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INOKA3HUKU E®EKTY TA PECYPCIB AIAJBHOCTI IT-IIIANTPUEMCTB

INDICATORS OF THE EFFECT AND RESOURCES OF THE ACTIVITIES OF IT
ENTERPRISES

AHoTanis. Po3rgHyTO aKTyanbHICTh Mpo0iIeMu omiHKA eeKTUBHOCTI IT-miampreMCcTB B yMOBaxX AMHAMITHOTO
PO3BHUTKY TEXHOJIOTIH Ta YHIKaJbHOI 3HAUYYIIOCTI HEMaTepialbHOTrO Ta JOJCHKOrO Kallitanmy. 3alpOoIlOHOBaHO
KaTeropu3allilo MOKa3HUKiB edekry (¢piHaHCOBI, KIIEHTCHKi, NMPOMYKTOBi, AKiCHiI) Ta pecypciB (¢piHaHCOBI,
orepamniiHi, KagpoBi), IO J03BOJSE KOMIUICKCHO OIIHUTH PE3yJIbTaTUBHICTH Ta €(PEeKTUBHICTH BUKOPHUCTAHHS
pecypciB y IT-cextopi.

Abstract. This article examines the relevance of evaluating the performance of IT enterprises amidst dynamic
technological development and the unique significance of intangible and human capital. It proposes a
categorization of effect (financial, client, product, quality) and resource (financial, operational, human capital)
indicators, enabling a comprehensive assessment of results and resource utilization efficiency within the IT sector.

Katouosi ciioBa: epextuBHicTh, [T-ninnpuemcTsa, edext, pecypcu, BUTpaTu
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OuintoBaHHs eekTuBHOCTI AisibHOCTI I T-mignpueMcTB noTpedye BpaxyBaHHS CHEU(IKU Ta
yHikanpHUX BUKIMKIB IT-cextopy. IT-cepa € onniero 3 HailOinbIml MBUAKO3MIHHUX. TexHoMOrIi
3acTapiBalOTh, PUHKOBI HIIIl 3'SBISIIOTHCS Ta 3HUKAIOTh, a KOHKYypeHIis 3pocrtae. EdextuBHe
BUMIipIOBaHHA 103Boiste IT-kommaHissM IIBUAKO ajanTyBaTUcs Ta pearyBatd Ha 1 3miHu. IT-
KOMITaH11 1HBECTYIOTh 3HAYHI KOIITH y JOCHIKeHHS Ta po3poOku (R&D). KputndyHo BaximBo
PO3YMITH, HACKIJIBKU Ii 1HBECTHIIi B HOBI TEXHOJOTIi Ta MPOJYKTH OKYMAIOTHCSA 1 YU MPUHOCATH
OaykaHu# pe3yibTaT y MBUAKOIUIMHHOMY [ T-nanamadri.

KnrouoBum axtuBoMm IT-mianpueMcTB € eneMeHTH HeMaTepiajJbHOro KariTairy (porpaMHHUN
KOJI, aITOPUTMH, Oi3HEC-MO 1€, OpeHIH, aH1), a TPaUIlIHI METOIH HE 3aBXKIU MOXKYTh aJIeKBATHO
BiIOOpa3uTH IXHIO peanbHy BapTicTh Ta edekrtuBHicTh B IT-6i3Heci. TakoX BaXIUBUM €
3a0e3meYeHHs] BUCOKOKBATI(IKOBAHUMH CIEIIaiCTaMU, a IXHS MPOAYKTHUBHICTH Ta JIOJICHKHI
Kamitasl 0e3nocepeHbO BIUIMBAIOTH Ha egekTuBHICTh. OIiHKa e(eKTUBHOCTI JomomMarae
MaKCHMI3yBaTH BiJJlady BiJ LMX HaWIIHHIIINX, HeMarepialbHUX pecypciB. PisHomanitHicTh IT-
Oi3Hec-MoJiesiell BUMAarae yHIKaIbHOTO Ha0Opy MOKa3HHUKIB €(QEeKTHUBHOCTI, LI0 YCKIAJIHIOE
yHi(IKallilo Ta BUMarae rHyYKHUX MiAXO0/IIB J10 il BUMIPIOBAHHS.

Takum yuHOM, npoOiemMa Bu3HAaueHHS edekTuBHOCTI IT-MiANPUEMCTB CKIala€eTbes 3
BHpIIIEHHS MpobiieMa (GopMyBaHHs CHEIU(BIYHUX TTOKA3HUKIB pe3ysbTary (edeKTy) MisIbHOCTI, a
Takox pecypciB (Butpat) IT-nianmpuemcts. Cepen BueHUX, SKi 3aiiManuch BU3HAUEHHSIM CYyTHOCTI Ta
BHJIIB TIOKa3HHUKIB €(PEeKTy MOKHa BHIUIMTH HacTynmHuX: B. Anapiituyk, M. Ilanos, B. Ileti, O.
PsbkoBa, A. CwmiT, O. Cykau, B. Manumko, K. Henrok, A. XXypenko Ta inami [1-4].

s omiaky pe3ynbrary (edekty) aisubHOCTi [T-mianmpuemMcTBa MOXKHa cpopMyBaTH YOTHPHU
Ipyny NOKa3HUKIB, KOXKHA 3 IKUX BioOpakae neBHUM acnekT ycmixy [T-komnanii:

1. Dinancosi pesyromamu. 1lg rTpyma TmMOKa3HUKIB (OKYCYETbCSI Ha TPOIIOBHX
HaJXo/KeHHSAX Ta mpuOyTkoBocTi. Jloxin (Revenue, Sales) € 6a30BUM mOKa3HUKOM, 110 BioOpaxae
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3arajibHUM 00cAT MpoJaHux ToBapiB 4u nocayr. binem cnermdivanmu s 1T, ocobauBo ans SaaS-
mozeneir, € ARR (Annual Recurring Revenue) Ta MRR (Monthly Recurring Revenue), ski
MOKa3yloTh CTAaOUIBHICTh Ta IependauyBaHICTh TI'POIIOBOTO IMOTOKY BiA MiAmucok. IlokasHuku
Banosoro ta Uuctoro npudytky (Gross, Operating, Net Profit) #iayTs nani, BiHIMar049u pi3Hi piBHI
BUTpAT, 1100 IMOKAa3aTH, CKIIBKM KOMIIAHIs peanbHO "3apoOuse" micis MOKpUTTS co0iBapTOCTi,
OTIepaIlifHUX BUTPAT Ta MOJATKIB BiAMOBIIHO.

2. Knienmcoxi ma punxosi pesyromamu. 1l kareropis BUMIPIOE€ YCHiX KOMIaHii y
3aJlydeHHl Ta yTpuMaHHiI criokuBadiB. Kinbkicte kimieHTiB (Number of Customers) € npsMum
MOKa3HUKOM PO3IIUPEHHS PHHKOBOI MPUCYTHOCTI, TOAi K KilbKicTh aKTHBHUX KOPHCTYBauiB
(Active Users — DAU/MAU) nerami3ye, CKIIBKH 3 HUX PETYJIIPHO B3aEMOJIIOTH 3 IPOTYKTOM.
Hosiyna ninHicTh kmieHTa (LTV — Lifetime Value) nmoka3sye 3aranbHuil 10Xi1, SKH O49iKY€EThCS BiJl
KJIIEHTA 32 BECh NIEPi0J1 CITIBMPAIIi, IMiIKPECIIOIYH IHHICTh JOBIOCTPOKOBUX BITHOCHH.

3. Pezynomamu npodyxmy ma innosayiu. 1i TOKa3HWKU BiTOOpaxaroTh 3MATHICTH
KOMIIaHii 10 po3poOKH, OHOBJICHHSI Ta 3aXUCTY CBOIX TEXHOJIOTYHMX pimieHb. [IIBUIKICTE BUITyCKY
(Release Frequency) moka3ye, HACKUIBKM INBUIKO KOMIIAHiS MOXE BIPOBAKYBAaTH 3MIHH Ta
OHOBJICHHsI NPOAYKTY. KigbKICTh HOBHX MPOAYKTIB/(QYHKIIIN, 3alyIICHUX 3a MEpioi, € MPsSIMUM
IHAMKATOPOM 1HHOBAIIHHOT aKTUBHOCTI. KiJIbKICTh MATEHTIB 1IHTEJIEKTYalbHOI BIACHOCTI CBIIYUTH
IIPO CTBOPEHHS YHIKAJIBHUX, 3aXUILEHUX TEXHOJIOTTUYHUX PillIeHb, SIK1 € OCHOBOIO 11 JOBFOCTPOKOBOT
KOHKYPEHTHOI IIepeBary.

4. AHxicmo ma uaditinicms. s rpyna mokasHukiB kputuuHa s 1T, ockinbku BoHA
BH3HAYa€e JIOBipy KOPUCTYBadiB 10 MPOAYKTY 4H cepsicy. Hampukian, yac 6e3BiAMOBHOI poOoTH
(Uptime/Availability) € K11040BUM IMOKa3HUKOM JIJIs1 OyIb-SIKUX OHJIAMH-CEPBICIB 200 MPOrpaMHOTO
3a0e3meueHHs, M0 Tmpame B pexumi 24/7, 1 Oe3nmocepeHhO BIUIMBAE HA 3aJ0BOJICHICTH
KOPHUCTYBAYiB Ta PEIyTallif0 KOMIIaHii.

Koxxna 3 mux rpyn gae yHikaiapHe ysiBieHHS npo ycmix IT-miampuemcTBa, 103BOJSIOUM
MEHEPKMEHTY Ta 1HBecTopaM c(opMmyBaTu BCceOIUHY KapTHHY Horo nisiabHOCTI. Jlanmi po3riasHeMo
BUIM TIOKa3HMKIB pecypciB (Butpar) IT-miampuemcTBa, sKi OOYMOBIIOIOTH OTPUMAaHHS
BUIICHA3BAHUX PE3YJIbTATIB.

Jns nocarHenHs Oynb-skux pesynbraTiB [T-nmianpueMcTBo MycuTh BUTpadyaTu CBOI pecypcHu.
i BuTpatu MoxHa kiacu@ikyBaTy, o0 Kpaiie po3yMiTH, Ky HAyTh IPOIIi Ta 1HIII [IHHI pecypcH
KOMIIaHii Ha HaCTYIIHI TPYIIH:

1. Dinancosi sumpamu. 1le mpsMi TPOIIOBI BUTPATH, SIKI € OCHOBOIO JIJIsl BUPOOHUIITBA
ta ¢ynkuionyBanHs kommasii. COGS (Cost of Goods Sold), a6o coGiBapTicTh peasii3oBaHUX
MOCITYT/TIPOIYKTIB, BilloOpaxkae MpsMi BUTPATH Ha CTBOPEHHS MPOAYKTY (HApHKIAJ, 3apIulaTd
po3poOHHKIB, minensii, xmapHi pecypcu). OPEX (Operating Expenses) oXOIUTIO€ MUPIIANA CHEKTP
BHUTpAT, HEOOXITHUX JIJIsI TOBCAKACHHOI TISUTBHOCTI, TAKUX SIK MAPKETUHT, aIMIHICTPAaTUBHI BUTPATH
Ta BUTpaTd Ha pociipkeHHs Ta po3podku (R&D). CAC (Customer Acquisition Cost) — 1e
crnenugiyHa BUTpaTa Ha 3aJy4yeHHS OJIHOTO KJIIEHTA, KPUTUYHA ISl PO3YMIHHS €(EeKTHBHOCTI
MapKeTHHToBUX kKammaHiil. Xoua O6opoTtHwmii kamitan (Working Capital) Ta Onepartiiinuii rpomoBuit
notik (Cash Flow) € mnokazHukamMu JIKBIIHOCTI Ta (DIHAHCOBOTO 3I0POB'S, BOHU TaKOX
BiJOOpaaroTh JIOCTYMHICTh 1 BUKOPHCTaHHS (DiHAHCOBUX PECYpCiB sl MOTOYHOI JisSUTBHOCTI.
Oxpemo Buausitorsest Butpatu Ha R&D (Research & Development spending), siki iHpopMyOTh IpO
1HBECTHIII1 B MaiiOyTHI iHHOBAIIIi.

2. Onepayiuni ma mexuiuni pecypcu. s rpyrna nmoka3HuKiB BijoOpakae e(heKTUBHICTD
BUKOPUCTaHHSA TEXHIYHOI 1H(pacCTPyKTypu Ta ympaBiliHHS MpoekTamu. Yac Bif ifei 10 BUITYCKY
npoaykry (Time to Market) mokasye, HackiIbKH IMBUJIKO KOMaHAAa MOXKe TpaHC(hOpPMYBaTH el y
rotoBuii npoaykt. Kinmpkicte 6ariB (Bug Count / Density), xo4ya il € OKa3HMKOM SIKOCTIi, MPSIMO
BKazy€e Ha BHUTpaTH 4Yacy Ta pecypciB Ha ix BumpasieHHA. Biaryk cucremm (Response Time)
BiJoOpaxkae SIKICTh apXiTEKTypu Ta pecypciB, 3afistHUX A7 i1 miaTpuMku. KinbkicTh 3BepHEHb 110
miarpumks (Support Tickets) Takoxk moka3ye o0csar pecypciB, 110 BUTPAYArOTHCS HAa 00CTyTOBYBaHHS
KITi€HTIB. EQeKTHBHICTP BUKOPUCTAHHS 1HPPACTPYKTYpH BigoOpaxkae 3aBaHTaXEHICTh CEpBEpiB
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(Server Utilization) Ta Butpatu Ha xmapHi cepsicu (Cloud Spend), mo € mpsiMoio BHTpaToro Ha
TEeXHIYHI pecypcH.

3. Pecypcu noocvkoco kanimany. 1l kareropis MIKPECIIOE€ BUTPATH, TMOB'S3aHI 3
HalmiHAIIIM akTuBOM I T-kommaHii — ii criiBpoOiTHUKaMu. [TnmuaHicTh KaapiB (Employee Turnover
Rate) BimoOpaxae BUTpaTH, MOB's13aHi 3 BiATOKOM CIIIBPOOITHUKIB, @ TAKOXK OMIOCEPEAKOBaH1 BUTPATH
Ha BTpaTy 3HaHb. BapticTh HaBuaHHs Ta po3BUTKY (Training & Development Cost per Employee)
MoKa3ye iHBECTHIIi B pO3BHTOK mepconany. Hapemri, Yac 3akpurts Bakanciii (Time to Fill
Vacancies) € BAKJIMBUM MOKa3HUKOM €(DEKTUBHOCTI MpOIeCy HaliMy Ta BigoOpakae 4ac, MpoTIromM
SIKOT'O TIOTEHLIHHI T0X011 00 MPOIYKTUBHICTh MOKYTh OyTH BTpadeHi 4epe3 BiICYyTHICTH (haxiBIIiB.

i moKa3HUKHU B CYKYITHOCTI Ia0Th JIeTAIbHE YSIBICHHS PO TE, K1 PECYpPCH Ta B AKiH KIITBKOCTI
cnoxwuBae [ T-mianpueMcTBO A7 TOCATHEHHS CBOIX IILIEH.
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CYYACHI IHTEPHET-TEXHOJIOT'TI B YIIPABJITHHI KQMEPHIfIHOIO
JIAJBHICTIO IIAITPUEMCTBA (HA ITPUKJIAII KOMITAHII «HOBA ITOIITA»)

MODERN INTERNET TECHNOLOGIES IN MANAGING THE COMMERCIAL
ACTIVITIES OF AN ENTERPRISE (A CASE STUDY OF NOVA POSHTA COMPANY)

AHoTanig. Y cTaTTi po3IsIHYTO POJIb CYYacCHHX IHTEPHET-TEXHOJIOTIH Y CHCTeMi yNpaBJIiHHSI KOMEPIIHHOI0
JUSUTBHICTIO MiAnpueMcTBa. [IpoaHaai3oBaHO OCHOBHI HampsiMH ITUQPPOBOi TpaHchopMariii 6i3HeC-POIECiB Ha
npukitaznl kommanii «Hosa momrray. BusHaueHo kimo4oBi iHCTpyMeHTH enekTpoHHOI koMepuii, CRM-cucrem,
Big Data, a Tako>x BIpOBa>)KeHHSI aBTOMaTH30BaHUX CEPBICIB Y JIOTICTUYHMX ITpOIIEcax.

Abstract. The article examines the role of modern Internet technologies in managing a company’s commercial
activities. The main directions of digital transformation of business processes are analyzed on the example of
“Nova Poshta.” The key tools of e-commerce, CRM systems, Big Data, and the implementation of automated
logistics services are defined.

Ku1104o0Bi ci1oBa: iHTEPHET-TEXHOJIOT11, KOMEpIIiiHA AisUTbHICTh, udporizamis, CRM, erekTpoHHa KOMEPIIis,

Hoga momra.
Key words: Internet technologies, commercial activity, digitalization, CRM, e-commerce, Nova Poshta.
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