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3AJIEXKHICTh BUKOPUCTOBYBAHUX BI3HEC-MOJEJIEM BIJI TAJTY3I I
KOH'IOHKTYPHU PUHKY

DEPENDENCE OF BUSINESS MODELS ON INDUSTRY AND MARKET
CONDITIONS

AHoTanis. Y cTarTi po3risnacThes 3aNexHicTh BuOopy OizHec-moxeni (B2B, B2C, B2G) Bix raiy3i Ta puHKOBO1
KOH'TOHKTYpH. OTIFCaHO OCHOBHI XapaKTEPUCTUKU KOKHOI MOJIEII, TaTy3€Bi OCOOIUBOCTI Ta BILTHB CKOHOMIYHOI
curyanii Ha eQeKTHBHICTh IiX 3acTocyBaHHS. BH3HaueHO, B SKHX YMOBax KOXKHa Oi3Hec-Moneslb €
HaWIOLIBHIIIO0.
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Abstract. The article examines the dependence of the choice of business model (B2B, B2C, B2G) on industry and
market conditions. It describes the main characteristics of each model, industry-specific features, and the impact
of economic conditions on their effectiveness. The article identifies the circumstances under which each business
model is most appropriate.
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VY cydacHOMy CBITi Oi3HEC TMOCTIHHO PO3BHUBAETHCS Ta AMANTYETHCS O 3MiH Yy PHHKOBIH
KOH'FOHKTYpi. OfHIEI0 3 KIOYOBUX CKJIAJAOBHX YCHIXy Oyab-fKOi KoMmaHii € BHUOIp BiAMOBIIHOT
Oi3Hec-MoJIeNi, sIKa JOMOMOXKE HaiOLIbIl €(pEeKTHBHO B3a€MOJIATH 3 LIIHOBOIO ayAUTOPIE0 Ta
pearyBaTH Ha 3MIHM B €KOHOMIiYHIM cutyarlii. OgHi€l0 3 HAUOUIBII MOIMMPEHUX KiIacu(ikaiii €
posmonin Ha B2B (Business-to-Business), B2C (Business-to-Consumer) ta B2G (Business-to-
Government) moeni. BuGip Mixk 1iuMu 6i3HeC-MOACIISIMH 3aJICKUTD BiJl pay GakTopiB, 30KpemMa Bif
cnenniku ranmysi, y AKii Ji€ KOMIaHis, Ta BiJ] 3arajlbHOT KOH'IOHKTYpPH PUHKY.

VY cdepi gocmimpreHHs 0i3HEC-Moienel B YKpaiHi YMMalio yBard NpuIiIs€ThCs aHali3y BUOOpY
Mmix monensmu B2B, B2C ta B2G. Cepen ykpalHCHKUX JTOCITITHUKIB, SIKi aKTUBHO TIPAIIOIOTH Y IIiH
rajxysi, MOJKHa BiJI3HAYUTH KiJIbKa KitouoBux poOiT. Hampuknan, O. €. Yaruenko 1a I. I'. byOenern
y CBOTH CTaTTi JOCTIKYIOTh TpaHcopMarlito Oi3Hec-Moenelt y mporieci nudpoizallii eKOHOMIKH
VYkpaiau, 30kpema, BIUTMB IUGpoBUX TexHosorii Ha B2B cerment [1]. P. JlaHchkuii y cBoiit
MaricTepchkii poboTi anamizye mooyaoBy B2G mopeneit Ha mpukmani meauuaux [T-craprarmis,
JOCITIJDKYIOYH cieu(iKy BeJeHHS O0i3HeCy B Aep)KaBHOMY ceKTopi [2].

T. ®enopoBa 3 OnechKOro HaliOHATHHOTO €KOHOMIYHOTO YHIBEPCHTETY JOCITIJKYE CydacHI
Oi3HEeCc-Mo/IeN KOMITaHI-IocepeHNKIB y cerMeHTi B2B, akneHTyroun yBary Ha HOBUX MiXoJax y
mupKuTamizanii mporo cermenty [3]. Kpim toro, H. O. IBanuenko Ta XK. B. Kynpuiibka BUBUarOTH
TpaHchopmariito OizHec-Mojenel y nmudpoBoMy CEpeIOBHIII, MPHAUISIOYN yBary BUKIHWKaM Ta
MO>KJIMBOCTSIM, II0 BHHHMKAIOTH y pe3yNbTaTi UX 3MiH, 30KkpeMa B koHTekcTi B2B ta B2C [4].
M. B. Pynenko nocinipkye BIUIMB IU(poBi3alii Ha €eKOHOMIKY Ta HOBI MOXKJIMBOCTI Il Oi3HEC-
Mojienei, akienTyoun Ha aganramnii B2C i B2B kommaniii [5].

PosrnsHeMo, sik raiy3eBa NpUHAIEKHICTh KOMITIaH1i Ta pUHKOBA CUTYallisl BIUIMBAaIOTh Ha BUOIp
0i3HEC-MOJIeNi, a TaKOX MPOaHaTI3yeMO, B SKUX BHUMAJKaX KOXKHA 3 IIMX MOJeNed € HanOiIbIn
TOLIBLHOIO.

B2B monens (Business-t0-Business) nepeabadae, 1mo KoMIiaHis Ipoaae TOBapu ado MOCIyTH
iHIIUM Oi3HEecaM, a He KIHIIEBUM criokuBadaM. L{s Mmomens HaifuacTime BUKOPUCTOBYETHCS B TaKUX
raiy3sx, sk BApOOHHUIITBO, ONITOBA TOPTiBIsL, [T-mocmyru Ta KoprnopaTuBHI KOHCYIbTALiiHI TOCITYTH.
Cnenudika B3aeMoii 3 IHIIMMH KOMIMAHISIMA HaKJIaJa€ TEBHI BUMOTH Ha CTPYKTypy Oi3Hecy,
CTpATerTilo MPOJIaXiB Ta MAPKETHHT.

B2B monens 3a3Bu4ail xapakTepHa IS raiay3ei, 16 OCHOBHUMH KJIIEHTaMH € TiIIPHUEMCTBA.
Hanpuknan, y BupoOHHYi ramy3i KOMIaHii 4acTo CMiBIPALIOIOTh 3 TOCTaYaIbHUKAaMU CUPOBUHH Y1
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KOMIUIEKTYIOUHUX, a TAKOX 3 AUCTPUO'TOTOpaMu ab0 1HIIMMU BUPOOHUYMMHU KOMITaHiIMU. Takox s
MOJIENIh IIIMPOKO 3aCTOCOBYETHCS B CPpepl TEXHOJOTIN, & KOMITaHiT MOXKYTh HaJlaBaTH MPOTPaMHE
3abe3neueHHs a00 TEXHOJIOT1UHI PIICHHS AJIS 1HIINX HiANPHEMCTB.

Ocob6muBocti B2B Mozeni TakoX MOJATalOTh Y TOMY, IO PIMIEHHS MPO IMOKYIKY YacTo
NpUHMAIOTHCSI HA OCHOBI PETENBHOTO aHallizy Ta MEPeroBopiB. YToAM MOXYTh OYTH CKJIaJHUMH,
TPUBAJIMMHU Ta OPIEHTOBAaHMMH Ha JOBIOCTPOKOBY CIHIBIpallo. ToMy KOMIaHisIM, SIKi MPAIOIOTh Yy
IOMY CET'MEHTI, BAYKIIMBO MPUAUISTH yBary nepcoHajlizoBaHOMY MiAXO0Iy 0 KOKHOTO KITIEHTA.

Posrnsinemo, gk BrmBae Ha B2B monens puHkoBa KOH'IOHKTYypa. PMHKOBa KOH'IOHKTYpa,
TOOTO CTaH IMOMUTY Ta MPOIO3UII] HA IEBHOMY PUHKY, 3HAYHOIO MipOIO BIUIUBAE Ha €(EKTHUBHICTH
B2B mopemni. Ilix yac eKOHOMIYHOTO CIaay KOMITaHii MOXKYTh 3MEHIIYBAaTH CBOI1 3aKymiBJi abo
IIyKaTH JCIIEBI aTbTEPHATHUBHY, 10 3MYIIy€e Oi3HECH, SIKi MpaiooTh 3a B2B Moxemio, anantyBaru
CBOI I[IHUA T4 YMOBH CIIiBITIpaIli.

3 iHIoro 60Ky, y Iepiolu eKOHOMIYHOTO 3pOCTAaHHS IOMUT HA TOBApPH Ta MOCIYTH is Oi3HECY
30UIBIIYETHCS, IO JAa€ MOKJIMBICTh KOMIIAHISIM PO3IIMPIOBATUCSA Ta 1HBECTYBAaTH B IHHOBAIIII.
BaximBo Takox 3a3HauMTd, 1m0 B B2B cekTopi BenMKa poib HAJIEKUTH JUDKUTATI3aIil Ta
aBTOMaTu3aIlii 0i3HEC-TIPOIIECIB, IO J03BOJISIE KOMITaHISIM IMOKPAITUTH €(PEKTUBHICTh CBOET pOOOTH
Ta 3HU3UTU BUTPATH.

s B2C mopeni ¢okyc pobuthes Ha KinmeBoro crnokubada. B2C (Business-to-Consumer)
MOJIeJIb TIOJIATAE B TOMY, 1110 KOMIIaHisl 6e310cepeIHbO MPoIae CBOI TOBapu ab0 MOCIYTH KiHIIEBUM
criokuBavam. Ll Momens € HaHOUIBII MOITMPEHOI cepell KOMIIaHii, SKi MPaIoTh Y Po3ApiOHiH
TOPTiBIi, cepl MOCIyr, XapuoBiii MPOMHUCIOBOCTI, po3Barax Ta iHIIMX ragy3sX, OpPIEHTOBAaHUX Ha
MAacCOBHUI PUHOK.

OcobmuBocti B2C cunbHO 3anexars Bif ramysi. B2C Moxmens mepeBaxae B Taly3sx, 1€
criokuBadeM € ¢izudHa ocoba. BaximBoro ocoOnuBicTio B2C € Te, mo mnpomaxki 3a3BUYaM
Bi/I0YBArOTHCS HA OCHOBI €MOIIHHUX PIIICHb CIIOXKUBAYIB, 1 ITUKIN MPOAAXKIB € 3HAYHO KOPOTIIMMH
nopiBHsHO 3 B2B. Ile o3Hauae, 1m0 MapKeTHUHT BiAIrpae KIFOYOBY POJb Yy 3alydeHHI KIIEHTIB Ta
(opMyBaHHI JIOSUTBHOCTI 10 OpeHy.

Kommnanii, siki npaioroTh y cekropi B2C, Takox MOBUHHI BpaxOBYBAaTH CE30HHICTH MOMUTY,
TPEeHIM Ta MOJIHI TeHJEHIlii, sIKi BIUIMBAIOTh Ha CIIOXXKMBYY NOBeiHKY. Hanpukmnaz, y ramysi Mmoau
ab0 eJIEKTPOHIKM MOMUT MOKE Pi3KO 3pOCTaTH MiJ Yac CBAT abo MPU BUXOJA1 HOBUX MPOJIYKTIB Ha
PHUHOK.

3MiHM B €KOHOMIIll MOXYThb CYTTE€BO BIUIMBAaTH Ha CHOKMBYY akTUBHICTH y B2C moxeni. YV
Nepioi €KOHOMIYHOI HEeCTaOUIPHOCTI CHOXKMBAadi CXMJIbHI €KOHOMMTH, IIO 3MYIIy€ KOMIaHii
3HIKYBATH LIHM 200 MPOMOHYBAaTH OUIBII JOCTYIIHI TOBapHU. Y TOM K€ Yac y Mepiojiu eKOHOMIYHOIO
iAoMYy HOMUT Ha TOBApH Ta MOCIYTH JUIS KIHIIEBUX CIIOYKUBAayYiB MOKE 3HAUHO 3POCTATH.

KpiM Toro, po3BUTOK TE€XHOJOTiH, 30KpeMa MOUIMPEHHS IHTEPHETY Ta MOOUIbHUX JOAATKIB,
CIpusie 3HAYHOMY pO3LIMpPeHHI0O MokimuBocTed ansi B2C 6i3Hecy. EnekrponHa komepiiis,
HaIpUKIIaJ, CTaja BOXIWBUM KaHAJIOM 30yTy Ui 0araThbOoX KOMMAHIN, MO3BOJSIOUN IM JOCSTATH
r1100anbHOI ay IMTOPii.

B2G (Business-to-Government) MoJie)ib BiIPi3HSAETHCS THM, 110 KOMITaHis HAJa€ TOBAPU UM
MOCIYyTH YPSAOBUM opranizaiism. L{s 6i3nec-mozens Mae cBoi crenupigyHi 0COOIMBOCTI, OCKUTEKH
Jep’KaBHI 3aKyTMIBJIl PETYIIOIOTHCS 3aKOHOJABCTBOM 1 MOXKYTh BHMAaraTtu JOTPUMAaHHS CKIIQTHUX
OIOPOKPAaTUYHUX MPOLIETYP.

B2G Mopens HaiOLIbII TMOUIMpEHAa B TaKUX Tally3dx, SK OOOpOHHA MPOMUCIOBICTb,
OyAiBHULITBO 1H(PPACTPYKTYpHUX 00'€KTIB, OXOPOHA 3/I0pOB's, OCBiTa Ta eHepreTuka. Kommanii, mo
MIPAIIOIOTH 32 €0 MOJIEIITIO, YacTO OepyTh y4acTb y Aep)KaBHUX TEHEPAX, Ie KPUTEPIIMHU BHOOPY
MocTavaIbHUKA MOXKYTh OyTH HE JIUIIE I[iHa, a i Ha[IHHICTh, BIIMOBIIHICTh TEXHIYHAM BHMOTaM, a
TaKOX JOCBiJ pOOOTH HA aHAJOTIYHUX MPOEKTAX.

Po6oTa 3 nep>xaBHUMH yCTaHOBaMHU MO>Ke OyTH TPUBAJIOIO Ta BUMAraT 3HAYHUX PECYPCIB JUIs
IiITOTOBKY TIPOIIO3HUIIIH, ajie BOHA TaKOX MOYKE TPUHOCHUTH CTAa01IbHI JJOXOIH MPOTSATOM TPUBAJIOTO
qacy.
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Ha Bigminy Big B2B Ta B2C, puHkoBa KOH'ITOHKTYpa B MeHIIIN Mipi BruiuBae Ha B2G 6i3Hec-
MOJICNIb, OCKUIBKM JEp’KaBHI 3aKYINBIl YacTO 3IHCHIOIOTHCS BIAMOBIAHO 10 3aTBEPHKCHUX
OIOJKETIB, HE3aJEeKHO BiJl CTaHy eKOHOMiKU. IIpore momiTHuHi (akTOpH Ta 3MIHM B YpPSIOBHX
IIPIOPUTETAX MOXKYTh CYTTE€BO BIUIMHYTH Ha LI CEKTOP.

Hanpuknan, y mepiogu €KOHOMIYHOTO CHaay YpSOd MOXYTh CKOpOUYYBAaTH BHUTpPATH Ha
iH(pacTpyKTypHI TPOEKTH abO0 coIlialibHI MPOrpamMu, MO0 MPU3BOJAUTH IO 3MCHIICHHS OO0CATY
JepKaBHUX 3aMOBJIEHb. BojHOUac y mepiofn aKTHBHOTO IHBECTYBaHHS B iH(QPacTpyKTypy abo
1HHOBAIII1 IOIUT Ha MOCIIyTU Ta TOBAPH Ul AP KaBHUX MOTPEO MOXKe Pi3KO 3POCTH.

CyuacHi KoMIaHii gefaii gacTilie BUKOPUCTOBYIOTh Ti0puHI Oi3HeC-MOJer, 10 MOETHYIOTh
enementu B2B, B2C 1 B2G. Ile oco611Bo akTyaabHO U1l KOMITaHi|, SIKi TparHyTh TUBEpCU(PIKyBaTH
CBOI JKepena JOXOQy Ta OXOMMTH Pi3HI CerMeHTH puHKY. Hampukiaa, TEXHOJIOTiIYHI KOMIaHii
MOXYTb OJIHOYaCHO MpOJABaTH INporpamMHe 3a0e3ledyeHHs SK I NpUBAaTHUX ocCi0, Tak 1 i
KOPIIOPAaTHBHUX KIIEHTIB a00 JAep)kaBHUX YCTaHOB. [iOpuaHi MoJeni M03BOJSIOTH Oi3HEcaM
3MEHIIIYBATH PU3UKH, TTOB’S3aHI 3 3aJICXKHICTIO BiJl OJTHOTO THUITY KJII€HTIB, Ta pearyBaTH Ha pi3Ki
3MiHU B pUHKOBI KOH'TOHKTYDI.

TexHOJMOTIYHNN PO3BHTOK CYTTEBO BIUIMBAE Ha TpaHcdopmarito Oi3HEC-Moneneld y Pi3HUX
ramy3sx. [losBa HOBUX IU(POBHUX MIaTGOpM, aBTOMATH3alisd MPOIECIB Ta IHHOBAILIWHI PIIICHHS
JI03BOJISIFOTh KOMITAHISIM 3MIHIOBATH CBOIO CTPYKTYpY Ta MIAXOAM IO B3a€MOJIi 3 KII€HTaMH.
Hanpuknan, 3pocTaHHs HOMYJISPHOCTI €IEKTPOHHOI KOMEpIi 3HAa4HO 3MiHWIO Tpaauuiiny B2C
MOJICNIb, JO3BOJIMBIIM KOMITAHISIM JIOCSATaTH TJIOOAIBHUX PHUHKIB 0e3 HeoOximHocTi (izuyHOT
npucyTtHocTi. Y B2B-cekTopi TeXHOIOri, Taki K XMapHi CepBiCH Ta BEJIMKI JaHi, MOKPALIYIOTh
ornepaiiiiHy epeKTHBHICTh Ta CIIPUAIOTH IEPCOHANI3AIT TOCTYT Jj1s1 O13HEC-KIIIEHTIB.

['moGanizanisi CTBOPIOE HOBI MOXJIMBOCTI JJisi Oi3HECIB, ajie BOJHOYAC YCKJIATHIOE BHOIp
onTtuManbHOi Oi3Hec-moneni. KommaHii, sKi paHilie MnpaioBaiy JUIIE B paMKax HaIliOHAJIBHOTO
PHUHKY, TETIep MalOTh MOXJINBICTh BUXOJUTH HAa MIKHAPOAHUN PIBEHb 1 B3aEMOJISATH 3 KJII€HTaAMU
pizHux THMiB. lle Moke BUMaraTu THYYKOCTI B TiAXOJaX, ajamnTaiii A0 MICIEBUX PHUHKIB Ta
JOTPUMAHHS Pi3HUX PEryIATOpHUX BUMOT. Kpim Toro, riaobanbHi eKOHOMIYHI TPEH/IH, TaKi sIK 3MiHa
MOCTavaIbHUIIBKHUX JIAHIIIOTIB 200 KOJIMBAHHS BAJIFOTHUX KYPCIB, TAKOXK MOXYTb BIJITUBATH Ha BUOID
Mmix B2B, B2C i B2G mozaensimu, 3MyIIyroud KOMITIaHIT aJalTyBaTH CBOI CTpaTerii 0 HOBUX YMOB.

[linbuBaroum MmiaACYMKH, MOXKHA CKa3aTd, 10 BHOIp Oi3HEC-MOJEl 3aleXuTh BiJl Oararbox
(akTopiB, BKIIOYAIOYH CIEIU(IKy rairy3i Ta pUHKOBY KOH'IOHKTYpy. B2B Mozens migxoauts ams
KOMITaHi{, M0 TPAaIlOTh 3 IHIIMMH Ol3HEeCaMH, € BEJIMKE 3HAYCHHS MArOTh JIOBTOCTPOKOBI
BIIHOCHHM Ta TeXHiuyHa miarpuMmka. B2C wMonenp oOpieHTOBaHA Ha KIHIIEBOTO CHOXKMBaya 1
XapaKTepU3y€eThCs MBUIKMMHU MPOIa’KaMU Ta BUCOKOIO KOHKYpeHIliero. B2G moens cipsMoBaHa Ha
po6OTY 3 ypsSIOBUMH OpraHi3allisiMi Ta BUMarae J0TPUMaHHs CyBOPHX OIOPOKpATHYHHUX MPOLETYD.

KoxHa 3 1iux Mojeneil Mae CBOi MepeBarw 1 HEJOJIKH, 1 MPaBUILHUN BUOIP 3aJI€KHUTHh Bij
6aratbox (akTOpiB, TAKUX SIK CTPYKTypa PUHKY, €KOHOMI4HI YMOBH Ta MOTpeOH Kii€HTiB. Tomy
KOMIIaH1i TOBUHHI PETEIbHO aHalli3yBaTH CBOI MOXKJIMBOCTI Ta BPaxOBYBaTH rajy3eBi 0COOIMBOCTI
JUISL JOCSITHEHHSI MAaKCUMAJIbHUX Pe3YJIbTaTIB.
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