PO3BUTOK B2B B YKPAIHI: HA LWNGXY 0
CNiJIbHOTU TA CTAHOAPTIB

OJIEKCAHLP IOPYAK,
Chartered Marketer
Kepywoyunii aupexkTop areHyii “B2BRay”

Hanpuxinyi 2010 poky y 6 ceoix cmammsax <«Bukauku mapkemuney 6 Yxpaini» ma

«Ilodopooic 6 mapkemure maibymHb020»

A HAMA2agcs 3po3ymMimu ma NOPiGHAMU CIMAaH i meH-

denuii pozeumky 6 Ykpaini ma ceimi. O0uH i3 BUKAUKIE — CIMBOPEHHS CRINbHOMIUL, 8 PAMKAX AKOI
MOdCHA Y0 6 062080prO6amu Modcausocmi ma npiopumemu pozeumky. Biomooi npoiwio 1,5
poky. AKi € 3000ymKu ma AKum YUHOM Cb0200HI MU MONCEMO OUiHIO8amu cmaH po3eumky B2B

mapkemuney 6 Ykpaini?

MoyaTkoBi NUTaHHS «ae MU
3apa3?» Ta «wo obroBopioBaTn?»

CrnouaTKy BaXJIMBO OyJI0 po3iOpaTvch B
cepenoBullli B2B — BuU3HauuUTH i0ro craH.
Tonai, — y 2010 poui — 8 TiIbKM-HO BUMIILIOB
3 KOMaHIX TOII-MeHeIKePiB BEJIUKOTO IIPO-
MUCJIOBOTO IiANpUEMCTBA. Y MNOAIOHUX
ceperoBUIIIax ITepedyBaB i paHillle; K mpa-
BUJIO, 1I¢ JOBOJI 3akpuTuii cBIiT. | ToMy
ITicJ1s 6araTboX poKiB MepeOyBaHHS B HbOMY
MeHi OyJI0 He3pO3yMiJio, 11O SIBJISIE CODOI0
B2B mapxketunr B Ykpaini. Ha xanb, nepen
TUM $1 HE BiIBioyBaB creliaai3oBaHUX KOH-
depeHLiii i He 3HAXOAWB CIIELiaTi30BaHNX
MepiogfMYHUX BUAAHD, SIKi O BUCBITIIOBAIN
CTaH Ta PO3BUTOK IIbOIO CEKTOPY MapKe-
TUHTY B YKpaiHi Ta cBiTi. BignosigHo 2010-
11 poku npumany Ha BiBiTyBaHHS YUCETb-
HUX KOH(EpEeHIIi 3 MapKeTUHTY Ta HaMma-
TaHHS po3iOpatuch y cuTyallii. 3abiraoum
Harepesa, CKaxy, 110 I0YaTKOBE BpaxkKe€HHS
ITiCJI BCiX LIMX BiJBinyBaHb HE 3MiHUJIOCH —
B2B mapketuHr B VYKpaiHi nepeOyBae B
MOYaTKOBIiH (ha3i po3BUTKY (MOXHA Ha3BaTU
ii pazoro camo igeHTH(iKAlIii) i 3HAYHO Bil-
crae Bim B2C y Bcix acmekrax. JleTaabHO
apryMeHTyBaB 1I¢ B pPOOOTi , i BiATOdi IIsT
JIlyMKa He 3MiHWIachk. Kojeru, 1o BingaBHa
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nepeOyBaTh Y KOHCAJITUHTY, MOXYThb 301-
BYBaTMCh HACTUIBKM OaHAJIbHOMY Ta OYe-
BUJIHOMY BUCHOBKY. OgHaK, Ha (DOHi po3Mi-
piB B2B puHKiB, eKcnopTHOi opieHTallii
0araTboX TaJly3eBUX JIJIEPiB, MPUCYTHOCTI
YUCENIbHUX MIKHAPOIHUX KOMIIAHIll TOIIO
(He 3ramyroud BXe MPUCYTHI HA PUHKY 0i3-
HeC-IIIKOJIM Ta 0araTopiyHUi crax Kademap
MPOMUCIOBOTO MapKEeTUHTY TIPOBIIHUX
BUIIIB), TAKWI CTaH MEHE, YeCHO KaXyuM,
3AMByBaB. TuM OiJible, 1110 MPOIMO3ULIilt Ta
KoH(epeHLili Ha Tematuky B2B-mpopaxy
Oys0 Bmoctanb. HeBxe (pyHKIIiSI MAapKETHUH-
Ty HaCTibKM 3aHen6ana B2B, mo me Hiko-
My He 1IiKaBO, YM 3K MOMNUT HACTIJIbKU
MaJIuii, 1110 IIUM He 3aiiMaloThCsl aHi Oi3HecC-
IIKOJIA, aHi KOHCAJITWUHIOBI YW TPEHiHTOBI
areHiii?

ApyruM BaXJIMBUM MUTaHHIM OyJO
BU3HAYNTH X04a O OpiEHTOBHUIT hopMar —
«a Mpo 110 TOBOPUTHU B paMKaX CIiJILHOTU ?».
3BuuaitHo, npobiaeMHux Tem y B2B 6araro,
€ TIpo 10 CHiJKyBaTucs, ogHak B2B myxe
pi3HUIA i 6axkasocs MaTu MeBHUM 3araabHU
(opmar Ta IeBHY BiAIIOBiIHICTb OYiKyBaH-
HAM (B TOMY 4YHCJi BJIaCHMM) BX€ Ha
noyaTtky. TpuBaje mepeOyBaHHS y paMKax
3aXiJHUX Ta BEJMKMX KOMIIaHiii, Oi3Hec-
OCBiTa — yce 11€ CTBOPIOE MEBHUM BiIPUB Bif
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peaiiii, 0coOJMBO CTOCOBHO YKPaiHCBhKUX
minnpueMcTB. f BUOpaB Miaxia, SKWUii Biac-
He MpakTUKYI M goci: OpaTd 3a OCHOBY
MiXXHapoaHi cTaHAapTU (Y JaHOMY BUIIAAKY
3a OCHOBY Oy/JaM 0OOpaHi HaIpallOBaHHS
opurancekoro Chartered Institute of Mar-
keting) Ta HamaraTMch MPUB’SI3aTU iX 10
VKpalHChKUX peanilf, - aganToBaHO Ta B
CUJTy 3pilOCTi.

Mepwwuir nipxip oo cHapsay —
CTBOPEHHS1 MafaH4YMKiB ans
CMiNbHOTH

3BUUaiiHO, 51 OYB 3alliKaBACHUN y LLIBUJI-
KOMY CTapTi MaiiJaH4YMKiB 1151 00’ € AHAHHS
croinpHOTHU. [lepie 3aBIaHHS — CTBOPEHHS
iH(OpMalIifHOTO MaIaHUYNKYy, MA BAPIIITy-
BaJIi pa3oM 3 HaMOiMBIINM YIIPaBIiHCHKUM
nmoprtajoM Management.com.ua — TakK
3’aBuBcsl  mpoekT B2B-insight (b2b-
insight.management.com.ua). Cporomsi
el caiit Hamiuye BXe nmoHan 140 myOJika-
il OCBITHBOTO XapaKTepy, CTPYKTYPOBaHUX
3a FOJIOBHMMHU TeMaMu MapkeTuHry B2B.

HactynmauM kpokom OyB BuOip MaiimaH-
YUKY JJIS1 «<KMBUX» 3ycTpiueil. Bubip ymas
Ha Kiay0 MarketingJazzz, ne Ha mouaTky
2011 poky Oyna ctBopeHa cexist «B2B map-
KEeTUHT B YKpaiHi». Tam Mu npoBenu 7 nep-
mux 3aciganp cexuii. 3 2012 p cexiis
BUHIIIA y CcaMOCTifiHe TUIaBaHHS ITif
HazBow «B2B Kuy6». Mu 3po3yminu, 1110
ninboBa aynutopis Marketinglazzz He €
Takow misg B2B, BomHouac mis Hac Oyiio
JIy>Xe BaXJIMBUM CHUJIKYBaTUCS OJHi€I0
MOBOIO Ta OOrOBOpIOBATH OIHI I Ti X cami
npobieMu, Baxyubi aiasg B2B. Ipynu 3
MoaiOHMMM Ha3BaMU OyJIM CTBOPEHi TaKOXK
y Facebook Ta B Linkedin.

TpeTiii Kpok — igeHTU(]IKALIiT HAWOLIBILI
3alliKaBJIEHUX I'PaBliB, MapTHEPiB 3 METOIO
CTBOPEHHS CITITBHUX MPOAYKTIB Ta BU3HA-
YeHHS MOpSAKY neHHoro (axeHau). Ilpo-
tarom 2011 poky mepeMOBUMHHU Ta 3yCTpivi

MAPKETHHI ¢ spaini

BimOyBaiuch 3 GaraTbMa KoMmaHissMu. Bin-
pasy ckaxy, 110 JajJeKo He BCi MpOSBISIN
MIPUXWIBHICTh Y1 po3yMiHH. OgHaK 3 mesi-
KAMHJ MU 3HAUIIUIM IIOPO3YMiHHSI Ta PO3BU-
BA€EMO CIIUILHI TEMU 1 POAYKTU M CbOTOHI.
Ile mocnimHUIIBKI KoMmaHii «AreHTCTBO
InnyctpianbHOrO MapkeTuHry» Ta «MixHa-
poaHa MapketuHroBa Ipymna», mocrayaib-
Huk CRM-pimens Integros, arenitii Bran-
design Ta [Ipaktu¥Ym, mipoexkT Itsells Ta iHmi.
AKX npakTUKiB- €KCIIepTiB BBaXkaro HEOOXi-
HUM Big3Hauutu Mapuny Tpomak (HaH-
docc-Ykpaina), HOmo Depopenko (Dar-
Soft) ta Onekcanmpa Pe3Banosnua (HITO
iMm. @pyHn3ze — JIA3).

Otxe, SIK TOJOBHUIA pe3ymbrar iiei 1,5
PiYHOI IisJIbHOCTI CbOTOAHI MU MAaEMO Maii-
JNaHYMKU, 1€ CIiIbHOTAa MOXEe 00rOBOpIOBa-
TU CBOI BaXKJIMBi MUTAHHS PO3BUTKY YKpaiH-
cbkoro B2B-mapKeTuHTYy.

Axenpa: Bepcis Nei

K BXe MM Big3Hayaau, YMOBHUIA TTOpsI-
MoK neHHuWi (axenma) Nel 3’sBUBCS $SIK
pe3yabTaT 0eHYIMAapKMHTOBOIO aHAJIi3y TCH-
IIeHIIii CBITOBOTO PO3BHUTKY. 3a OCHOBY S
B3gB HampaupoBaHHg Chartered Instituteof
Marketing (CIM) Big 2009 p. Tomi CIM
pa3oM 3 HalOiIbIIO KOHCAJTUHIOBOIO
opraHizaiiero Accenture opraHizyBaau
JIOCIII>KeHHsI Ta TPyMHoBi AMCKYCil 3 Haii-
OiNbIIMMM CBiITOBUMM KOMIIAHISIMUA 1IOA0
CTaHy MapKeTHHTY Ta iioro po3BuTKy. CIM
YiTKO iIeHTU(DiKyBaB KpU30BUIi CTaH CBIiTO-
BOTO MapKeTUHTY (MOTJuOJIeHUl CBITOBOIO
kpuszoto 2008 poky) Ta 3amporoHyBaB
LIJISIXM BUXOMy Tif raciioMm: «TpaHchopma-
11is1 MapKeTuHIy». [leTani nMcKycii HaBeaeHi
y pob6oTi , PucyHok 1 imiocTpye nmeximbka
HaWBaXKJIMBIIIUX Te3 L€l AUCKYCil.

CIM pa3oM 3 rpynoro HaibiIbIINUX CBITO-
BUX KOMITaHiil BU3HAYAIOTh 3 HAMTOJOBHIIIIi
poni MapkeTuHry: CTpaTeriyHuii HaIps-
MoK, TeHepauist moxony, bpeHn Ta pemyra-
11, a TaKOX 6 JOpaiiBepiB pOCTy LIIHHOCTI.
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Puc. 1. Poni mapketuHry 1a apasisepu pocty LiiHHoCTi ang bi3Hecy.

ITpo ui «mpaiiBepu» (TOOTO (hakTOpU PyXy Ta
npuckopeHHs po3BuTKy) CIM roBoputh y
KOHTEKCTi Cy4acHOI MaJIol LIiIHHOCTI MapKe-
TUHTY 17151 Oi3Hecy.

Hamnpaiosanust CIM € BaxkauBuUMM 1JIst
MOYaTKOBOI CHMHXPOHi3alii MepCleKTUB
PO3BUTKY. JlOTIOBHEHI BJTACHUMU YSIBIICHHSI-
MU 1IOAO0 MPIOPUTETHOCTI TUX UM IHIIMX
TEM, BOHU JISITJIM B OCHOBY TEM JUISI 0OTOBO-
peHHs y B2B xiy6i, y couianbHUX Mepexkax
Ta BigmoBigHMX mnyOaikalisgx Ha B2B-
insight. Takum ynHOM, 3a 1,5 poKy icCHyBaH-
HS CIIJIBHOTM HaMU OMpallbOBaHi Ta 00ro-
BOPEHi HACTYMHIi TEMU:

@ bpenp ta 6penaunar y B2B

@ BupiBHIOBaHHS MapKEeTHHIY Ta IIpO-
Jaxy

© CermeHTallist pUHKIB Ta KJTIEHTIB

@ Vopasninas npoaykramu (IIpomakr
MEHEI>KMEHT)

@ VYupasninus gigamu  (Jlim meHen-
JKMEHT)

@ Ilposenenns nociimkeHsb y B2B

©® KoHTeHT-MapKeTUHT
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@ IHTerpoBaHUit MAPKETUHT

@ Crpykrypa MapkeTuHry y B2B

HactynHolo — BepecHEBOIO TEMOI —
oynyTb «IIporpamu nosutbHOCTI mj11 B2B».

KpiMm nmx Tem, 110 BHHECEHi Ha CIIJIbHE

OOroBOpPEHHSI, BaXXJIMBUMU OyIU OOroBO-

pEeHHsI B OH-JIaiiH (ColialbHi Mepexi, Juc-

TYBaHHS ), HAIIPUKJIA/;

@ TepMmiHomOTIA - 30KpeMa, TIPO HEBIAIO-
BiIHICTh 0araTbox TEepPMiHiB B
YKpaiHO/pOCiliChKUX IepeKiiagax cydac-
HOMY PO3YMiHHIO Ta TPaKTyBaHHIO (30K-
peMa, <«KJI€EHTO-LIEHTPYBaHHSI» HE €
«KJIIEHTO-OpiEHTALLISI»).

@ Konuentu — gk te X KiieHto-ueHTpy-
BaHHsI, ajle TaKoX 0araTto iHIIUX — $SIK
CEM (Customer Experience Manage-
ment), Jlifika mpomaxy vs ZKuUTTeBUit
LMK KJieHTa, YNOpaBjiHHS JigamMu
TOIIO.

@ Texuomorii — 0Oaratro mpo uUGpPOBUI
mapketunr, CRM, Marketing Automati-
on TOIIIO.

KoxHa 3 1IHMX TeM CYNpPOBOIXYETHCS
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MOIIIYKOBOIO pOOOTOIO 32 TEHACHIIISIMU PO3-
BUTKY Ha 3axopi (Cxia, Ha XaJib, HAaM HiJO-
TO LIIHHOTO HE JIa€ — He3BaXkalouu Ha ToIy-
JISIPHICTh POCIMCBKUX «TYpy» B YKpaiHi),
MoLIyKaMM KpalluX MpUKIaAiB B YKpaiHi Ta
3aMpoIIeHHSIM BiANOBIZHUX EKCIEPTiB Ha
3acimanHs B2B kny0y. Kpaiiii Ta pyngameH-
TaJbHi pedyi HaMaraeMoch IepeKaagaTu,
3ay4arouy NpOBiTHUX €KCOEPTIB Ta BUILII.

TakuM 4MHOM, Ha OCHOBI OOIrOBOpPEHbD,
peakuii CHiJIbHOTA CbOTOAHI MU MOXEMO
pOOUTH TIeBHI i OUJIBIT MOTJINOJIEHI BUCHOB-
KU 11010 HAIIOTO CTaHy, aKTyaJIbHOCTI TUX
YM iHIIMX TeM, a TaKOX ILIOAO0 HaIlloi 3pi-
JIOCTi 1X cmpuiiMaTu.

BucHoBok Ne1: Ctpokatictb B2B
ab0 «KOXHOMY CBOE»

B2B € nyxe monasgipu3zoBaHUM, ax 10
CTPOKATOCTI — i Aymalo, 110 HabaraTo Oijb-
e, Hixk B B2C. Ha cTaH Ta HanpsIMKU po3-
BUTKY MapKETHHTY BIUIMBAIOTh:

@ PosMip mignmpueMcTB: y Majomy 0i3-
Heci MapKEeTUHT K BUAiIeHA (QYHKILisS
ne-(haKTo BiACYTHIiA.

@ TloxomxkeHHs Oi3HeCy: Ha 3arajl Map-
KEeTUHT Yy 3aXiZHUX KOMIIaHisIX € Ha
HabaraTo BUILIOMY PiBHi.

@ lanyss Ta cepemosuiia: Hadroras
Oyle BiIpi3HATUCH Bif TAMPUEMCTB
Xap4yoBOi MPOMUCIIOBOCTI — i HE TiJlb-
KM piBHEM KOpPYMIIOBAaHOCTi, a i
IHIIMM pO3KJIaloM OCi0, 1110 MpuiimMa-
I0OTb PillleHHSI, TMHAMiKOIO0 PO3BUTKY
TOLIO.

@ OGcarv KOHTPaKTiB:  BiAMOBiIHO
BILJIMBalOTh Ha CTAHOBHUIIE Ta POJi
MapKeTUHTY — Mepul 3a BCe, MO Bi-
HOILIEHHSI 10 TTPOJAXY.

@ OpieHTOBaHICTh HA EKCIIOPT: EKCIIOP-
THi OigMPUEMCTBA LIBU/IIIE PO3BUBa-
0T MapKETUHTOBY (YHKIII0O — [0
LOTO iX 3MYIIYEe caM 0Oi3Hec Ta
PUMHKU.

MAPKETHHI ¢ spaini

TakuM 4YMHOM, BUCHOBKHU, SIKi JAEKOIU
MOXKHA YyTH Ha KINTAIT «MapKETUHIY B HAC
HeMae...» abo XX «MU Bimcraemo Ha 10+
pOKiB», € BiTHOCHUMHU. K 1Ie 3By4UTh Ha
aHTITChKIN — «it depends on...». BomHo-
yac, HiliCHO MOXHa TOBOPUTU CTOCOBHO
3arajbHOr0 HM3bKOTO PiBHS MapKETUHTY.
ITpo ue nmani.

BucHoBok N22: «3pinictb
opraHisauii» — rosIoBHUMA KpuTepin
ANns cepino3HOi pO3MOBU CTOCOBHO
MapKeTUHry

HesBaxkaoun Ha BiICYTHICTh Oymb-SIKMX
Cepio3HUX OOCHiIKEeHb B 00JacTi Mapke-
tuHry B2B B YKpaiHi, 10 6araTbox BUCHOB-
KiB MU MiAXOAUMO €MITipUYHUM IUISIXOM —
yepe3 BIACHUM JOCBiA Ta CMOCTEPEXKEHHS.
TakuM yMHOM MOXHA ITO0AYUTH, IO Opra-
Hi3allii HaBiTh OJHAKOBOTO pPO3Mipy Ta 3
OMHI€ET ramy3i, aje pi3Hi 111010 eTariB opra-
Hi3alilfHOTO PO3BUTKY, MalOTb aOCOJIOTHO
pi3HMII CTaH MapKETHUHTY.

B poGorti «Ipancdopmanuss MapKeTHHTA:
OT IOHOCTM K paclBeTy» MM 3 KOJIErOIo
BKa3yBaJii, IO AJs BEJUKOI OiTbIIOCTi
YKpaiHCbKUX OpraHi3alliii MMTaHHs Mpo TaKi
«BMCOKIi MaTepii», sK poJii Ta (pyHKIIil B3a-
rajii He CTOITh — MApPKETUHTY, K BUILIEHOT
Ta (haxoBoi (PYHKIIi1, TaM IPOCTO HEMAE abo
K BeCh BiH 3BeAeHWI N0 (PYyHKIIIN MapKe-
TUHTOBUX KOMYHikauiin. BinmmosimHo,
OiNIBII-MEHII Cepilo3Ha OHUCKYCis 11040
PO3BUTKY MOXe WTU TUTbKM 3 THUMHU, XTO
JTaBHO BiIUyB (3p03yMiB) TOTpedy y hyHKIIi-
SIX MApKETHUHTY.

BucHoBok N23: mapketunr B2B e
DOMOMIXHOIO, 2 He OCHOBHOIO
dyHKuielo GisHecy.

ITonibHe  BigcTaBaHHSI ~ MapKETUHTY
(Trepr 3a Bee Binm yHKIIIN Mpoaaxy, BUpOO-
HULTBA Ta (piHAHCIB) — HEMUCIUME [JIs
baratpox BumiB OizHecy B2C — € posmos-
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CIOIXXEHUM HE TiIbKU JJIs CEpeaHbOro 0i3-
Hecy (ITpo MaIuii TYT He TOBOPMMO B3arait),
a i mmg Benukoro Oi3Hecy. Hamr mocsinm Ta
CTIOCTEPEXKEHHS TMOKa3yloTh, 110 (DYHKILis
MapKeTUHTY Y 6araTbox yKpaiHChbKMX opra-
Hi3zallisgx (HaBiTh Jigepax pUuHKY!) € y rmouar-
KOBiii ¢azi. IHIMMU cioBamu, MapKeTUHT
€ JOMOMIXXHOI0, a HE OCHOBHOIO (DYHKIII€IO
Oi3Hecy (3rilHO MOMesi MOomaHOi LIIHHOCTI
IToprepa). 3Bigkm MoXHa 3pOOUTH OIWH
KPOK JI0 BUCHOBKY, III0 B HAC yce Ie JOMi-
Hye MapkeTuHr emoxu 1.0, ToOTO Mapke-
THHT, OPIEHTOBaHMI Ha caMuX cebe, a He Ha
cnoxxuBaua. Camy ToMy opraHi3airii «30yBa-
I0Tb» MPOAYKIiI (3BiIKM I BimmoBigHI
Ha3BM CTPYKTYPHMUX IMiApO3MOimiB), a He
«MapKeTyIOTh Ta MPOAAIOTh».

Y oMy cTatyci MapKEeTHMHT BUKOHYE SIK
MpaBUJIO 2 TONOBHI posti — [linTpumMku mpo-
Jaxy (TouHimie, «30yTy») Ta MapKeTHHTO-
BUX KoMYHikauiii. Ilsg cutyauis He €
BUKJIIOUYHO HAIlIOI, Hampukiaam, Velociti-
partners y CBOEMy Bimomomy «MaHidecTi
MmapkeTuHry B2B» Bkasye Ha mnoaiOHuUit
PO3MOBCIOMXEHUI CTaH i B 3aXifHUX Kpai-
Hax, HaroJIOIIyIoYMd IIpU ILbOMY, IO
Mapkom MapxketuHr. IIlo6 cratu OCHOB-
HOIO (yHKIi€ Oi3Hecy, MapKeTMHT Mae
OyTH MOBHOGMYHKIIOHAIBHUM Ta iHTErpOBa-
HuM 3 IIpopaxxamu. Ha mpaxktuli e o3Ha-
Ya€ BMPOBAIXKEHHSI TPOLECIB Ta (PYHKIIII
Ananitnku, CTpaTeridyHoro IUIaHyBaHHS,
[IpogyKTOBOro MapKEeTHHTIY, IIPOBEASHHS
Kammaniit, 1m0 TeHepylTh 3pOo3yMili
pesyabratu (nutaHHsa ROMI), a Takox
B3STTSI Ha ceOe BiAMOBiNaJIbLHOCTI 3a 100pY
ITOJIOBUHY IIPOLIECIiB HaBepXy JHKHM IIpoaa-
XKY.

BucHoBok Ne4: o6nacri
BifiCTaBaHHA — TepMiHONOrig,
CTaHOApPTU Ta NPAKTUKU

Te3za npo BinctaBaHHs (i He Tiabku B2B)

3HAXOAUTh HAOYHE IiATBEPIXEHHS, SK
TiIBKM MW TOPKAEMOCH TEPMIiHOJIOTiI Ta
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(paxoBUx cTaHAapTiB MapkeTUHTY. Bxe
HaBeIeHUI BUINEC IPUKJIIAL IIPO <«KIEHTO-
Opi€HTALlil0» 3aMiCTh «...lLIEHTPYBaHHSI» €
TMOKA30BUM — Y OiNBIIOCTI BUITAJIKiB TIPO-
OJIeMHUM € TIepekja, B pe3yJbTaTi 4oro
0araTto TepMiHiB WAYTh 31 CIIOTBOPEHUM
3MmicTtoM. Bi3zpMeMO IHIIWIA Kypiio3HUIA
npukian — added value Mu Mo IIBOTO Yacy
nepeKaagaEMo SIK «A0AaHy BapTiCTb». Xo4ya
OYEBUIIHO, 1110 Oi3HEC Ma€ CTBOPIOBATHU MJIsI
cnoxupava llinHicTb, a He Bapricts. Toni
YOMY III€ i IO IIbOTO Yacy CTUTBKM MapKeTO-
JIOTiB, BKJIIOYHO 3 TOIIAMHU, IO OTPUMAaIn
MBA-o0CBiTY, OnepyIOTb MOHATTSIMU «I0Aa-
Ha BapTicTh»? Bigmosigbk mpocta — HeBip-
Hult nepexian. OgHaK y LIbOMY Ta y Oara-
ThOX iHIIIMX BUITaJKax 3MiHa CJIOBa 3MiHIOE
YU CITOTBOPIOE 3MICT.

IHmmit npuknan (rmepexoasauu Bxe W 1o
CTAaHJAPTIB) — TePMiH «J1im». Po3kan miiku
npogaxy Ha 4-6 kareropiii (cTaTyciB)
MOTEHIIIHUX KJIIEHTIB CHOTONIHI € 3arajb-
HOBU3HAHUM cTaHgapToM misi B2B po3Bu-
HyTux KpaiH. Lle (4K MiHiMyM) «3allikaBJie-
Huit» (prospect), «itig» (lead), «roroBuii
mig» (sales-ready lead), «MoxximBa yroma»
(opportunity), «kJieHT» (customer). bes-
YMOBHO lie#i IepeKJal He Ma€ XKOMIHOI Mpe-
TeH3ii Ha yCTaJIeHiCTb YU MOBHY CMUCIIOBY
afgekBaTHicTb. IHKoM «lead» nepekiagaTb
Ha POCINChKY SIK «3anenka». OmaHak, Kaxy-
Yy 1Ipo 1i 4 MiHIMaIbHI KaTeropii, MU TUM
CaMUM KaTerOpUYHO BiIKUAAEMO IIPUAHSTY
JI0 1ILOTO Yacy B YKpaiHi MaHepy TOBOPUTH
IIOJI0 SIKOTOCh 1-TO «IMOTEHLIMHOro KIli€H-
Ta», SIKOTO Tpeba pyxaTu IO Jiiiili 6e3 Bpa-
XyBaHHSI MOTO MOBEAiHKM Ha Pi3HUX eTaIrax
Tk (a00 X KUTTEBOTO HUKIY) . Posy-
MiHHSI CTaTyCy KJIiEHTa Ja€ pO3yMiHHS AOTO
CTaHy y HWOTO LMK 3aKyIiBlAi — 3BiIKMN
MOXHa BX€ POOUTU BUCHOBKH Ta PillIEHHS
CTOCOBHO BJIaCHOTO LUKy MPOAAXY,
(muBuck Puc. 2). V¥ Hac xe, 9K mpaBWio,
LMKJI 3aKyNKW KJIi€EHTa B3arajai He po3IJsi-
JIA€ETHCSI, BHACIIAOK YOro MOAEI MpOHaXy
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Puc. 2 Unkn npogaxy vs Liukn 3akynisenb B peaakuii B2BRay.

BULJISIIAIOTH aOCTPAKTHO, a MPO 1X e(heKTUB-
HiCTh MOBa He He.

Ilomiona cutyarig mono TmpakTuk. B2B
LIBUAKO TIepeiiMae TpeHIW Ta 3HAHHS, SKi
ayTh 3 BaacHoro (ykpaincbkoro) B2C,
OIHAaK JyxXe MOBUIbHO — Ti, SIKi BJACTHUBI
came B2B i gki B2C iM He moxke gaTtu. 30K-
peMa, BXe 3a3HaueHa Tema yIpaBiHHS
JigjaMu Ta BUPIBHIOBAHHSI MapKeTUHTY i
nponaxy (Puc.1) e Hag3BUYaTHO BaXKITMBH-
MU JJis po3BUTKy B2B i € npioputerHuMMU
Ha 3axoni. OmHaK MM 1Ie Ha 3araj JIyxe
JlaJIeKo TYT SIK BiJ caMoi TepMiHOJIOrii, TaK i
Bim Mozeeit Ta MpaKTUYHUX HaIIpaIlOBaHb.

Opnak, Habarato OinpITa mpoOeMa
IIOAO TPAaKTUK — 1€ 3HAXOIKEHHS OyIb-
SIKMX 1IiKaBUX KeWCiB, YCHILIHUX icTOpiil 3
B2B. IIpuuuHu 11bOro cTaHOBUILIA Pi3Hi, Lie
okpeMa po3MoBa, ajge Ha 3aragd B2B y
IIbOMY BiIHOIIIEHHI myXe BimcTae Big B2C.

BucHoBok Ne5: Po3pusu
«MapkeTtuHr — lMpopaxi» y HU3Ui
BUNaAKiB € KPUTUYHUMMU
TeepaxenHs, mo y B2B dyHkuis mpona-
Ky TI'pae HabaraTo OiJblly poJib y Oi3Heci,

Hi>K MapKeTMHI, € Ha 3araj ClpaBeiIMBUM
1151 6inbinocTi puHkiB B2B. Sk mu Bxe cka-

MAPKETHHT ¢ sgpaini

3aJIM, MapKeTUHT T'pa€ MOMOMIXHI poji Ta
(yHKIIii i € BTOpUHHHUM I10 BiTHOIIIEHHIO J0
nponaxy. IlpuHaiiMHi, 1Ie TBEpIXEHHS
crpaBeJIMBe IJisI  OiJIBIIOCTI YKpaiHCHKUX
oprasizaniii, 3 SSKUMU aBTOPY JOBOJIMJIOCH
MaTH CIIpaBy.

BinnoBinHO MpoOJeMHUM € BU3HAHHS
pOJIi MapKETUHTY BiIMOBiJaJbHUM 3a T'€He-
pauiro moxody (a He MHPOCTO IIOIMUTY —
Puc.1). Binburicte MapKeToJIOTiB HE TOTOBI
JIO TaKoi poJti, 6araTo 3 HUX B3araji He CITiJI-
KYIOTbCS i3 KJIiEHTaMM, MPU LIbOMY ITPOIaB-
11i BiIBEpTO CMilOThCS 3 MOAIOHUX 3a51B, BBa-
Kaouu cede EMMHUMU Ta MOBHOIIPAaBHUMU
BJIACHUKAMH JIIKW TIPOAAXy, a MapKETUHT
— MPOCTO HeKBali(pikoBaHUM IJIsT pOOOTH 3
kiaieHTaMu. Taka cuTyallist TOCUJTIOE TOJI0B-
HY pOJib BiIiliB mpoaaxy B omepawiiHii
po0OTi 3 KJIiEHTaMM, Xo4a MOAiOHI migxoau
Ha 3axo[li BXe ITaBHO BU3HAIOTHCS 3acTapi-
JIUMU Ta OyXe OOMEXEeHMMHU BHACIiIOK
HECITPOMOXKHOCTI MPOAABIIIB pearyBaTu Ha
CydacHi pMHKOBI BUKJIMKM, TakKi SIK BIUTUMB
IHnTepHeTy, yacTi 3MiHM MOBEAIHKU CITOXMU-
BayiB, 3arOCTPeHHsI KOHKYpPEHLIii, TJ100aab-
Ha €KOHOMiYHa HeCTabilbHICTh TOIIO.
BiacHe, Taka peaxiisl i He BXOAUTh y 3aB-
ITaHHA Tpojaxy. PearyBatm Ha momiOHi
3MiHM — 3 BHUIIEPEIKEHHSIM, ITPOrHO30Ba-
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HO, CMCTEMHO Ta 3 BpaxyBaHHSIM IOBIOC-
TPOKOBOI CTpaTterii MoOXe TiIbKA MapKe-
TUHTOBa (QPYHKIIiSI, OCKIiJJbKM caMe BOHa it
CJTY>KMTb OpraHizailii 3 MeTOI0 BiIITOBigaTh
Ha MOAiIOHI BUKIMUKHU. 3 OIJIsgAy Ha came
noxioHi pospusu, Ilitep Dick, oguH 3
kepiBHUKIB CIM-y y 2000-nx pokax, roBo-
puUTh y CBOI po0OOTI «MapKEeTUHI TeHili»:
«CBhOTOAHI Oi3HECH K HiKOJM ITOTpeOyIOTh
MapKeTHHTY Ta MapKETOJIOTiB».

Tum OiIBII MOKA30BUM € Te, SIK AedIKi
3axiHi opraHisailii, 1110 Mpalo0Th B YKpai-
Hi, NTEMOHCTPYIOTh 30BCiM iHIIIWI piBeHb
3aJIy9eHHSI MAapKETUHTY 10 BUPIIIICHHS 3aB-
JaHb Oi3Hecy. Bim aHamiTmky Ta miaHyBaH-
HSI CTpaTeriii i 10 MpoCcyBaHHS, 3aITycKy Ha
PUHOK HOBHUX ITPOAYKTIB TOIIO — OIHUM
CJIOBOM, MAapKeTUHI Yy TaKWX MiAMPUEM-
CTBaX MOXXe peaJlbHO BIUIMBATH Ha MaiiOyT-
HE Ta reHepyBaTH JOXil BXE ChbOTOIHi.

LR R R R R

OTxe, Wo y CyxoMy 3anuiuKky?

3a miBTOpa POKM MAEMO TIeBHi 3M00yTKHU
— calT, MalgaHUYMKW OIS CITIIKyBaHHS,
MOYaTKOBY ax€HIy, psiji ONpallbOBaHUX TEM,
HEBEJIMKE SIAPO EHTY3iacCTiB-TIPaKTUKIB Ta
creliaai3oBaHUX areHIii.

CIIiJIBHOTa Ta MU CaMi CTaBUMO Cepiio3Hi
MMUTAHHS 1100 PO3BUTKY, OJHAK PO3yMi€E-
MO, 1110 11i TUTaHHS aJApecoBaHi Meplil 3a Bce
TUM, XTO BXE «I03piB» — 3Ae0iJbIIOro 1e
KOMIMaHii 3 pO3BMHYTUMU BiJ/IiJTaMU MapKe-
TUHTY Ta IIPOHAXy, A€ IMTAHHS «CHCTEM-
HOCTi B po0o0Ti, e(peKTUBHOCTI y Oi3Heci Ta
PUHKOBOTO PO3yMiHHS» 3BydaTh yCe roJioc-
Hille.

YV kareropii TakMx MiAIPUEMCTB € HU3KA
CMiIBHUX CTpaTeriyHMX 3aBAaHb Ha PiBHIi
BCi€i cucTeMu MapkeTUHry. Lle — BXomKeH-
HS Y PEXXUM pPeajibHOTO «BUPIBHIOBAHHS» 3
npoaakaMu 4yepes B3SITTs Ha ceOe BiAIoBi-
JAaJIbHOCTI 3a pe3yJIbTaTH «BEPXHiX» Ipolie-
CiB JHKM TpoAaxKy Ta reHepallilo SKiCHUX

Ned ¢ 2012

JIiiB, TIOCTYIOBE Ta IJIAHOMipHE 30ibIIEeH-
Ha QYHKIOIH MapKeTUHTY (aHaliTHKa,
MeHeIXXMeHT-npoaykKT Ta PR € ogHuMu 3
MepIINX KaHINAATIB), MOKpaIlleHHs SKOCTi
¢axoBUX CTaHAAPTIB.

JL1s1 BCi€l CIiIBHOTU BaXKJIMBUMU MU BBa-
JKa€EMO CITUTBHY pOOOTY 3 TPUMHATTS cydac-
HUX Ta pelieBaHTHUX W1t B2B Tepminogorii,
Mozeneil Ta KOHIEMIIi. A TakoX poOoTy
IIOJI0 3HAYHO OiIBIIIOrO MOIIUPEHHS Tepe-
JIOBUX MpPaKTUK — i, TIepIl 3a Bce, YKpaiH-
CBbKMX.

«Kimy6 B2B» Oyne pamuii chiBmparli 3
HOBUMHU IIapTHEpaMM, a TaKOX IIPOCTO
CHJIKYBAaHHIO Ha HAlLIMX 3aX0JaX.
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