TEXHOJIOT1I Ta MPOLIECH. YMPABIiHHS 3MIHAMU € OJIHIEIO0 3 HAWOUIBIIMX MpoOIeM,
sIKa 3HUXKY€E PIBEHb YCIIIIHOCTI OyAb-SIKUX 3yCHJIb 3 MUGPoBOi TpaHchopmarlii. binbiie
TOTO, YaCTO HE BUCTAYa€ KBaII(PIKOBAHUX CIELIATICTIB 13 JOCBIJOM, HEOOXITHUM JIJIsi

3MIIACHEHHS 3yCUJIb 3 TU(PPOBOT TpaHCcpopMarrii.
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Hanpuknan, Coca-Cola, mo € MDKHApOJAHOK KOMIIAHIEI® 3 BHUPOOHHUIITBA
CIOKMBYMX TOBApIB, 3aCHyBaja LU(POBY akaaeMii0 sl MiJBUILEHHS KBasiQikaiii
MEHE/DKEPIB 1 KePIBHUKIB KOMaHJ] y CBOiX Ol3HEcC-omeparisx. ¥ Nepuui pik iICHyBaHHS
akajgemis HaBuwia nonan 500 mronedt 1upoBUM HaBUYKaM. BUMyCKHUKM akaaemii
BripoBaauian Onu3bko 20 1udpoBUX, aBTOMATHM30BAHUX 1 AHATITUYHHUX IMIIXOMAIB Ha
OuTbII HIK JeciITH 00’ekTaX BHUPOOHWYOI Mepexi kommanii. lle mnpusBeno g0
MiBUILIEHHS MPOJYKTUBHOCTI Ta MPOIYCKHOI 3AaTHOCTI Ouibil HiX Ha 20 BiJICOTKIB.
HaBuannsa uudpoBux HaBUYOK mpoBenoch s O6mu3bko 4000 cmiBpoOITHHKIB, L0
IPU3BOAUTH IO IILOBOI PO3POOKHU MPOAYKTY Ta MEPCOHATI30BAHUX MAPKETHHTOBUX
kammasii [90].

OpHak BHUMIPIOBaHHS yCHIXy 3A¢OUTBHIIOTO0 HEMPOCTE 3aBAaHHS Ha MUIAXY
udpoBoi Tpanchopmariii. YeminrHui 613HeC y BCbOMY CBIT1 BITOMHUH THUM, 1110 BU3HAYA€E
Ta onTumi3zye peHtrabenbHIicTh 1HBecTHIIH (ROI), ane BumiproBanuss ROI Oynb-sikux
poeKTiB IHU(PoBoi TpaHcopMallii € CKIATHAM 3aBIaHHSAM, OCKUIBKHM IIHHICTb,
OTpMMaHa BIJ 1HINIaTUB UU(POBOI TpaHcpopMallli, YacTO BHUXOAUTH 32 PaMKHU
¢iHAaHCOBMX  TOKAa3HUKIB 1 BKJIIOYA€ TIOKPAIICHHS  KJIIEHTCHKOTO  JIOCBIIY,
MPOYKTUBHOCTI CHIBPOOITHUKIB, THYYKOCTI O13HECY, NEPEOCMHUCIICHHST O13HEeC-MOoIel
Ta KyJbTYpPHOI TpaHcpopMallli.

Po3rnsiHeMo neranpHilEe pi3HI METPUKH, Ha SKI BapTO 3BEPHYTH yBary IpU
OnTHUMI3AIi 1 KATaI TeXHoIorii [91]:

1.0rder Gap Analysis (OGA) — moka3HUK, IO BIAOOpa)kae cepeaHiil yac MiX
JIBOMa MOCITIJIOBHUMH MOKYyITKaMU KOPUCTYBaviB. LIs1 MeTprKa 4acTo BUKOPUCTOBY€ETHCS
y CTpaTerii po3BUTKY email-MapKeTHHTY.

2.Cost Per Click (CPC) — moka3Huk, SKuii BiloOpa)kae BapTICTh OJHOTO KJIiKa Ha
pexiamHii miargopmi. CPC Hamae ysBiIeHHS TPO JOIIBHICTh 1HBECTYBaHHS B PIi3HI
pEKJIaMHI KaHAJIM Ta BHUPAXOBYETbCA JUICHHSAM 3arajbHOI BapTOCTI PEKJIAMH Ta

OTPUMAHUX KJIIKIB Ha BEO-CaMTI.
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3.Conversation Rate (CR) — koHBepcii, I¢ OJWH BaXKJIWBHUN IOKAa3HUK, SIKUM
BUMIPIOE, CKUIbKM BIJBIJlyBauiB IEPETBOPIOIOTHCS Ha IUIATHUX KJIEHTIB a0o
MIIMUCHUKIB. Bucoknii Tpadik Ha calTi Mae 3HAYCHHS JMINC TOMI, KOJIU BIH
KOHBEPTYETbCS Yy KIIEHTIB. MeTa KOMITaHii Toisra€ B MakKCUMI3allli KIJIbKOCTI
BIJIB1/1yBauiB, sIKI BAKOHYIOTh Oa)KaHy 110, 3aJy4arouu iX 10 BOPOHKH MPOJIAXKIiB.

JIoCSTHEHHST ONTUMAJIbHUX 3HA4YeHb 3a BCiMa MokasHukamu digital-mapkeTuHry
JI03BOJISIE KOMIIaHIsIM Kpallle BU3HAYaTH CBOI CTpATEr1yHi 1111 1 HAPSAMKH PO3BUTKY .

Po3rnsiHeMo Takok OCHOBHI MOKa3HUKH €(EeKTUBHOCTI MUQPOBi3aIllii.

1.IlpogykTuBHicT,  mpariBHuKiB. HoBi  TexHomorii abo aBTOMaTHU30BaHi
0i13HEC-POIIECH MOXYTh MIJABUIIMTH NPOAYKTHBHICTh TMpalIBHUKIB, a00 HaBIaKU
YCKIQAHUTH iXHIO poboTy. I1l00 OIiHUTH MPOMYKTUBHICTH, MOXKHA BHUKOPHUCTOBYBAaTH
TaKi MOKa3HUKH:

KimpkicTh 3aBHaHb, BHKOHAHUX 32 IICBHHUI Yac.

Yac, BuTpadeHHWd HA BHUKOHAHHS II€BHOTO 3aBJaHHSA. BakJIMBO OIliHIOBAaTH IIi
MOKa3HUKHM MICJs Tepioy ajganTallii, o0 oTpUMaTy TOYHI JIaHi.

2.IloBepuenns inBectumiin (ROI) ROI — momynspaumit KPI ans BumiproBaHHS
yCIIXy HOBHUX 1HIIIaTUB. BiH moka3ye, HaCKIIbKM €()eKTHBHO BUTPAUCHI KOIITH Ha HOBI
TexHozorli. Baxxnuso ominoBatn ROI He 3aHanTo paHo, OCKIIBKH HU(POBI TEXHOJIOTI
94acTO MPUHOCSTH TOBITOCTPOKOB1 BUTOIH.

3.AHaii3 BUTpaT. AHaJ3 BUTPAT 1 BUTOJ] IPOBOAUTHCS JIJIsl HOPIBHSIHHS HMOBIPHUX
BUTpAT BiJ 1HBECTHIM y PI3HUX CLEHapisX, H[00 BU3HAYUTH HAWOUIBII CIPHUSTIUBI
pesynbTari. KommaHiss Mo)ke MPOBECTH aHami3 i KOKHOTO KOMIIOHEHTa HHU(POBOi
TpaHcdopmallii, oo 30cepeauTucs Ha Hale(HEKTUBHIIUX 3 HUX.

4 KnieHTChKMI MOCBiA. SIKIO KIIIEHTH B3a€EMOAIIOTH 3 BallUMHU ITUGPOBUMHU
BIIPOBAIPKEHHSMHM, BAPTO OI[IHUTH IXHIH 10CBiA KopucTyBaHHA. OCHOBHI MOKA3HUKU:

Customer Effort Score (CES) - KUIbKICTh 3yCHJIb, HEOOXIAHUX KIIEHTY JUIS

BHUKOHAHHJ IICBHOI'O 3aBJaHHA.
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Customer Satisfaction (CSAT) - cryninb 3a0BOJICHOCTI KIJII€HTA MPOIYKTOM a0o0
MOCITYTOIO.

5. Tloka3HMK KOPHUCTYBadiB, sKi TOBEPTAIOThCA. BiH BHMIPIOE KUIBKICTh
BIJIBIyBauiB, SKI BIIBIAYIOTh CaWT KuUIbka pasiB. SKmio y Kommadii — Oararo
BIJIBIJlyBauiB, SIKI MOBEPTAIOThCS, 1I€, IMIBUJIIEC 3a BCE, O3HAYAE, 110 ayJAUTOpIsS BBaXKA€
BMICT IliHHMM. lleli TmOKa3HMK OCOOJMBO KOPHUCHHMM JUIS OIIHKH IIIHHOCTI
MapKETUHTOBUX KaMIIaHil KOHTCHTY.

6. IToxutreBa Bapricth kiieHTa (LTV) LTV — noka3Huk, sKuii BU3HAYAE, CKITBKH

npuOyTKY IIpuHece O13HeCYy OJMH KJIIEHT 3a BECh Yac B3a€MOJIIi 3 HUM.

Bci i TOKa3HMKM JIOTIOMArarTh Kpaimie OIIHUTH e()EeKTUBHICTh 1HU(POBOT
TpaHchopmallii Ta € BaXIMBUMU Yy HPUUHATTI OOIPYHTOBAHMX pIIIEHb 1100
MOAAJIBIIIOTO PO3BUTKY KommaHii. Chij 3a3HauuMTH, 10 Hapa3l BeJMKA KUIbKICTh
puTeiiepiB yxe nepedyBaroTh y mpolieci nudpoBoi TpaHchopmaiiii, i 3a MPOrHO3aMu 10
2025 poky puHOK Oyne MOBHICTIO TpaHchopMmoBaHUU. TakuM YUHOM, ONTHUMI3AIlis
BUKOPHUCTAHHS JIJDKUTAI-TEXHOJOTIA IS TIABUIIECHHS KOHKYPEHTOCIPOMOXKHOCTI
OpeH/IB € BaXJIMBUM acleKTOM cy4yacHoro Oi3Hecy. EdekTtuBHE BIpOBaKEHHS
nu(ppOBUX pILIEHh MOXE CYTTEBO BIUIMHYTH Ha MOMYJSIPHICTb Ta PEHTAOEIbHICTH

KOMITaHi]I.
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BUCHOBKH

Ha ocHOBI aHamizy poni Ta BIUIMBY IUGPOBUX TEXHOJIOTIH y MapKETHHTOBUX
cTparerisix mbkHapoaHux openiiB FMCG Oyino 3po0ieHo HacTyH1 BUCHOBKH:

1. B xomi mocmimxeHHs Oya0 BHU3HAYEHO, IO PUHOK TOBApIB IMOBCAKICHHOTO
nonuty (FMCG) xapakTepusyeThCsl MIBUAKUM CIOXXHUBAHHAM Ta YaCTHUMH MOKYNKaMHU
Takux MpoAaykTiB. PuHok FMCG BiApi3HSA€TBCA BHUCOKOIO OOOPOTHICTIO TOBAapIB,
HU3BKOIO PEHTA0CIBHICTIO Ta 3HAYHOK 3aJICKHICTIO BiJ ©()EKTUBHUX JIAHIIOTIB
NOCTaYaHHS Ta MAPKETUHTOBUX CTPATETiH.

2. Inrerpamis AIKUTAN-TEXHOJIOTIM CTana HaA3BMYAWHO Ba)XJIMBOKO JUIS
KOMITaHI Ha 1[bOMY pPHHKY, 100 MIATPUMYBAaTH KOHKYPEHTOCIPOMOXKHICTB,
NiJBULIYBaTH 3aJIy4EHICTh CIOXKHMBAdiB Ta OMNTUMI3YBaTH CBOKO €(QeKTUBHICTh. L1
TEXHOJIOT1i BKIIIOYAIOTh AaHAIITUKY BEJIUKUX JTAHUX, IITYYHUN 1HTEJIEKT Ta IHCTPYMEHTH
1IM(PpPOBOrO0 MApPKETUHTY, SIKI JIO3BOJISIOTH KOMIIAHISIM TEPCOHAII3yBaTH KIIEHTCHKUN
JOCBIJ, MPOTHO3YBAaTM pPHHKOBI TEHJEHLII Ta ONTUMI3YBaTH PO3MHOAUI PECYPCIB.
Pi3HOMAaHITHICT BUKOPUCTOBYBAaHUX U(PPOBUX IHCTPYMEHTIB Ta CTpATET1N BiIOOpakae
JUHAMIYHUN Ta BHCOKOKOHKYpeHTHUM xapakrtep puHky FMCG, miakpecaowdu
HEOOX1HICTh HOCTIHHNX 1HHOBAIIA Ta aJarrTarii.

3. IlpoBenmeHe MOCHIPKEHHS JO3BOJISIE 3pPOOMTH BHUCHOBOK, IO E€BOJIOIS
JUJKUTAN-TEXHOJOT1M Ta 1X 1HTEerpaiiss B MapKETHHIOBlI CTparerii € KIHYOBUMHU
dakropamu I MIATPUMKHA Ta PO3IMIMPEHHS MPUCYTHOCTI HAa PUHKY. MapKeTHHIOBI
ctparerii Benukux FMCG OpenniB, Takux sik Procter&Gamble, LVMH Tta Coca-Cola,
BCE YACTIIIE MOKIAJAIOThCS HAa TepenoBl HU(POBI IHCTPYMEHTH [UIsl OTPUMAaHHSA
KOHKYPEHTHOI IIEpeBaru.

3. CucrteMHUH MiAX1J, 3aCTOCOBAHMMA y LIbOMY JOCHII)KEHHI, 3 BUKOPUCTaHHSIM
TaKMX METOIB, SIK aHali3 Ta CHUHTE3, 3a0e3MEeYMB TMOBHE PO3YMIHHS CKJIATHOINIIB 1

HI0aHCIB 1dpoBoro MapkeTuHry B cekropi FMCG. EMmipuunuii anami3, makpirieHun
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BEJIMKOIO KUIBKICTIO JIITEpaTypH Ta TEMAaTUYHUX JOCIIIKEHb 3 aBTOPUTETHUX JDHKEpe,
HiATBEPIUB TEOPETUUHY Ta MPAKTUYHY 3HAYUMICTh I[UX BUCHOBKIB.

4.Takum 4rHOM, TiMoOTe3a MPO TE, M0 MUQPPOBI TEXHOJIOTI] 3HAYHO ITiIBUIIYIOThH
KOHKYPEHTO3/1aTHICTh OpeH Ty, Oyia MiaATBepKeHA EMITIPUYHUM aHAII30M, IIPOBEICHUM
y IbOMY JOCJIIJIKEHHI. Pe3ynbraru JoCaiKeHHs MOKa3yl0Th, 110 HU(PPOBUNA MAPKETHHT
— IIe HEe MPOCTO TEHJCHIIIS, a HEOOX1IHICTh IJIsi KOMIMAaHiH, K1 MparHyTh 30€pertTu Ta
PO3IIMPUTH CBOIO MPUCYTHICTH HA PUHKY.

5. 3aranoM, BUCHOBKH, OTPUMaHi B pe3yJbTaTi IbOTO AOCIIKEHHS, CBIAYaTh PO
T€, 110 FMCG KOMITaHIAM HEOOX1THO OTNITUMI3YBaTH BUKOPUCTAHHS
TIDKUTAI-TEXHOJOTIA  Ta 1HBECTYBaTWU B HaJliHy 1U(QpoOBYy 1H(PPACTPYKTYpY,
CTBOPIOBATH KyJIbTYpy IIOCTIHHOTO HaBYaHHS Ta IHHOBAIllid, a OTXE TOCTIIHO
BIIPOBAKyBaTH HaWKpalil 1u(poBi IHCTPYMEHTH B TIPOIEC OPEHIUHTY, 1100 CTBOPUTHU
Kpally MpPUCYTHICTh Ha PHUHKY, 3pO3YMITH MOBEIIHKY CIO)XHBaya, IiJBULIUTH

e(eKTUBHICTh OpPEHJIMHTY Ta 6araro iHIIOTO.
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1. Kotler P, Keller K. L. Marketing Management (2006)

"Marketing Management" by Kotler and Keller (2006) serves as a definitive
guide to wunderstanding and implementing modern marketing principles. This
comprehensive text covers a wide array of topics ranging from market analysis and
consumer behavior to product development, pricing strategies, and promotional tactics.
With a focus on strategic planning and market segmentation, the book equips with the
knowledge and tools necessary to effectively navigate the dynamic landscape of
marketing. Through case studies, examples, and practical insights, Kotler and Keller
offer valuable perspectives on how businesses can create and sustain competitive

advantage in today's complex marketplace.

2. Mason T. Knights M. Omnichannel Retail: How to Build Winning Stores in a
Digital World (2019)

Omnichannel Retail serves as a practical guide for businesses on how they can
better serve customers to fuel their growth by harnessing the opportunity that being
digitally enabled and data-driven brings. This edition explains how to build engaging
loyalty schemes, deliver personalized marketing and how to maximize the power of
customer data. Featuring case studies from omnichannel leaders worldwide such as
Asda, Woolworths Australia, Target and Pret A Manger, this book provides tangible and
proven examples of how retailers can capitalize on the opportunity that our

hyper-connected and always-on world presents.
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3. Dodson, 1. The Art of Digital Marketing: The Definitive Guide to Creating
Strategic, Targeted, and Measurable Online Campaigns (2016)

The Art of Digital Marketing is the comprehensive guide to cracking the digital
marketing 'code,' and reaching, engaging, and serving the empowered consumer. Based
on the industry's leading certification from the Digital Marketing Institute (DMI), this
book presents an innovative methodology for successful digital marketing: start with the
customer and work backwards. A campaign is only effective as it is reflective of the
consumer's wants, needs, preferences, and inclinations; the DMI framework provides
structured, implementable, iterative direction for getting it right every time. The heart of
the framework is a three-step process called the 31 Principles: Initiate, Iterate, and
Integrate. This simple idea translates into higher engagement, real customer interaction,
and multichannel campaigns that extend even into traditional marketing channels. The
evolution of digital marketing isn't really about the brands; it's about consumers
exercising more control over their choices. This book demonstrates how using this
single realization as a starting point helps to build and implement more effective

campaigns.

4. Kotler, P, Kartajaya, H., & Setiawan, I. Marketing 4.0: Moving from
Traditional to Digital (2017)

Marketing 4.0: Moving from Traditional to Digital is the much-needed handbook
for next-generation marketing. Written by the world's leading marketing authorities, this
book helps to navigate the increasingly connected world and changing consumer
landscape to reach more customers, more effectively. Today's customers have less time
and attention to devote to a brand—and they are surrounded by alternatives every step
of the way. It’s important to stand up, get their attention, and deliver the message they
want to hear. This book examines the marketplace's shifting power dynamics, the
paradoxes wrought by connectivity, and the increasing sub-culture splintering that will

shape tomorrow's consumer; this foundation shows why Marketing 4.0 is becoming
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imperative for productivity, and this book shows you how to apply it to your brand
today. Marketing 4.0 takes advantage of the shifting consumer mood to reach more

customers and engage them more fully than ever before.

5. Damian Ryan. Understanding Digital Marketing: Marketing Strategies for
Engaging the Digital Generation (2017):

Understanding Digital Marketing looks at the world of digital marketing: how it
got started, how it got to where it is today, and where the thought leaders in the industry
believe it is headed in the future. The book shows, in a practical and comprehensive
way, how to harness the power of digital media and use it to achieve the utmost success
for their businesses. It explains how to choose online marketing channels in order to get
products and services to market. It explores in detail such areas as search marketing,
affiliate marketing, e-mail marketing, creative online executions, and digital marketing
strategies. Including real-world examples of digital marketing successes and expert
opinions, Understanding Digital Marketing gives the tools to utilize the power of the

internet to take their businesses wherever they want them to go.

6. Berman B., Evans J. Retail Management: A Strategic Approach (2018)

Retail Management: A Strategic Approach is built on the fundamental principle
that retailers have to plan for and adapt to a complex, changing environment. Without a
pre-defined and well-integrated strategy, retailers may flounder and be unable to cope
with the environment that surrounds them. This text helps readers become good retail
planners and decision makers. The 13th Edition incorporates updated data that reflects
the current world economic climate, extensive coverage of omnichannel retailing, and
many new vignettes, questions, and cases, so that students can thrive in today’s retailing

industry.
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7. Godin, S. This Is Marketing: You Can't Be Seen Until You Learn to See
(2018)

Seth Godin, renowned for his influential ideas like Permission Marketing and
Purple Cow, distills his marketing expertise in "This is Marketing." This concise guide
emphasizes that effective marketing solves others' problems through empathy,
connection, and emotional labor rather than intrusive ads. Godin teaches how to build
trust, position products, and leverage storytelling to forge meaningful connections. Key
insights include the importance of trust and permission, the art of selective targeting, the
power of helping others achieve their goals, and the evolving landscape of advertising.

This book is essential for marketers aiming to create impactful and relevant work.

8. Bigliardi B., Galati F. Innovation trends in the food industry: The case of
functional foods. Trends Food Sci. Technol (2013)

The food industry is one of the most important branches of the national economy in
[taly and in the European Union in general, playing a central role for the processing of
agricultural raw materials and food supply. This industry is traditionally regarded as a
sector with low research intensity; notwithstanding, innovations are recognized as an
important instrument for companies belonging to the food industry in order to stand out
from competitors and to satisfy consumer expectations. In this regard, functional foods
play an outstanding role, as demonstrated by their increasing demand derived from the
increasing cost of healthcare, the steady increase of life expectancy, and the desire of
older people for improved quality of their later years. The main target of this paper is to
analyze the state of the art on functional foods. For this purpose, a review of extant
literature 1s presented. Specific emphasis is laid on the definition and the main examples

of functional food. The paper concludes with comments on future trends.
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9. Dart M. Lewis R. Retail's Seismic Shift: How to Shift Faster, Respond Better,
and Win Customer Loyalty (2017)

In "Retail's Seismic Shift: How to Shift Faster, Respond Better, and Win
Customer Loyalty," Michael Dart and Robin Lewis, renowned for their predictive
insights in "The New Rules of Retail," offer a compelling forecast for the future of
retail. They highlight the transition from a century-old car-centric retail design to a
mobile-smart-device-driven approach, where consumer values and success drivers are
being redefined. With the proliferation of smartphones, consumers now expect seamless
logistical experiences. Dart and Lewis envision a future where entertainment,
experience, and values outweigh the product itself. They explore the shift from mass to
fragmented markets, emphasizing the need for innovative business models. As
technologies like Amazon, Uber, and Airbnb disrupt traditional retail, Dart and Lewis
stress the imperative for retailers to adapt to a technology-empowered, young consumer

culture.

10. Farris P. W., Bendle N. T., Pfeifer P. E., Reibstein D.J. Marketing Metrics:
The Definitive Guide to Measuring Marketing Performance. Second Edition (2009)

"Marketing Metrics: The Definitive Guide to Measuring Marketing Performance,
Second Edition, is the definitive guide to today's most valuable marketing metrics. In
this thoroughly updated and significantly expanded book, four leading marketing
researchers show exactly how to choose the right metrics for every challenge and
expand their treatment of social marketing, web metrics, and brand equity. They also
give readers new systems for organizing marketing metrics into models and dashboards
that translate numbers into management insight. The authors show how to use
marketing dashboards to view market dynamics from multiple perspectives, maximize
accuracy, and "triangulate" to optimal solutions. They write about high-value metrics for
virtually every facet of marketing: promotional strategy, advertising, and distribution;

customer perceptions; market share; competitors' power; margins and pricing; products
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and portfolios; customer profitability; sales forces and channels; and more. For every
metric, the authors present real-world pros, cons, and tradeoffs--and help you
understand what the numbers really mean. This edition introduces essential new metrics
ranging from Net Promoter to social media and brand equity measurement. Last, but not
least, it shows how to build comprehensive models to support planning--and optimize
every marketing decision companies make: - Understand the full spectrum of marketing
metrics: pros, cons, nuances, and application- Quantify the profitability of products,
customers, channels, and marketing initiatives- Measure everything from "bounce rates"
to the growth of your web communities. This award-winning book shows how to apply

the right metrics to all your marketing investments and get accurate answers.
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SUMMARY

The diploma work titled "Digital Technologies in Promoting Brands in the FMCG
Market" by Reminna Anastasiia is a comprehensive and high-quality study that is
divided into two main parts. The first part provides a thorough exploration of the
theoretical foundations necessary for understanding the implementation of digital
technologies in the FMCG market. This section lays the groundwork for understanding
the dynamic and rapidly evolving landscape of digital marketing within this sector. A
significant strength of this thesis lies in its practical component. This section offers an
in-depth analysis and assessment of how digital technologies are currently being utilized
in the promotion of international brands. It highlights modern trends in digital
marketing, and examines international strategies employed by major brands.
Furthermore, the thesis evaluates the effectiveness of these digital technologies,
providing critical insights into their impact on brand competitiveness. The work also
identifies areas for optimizing the use of digital technologies, offering strategic
recommendations to enhance the marketing efforts of FMCG brands. In the end, the

author explains the results of the achievements of the thesis in one essay.

Keywords: FMCG goods, digital marketing, international brands, digital

technologies, marketing strategy, global market
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