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MAPKETIIJIEMCH IK EOPEKTUBHUM IHCTPYMEHT OPI'AHIBAIIIL KOMEPIIMHOI
NISIJIBHOCTI

MARKETPLACES AS AN EFFECTIVE TOOL FOR ORGANIZING
COMMERCIAL ACTIVITIES

AnHoTauisi. Po3rnsgHyTO PO MapKETIUIEHCIB AK KIIOYOBOTO €JIeMEHTa PO3BUTKY €NEeKTPOHHOI KOMepIii B
yMoBax rio0aitizartii Ta nugposizailii ekoHOMikH. [IpoaHanizoBaHO OCHOBHI THITH MapKeTIUIEHCiB, X IepeBaru Ta
TEHJIeHLIT PO3BUTKY B YKpaiHi, 30KpeMa IHTerpamiio IITYYHOTO IHTENeKTy, po3iupeHHss B2B-cermenry Tta
3pOCTaHHS POJIi TOPTOBEIBHUX MalJaHYMKiB. 3p00JIEHO BUCHOBOK, 1110 MapKETIUICHCH BUCTYIAIOTh BAYKIIUBH
Abstract. The article examines the role of marketplaces as a key element in the development of e-commerce in
the context of globalization and digitalization of the economy. It analyzes the main types of marketplaces, their
advantages, and development trends in Ukraine, including the integration of artificial intelligence, the expansion
of the B2B segment, and the growing role of trading platforms. The study concludes that marketplaces play an
important role in the digital transformation of business and the economic recovery of Ukraine.

KaiouoBi ciioBa. mapkeTIuieiic, iHCTpyMEHTH, €IeKTPOHHA KOMEpIIisl, KOMepuiitHa JisiIbHICTh
Keywords. marketplace, tools, e-commerce, commercial activity

VY cyyacHux ymoBax rio0aizairii Ta iudposizalii eKOHOMIKH MapKeTILICHCH TEPETBOPHITHCS
Ha KJIIOUOBHUH eleMeHT KOMepLiHHOT isIbHOCTI, 3a0e3neuyoun eheKTUBHY 1HTerpallio npo/iaBLiB
1 TOKYTMI[IB B OHJIAHH-TIPOCTOPI.

3a manumu Statista, y 2024 poui OHJaMH-PUHKHA CTAHOBIATH HANOLIBINY YAacTKy OHJIAIH-
MOKYTIOK Y CBIiTi, a TJI00abHMIA o0csAT e-commerce pocsrae 6,86 tpau goia. CHIA y 2025 porti 3
poctom Ha 8,37% mnopiBHsAHO 3 2024 pokom [4].

B VYkpaini, ge puHOK €IeKTpPOHHOT KOMEpIIii MOCTYIOBO BiJHOBIIOETHCS MICISI BOEHHUX
BUKJIMKIB, CIIOCTEPIraeThCsl CTIMKa TEHACHIIS 10 3pOCTaHHs 00cAriB oHNaiH-Toprieni. Y 2023 poui
o0cAr mpoaaxiB y cekTopi e-commerce ctaHoBuB 2,67 muipa non. CIIA, a Bxe mo 2025 poky
nporuo3yersbest Woro 30inbmeHHs 10 4,04 mupn non. CHIA. 3pocraHHs BUTpaT YKpaiHIIB Ha
3aMOBJICHHS 3 MapKeTIUieiciB Ha 23% Ta MiABUIIEHHS KUIBKOCTI OHJIallH-3aMOBIIeHb Ha 35% y 2023
POLLi CBITYUTH PO 3POCTAIOUY POJIb MAPKETIUIEHCIB SIK OHOTO 3 KIIFOYOBUX JIpaiiBepiB EKOHOMIYHOTO
BITHOBJICHHS Kpainu [1].

Mapxkermuieiic (anen. Marketplace) — 1ie enekrponHa ratdopma abo OHIalH-Mara3uH, sIKUi
3a0e3neuye B3a€MOAII0 MK MPOJABLSMHU Ta MOKYNISIMHU, HAJalO4Yd 1HGOpPMAIUIO PO TOBAPH YU
MOCTYTH TPETiX 0ci0, a TaKoX 3/iliCHIOI0UN 00poOKy iXHIX orepariif yepe3 oneparopa miaTQOpMH.
3aranoM MapKeTIUIelCc MO)KHA BU3HAUMTU SIK HUGPOBUM MPOCTIp, A€ BCl yYaCHUKU PUHKY MarOTh
MOJKJIMBICTh 3YCTpIYaTUCs, JOMOBISATHCS, YKJIaJaTH YTOIHM Ta CIIBIPALOBATH B MEXax €IUHOI
CHUCTEMH eJIEKTPOHHOI KoMmepIlii [2]. 3arasomM BOHU BiIIrpatoTh BAXKIMBY POJIb Y PO3BUTKY CydacHOT
YKpaiHChKO1 €eKOHOMIKH, CTBOPIOIOYH HOBI MOKJIMBOCTI Ui Oi3HECY pi3HOTO MacIiTady.

OCHOBHUMH TTepeBaraMyu MapKeTIUICHCIB € HacTyHI [3]:

— 3abe3medyeHHs JOCTYITy 0 IMIMPOKOi ayauTopii 6€3 HeoOXiTHOCTI 3HAYHUX 1HBECTHUIIIN Y

BJIACHY 1H(paCTPyKTYypYy;
—  3HIDKEHHS BUTPAT HA MAapKETUHT, TEXHIYHE 0OCIYyroBYBaHHS Ta JIOTICTHKY;
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— MIATPUMKA PO3BUTKY MaJIOTO M CEpeIHbOro Oi3HECY IUIIXOM HaJaHHS MOKIHUBOCTEH
BUXOJY Ha PHHOK 0€3 CyTTeBUX (hiHAHCOBUX BUTPAT.

VY cyuacHili eIeKTPOHHIM KOMepIlii MapKeTIICHCH MOIUISIOTHCS Ha KiJTbKa OCHOBHUX THIIIB
3aJIeKHO BiJl XapaKTepy B3a€MOZIl MiXK MPOJABISIMH Ta MOKYILISAMU:

1. B2C (business-to-consumer) — HalmomupeHimui Gopmar, y Mexax siKkoro
MiANPUEMCTBA peali3yloTh TOBApHM UM TMOCIYTHM O€3MOCepeHbO KIHIIEBUM  CIIOKHBaYaM.
[Tpuknanamu Takux miardgopM € Rozetka Ta Prom.ua. Bonu 3a6e3neuytoTs 0i3HECY IIMPOKUMA TOCTYT
710 KIIIEHTCHKOT 0a3u Ta CIPUSIOTH MIBUAKOMY 3pOCTaHHIO MPOJaxiB [3].

2. C2C (consumer-to-consumer) — MapKETIUICHCH, IO HAIaI0Th MOKJIUBICTh
KOpHCTyBa4aM MpOJaBaTH TOBAPU OJHMH OJHOMY, 3[eOUIBIIOr0 I 0coOMcTi abo BXKUBaHI pei.
HaiiBigomimum mpukiagom B Ykpaini € OLX. Taki mmatdopmu Bia3HAYAIOTHCS 3PYYHICTIO Ta
MIPOCTOTOO0 BUKOPUCTAHHS, 1110 POOUTH iX MOMYJISAPHUMHU Cepes MpuBaTHUX ocid [3].

3. B2B (business-to-business) — THUIT MapKeTIUICHCIB, OPIEHTOBAaHUHN Ha B3a€EMOJIIIO MK
KOMIIaHISIMH, SIKi 3I1MCHIOIOTH OINTOBI 3aKyIiBIlI YM CHIBIPALIOIOTh 13 IMOCTaYaJIbHUKAMH.
Hanpukinan, Zakupka.com gae 3Mory mianpHeEMIIIM HaJIaro/KyBaTH JiJ0B1 3B’ I3KU Ta ONTUMI3yBaTH
3aKymiBelbHI mporecH [3].

4. Himesi MapKeTIUICHCH — CIIeiai30BaH1 riaT@opMu, 10 30CEPEKYIOTHCS Ha IEBHUX KaTETOPisAX
TOBapiB, TaKUX K MeOJi, KOCMETHKa, TOBAapH Ui 370pPOB’S UM €KOJOTiuHa MpoAyKuii. Bonu
JO3BOJISIOTH TANPHEMIIIM €(EKTUBHIIIE MPaIOBAaTH 3 IUIHOBOID ayJauTOpiel0 Ta (OpMyBaTH
yHIKaJIbHI KOHKYpeHTHI nepeBar. Ilpuknan: mimardopmi s mebmie Mebli.ua, ans KocMeTHkn
MakeUp.ua. [3].

AmHaini3 TeHJEHIIN PpO3BUTKY MAapKETIUICWCIB y CHUCTeMi eJEeKTpOHHOI Komepuii Ykpainu mae
MOXIMBICTh BU3HAYUTH OCHOBHI 3 HUX [5]:

1. 3pocTaHHs poJii TOProBENbHUX MaliJaHYNKIB. MapKeTIuIelcH 3a0e31euy0Th 3pYYHICTh, IIMPOKHUNA
BUOIp Ta JOCTYITHICTh, (HOPMYIOYH HOBY MO/JIEJIb CIIOKWBYOT MOBEMIHKH. J{J1s1 yKpaTHChKMX KOMIIaHIi
BOHM € e(EeKTHBHUM KaHaJOM BHUXOAYy Ha BHYTPIIIHIA 1 MDKHApOIHUN PHHKH, IO3BOJISIOUU
3MEHILIUTH BUTPATH Ta PO3IIUPUTH aCOPTUMEHT 0€3 3HAUHUX 1HBECTULIIH.

2. Po3BuTOK pO3apiOHMX Menia. BrmpoBamkKeHHS peKIaMHHUX EKOCHCTEM Yy Mexax Iiardopm
(manpukiaa, Rozetka Ads, Prom.ua Boost) mae MOXIWBICTH TPOJABISIM IPOCYBATH TOBAapH
Oe3mocepelHbO Ha MapKeTIUieiicax, M0 MiJBUILYE BHIUMICTb OpEHMAIB 1 CHpHsie 3pOCTaHHIO
MPOJIaXKIB.

3. Inrerpamis mrtyyHoro iHtenektry. LI BHKOpPHCTOBYEThCS sl TEpCOHANi3aIlii TOKYTIOK,
aBTOMATH3AIlil JIOTICTHKHU Ta TMOKPAIICHHS KIIEHTCHKOTO JOCBITY. YKpPaiHChKI TIaTGOPMH aKTHBHO
BIIPOB/KYIOTh 4aT-00TH, CUCTEMH PEKOMEH/Ialliil Ta aHAIITUKY JaHUX, IO IMiIBUIIYE €(PEKTHBHICTD
Oi3HeC-TIPoIIeCiB.

4. CriBoparist 31 CTOpOHHIMH MPOAABLSAMU. 3aTydeHHS He3aJICKHUX MIPOIABIIIB PO3IIMPIOE TOBAPHHUNA
ACOPTHUMEHT 1 CTHUMYJIOE KOHKypeHIifo. Taka MoOJeNb CIpHs€ PO3BUTKY Majoro Ta CepeIHbOTO
0i3HeCy, 3a0e3MeuyrouH iM JOCTYII IO BEITUKOT ayUTOPIl CIIOKUBAYIB.

5. MynbtukananbHi ctparerii. [loeqHaHHS MapKeTIUIEHCIB, COIlialbHUX MEPEX 1 BIIACHUX CaMTIB
N03BOJIssE OpeHmaMm auBepcH(iKyBaTH KaHad 30yTy, 3MEHINUTH pPH3UKHA Ta MiIBUIIUTH
BITI3HABAHICTb.

6. 3pocranHs cermeHty B2B-mapkermeiiciB. biznec-tutargopmu (Prom.ua, Zakupka.com Tormo)
CIIPUSIOTH ONTUMI3AIlii KOPIOPATUBHKUX 3aKyMiBEJb 1 CTBOPSHHIO €()EKTHBHUX JIIJIOBUX 3B’ S3KiB, 10
0COOJIMBO aKTyalIbHO JUIS CEKTOPY ONTOBOI TOPTIBIi.

OTxe, MapKeTIIEHCH CbOTOIHI 3aiiMat0Th BaroMme Miclie y CTpyKTypl Cy4yacHOi €KOHOMIKM YKpaiHu,
BUCTYTIAI0YM OJJHUM 13 KJIFOUOBUX YMHHHKIB IIM(PpoBoi Tpanchopmartii OizHecy. CTpiMKUN pO3BUTOK
iH(OpMaIIHHUX TEXHOJIOT1H, PO3IIMPEHHSI TOCTYIY 0 IHTEPHETY Ta 3pOCTaHHS JIOBIPU CIIOKHUBAUiB
70 OHJIAHH-TIIAT(GOPM CIPHSIIM aKTUBHOMY PO3BHUTKY €JIEKTPOHHOI KOMEpIIi MPOTArOM OCTaHHIX
pokiB. lleit mpomec 3abe3medye Tmepexig  YKpaiHChKOTO Oi3HECY Ha HOBHM pIBCHB
KOHKYPEHTOCIIPOMO>KHOCTI Ta BIAKPUBAE JOJATKOBI MOXJIMBOCTI JIJIs1 IHTErpauii y T00anbHi pUHKH.
MapxeTmiielicu CTBOPIOIOTH CIPUSATIMBI YMOBH JUIsl MIANPUEMIIIB, HAJTAI0UU IM 3MOTY pO3LIMPIOBATH
ayJUTOPII0 CIOXHMBAYiB, ONTHMI3yBaTH BUTpPAaTH Ha YTPUMaHHA O(MIAMH-TOYOK NPOJAXY Ta
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MiABUIYBAaTH €(PEKTUBHICTb MAapKETUHTOBUX CTparerid. B ykpaiHChKHX pealisix BOHU CTajH HE
JUIIEe THCTPYMEHTOM ITu(poBizarlii, a i JiEBUM MEXaHI3MOM €KOHOMIYHOTO BiTHOBJICHHS B YMOBax
BOEHHUX 1 IOCTKPU30BUX BUKITUKIB.

TakuMm YnHOM, MapKeTIUIEHCH € TOTY>KHUM JIpaiiBEpOM CTaIOro pO3BUTKY HALlIOHAIBHOT EKOHOMIKH,
3abe3neuyroun iHTerpamito Oi3Hecy y uudpoBe cepeqoBuiie Ta (HOpMyroud MiAIPYHTS s
MOAAJIBIIIOTO 3pOCTaHHS €JIEKTPOHHOI KoMepIlii B YKpaiHi.
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POJIb MAPKETILIEMCIB Y PO3BUTKY EJEKTPOHHOI TOPT'IBJII
THE ROLE OF MARKETPLACES IN THE DEVELOPMENT OF E-COMMERCE

AHoTanisi: Y poOOTi pO3INITHYTO PO3BUTOK MapKETIUICHCIB K KIIOUOBOI'O €JIEMEHTa E€JIEKTPOHHOT
KoMepIlii B ymoBax 1udpoBoi Tpancdopmariii. [IpoananizoBano ocCHOBHI Mojeli iX (yHKITIOHYBaHHS,
BIUIMB 1HHOBALIWHMX TEXHOJIOTIH Ha e(EeKTHBHICTH JISUNTBHOCTI Ta MPUKIAaId MPOBIAHUX CBITOBHUX i
yKpaiHChbKUX miatdopMm. BuzHaueHo mepeBard W OCHOBHI MpoOjieMH PO3BUTKY MapKeTIUIEHCIB, 110
BIUIMBAIOTh Ha KOHKYPEHTOCIIPOMOXHICTh Oi3HECY.

Abstract: The paper examines the development of marketplaces as a key element of e-commerce in the
context of digital transformation. It analyzes the main models of their operation, the impact of innovative
technologies on performance efficiency, and examples of leading global and Ukrainian platforms. The
advantages and main challenges of marketplace development that influence business competitiveness
are identified.

Kuro4oBi cjioBa: MapkeTInieiic, emekTpoHHa KoMepiris, mudpoBa eKoHOMIKa, Oi3HEC-MO/IeIb, OHJIAHH-

TOPTiBIIS, IHHOBALI].
Keywords: marketplace, e-commerce, digital economy, business model, online trade, innovation.
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