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IIHOBI BIMHU B YMOBAX OJIIIOHOJIbHUX PUHKIB: CYYACHUM
IHCTPYMEHTAPIU JOCJIIIZKEHHSA

IEHOBBIE BOVHBI B YCJIOBHUAX OJIMT'ONIOJIbHBIX PBIHKOB: COBPEMEHHBIN
NHCTPYMEHTAPUU NCCJIEJOBAHUA

PRICE WARS IN OLIGOPOLY MARKETS: A MODERN RESEARCH TOOLKIT

Amnoranis. Teopis LiHOBUX BiliH cHUpaeThesi HAa (QyHIaMEHTaNbHI MOJOXKEHHS TPO palliOHANBHICTh MOBEIIHKH
¢ipM-koHKYpeHTiB. [IpoTe, eKOHOMIYHA MPaKTHKAa CBIAYUTH NP0 T, MO0 KOMIIAHII JaJeKo HE 3aBXKIN IOBOISATHCA
pamioHanmpHO. 3a TaKMX yMOB MOTPiOHO MAaTH iHIII IHCTPYMEHTH JOCIHIIDKEHHS, SIKI BPaxXxOBYIOTh OYAb-SIKYy IOBEIIHKY
OJIITOMOJICTIB, B TOMY YHCIi i HepalioHaIbHY. ABTOPOM IPOIOHYETHCS BUKOPHUCTOBYBATH CIICHAPHUH MIIXiM A0 OLIHKA
HACIIJKIB Pi3HHUX Jilf KOHKYPEHTIB Ha OCHOBI Oi3HeCc-cuMyIisiii. Lle mo3BouTE KOMITaHii Oyau TOTOBOO 10 OyIb-IKUX Iiit
3 OOKY 11 KOHKYpEHTIB.

Annoranusi. Teopus LEHOBBIX BOWH Oasupyercss Ha (yHIAMEHTAIBHBIX MOJIOKEHHUSAX O PalMOHAIBHOCTH
noBeieHuss pUpM-KOHKYpeHTOB. OHaKO, SKOHOMHYECKasi MPaKTHUKa CBHUIETENBCTBYET O TOM, YTO KOMIIAHUM JIAJIEKO HE
BCeraa BenyT ceds palMoHaNbHO. B Takux yclIoBUSAX HEOOXOJMMO UMETh JPyrHe MHCTPYMEHTHI MCCIEAO0BaHUS, KOTOPbIE
YUUTBIBAIOT JII00OE IMOBEICHUE OJMIOIMOIUCTOB, B TOM YHCIIC M HEPAaLMOHATIbHOE. ABTOPOM IpeasaraeTcs HUCIOIb30BaTh
CLIEHapHBII IOAXO0, K OLICHKE NIOCJIEICTBUI pa3HBIX JIeHCTBUI KOHKYpPEHTOB Ha OCHOBE
OM3HEC-CUMYJISIIUI. DTO MO3BOJIUT KOMIIAHHU OBITH FOTOBOM K JIOOBIM JIEHCTBUSIM CO CTOPOHBI €€ KOHKYPEHTOB.

Abstract. The theory of price wars is based on fundamental assumptions about the rationality of the behavior of
competing firms. However, economic practice shows that companies do not always behave rationally. In such conditions, it
is necessary to have other research tools that take into account any behavior of oligopolists, including irrational ones. The
author proposes to use a scenario approach to assessing the consequences of different actions of competitors based on
business simulations. This will allow the company to be ready for any action from its competitors.

IToBeninka KOMIIaHii B yMOBax OJIITOMOJII CIIUPAEThCS HAa (yHIAAMEHTAJIbHE TOJIOKEHHS PO
paIlOHATBHICTh J1M MIAIPUEMCTB (Makcumizauis npuOyTky abo MiHiMizawis Btpat) [1, c. 526].
Cripo6a BiIMOBUTHCS BiJl MPUHIMITY PalliOHAILHOCTI Y pUHKOBHUX CTpaTerisix Oyma 3pobiieHa y [2, c.
249]. 'V m# poOOTI TPOMOHYBAIOCA 3aCTOCYBATH CIICHAPHHWI aHal3 CTPATETriuHOi IOBEIIHKH
OJITOIUIICTIB HA OCHOBI Oi3HEC-CUMYJIALIM, aje y OUIbII HIMPOKOMY KOHTEKCTI, 0€3 po3riisay LiHOBUX
BiliH. CrniMparounch Ha i myOutikanii Mo)KHa 3pOOUTH HACTYNMHUHN KPOK 1 AOCHIIUTH O1IbII JAE€TAIBHO
MOBE/IIHKY KOMIIaH1H, sIK1 ONIMHUJINCS Y CTaH1 BIMHM LIiH.

CrpareriyHa NOBEJiHKAa KOMIAHIM-OJIrOMOJICTIB MOXe OYTH CHpsSMOBaHa HE CTUIbKH Ha
OTPHMaHHSI BUCOKHX PE3YJIbTaTiB, CKUIBKM Ha 3aBJaHHS MAKCHUMAaJbHOI IIKOAW IHIIMM YYaCHHKaM
punky Tomy moTpiOHO MaTH 1HCTPYMEHTH MOCHIPKEHHS TaKOi MOBEMIHKH, SKa HE MiAmaaae mif
KJIAaCU4HI (palioHaTiCTUYH1) MOEJi OJIITOMOTI].

3a HalIMM TEepeKOHAHHSAM, A TaKuX Il MOXHAa BUKOPUCTOBYBATH IIJXOAU CLIEHAPHOTO
aHali3y, SIKUA IPYHTYEThCA Ha po3poOIl Oi3HEC-CUMYIISLIT KOHKPETHOro puHKYy. CyTHICTh MiJIXOTy
MOJISITA€E Y HACTYITHOMY.

1) [JocnimkylooTh peallbHy Taidy3b 3a TaKUMH IapaMeTpaMu: 3arallbHUi IMOMUT Ha MPOAYKIIIO,
CYKYITHa IPOMO3UIisl BCIX HOro rpapiiB, HAWOUIBII Ai€B1 IHCTPYMEHTH KOHKYPEHTHOI O0pOTHOH,
piBEHB BUTPAT KOKHOTO HOTO yYacCHHKA Ta iH.

2) Jlist BKa3aHHWX BHUINE PUHKOBHX MapaMeTpPiB BU3HAYAIOThH BiMOBIIHI aHATITHYHI (YHKINT 3 OLTBII
JeTaJlbHUMU TOKa3HUKaMu (QyHKIiS MonuTy, (QYHKIIS OPOMO3Ulli, IXHA €IacTUYHICTb,
piBHOBa)kHA 111Ha, (PYHKIIT BIUTMBY SKOCTI TOBAapiB, BUTPAT HA peKjaMy Ta 1HIIUX IHCTPYMEHTIB Ha
3MiHY HOIMUTY Ta IPONO3UILIii, TOUKY 6€330MTKOBOCTI JIsl KOKHOI (PipMHU TOIIIO).

3) BcTaHOBIOIOTH BIUIMB 3a3HAYCHUX BUIIE (QYHKIIH HA pUHKOBI YaCTKH KOKHOI KOMITaHii.
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4) 3miiCHIOIOTH MOJIETIOBAHHS 3MIHH PUHKOBOT IMO3UIIT KOKHOTO IMiAIPHEMCTBA 3a PI3HUX CIICHAPIIB
Ji{i BCIX yYaCHUKIB PUHKY.

[Ticns moOymoBH KOMIUIEKCY MOJENEH MOXKHA aHaNi3yBaTH HACHIIKUA peami3amii pisHHX
CIIeHapiiB MOBEIIHKH BCIX OJIITOMOJIICTIB.

B sixocTi anpobarii mboro iHCTpyMEHTY Oyiia BUKOpUCTaHa Oi3Hec-cuMyJsiist «Sigam-markety,
B K1l OOy 0BaHA KOMILJIEKCHA MOJIEIh TTOBEAIHKH 3-X KOMIIaHId Ha YMOBHOMY PUHKY oJiiromnodii [3].
Jnst X KoMIiaHiii Oy JociiKeHi pi3Hi cueHapii iXHbOT MOBEIIHKY Ha PUHKY.

1-ii cuenapiit. Bei 3 xommanii BiICTIAKOBYIOTH Jii CBOiX KOHKYPEHTIB Ta y BIJANOBiIb Ha
3HIDKEHHS I[IHU TaKOX 3HUXKYIOTH CBOI IIHU.

2-11 creHapiii. 1-a Ta 2-ra KOMIIaHii 3a MONEPEIHFOI 3MOBOI0 CHHXPOHHO 3HIDKYIOTH IIIHU Ha
CBill TOBap 3 METOIO CYTTEBOTO 3MEHILIECHHS YacTKH PUHKY 3-1 kommnanii. Ctpareriuna nosesinka 3-i
¢bipMu mossrana y ToMy, 110 BOHa HE 3MiHIOBaJa CBOI IiHW, HAMArarO4uch KOMIICHCYBATH MaJIiHHS
PUHKOBOT YaCTKH 32 PaXyHOK CTa0UIbHUX ITiH.

[ToBeninka kommaHiid 3a 1-M CIleHapieM 3 TOYKH 30py OTPHUMAaHHS PHUHKOBOI YAaCTKU IIJIKOM
3po3yMisia: piBHI MiHH 3a0e3meuyroTh piBHI "yacTku puHKY (33,33%). [Ipore, MapKUHATBEHUN JTOXi]
KOXHO1 KoMITaHii 3MeHImuBcs 3 660 tuc. rpH npu widi y 600 rpa 1o 191 tuc. rpu npu uini 400 rpH. 3a
IIUM cLieHapieM OyJI0 MiATBEPIKEHO BICIOBIIOBAHHS MPO BIJICYTHICTh EPEMOXKIIIB Y IIHOBIH BiifHI.

Pesynbpratu peanizamii 2-ro cHEHapir0 TaKOXK OIIHIOBAJIHUCS 3a MOKAa3HWKAMH IOTEHIIHHOT
JaCTKH PUHKY, SIKa BU3HAYAJIACsA K cyMa (PAKTUIHOTO OOCATY MpOJak Ta OOCATY HE3aJ0BOJICHOTO
MOMHUTY JUISI KOXKHOI KOMIIaHil, a TaKOX TOKa3HHKAa OTPUMAHOTO Map)KUHAIBHOTO MPHOYTKY (IUB.
taou. 1.).

Pesynbratu minoBoi BiiiHM 1-i Ta 2-1 komMnaHiil nmpotu 3-To MIANPUEMCTBA BUSIBIIIUCA OUTBII
IikaBUMH. Po3paxyHKM TOKa3aiw, MI0 3HWKCHHS IIHA HE 3aBXAW MPHU3BOAUTH 10 301IbIICHHS
pUHKOBOI YacTku. [3 Tabi. 1 BugHO, 1110 3MeHImeHHs 1iH 1-i Ta 2-1 hipmu 1o 500 rpH 3a6e3neunsio im
MaKCUMaJIbHY YacTKy pHHKY — 39%.

Tabmuus 1.

3MmiHa puHKOBOT YacCmKu 071i20N0NICHI6 Ma PI6HA MAPHCUHATILHO20 RPUOYMKY
3a 2-m cuenapiem ixnovoi nogediHKu

Hiau ¢ipm, TpH Yactka puky ¢ipMm, % Mapm&:;fiiiil :é) :6YTOK

1 2 3 1 2 3 1 2 3
600 600 600 33,33 33,33 33,33 660 660 660
550 550 600 37 37 25 533 533 587
500 500 600 39 39 21 408 408 557
450 450 600 38 38 24 281 281 608
400 400 600 35 35 31 152 152 642

[IpoTe, monanplie 3HMKEHHs LIHW MaJlo 3BOPOTHIM €(eKT, i pUHKOBAa YacTKa IIMX KOMIaHil
royasia 3HWXKYBAaTHUCA, BIAMOBIIHO YacTKa PUHKY 3-1 ipMu — HaBmaku 3pocTaja MpHu CTaOUIbHUX
niHax. MapxxunanbHui npudyTok 1-1 Ta 2-1 Gpipmu crabinbHO 3MeHITyBaBcs 3 660 THC. TpH NpH IiH1 Y
600 rpH 10 152 tuc rpu npu uiHi 400 rpH. BogHouac, mapxkuHanbHuil mpuOyTok 3-i kommaHii OyB
BITHOCHO CTaOlIbHUM Ta KOJHMBABCA BiJ 557 THC IpH npu LiH1 KoOHKYypeHTIiB 500 rpH 10 642 THC I'pH 32
1iHO0 KOHKYypeHTiB 400 rpH. [y MOsSCHEHHS TakKuX pe3yJbTaTiB CiiJ BpaxoByBaTH, IO BCl 3
KOMIaHii He MaJd MOXXJIMBOCTI CHHXPOHHO HapOIyBaTH CBOi BUPOOHUYI MOTY)KHOCTI, 301IbIIyBaTH
o0csATy MPOMO3UIIil Ta 3MEHIYBaTH PiBEHb LIH. 3a TaKUX yMOB 1-a Ta 2-Ta KOMIaHisl 30UIbIIYBaIN
JIMILE He3aJJ0BOJICHUH MOMUT 3 OOKY MOKYMIIB. 3p03yMisIo, SKIIO KOMIaHii-1HII[IaTOpX 1iIHOBOI BiliHU
Majau 0 MOXJIMBICTH MMOKPHUBATH BECh HE3aJOBOJICHUM MOMUT BIIMOBITHUM O0OCSITOM MPOIIO3HIIii, TOII
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3MEHIIEHHS IiHK Oyn0 0 KOMIIEHCOBAaHO 3OUIBIICHHSM OOCSTY Mpojax. A€ 1€ BiIHOCHUTBCS IO
paIioHaIbHOI MOBEIIHKH OJIITOTIONICTIB, SIKa y IIbOMY MaTepialli He PO3TJIAIa€ThCA.

[ikaBoro Oyma peaxiiisi CIOKMBa4iB HAa CYTTEBE 3HMKEHHA LiH 1-1 Ta 2-1 ¢pipmMu npu cTabinbHUX
miHax 3-ro mianpuemctsa. CrodaTky MOKYIIIIB MPUBa0IIOBalia HU3bKA I1Ha, a TIOTIM BOHA ISl TIEBHOT
KUTBKOCTI MOKYIIIIB CTajla CHTHAJIOM HU3bKOI SKOCTi TOBapiB, i pPUHKOBA YaCTKa X KOMIaHil moyana
3HHKYBaTHCS.

TakuMm 9uHOM, aHaNi3 A OJITOMOJICTIB MOXKE OyTH PETEeNIbHO MOCTIKEHUH 3a JOIMOMOTOI0
Oi3Hec-cuMyssaii. HaBiTh Takwii CTHUCIMI aHai3 PI3HMX CIIEHAPiiB IIHOBUX BIMH CBIMYUTH PO
BEJIMKHIA TOTEHIia] BUKOPUCTAHHS Oi3HEC-CUMYJISIIN AJS AOCHIHKEHHS CTPATETiYHOl IMOBEIIHKU
KOMITaH1i Ha pUHKY OJIIrOIOJIii.
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CYYACHI IHCTPYMEHTHU TPEUJI-MAPKETUHI'Y HA BUPOBHUYUX TA
TOPI'OBEJIBHUX HIAITPUEMCTBAX

COBPEMEHHBIE MHCTPYMEHTHI TPEVI-MAPKETUHT A HA
IMPOU3BOJCTBEHHBIX U TOPT'OBBIX ITPEAITPUATUAX

MODERN TRADE MARKETING TOOLS FOR MANUFACTURING AND TRADING
FACILITIES

Anoranisg. CyuacHi TeHJEHIIi PO3BUTKY CYCIIILCTBA AAIOTh IMIYJIBC JJIsi BUHHUKHEHHS HOBUX IHCTPYMEHTIB
Tpeia-mapkeTuHry. Came ToOMy cTae HEOOXiJHUM BUBUEHHS MOJelNieil BelleHHs1 0i3HeCYy MIDKHapOJHHMX KOMIIaHiH, cepen
SKMX 3HA4YHy TOMYJSpHICTh HaOyBae cucTeMa IHCTPYMEHTIB TpeHA-MapKeTHHrY. B cTarTi y3araiabHEHO MiIXOIH 10
Kiacudikanii iHCTPYMEHTIB TpelA-MapKeTHHTY Ul €(QEeKTHUBHIIIOr0 BUKOPHUCTAHHS BUPOOHMYMMH Ta TOPIOBEIBHHMH
MANPUEMCTBAMHU TSI pOOOTH Ha PUHKY. BH3HAa4YeHO, II0 OCHOBHUMM HOBITHIMHM TpPEHIAMH TpEHI-MapKeTHHTY €
JIJDKUTATI3AIlisI, CKOJIOTIYHICTh,0pi€HTAallis Ha 0a30Bi I[IHHOCTI, CTHPAHHS TpaHel Mixk oIaifH- 1 OHIaHH-KOMYHIKaIiIMA

Annoranusi. CoBpeMEHHbIE TEHACHIMM pPAa3BUTHs OOLIecTBa JAIOT HMITYJIC JJIsl BO3HMKHOBEHHS HOBBIX
WHCTPYMEHTOB Tpela-MapKeTuHra. MIMEHHO 1Mo3TOMY CTaHOBHTCS HEOOXOIMMBIM M3ydeHHE MOJeiel BeleHHs On3Heca
MEXTyHapOAHBIX KOMIAHHUH, CPEIN KOTOPHIX 3HAYUTEIBHYIO MOMYJIIPHOCTh IPHOOPETAeT CHCTEMa HHCTPYMEHTOB TPEHI-
MapkeTuHTa. B craThe 0000mIEHBI MOAXOABI K KIACCH()HUKANN MHCTPYMEHTOB TpeHa-MapKeTHHTa I 3(PQEeKTHBHOTO
HCTIOJIb30BaHUS MMPON3BOICTBEHHBIMH U TOPTOBBIMHE MPEANPUATHAMU 151 paboThI Ha peIHKe. OnpeaeneHo, YT0 OCHOBHBIMU
HOBEWIIMMHU TPEHAAMH TPEiI-MapKeTHHra SBJSICTCA IWDKUTAIM3ANNSA, SKOJIOTHYHOCTh, OpPHEHTAIMs Ha 0a30BbIe
LIEHHOCTH, CTHPaHUE TpaHeil Mex Iy oQaiiH 1 OHIaiH- KOMMYHHKAITHUSIMH.

Abstract. Modern trends in the development of society give impetus to the emergence of new tools for trade
marketing. That is why it becomes necessary to study the business models of international companies, among which the
system of trade marketing tools is gaining significant popularity. The article summarizes approaches to the classification of
trade marketing tools for effective use by industrial and commercial enterprises to work in the market. It is determined that
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