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MarepiaiiB MiHicTepcTBa €EKOHOMIKM YKpaiHH, a TAaKOXK MPAKTUYHUX JTAaHUX M1IIPUEMCTBA, 1110 0OpaHe
sK 0a3a J10CIIIKEHHS.



Inan kBagdigikaniiHoi MmarictepcbKkoi podoTu

Po3zain 1 Teoperuko-meronnuni ocHoBu BUkopuctanuss CRM y MizKHapoIHUX cTparerisix
MAaJIOT0 Ta CepeHbOro Oi3Hecy

Po3znin 2 AHaJui3 npakTukn Bukopucranisg CRM y MikHapoaHii JisyIbHOCTI MaJIoro Ta
cepeaHbOro GizHecy

Po3zpin 3 Hanpsimu BarockonajienHsi cucreM CRM y micknaponnux crparerisx MCh

O0'eKT n0CaiNKEHHS: IIpouecu Ta ¢opmarn BnpoBaj:KeHHs il BuUkopucTtanHa CRM-

CHCTEM Yy MIi)KHAPOJAHUX CTPATETiAX PO3BUTKY MAaJIOro Ta
cepeaHboro GizHecy.

Tenaenuii Ta 1MHamika Tpancopmanii MixkKHApOAHOI AisJILHOCTI
IIpenmer nociigskeHHs: MAaJIoro Ta cepeAHbOro OisHecy 3a ymoB Bukopuctanus CRM-
CHCTEM.

VY3araabHUTH TeOPeTH4YHi MiAX0AU, T0CTIIUTH Cy4YacHi TeHIeHuil
3actocyBaHus CRM-cucreM y MmixkHapogHomy OisHeci Ta
OOIPYHTYBATH NPAKTUYHIi HaNpsAMM NiABUIIEHHS e(eKTHBHOCTI
Bukopucrtanig CRM y MDKHapogHMX cTparTeriix MaJjioro Tta
cepeaHbOro Oi3Hecy.

Mera kBaJgigikaniinoi
MaricrepcbKoi poooru:

KonkperHi 3aB1aHHs, sIKi 3100yBa4 NOBUHEH BUKOHATH VISl JOCATHEHHS IOCTABJIEHOI METH:

Y posaii 1 e Poskputu cyTHiCTh, Kiacudikairo Ta esoomniro CRM-cucrem.
e V3arajgpbHUTH TeopeTuyHi minxomu Ao iHTerpamii CRM y MibkHapomHi
ctparerii MCb.

e OxapakrepusyBatu poidb CRM y 3a0e3neueHHi KIIEHTOOPIEHTOBAHOCTI
6i3Hecy Ta (hopMyBaHHI KOHKYPEHTHHUX ITepEeBar.

Y po3saii 2 e [IpoananizyBatu cydacHi TeHjaeHIii BukopuctanHsi CRM y mibkHapomaHii
pakTuili, 30kpema y cekropi MCB.

e IlpoBecT TOpPIBHUIBHY OINHKY IHCTpyMeHTIB 1 tuiargopm CRM, 1o
3aCTOCOBYIOTHCSI MIKHAPOJHUMHU KOMITAHISIMU.

e BusButu ocHoBHI mnpobremu BopoBamkeHHs CRM y MbkHapogHHX
cTpareriyHux Mojessax po3sutky MCh.

Y posuiai 3 e 3anpomnoHyBaTd HampsMu TiaBuimieHHs edextuBHocTi CRM-cuctem y
MDKHapOJHOMY Oi3Hec.

e Poskputu MoxmuBocti iHTerpanii CRM 3 mudpoBumu texuonorismu (Big
Data, Al, MmapkeTHHTOBI TIIATHOPMH).

e Po3poOutu mpakTuyHi pexomeHpaanii 1momo BrpoBamxkeHHs CRM vy
MDKHApOJHY CTPATETii0 PO3BUTKY 0OpPAHOTO MIAPUEMCTBA.

3aBaaHHA MiATOTYBaB

HAYKOBHMH KepiBHUK Inna IPUHYNHA
(nionuc) (iniyianu, npizeuuye)
« » 20 p.
3aBiaHHs ofepxkaB
3100yBay dgg/ Ouexkcanap POI'OKKIH
(nidfuc) (iniyianu, npizeuuye)

« » 20 p.




PE®EPAT

Kgramigikamiiina marictepcbka po0oTa MICTUTh 86 CTOPIHOK, CIUCOK JITEpaTypH 3
54 naiiMeHyBaHb, 2 H0JATKIB.

CUCTEMH CRM Y MIZKHAPOJHUX CTPATEI'ITAX MAJIOI'O TA
CEPE/IHBOI'O BIBHECY

OO0’€KTOM JTOCIIKCHHSI BUCTYIAIOTh MPOIECH BIPOBAHKCHHS Ta BUKOPHCTAHHS
CRM-cuctem y MbKHAPOIHUX CTPATETISIX PO3BUTKY MaJIOTO Ta CEPEAHBOTO Oi3HECY.

[IpenMeTom nociiKeHHS € TeHICHLIT, MEXaH13MHU Ta IHCTPYMEHTH TpaHchopmariii
MibkHapoaHoi AisabHOoCcTI MCB 13 Bukopuctanusim CRM-cucrem.

Meta kBamidikaiiiiHoi MaricTepcbkoi poOOTH TONsArae B  y3arajbHEHHI
TEOPETHUYHHUX IMIIXO/IB, aHAJI31 CydyacHUX TeHJEHIlIH 3acTtocyBaHHs CRM y Gi3Heci Ta
OOTrpYHTYBaHHI MPAKTUYHUX HAMPSIMIB MiABUIIECHHS epekTuBHOCTI BUkopucTanHsi CRM
y MIKHApPOJIHUX CTPATETisiX MaJOro Ta CEPeTHbOTO OI3HECY.

3aBHaHHSAMH POOOTH €:

— PO3KPUTHU CYTHICTb, Kiacudikailito Ta eBomtoiiro CRM-cucrem;

— TpoaHaNi3yBaTH TeopeTudHl miaxomu mo iHrerpamii CRM y MibkHapomHi
ctparerii MCB;

— Bu3HauuTH posib CRM y 3a6e3nedeHH1 KIIIEHTOOPIEHTOBAHOCTI O13HECY;

— TOCHIANTH TeH eIl 3acTocyBaHHss CRM y Mi>kHapoaHi#i pakTHIll Ta B YKpaiHi;

— IIPOBECTH MOPIBHMIIBHY OIIHKY 1HCTPYMEHTIB 1 miatgpopm CRM;

— BUSBUTH NpobsiemMu BripoBakeHHs: CRM y MiskHapomgHOMY Oi3HECH,

— 3anponoHyBaTH HampsiMu BrockoHaneHHs: CRM-cucreM 1 inTerparii muppoBux
TEXHOJIOT1M y MibkHapoaHi cTparerii po3Butky MChb.

Teopernuna, MeTonmuyHa Ta MPAKTUYHA 3HAUYIIICTh OTPUMAHUX PE3YJbTATIB
MoJIATa€ B MOMTHOJICHHI HAyKOBOTO Tiaxony no iHTerpamii CRM y MikHaponHi 6i3Hec-
cTparerii, cuctemaruzailii iHcTpyMmeHnTiB CRM Ta o0rpyHTYBaHHI METOMIB MiIBUIICHHS
€(EeKTUBHOCTI YIIPaBIiHHS KII€EHTCHKUMU BITHOCUHAMM.

[TpakTr4Hi pe3yapTaTd JOCIIKEHHS TOJIATAI0Th y pO3p00Ill peKOMEHAIlIN 11010
BrockoHaneHHss CRM-cucrem y wibkHaponuid nismeHOocTi MCB, QopmyBanH1
IHCTPYMEHTIB IIJIBUIICHHS KJII€HTOOPIEHTOBAHOCTI Ta IMPOMO3HUIISX IOA0 1HTETparii
mudpoBux texHomorii (Big Data, Al, mapketuarosux miardopm) y CRM-ekocuctemy
IITPUEMCTRA.

Pix BukoHaHHS KBamidikaliiHoi Marictepcbkoi podotn: 20 25 .

Pik 3axucty pobotu: 20 25 .

Knrouoei cnosa: CRM-cuctemu, MibXKHapOJTHI CTpATET11, Mauil Ta cepeaHii Oi3Hec,
KJIIEHTOOPIEHTOBAHICTh, U(poBizailisa, Big Data, mITydHuil 1HTENEKT, aHATITHKA.

Pix BukoHaHHs kBajiikaiiiHoi Maricrepcbkoi podotu 20 25 .

Pik 3axucty pobdotu 20 25



Binryxk
npo KBaIiikaliifHy MaricTepcbKy poOoTy
3100yBaya HaB4YAJIbHO-HAYKOBOTO 1HCTUTYTY /(haKynbTeTy
OCBITHBO-TIpO(heCciitHOT mporpamMu « Mi>XKHapOIHA TOPTIBISA 1 MAPKETHHT»

Poroxkin Onekcanap CepriiioBud
Ha Temy: «Cuctemu CRM y MIDKHapOIHUX CTpaATErisX Majioro Ta CEpeIHbOro O13HECY»

l.AKTyanbpHICTh TEMU: Tema KBajiQiKaliiHOT Maricrepchbkoi poOOTH € HaJ3BUYAHO
aKTyaJIbHOIO B yMOBaxXx mioOanbHOi 1udpoBizamii Oi3HECY, 3pOCTaHHS PO
KJIIEHTOOPIEHTOBAHUX cTpareriu Ta HEOOX1THOCTI MIJIBUIIICHHS
KOHKYPEHTOCHPOMOXHOCTI MaJMX 1 CEPeHIX MIANPUEMCTB HA MDKHAPOIHUX pPUHKAX.
Buxopucranass CRM-cucreM cTae KIHOUOBUM €JIEMEHTOM Cy4acHUX Oi3HEC-MPOIEeCiB, a
ix iHTerpauis y MikHaponHi crparerii MCbh € BaXJIMBOIO HAyKOBOIO Ta MPAKTUYHOIO
po0IEMOIO.

2.Ilo3uTHBHI pucHu kBamidikaiiiHoT poOOTH: poOOTa BUPIZHIETHCS YITKOIO CTPYKTYPOIO,
JIOTIYHICTIO TMOOYIOBU Ta BHUCOKMM pPIBHEM TEOPETUYHOTO OOTpyHTYyBaHHSA. CTydaeHT
mMOoKko npoaHanizyBaB cyyacHi CRM-mnardopmu, iX mepeBaru Ta HEJOMIKH, a TaKOX
JOCIIIIUB OCOOJIMBOCTI X BUKOPUCTAHHA Y MDKHAPOJHOMY KOHTEKCTi. 3HAUHy yBary
npuaiieHo cydacHuM mudpoBuM TtexHosorisiMm (Al, Big Data, BI), mo mnigcuioe
IHHOBAaILIMHUHN XapaKTep JOCIIKEHHS.

3.HasBHICTh caMOCTIHHUX pO3pOOOK aBTOpa: Y poOOTI MPUCYTHI €JIEMEHTH CAMOCTIHHOTO
HAyKOBOT'O TIOIIYKY: BHUKOHAaHO TMOPIBHsUIbHY Xapakrtepuctuky CRM-mardopm,
po3pobiieHo y3aranbHeHy monenb iHTerpaiii CRM y miknaponny ctparerito MCh, a
TakoX c(hOPMOBAHO BJIACHI MPAKTUYHI PEKOMEHAAIlT 1010 MiABUIIEHHS €()EeKTUBHOCTI
CRM vy AisnpHOCTI MAPUEMCTB.

4.11iHHICTP TEOPETUYHUX BHUCHOBKIB Ta TMPAKTUYHUX PEKOMEHMIAIINA: TEOPETUUHI
BUCHOBKH TPYHTYIOTbCS Ha KOMIUIEKCHOMY aHalli31 Cy4aCHHUX HAyKOBHX JDKepen 1
aQHAJIITUYHUX 3BITIB TMPOBITHUX MIDKHAPOAHUX KommaHid. [IpakTuuHi pexkomeHmarii
poOOTH MOXYTh OYyTH BHUKOPHUCTaHI MaJIUMH Ta CEPEIHIMH ITANMPUEMCTBAMHU, SKi
IUIAHYIOTh BIPOBAKeHHA a0o0 BaockoHaleHHs CRM y MbKHApOmHIA IisSUTBHOCTI.
CdopmoBaHi Mpomo3uIlii € MPUKIATHUMHU, THHOBAIIMHUMHU Ta 3JaTHUMHU TMIiABUIATH
e(heKTUBHICTH O13HEC-TIPOTIECIB.

5.HagBHiCTh, HEMOMNIKIB: O HE3HAYHMX HEIOJIIKIB MOYKHA BIIHECTH OOMEXEHICTH
eMIIpUYHOi 0a3u dYepe3 CKIAMHICTh JOCTYIy M0 BHYTPINIHIX 3BITIB MDKHAPOIHUX
KoMIaHii. BogHowac 11e He 3HMKY€E HAYKOBOT Ta MPAKTHYHOI I[IHHOCTI POOOTH.

6. 3aranpHa OIiHKA KBaTi(IKAIIITHOT MariCTepChbKOi poOOTH Ta 11 TOMYIIEHHS JI0 3aXUCTY
rnepen EK:

HaykoBuii kepiBHUK K.€.H., IOLEHT

Ipununna 1.b
(nionuc) (npizeuwe, iHiyianu)

113 2 20_ p.




Peuensis
Ha KBaTiQikaiiHy Marictepcbky poooTy
3100yBada BUIOT OCBITH

Poroxxin Onekcanap CepriiioBud
Tema: Cucremun CRM y MbKHApOJHUX CTPATETISIX MAJIOTO Ta CEPEIHBOTO Oi3HECY

AKTyanpHICTh TeMH KBaTI(DIKAIIIHOT pOOOTH 1 JOIMUIBHICTH ii pO3pOOJICHHS : TeMa pOOOTH € aKTYaJIbHOIO
y 3B’S13Ky 31 CTPIMKAM PO3BHTKOM IIU(PPOBUX TEXHOJIOTIH, HeoOXiHicTIO aianTaiii MCB 10 HOBHX yMOB
100aTBHOTO KOHKYPEHTHOTO CEpPEIOBHIIA Ta 3POCTAHHSIM BaXKJIMBOCTI KJIIEHTOOPIEHTOBAHUX MO JICJICH
ynpasiiHHs. CRM-cuctemu BiIirparoTh KIIOYOBY poJib Yy 3a0e3MedeHH] e(EeKTUBHOCTI MIKHAPOTHUX
O13HEeC-NPOIECIB, TOMY iX JOCII[UKEHHS € BaXIUBUM SIK y TEOPETUYHOMY, TaK 1 B NPAKTUYHOMY
acreKTax.

SIKiCTP TIPOBEACHOTO JOCIIKEHHS: poOOTa BUKOHAHA HA BHCOKOMY HAyKOBO-METOJWYHOMY pIBHI.
ABTOp TNpPOJEMOHCTPYBaB BOJIOJIHHA CYYaCHHUMM METOJAAMM aHallizy, 3acTOCyBaB IOPIBHSUIbHUM,
AQHATITHYHUA Ta CUCTEMHUM Tiaxoau. JlociipkeHHsT oXorumoe sik TeopernuHi 3acamu CRM, Tak 1
MPaKTUYHI acleKTH iX (YHKIIOHYBaHHS B MDKHapoAHOMY Oi3Hecl. Marepian BHKJIQJEHO JIOTIYHO,
apryMeHTOBAHO Ta 3 BUKOPUCTAHHIM aKTyallbHUX JKEpe.

[To3uTuBHI pucu kBaiigikaiiiHoi podoTu:

— IpyHTOBHHMI aHaIi3 CBITOBUX TeHEHIH po3BuTKY CRM.

— Kommutekcamii orisi uiardopm 1 iHctpymenTiB CRM.

— Bucsitnenns pom Al, Big Data ta mudposux Texnonoriii y CRM.

— Cdopmosani BiacH1 pekoMeHallii moo0 srockoHanienas CRM y MCB.

— Bucoka sIKiCTh TEOPETHYHOTO Ta aHATITUYHOTO OOTPYHTYBaHHS.

3ayBa)K€HHS: MOXJIMBOIO 30HOIO MOKPAIIEHHS € PO3UIMPEHHS MPAKTUYHOI YACTUHU ILISAXOM aHaNli3y
peaTbHUX KeHCIB MIIMPUEMCTB a00 ITMOIIOT0 KUTBKICHOTO aHaITi3y e(peKTUBHOCTI BIpoBakeHHS CRM.
3arajoM 3ayBaKeHHsI HE BILTUBAIOThH Ha MiJICYMKOBY SKICTh pOOOTH.

[IpakTiyHa 3HAYMMICTh BHUCHOBKIB 1 pEKOMEH/IAIlI: peKOMEH Al aBTOpa MOXKYTh OyTH BHKOPHCTaHI
nignpuemctBaMu  MCB  myis  ontumizanii MDKHAapOJIHUX CTparerid, YIOCKOHAJICHHS KIIE€HTCHKOT
AQHAJIITHKY Ta MiJIBUIICHHS e(EKTUBHOCTI B3aeMOJI1 3 KilieHTamMu. PoOoTa Mae mpuKiIaaHy MIHHICTh Ta
MO’KE€ 3aCTOCOBYBATHUCS y O13HEC-ITPAKTHUIIL.

[Tinnuc 3acBiauyo: _CEO_bonnmap A.B.

(nocaoa, nidnﬂc)f’,{; .

Micre meyaTku oprasizailii, e mpaIoe pereH3eHT
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BCTYII

AKTyaJIbHicTh TeMH. Y CydyacHHX yMoBax mmobOanizauii Ta wmUQPpoBOi
TpaHc@opMailii 613HeCy CUCTeMH YIpaBJiHHS B3aeMOBiHOCHHaMU 3 KinieHTaMu (CRM)
CTaIOTh KIIOYOBUM IHCTPYMEHTOM IT1JIBUILIEHHS KOHKYPEHTOCIPOMOXKHOCTI MIANPUEMCTB
MaJsioro ta cepeanboro 6i3necy (MCB). Po3BuTtok Mixknapoauux crparerii MCb Bumarae
edextuBHOi 1HTerpamii CRM nis onTuMizaiii npoueciB Mpojaxy, MapKeTHHTY Ta
CEpBICHOT0 0OCITYTOBYBaHHsI, 110 3a0€3MeUy€e CTATICTh KIIIEHTCHKUX 3B’ A3KIB 1 3pOCTaHHS
pPUHKOBOI yacTku. J{ms1 Ykpainu 1151 npo6iema HabyBae 0COOJIMBOT aKTYaJIbHOCTI Y 3B’ A3KY
3 HEOOXIAHICTIO IMdpoBi3alii Oi3HEC-MPOIECiB, BUXOAY HAa MDKHApPOIHI PUHKU Ta
NiABUIICHHS €()eKTUBHOCTI KJIIEHTOOPIEHTOBAHUX CTpPATET1i.

VY KOHTEKCT1 €BPOIHTETpAIliiHUX TPOIECIB Ta 3pOCTaHHA IUPPOBOI EKOHOMIKH
cBity CRM-cuctemu craroTh HE JHIIe TEXHOJIOTIYHIM IHCTPYMEHTOM, a i CTpaTeriaHoio
m1aTGopMOI0 PO3BUTKY MIANPUEMCTBA. 3a JAHUMH aHANITHYHOT KoMmaHii Statista (2024),
obcsr ceiToBoro puaky CRM nepesumug 90 mupz nonapi CILA, a mopiuHe 3pocTaHHs
CTaHOBUTH Oyn3bKo 12—14%. 1le cBiIUUTH MPO BUCOKY TUHAMIKY BIIPOBAKEHHS TAKUX
CHUCTEM SIK y BEJTMKUX Kopriopalisx, Tak i cepeq MCB. Bognouac, 3rigHo 3 JOCTIIKEHHSIM
Gartner, monaa 70% kommaHii, skl BUMIIIN HAa MDKHApOAH1 puHKH micast 2020 poky,
BBakaroTb CRM ocHOBHUM (hakTOopoM, 1110 3a0e3neuye 30epekeHHs KIIIEHTChKOT 0a3u Ta
IiABUIICHHS JIOSUIBHOCTI criokuBadiB. Takum ymHOM, CRM € dyHmameHTaIsHUM
THCTPYMEHTOM peaJi3allii KOHIIETI[ii CTaJIoro PO3BUTKY, OCKUIBKH CIIPUSE MIABUIIICHHIO
e(eKTUBHOCT1 KOMYHIKaIliil, CKODOYCHHIO BUTPAT 1 3MIIHEHHIO JOBIpU MK OI3HECOM 1
KITI€EHTaMHU.

3 oy Ha 1€, JOCHTIKEHHS poii Ta eeKTHBHOCTI BUkopuctanus cucteM CRM
y MDKHapOJHHX CTpaTeriix Majioro Ta CEepPelHbOro Oi3HEeCy Mae 3HauHy HAyKOBY i
MPaKTUYHY [IHHICTh. BOHO /103BOJIsIE HE nuiie po3kpuTu Mexanizmu afgantaiii CRM mo
YyMOB  TIOOQTBHOTO  PUHKY, a W  BHU3HAUATA  UUISIXA  MIJBUIIEHHSA
KOHKYPEHTOCITPOMOKHOCTI YKPAiHCHKUX MIAMPUEMCTB Y CBITOBOMY O13HEC-IIPOCTOPI.
[Mutanns rerpanii CRM y mixknapoasi ctparerii MCB cTtae akTyajibHUM €I1€MEHTOM

Cy4acHOI MapaJurMu U poBoi EKOHOMIKH, aJKE TTOETHYE TEXHOJOT1YH1, EKOHOMIYHI Ta
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YIPaBIIHCHKI ACTIEKTH PO3BUTKY MiANpueMcTBa. OTHxKE, TOCHAKEHHS II€T MPOOJIeMaTUuKU
€ CBO€YAaCHUM 1 BIJIMOBIIA€ CyYaCHUM BHKJIMKAM PO3BUTKY TIJIOOAbHOTO Oi3HECY,
3a0e3Mneuyroun HayKoBe MIATPYHTS Uil (JOpMyBaHHS €(PEKTUBHHUX KIIIEHTOOPIEHTOBAHUX
CTpareriii y Mib>KHapOJHOMY CEpEIOBHILLI.

AHaJmi3 ocTa”HHiX fgocaimxkenb 1 myOaikaumii. [lutanHa edeKTUBHOTO
BripoBakeHHss CRM-cucteM po3misigany y cBOiX mpamsix Taki 3apyOiKHI Ta BITYU3HAHI
HaykoBIll, Ak @. Byrn, I1. I'pinbepr, Jx. Kiur, P. Ileiin, JI. Baiiran, B. Bnacenko, H.
Jleruenko, O. Pynenko, . CocnoBcbka. Bonu BuszHauanu cytHicTh CRM sk koHuemii
noOy/l0BU JOBrOTPUBAIMX BIAHOCHH 13 KIIEHTAMH, IOCHIJKYBaIH POJb LUPPOBUX
TEXHOJIOT1H y TepcoHalli3allii KOMYHIKalii Ta aHali3l MOBEAIHKHU CrokuBayiB. OmHak
HEIOCTAaTHbO PO3KPUTUMH 3aJHIIAIOThCS acmektn ananrtanii CRM-cuctem 1o
MDKHApOIHUX cTpaTeriid po3BuTky MCB, 30kpemMa 3 ypaxyBaHHSIM 00MEKEHUX PECYPCIB,
cnenu@iky JIOKaJTbHUX PUHKIB T4 BUMOT TI00ATbHOT KOHKYPEHIIII.

MeTo10 MmaricTepcbkoi po00TH € y3arajJbHEHHS TEOPETUUHUX MM1IXO0/1B, BUBUCHHS
CydyacHMX TeHJEHIIH BukopuctaHHsa cucreM CRM y Oi3Heci Ta OOrpyHTyBaHHS
NPAaKTUYHUX HAMpsIMIB MIIBUIIEHHS e(eKTUBHOCTI BukopuctanHs cucteM CRM vy
MDKHApPOJIHUX CTPATETisIX MaJIoOTO Ta CepeaHbOro O13HECY .

JIJist moCATHEHHS MTOCTaBICHOI METHU Tepe10adeHO BUKOHAHHS TAaKUX 3aBJaHb:

1) poskputu cyTHicTh 1 kmacudikaniro CRM-cuctem, nocmigutu ertanu ix
€BOJIIOITIT Ta Cy4YacHIi IMiIXOAU 10 BUKOPUCTAHHS,

2) y3aranbHUTH TeopeTtwuHi 3acaau iHterpairii CRM y MixHapomHi cTparerii
po3ButKy MCB;

3) BuzHauuTH potb CRM y migBuineHHI pe3yabTaTUBHOCT] KJI1€EHTOOPIEHTOBAHOTO
Oi3Hecy;

4) mpoanamnizyBaTu TeHAeHIIi 3actocyBaHHss CRM y MiXHapOmHiN TpaKTHUIll Ta B
VYkpaini;

5) 3miiCHUTH TOPIBHSJIBHY OIHKY 1HCTpyMeHTIB 1 twiargopm CRM, sxi
BUKOPUCTOBYIOTHCS Y MIKHAPOAHUX KOMITAHISX;

6) oxapakTepusyBatu rnpoosiemu BrpoBaakeHHs: CRM y MibKHapOIHUX CTpaTerisix

MCBb;
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7) 3ampomoHyBaTH HampsMu BaockoHajdeHHS CRM-cucreM i3 BHUKOPHCTaHHSIM
cyuacHux nudposux texunonorii (Big Data, Al, mapkeTunrosi miaropmu).

O0’exkT pocaigxeHHsi -pouecH Ta (opmaryd BIPOBAJKEHHS Ta BHUKOPUCTaHHS
CRM-cucrtem y MDKHApOIHUX CTPATET1sIX PO3BUTKY MAJIOro Ta CEpEeAHBOro OI3HECY.

IpeaMeT mocaixeHHs1 -TEHACHI 1 TUHAMIKa TpaHcdopMallii MI>KHAPOIHOTO
(YHKIIIOHYBaHHS MaJIOTO Ta CEPEIHbOro Oi3HEeCy 3a yMoB BukopucTaHHsi CRM-cucrem.

VY po6oTi BUKOPUCTAHO 3arajbHOHAYKOBI METOIM aHai3y i CUHTE3Y, IOPIBHSAHHS,
CHUCTEMHOTO TIAXO/Y, @ TAKOXK METOIN CKOHOMIKO-CTaTUCTUYHOTO aHaJi3y, aHKECTyBaHHS
Ta rpadiuHoi 1HTEepHpeTalii JaHUuX. 3a JOTOMOTOI0 MOPIBHSAJIBHOIO aHami3y 3/11HCHEHO
ominky CRM-mmaropm, CTaTUCTUYHUM METO 3aCTOCOBAHO JIJISl BUSIBICHHS TECHICHITIN
po3BuTKy puky CRM, a MeTos y3arajibHEHHS -1 (POPMYBaHHS MPOITO3MIIIN MO0 iX
yIOCKOHAJICHHSI.

TeopeTnuHa, MeTOIMYHA Ta MPAKTUYHA 3HAYYIHICTH JTOCITIJDKEHHS IOJIATAE B
y3arajbHEHHI TEOPETUKO-METONMYHUX mMiaxomiB ao iHTerpamii CRM y MibkHapoHi
crparerii MCB Ta po3po0Iili NpakTUYHUX PEKOMEHIAIl 1010 MiABHUIICHHS iX
eextuBHOCTI. Pe3yapTaTH MOCIIKEHHS] MOXYTh OyTH BUKOPHCTaHI B IOIAJIBIIMX
HAYKOBHUX PO3pOOKax, y MPaKTHUIIl YIIPABIIHHSI MAJIMMH 1 CEpeHIMU MIAIPUEMCTBAMH, a
TaKOXX y HaBYAIBHOMY IpOIeCi JJIsl MIATOTOBKHM (haxiBIIB 3 MDKHAPOIHOTO Oi3HECY Ta
I (POBOTO MAPKETHHTY.

Indopmaniiina 06a3a aocaiaKeHHsI BKJIIOYAE HAyKOB1 IMpalll BITYM3HAHHX 1
3apyODKHUX aBTOPiB, 3BITH MDKHAPOIHUX KOHCANTUHTOBUX KommaHii (Gartner, Deloitte,
Statista), aHamiTH4HI MaTtepianu MiHICTEpCTBA EKOHOMIKH YKpaiHH, a TaKOXK MPaKTUYHI

JlaH1 MAMPUEMCTBA, 10 00paHe K 6a3a JOCIIIKEHHS.
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PO3ILT 1
TEOPETUKO-METOJWYHI OCHOBY BUKOPUCTAHHS CRM ¥
MIKHAPOJIHUX CTPATETISIX MAJIOTO TA CEPEIHLOT'O BI3HECY

1.1 Cytnicte i kiaacugikauis CRM-cucreM: eBOJIOLIA CTAHOBJCHHS Ta

CYYaCHi mixoau

Cuctemu ympapiiHHs B3aeMoBigHocuHamu 3 kiieHTamu (Customer Relationship
Management, a6o CRM) cborogHi po3misalOThCsl SIK OAWH 13 HAWBaKIUBIIINX
IHCTPYMEHTIB CTPAaTeriyHOrO YHpPaBIiHHA OI3HECOM, IO 3a0e3neuye CTajJuil pO3BUTOK
HiAMPUEMCTBA 32 PaxXyHOK MOOYIOBH JOBIOTPUBAJIUX, B3a€EMOBUTIIHMX BIIHOCHH 31
CHOKMBauaMH. Y Cy4yaCHUX yMoBax TIjoOamizailii, unu@poBizamii EKOHOMIKH Ta
NOCWJICHHS KOHKYpEHIli came e(QeKTUBHE YIpaBIiHHS KIIEHTCHKOIO 0a3010 cTae
3aMOPYKOI0 YCHINTHOTO (PYHKITIOHYBaHHS MakX 1 cepeauix mianpueMctB. CRM-cucremu
J03BOJIAIOTH HE JIMIIE AaBTOMAaTU3yBaTH MPOAAXKi, MapKETUHT YU CEpBICHE
oOCITyroByBaHHS, a W IHTETpyBaTH BCi IPOIECH B3aeMOIi 3 KIIEHTaMU B €IUHY
inpopmariifHy ekocucteMy. IX TONOBHA MeTa MOJNATAE y CTBOPEHHI JOBIOCTPOKOBOI
IIIHHOCTI JIJIs1 KJIIEHTA, 110 3a0e31euye cTablIbHY JOSUIBHICTD CITOKHBAYIB 1, SIK HACTIIOK,
HiABUIICHHS NMpUOYTKOBOCTI 613Hecy. BaxkimBo, mo cydacHi CRM BuXomsTh 3a Mexi
KJIACHYHOTO 1HCTPYMEHTa 30epiraHHs JaHUX - BOHU TPAHCHOPMYIOTHCA Yy aHATITHYHY
mwiaropmy, 31aTHy 30upaT, 00poOIATH Ta IHTEPIPETYBATH 1HHOPMAIIIIO PO MOBEATHKY
KITII€HTIB, (hOpPMYBaTH 1HAMBIAYaJbHI MPOIMO3UIIIT Ta MPOTHO3YBATH MaHOyTHI TCHACHIII1
monuty. Taki cucremu, ik Salesforce, HubSpot uu Bitrix24, monmomararoTs KOMITaHISIM HE
mutie GikCyBaTH KOHTAKTH, ajie i pO3yMITH MOTHBAIIIIO CIIO’KABaYa, BIJCTE)KYBaTH HOTO
IUISIX BiJl TIEPIIOTO 3BEPHEHHS /IO MOBTOPHOI MOKYMKH, aBTOMATHU3yBaTH B3a€EMOJII0 Ha
BCIX eTamax BOpOHKHU mpopaxiB [9, c. 31-37]. ¥V pesynsrari CRM mepeTBoproeThCs Ha
LHEHTPAJIbHUM eleMEeHT HUPPOBOI CTpaTerii MiANPUEMCTBA, 110 TOEIHYE MAPKETUHIOBY,

KOMYHIKallIfHy Ta yOpaBIIHCBKY CKJIAQJOBl, CHpUsiE TMepcoHaI3alli CepBicy,
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€()EeKTHBHIIIOMY BUKOPHUCTAHHIO PECYpCiB 1 (POPMYBaHHIO KOHKYPEHTHUX MeEpeBar y
r100anbHOMY O13HEC-CepEOBHIILI.

Icropuuno CRM-cuctemu npoiium TpuBanuidi nuistx esomonii. Y 1980-x pokax
BOHM Toyanu QopmyBarucs Yy BUIIAAI mHpocTux 60a3 pganux kiieHTiB (Contact
Management Systems), sKki BHKOPUCTOBYBaJduCSA s 30€peKEHHS KOHTAKTHOL
iHpopmamii. Y 1990-x pokax, 13 pO3BUTKOM MEPCOHAIBHUX KOMII IOTEPIB Ta MEPIIUX
MepekeBHuX TexHoorii, CRM mo4anu iHTerpyBaTHCs 3 MApKETHHTOBUMH 1 IPOAKHIUMHU
MOJYJISIMHU, 11O JO3BOJMJIO KOMIIAHISIM CTBOPIOBATH LIUTICHI KIII€HTCHbKI npodini. Ha
noyarky 2000-x pokiB BuHuKIa KoHHenuiss e-CRM -eleKTpOHHOro yIpaBIiHHS
Bi/ITHOCHMHAMU, OPIEHTOBAHOTO Ha OHJIAH-KOMYHiKalii. CyuacHuii eran po3BuTtky CRM
XapaKTePU3YEThCS NIUPOKHUM BUKOPHUCTAHHSIM INTYYHOTro iHTenekTy (Al), MammmHHOTO
HaB4yaHHs, Big Data, xMapHUX TEXHOJOT1H 1 MOOUTPHUX JOAATKIB, IO 3a0€3MEeUyIOTh
NEPCOHAI30BaHy B3a€EMO/IIO 3 KIIIEHTOM Y peajbHOMY 4aci.

Cyuacai CRM-cucremMu TOAUISIOTBCS Ha TPU OCHOBHI THIIH: OIEpalliiiHi,
aHaJliTHYHI Ta KomaOopariiHi. Omnepamiiini CRM opieHTOBaHI Ha aBTOMAaTH3AIliIO
IpOIECIB MPOJAXKy, MAPKETHUHTY Ta CEpPBICHOrO oOciayroByBaHHs. [Ipukiamom Takux
cucreM € HubSpot CRM a6o Zoho CRM, ski J03BOJISIIOTH KEPyBaTU BOPOHKOIO
NpOAaXiB, pO3CHIKaMH Ta OOpoOkor 3anuTiB  KiieHTiB. Amnamituudi CRM
BUKOPUCTOBYIOTBCS i1 TIIMOOKOTO aHaJi3y IIOBEIIHKHA CIOXKHMBA4YiB 1 TOOYI0BU
POTrHO31B Ha OCHOBI 3i0panux nanux [50]. TunoBum npuknagoMm € Salesforce Einstein
a6o Microsoft Dynamics 365, nme anamituuni momymi 3 Al gaioTh 3MOTYy BHSIBISTH
TEHJCHI[I CIOXWBYOi AaKTUBHOCTI U (OpMyBaTH TMEPCOHATI30BaHI MPOIMO3HUIII].
Kona6oparmiiini CRM mnpusHaueni ans 3a0e3nedeHHs e(PEeKTUBHOT KOMYHIKAIlli Mix
PI3HUMH TIAPO3AUIAMH  MIANPHUEMCTBA -MApPKETHHTOM, NPOAAKAMH, MIITPUMKOIO
kiieHTiB. [lpukmamom € Bitrix24 a6o Freshsales, ski iHTErpyoTh YaT-mMiATPUMKY,
BieokoH(pepeHirii Ta CRM y equny nudpoBy miathopmy.

BaxxnuBo minkpecnuty, mo cydacae posyMinass CRM BUXOmIHUTH 32 MEX1 IPOCTOTO
TEXHOJIOTIYHOTO I1HCTPYMEHTa ¥ MEePEeTBOPIOEThCA Ha LUIICHY O13Hec-puiocodiro,
CIIPSIMOBaHY Ha NOOYIOBY KIII€EHTOOPIEHTOBAHOI KYJIBTYPH IiINpPHEMCTBA. MneThes He

JUIIEe TPO aBTOMATH3aIllI0 MPOIECIB MPOJAXIB UM MAPKETHHTY, a Ipo (popMyBaHHS
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CUCTEMHU IIHHOCTEW, y UEHTpl SAKOi -JOBFOCTPOKOBI BIZHOCHMHHM 3 KII€HTaMH. 3a
BU3HAUYCHHSM Bigomoro gociianuka I1. I'pindepra, CRM -1ie ctparerisi, opieHTOBaHa Ha
PO3YMIHHS KJIIEHTIB, iXHIX MOTpPeO, €MOIliil 1 OUiKyBaHb, IO JO3BOJSIE CTBOPIOBATH
IMOOKUIM piBEHb JIOBIpM W JIOSUIBHOCTI. Y cydacHOMy Oi3Heci KOMIaHii, $Ki
BIIpoBaKyI0Th CRM He nuiie sk mporpaMHe pillieHHs, a AK yIpaBIiHChbKY (uiocodiro,
3100yBalOTh CTIMKY KOHKYPEHTHY IIepeBary 3aBAsSKHd I1HAMBIAyaji3alii cepBicy,
e(eKTUBHIM KOMYHIKallii Ta TOUHOMY IPOTHO3YBAHHIO MOBEIIHKH CIIOKHBayiB. B yMoBax
MDKHapoaHOro 0i3Hecy Taka (diutocodis mae ocobnauBe 3HaueHHs, agxe CRM no3Bosie
aJanTyBaTH CTpaTerii A0 KyJbTYpHUX, MOBHHUX 1 MOBEAIHKOBUX OCOOJIMBOCTEH PI3HUX
puHKiB. Hampuknaza, Ha puHKax €BpomM akIeHT poOUTHCS HA MPO30POCTi Ta JOBIpi, Y
CIIA -na mepconamizanii cepicy, a B KpaiHax A3il -Ha TapMOHIMHUX BIJHOCHUHAX 1
KOJIEKTHBHIM BimmoBigansHOCTI [41, ¢. 5-12]. 3aBasxu mpomy CRM Buctynae He nuiie
ITHCTPYMEHTOM aHaji3y JaHUX, a ¥ MEXaHI3MOM CTpareriuHoi iHTerpaili Oi3Hecy Yy
100abHUM MPOCTIP, CIIPHUSIOYH PO3BUTKY KIIIEHTOOPIEHTOBAHOTO MUCJICHHS Ta CTAJIOMY
3pOCTaHHIO KOMIIaH11 Ha MIXKHAPOHOMY PiBHI.

Knacudikaris CRM-cucrem Moxke Takoxk 0a3yBaruch Ha ¢Gopmi BIIPOBAKEHHS,
10 BU3HAYAE CIOCIO 30epiraHHs JIaHWX, PIBE€Hb JOCTYIMHOCTI Ta THYUYKICTh YIPaBIiHHS.
30kpema, BUIUISIOTH JIOKAJIBbHI (On-premise) pilIeHHs, $KI BCTAHOBIIOIOTHCS Ha
BHYTPIIITHIX c€pBepax KOMIIaHii Ta MOBHICTIO KOHTPOMIOIOThCS ii IT-Bimaiiom, 1 XMapHi
(cloud-based) cucremu, 1m0 PyHKIIIOHYIOTh Yepe3 IHTEPHET 1 HAJAI0Th JOCTYM J0 JaHUX
y Oynb-sikuit 9ac i 3 Oyab-sakoro npuctporo. JlokanpHi cuctemu, Taki sk SAP CRM abo
Microsoft Dynamics On-Premise, 3a3Buuaii 3aCTOCOBYIOTBCS Y BETMKHUX KOPITOPAITISAX, JIe
KPUTHUYHO BAXKJIHMBUMH € TUTaHHS O€3MeKku, 30epiraHHsd KOHQIISHIIMHUX JaHUX 1
mbokoi KacToMizallii pyHkiionany. BoHu morpeOyroTh 3HAUHKUX KalliTaJlbHUX BUTPAT
Ha o0JIaiHaHHS, TEXHIYHE 00CIIyTOBYBaHHSI Ta MEPCOHAI, aJie BOJHOYAC IaI0Th KOMIaHIi
MMOBHUM KOHTPOAb Haja manumMu. XwmapHi CRM, HaBmakw, CTaad HaJ3BHYAWHO
NOMYJASIPHUMH CEpell Majoro Ta CEepeaHbOro Oi3HeCy 3aBIASKU CBOIM JOCTYMHOCTI,
IIBUKOMY BIIPOBA/KEHHIO Ta MOXKIIMBOCTI MacmiTaOyBaHHS 0€3 JOJATKOBUX BUTpAT.
Taki cuctemu, sk Salesforce, Pipedrive, HubSpot CRM a6o Monday CRM, npairoroTh

3a mozaeiumo mianucku (Software as a Service — SaaS), mo 103BoJsi€ MiATPHUEMCTBAM
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CrUlauyBaTu JMiie 3a (aKTUUHE BHKOPUCTAHHS pecypciB. BoHu 3a0e3neuyroTh
aBTOMAaTHU4HE OHOBJIEHHS, IHTETrpalil0 3 MAapKETUHIOBHUMHM IiargopmMamMu, MOOUIBHUI
JOCTYI 1 BHUCOKY HIBHUIKICTh PO3TOPTaHHS, IO POOUTH iX 1€adbHUM BHUOOPOM IS
MDKHapOAHUX KOMIIaHii 1 cTaprariB. 3rigHo 3 aHanitukoro Gartner (2024), nonazn 75%
MCEB y €BponiBukopucToBy0Th caMme xmapHi CRM, ajxe BOHU Aal0Th 3MOTY 3MEHIIIUTH
Butpatu Ha IT-iHppactpykrypy no 30—40% 1 BogHOUAC MIABUIIYIOTH HPOAYKTUBHICTh
CHIBpOOITHHKIB, SIKI MOXYTh NPAILIOBaTH 3 KIIEHTCHKOI 0a3010 B pealbHOMY Yaci
He3aJIe)KHO Big Micus nepeOyBaHHs. Takum uumHOM, (opma BrpoBamxkeHHs CRM
0e3nmocepeIHbO BIUIMBAE HA CTPaTeTiuHl MOXIMUBOCTI Oi13HECY, BU3HAYAIOYU HOTO
(G pPOBY THYUYKICTh, MaCIITA0OOBAHICTH 1 PIBEHb KIIEHTOOPIEHTOBAHOCTI.

VY KOHTEKCTI MDKHApPOAHOI JISIIBHOCTI Majoro ta cepeanboro 6izHecy (MCB)
CRM-cuctemu BiAirparoTh 3HAYHO WIMPIIY pPOJb, HDK MPOCTO IHCTPYMEHT IS
YIPaBIiHHAS KII€EHTCHKUMU 3B’sI3KaMH. BOHM CTaIOTh CTpaTErivHOI0 IIAaTGOPMOIO IS
iHTepHaIlioHami3amii  Oi3Hecy, aJpKe  JO3BOJSIIOTH  KOMIMAHIAM  31HCHIOBATH
MYJIBTUBAIIIOTHI pO3paxyHKHU, IHTETPYyBaTHUCS 3 MKHAPOJHUMU TUIATIKHUMH CUCTEMaMH,
BpPaxoBYBaTH BaJIIOTHI KOJMBAaHHS Ta MOJATKOBI pexkuMH pizHUX KpaiH. CyuyacHi CRM-
pillieHHs 3a0e3MeuyoTh MOMUIMBICTh IIOOATBHOT KOOPAMHAINT KOMaHJ MPOAaxy, IO
0COOJTMBO BaXXJIMBO ISl KOMITaHiM, SKi MarwTh BigganeHi ¢inii abo mapTHEpiB 3a
kopaoHoMm. Hampuxman, momyni kepyBaHHsS npoxaxkamu y Pipedrive abo Zoho CRM
J03BOJIAIOTH HAJAIITOBYBAaTH MYJIBTUHAIIIOHAJEHI BOPOHKH, /1€ KOXKHA KOMaH/1a MpPaItoe
y CBOIH BajdIOTI, aje pe3ylbTaTH KOHCOMIAYIOTHCS y €UHOMY aHAIITUYHOMY IEHTPI.
Takox Taki cucTeMu aBTOMaTHYHO (DOPMYIOTh 3BITH 32 pETiIOHAMH, MOBAaMH Ta YaCOBUMU
mosicaMu, 110 TOJIETTIIY€E TUTAHYBAaHHS MDKHAPOIHUX KaMIiaHii [2, c. 89-94]. Vkpainchki
KOMITaHi1, sIKi pO3MIMPIOIOTH MiSIbHICTh HAa puHKK €C, neman 4acTilie BUKOPUCTOBYIOTh
AmoCRM, HubSpot, Salesforce nis omrumizarii komyHikaIii 3 KJIi€HTamMu, iHTETpartii 3
miaropmamu enexkTponnoi komepiii (Shopify, WooCommerce, Etsy) Ta cunxponizarii
13 coliaJIbHUMU MepekaMmu, TakuMu Sk Facebook un LinkedIn. Ie mo3Bosie mpoBoauTH
MEePCOHAI30BaHl MAapKETUHTOBI KaMIIaH1i, aHaJi3yBaTU MOBEAIHKY KIIEHTIB 3 PI3HHUX
KpaiH Ta MIBUJKO pearyBaTu Ha 3MiHU nonuty. g ykpaincekux MCB BakiuBO Takox

Te, mo Outbmicth xmapHux CRM maroTe OaratoMoBHMI i1HTepdeic 1 J03BONISIOTH
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aJanTyBaTH TPOLECU 10 CHeUU(pIKM KOHKPETHOTO PHUHKY, L0 3HAYHO IMIiJBUIIYE
e(PEeKTUBHICT, E€KCIOPTHO1 MAISUTBHOCTI. 3aBASKM 1HTETrpamii 3 aHaJITUYHUMHU
iHcTpyMeHTaMHu, TakuMu sk Google Data Studio abo Power BI, komnanii oTpuMyroTh
MOKJIUBICTH (DOPMYBATH IPOTHO3U MPOAKIB HA OCHOBI ICTOPUYHUX JaHUX, aHAJI3yBaTH
KaHaJIM 3a1y4eHHS KJII€EHTIB Ta BUSIBIISITH 3aKOHOMIPHOCTI Y MOBEAIHII MOKYIIIB Y PI3HUX
KpaiHax.

Takum umHOM, cydacHi CRM-cucteMu TNEpeTBOPIOIOTHCS HA KOMILICKCHUN
CTpaTeriYHMA THCTPYMEHT MIDKHAPOIHOTO PO3BUTKY IINPUEMCTB, SIKHHA TOETHYE
TEXHOJIOT14YHY, aHAJITUYHY Ta YIPaBIIHCbKY CKJIaa0Bl. BoHu naioTh 3Mory Oi3Hecy He
JUIIe KepyBaTH KOHTAKTaMH YW MpoxakaMu, a W QopMyBaTH TIHOOKY
KJIIEHTOOPIEHTOBAHY CTpaTeTito, 110 0a3yeThCsl HA aHaNi31 BEMKUX 00csriB ganux (Big
Data) Ta BUKOpHCTaHHI IITY4HOTO iHTENIEKTY (Al). AJTOPUTMH MAlTMHHOTO HABYAHHS,
BOynoBaHi y Taki tuiargopmu, sik Salesforce Einstein yn HubSpot Al, mporaosyrotb
IMOBIPHICTh TOBTOPHO1 MOKYIIKH, PEKOMEHIYIOTh ONTUMAJbHUN Yac IJIsi KOHTAKTy 3
KJIIEHTOM 1 HaBITh aBTOMaTUYHO (POPMYIOTH MTEPCOHAI30BaH1 MPOMO3HUIIii. Y pe3ynbTari
013HeC OTPUMYE MOTYKHUW IHCTPYMEHT JJIsI TIABUIIIEHHS PiBHS 33JI0BOJICHOCTI KJII€HTIB,
3pOCTaHHS JIOSUTBHOCTI Ta 3MIIIHEHHsA OpeHay Ha MibkHapomHomy piBHI. CRM Takox
CIIPUSIOTH 3MCHIIICHHIO BUTPAT Ha MapKETUHT 1 MPOJIaXi, aJKe aBTOMaTU3YIOTh PYTUHHI
IPOIIECH, MIIBUITYIOTh TOYHICTh IUIAHYBAHHS 1 3HWKYIOTh PU3UKHU JTFOICHKOTO (pakTopy
[33, c. 45-50]. Ha npakrumi BrpoBamkeHHs CRM no3Bonsie MCh nocsraTti iCTOTHOTO
MOKpAIICHHsI pe3y/IbTaTiB: 3a TaHUMH aHaniTuaHoi kKommnaHii Nucleus Research, cepenne
miABUIIEHHST €(EeKTUBHOCTI MpoAaxiB micis BrpoBamxkeHHs CRM cTaHOBUTH OIU3BKO
29%, a peHTa0EIBHICTH IHBECTHIIIH Y 11l CUCTEMHU csTae 8,7 ponapa Ha KOXKEH BKJIAICHHUM
monap.

Takum unHOM, CRM-cucteMu B Cy4yaCHHX YMOBaxX BHCTYINAalOTh HE MPOCTO
MIPOTPaMHMMH  PIINICHHSAMH JUIS aBTOMAaTH3aIlii Oi3HEC-poIeciB, a CTpaTeriyHuM
pecypcoM PO3BUTKY MiAMPHEMCTB, 30KpEMA MaJIOro Ta CEPeHBOro Oi3Hecy. IX eBomroris
Bil 0a3zoBuX 0a3 JaHMX MO IHTEICKTYaJbHUX aHAJMITHYHUX TUIaThopM BimoOpaxkae
3arajibHy TEHJACHIII0 Mepexoay Oi3Hecy A0 MOjell YIPaBIiHHS, 10 IPYHTYEThCS Ha

naHux 1 kiieHTtoopieHtoBaHocTl. Kiacudikamis CRM 3a  (QyHKIIOHAJIbHUMHU Ta
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TEXHOJIOTITYHUMHU O3HaKkaMu Ja€ 3MOry MIJINPUEMCTBAM OOUpard ONTHUMAalbHI
THCTPYMEHTH 3aJIeKHO Bij LUIEH, MacmTaly AiSIBHOCTI Ta MIKHAPOJHOTO KOHTEKCTY.
Came 3aBasgku CRM manmii 1 cepeaniil 613HeC OTpUMYE MOXKJIIMBICTh KOHKYpPYBAaTH Ha
ro0anbHOMY PHUHKY, Oylyroud CTiKI BIIHOCMHU 3 KII€EHTaMH, MIJBUIIYIOUU
€(EeKTUBHICT, KOMYHIKAI[l, MIHIMI3yIOYd BHUTpPaTH Ta (HOPMYIOUM JOBTOCTPOKOBY
nosutbHICTh. OTxKe, CRM € HEeBiJ’€éMHUM ejleMeHTOM IU(pPOBOi CTparerii CydyacHOro
HiANPUEMCTBA, SIKUM IHTETPy€e TEXHOJIOT14HY, MApPKETUHIOBY M yNPaBIIHCHKY CKIIaJIOBI B
€IMHY CHUCTEMY, L0 3a0e3rneuye HOoro aganTUBHICTh 1 KOHKYPEHTOCHPOMOXHICTH Yy

MDKXHApPOJTHOMY CEPEIOBHIIIIL.

1.2 Teoperuyuni mixxoau 1o interpanii CRM y MizKHapoaHi cTparerii po3BUTKY

MAaJIoro Ta cepeaHbOro 0i3Hecy

[arerpaniss CRM y MiKHapomHi cTparerii po3BUTKY MaJlOrO Ta CEpPeIHBOTO
613aecy (MCB) € cknagauM 1 6araToBUMIpHUM TIPOLIECOM, SIKHK Tiependadae moeTHaHHS
yIPaBITHCHKUX, MAPKETHHTOBUX, 1HPOPMAIIHHUX Ta KYJBTYpPHHX aCIEKTiB MiSUIbHOCTI
nignpuemMcTpa. Y teopetudHoMy BuMipi CRM po3risgaeTbes HE UM K TEXHOJIOTIYHE
pIIIIEHHS, a K €JIEMEHT CTPATeT1YHOIO YIIPaBJIiHHSA, 1110 3a0e3Meuye opieHTaIlito 0i3HeCcy
Ha KJIIEHTA B yCiX MDKHapoaHUX B3aemoisx. Kiacuuni migxoau o BupoBamkeHHass CRM
IPYHTYIOTBCSI Ha KOHIEMIISX PEJSIIHHOTO MapKETHHTY, YIpPaBIiHHS 3HAHHAMH Ta
nudpoBoi TpaHchopmarii mignmpueMcTa. 3rigHo 3 Moxaemwno relationship marketing
(Berry, 1983), romoBma wMmera CRM momsirae y CTBOpPEHHI JOBTOTPHUBAIIUX
B3a€EMOBITHOCHH 31 CIIOKHBauaMH, siKi (POPMYIOTh OCHOBY CTaOLIBHOTO MIDKHAPOIHOTO
po3BuTKy. Ha mpakruii e o3naudae, mo CRM-cucrema He nume 30epirae iHdopMairiro
Mpo KITIEHTIB, @ ¥ J0oTMOMarae mampueEMCTBY TependadaTd iX morpedu, BUOYIOBYBaTH
MEePCOHAIII30BaHy KOMYHIKAIIIIO Ta MIATPUMYBAaTH BUCOKUN PiBEHB 3aI0BOJICHOCTI.

OpHuM 13 MPOBIIHUX TEOPETUYHUX MiAXoliB 0 iHTerpamii CRM y mixHapogHi
cTparerii € cucTeMHui miaxia, 3rigHo 3 skuM CRM Buctymae ckiagoBOO 3arajibHOi

iH(popManiifHOi apXiTeKkTypu mianpueMctBa. Bin nepenbaudae, mo edextuBHicte CRM
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BU3HAYAEThCSl HE JuIIe i1 (YHKIIOHAIBHICTIO, @ ¥ CTYNEHEM B3aeMOJAli 3 IHIIUMHU
cuctemamu -ERP, SCM, HRM, Bl-ananitukoro tomo. 3 mo3uiii mporo migxony CRM
CTa€ YaCTUHOI €IUHOTO CTPAaTeriuHOro KOHTYpPY YIpaBIiHHS, SKUM 3a0e3mnedye
CUHXPOHI3allll0 TMPOLECIB MAapKETUHTY, TMPOJAXiB 1 KIIEHTCBKOTO CEpPBICY y
MDKHApOIHOMY cepefoBuIll. Y Mexax mporecHoro miaxony CRM posrmisigaerbes sik
IHTErpoBaHa CHCTEMa YMpaBliHHA Oi3HEC -MpolecaMy, OpPIEHTOBAHA HA MIIBUIICHHS
e(eKTUBHOCT1 B3a€EMO/IIi 3 KIIIEHTAMH Ha KOXKHOMY eTarli ®UTTeBoro nukiy. Lleit migxin
aKLIEHTye yBary Ha CTBOPEHHI YITKMX aJropuTtMiB OOpOOKHM 3amMTiB, YHpPaBIIHHS
npopaxkamu, (OpMyBaHHS AaHAJIITMYHUX 3BITIB, IO OCOOJMBO Ba)JIMBO IS
mibxHaponHoro MCB, ne Oi3Hec -mpolecHd pO3NOAUICHI MK PI3HUMU KpaiHaMHu Ta
gacoBuMu Tmnosicamu. [{udpoBuii minxia, y cBow uepry, po3rsigae CRM sk sapo
uppoBOi eKOoCHCTEeMH MIANPUEMCTBA, Yy sKi 00 equyroThess Big Data, mryunuit
iHTEeNnekT (Al), MapKeTHUHIOBI TUIATGOPMH, €TEKTPOHHA KOMEPIIisl Ta COLIaIbHI MEPExI.
Hampuknan, 3rigao 3 gocmimkeHHsMm Gartner (2024), monan 82% KoMIadii, 1o
NPaIo0Th HA MDKHAPOJHOMY PiBHI, BUKOPUCTOBYIOTE CRM dK 1eHTpanbHy cUCTEMY
1HTEerparii MApKETUHTOBUX 1 aHATITUYHUX JJAHUX, a BIIPOBAJKEHHS Al-MOIYITIB 103BOJISIE
MiIBUIIUTH TOUYHICTh MPOTHO3YBAaHHS MPOAAXIB y cepenubomy Ha 35-40%.

Y KOHTEKCT1 MaJIOTO Ta CEPETHBOTO O13HECY 0COOIMBO aKTyalIbHUM € aJalTHBHUMN
miaxig go iHTerpamii CRM, skuit 6a3yeTbcs Ha MOCTYNOBOMY BIIPOBAKEHHI CHUCTEMU
BIJIMOBIIHO 70 MacmiTady MiAIPUEMCTBA, HOTO pecypciB Ta piBHSA IUEGPOBOI 3PiIOCTI.
Mani koMmaHii 3a3BH4aii MOYMHAIOTH 13 BUKOpUCTaHHS 0a30BuxX CRM-piiieHb, Takux K
AmoCRM a6o Pipedrive, a 3 yacoM mepexoAsTh A0 OUIBII CKJIAJHUX CHUCTEM, IO
miATpuMyroTh iHTerpamiro 3 ERP 1 Bl-anamitukoro. BogHowac MikHapogHU acmekT
iHTerpanii CRM nepenbavae He Hiie TEXHIYHY aIanTallilo, a i KyJIbTypHY JOKaIi3aIliio
-niepekiaj inTepdeiicy, BpaxyBaHHS MOBHUX BIIMIHHOCTEH, YaCOBHUX IMOSCIB 1 CITCIIH(IKK
noBemiHKK criokuBadiB [31, ¢. 112-117]. TeopeTrudHO 1€ TPYHTYETHCS HA KOHIICTIIIIT
glocalization (global + localization), sika moeaHye TI00aNBHI CTAaHAAPTHA YIPABIIHHS 3
MICIIEBUMH OCOOIMBOCTIIMU pUHKY. Hampukiaj, KoMIaHii, 1[0 BUXOJATh 13 YKPATHCHKOTO

PUHKY Ha eBpornelchkuil, HanamtoByloTh CRM Tak, mo00 BoHa BiJlOBijana BUMOTaMm
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GDPR, mnigTpumyBajia MyJAbTHUBAIIOTHI oOlepalii Ta IHTErpamilo 3 JOKaJbHUMU
TJIATHKHAMU CUCTEMaMH.

[arerpanis CRM y MibkHapOHi CTparerii po3BUTKY MaJIOr0 Ta CEPEIHBOr0 Oi3HECY
Jie1alll YacTille PO3MIISIIAE€ThCA He JIUIIE SIK TEXHIYHE PIlIeHHS, a K pyHaaMeHTaaIbHUI
YUHHUK 3MIHM camoi Oi3Hec-Pimocodii miampuemMcTBa. Y Cy4acHOMY CBITI, i€
KOHKYPEHTOCIPOMO>KHICTh BU3HAUAETHCS MIBUAKICTIO PEaryBaHHs Ha MOTPEOM KIIIE€HTIB
Ta 3JaTHICTIO TepcoHamizyBaTH B3aemofito, CRM crTae OCHOBOI0 [IsI TOOYIOBH
JOBTOTPUBAJINX MAPTHEPCHKUX BiqHOCHH. CHUCTEMa HaJla€ MOXKIIUBICTh CTBOPUTH €JIMHE
iHopMalliiiHe cepeloBHUIlEe, Y SKOMY BC1 JaHl MPO KJIIE€HTIB, KOHTPAreHTIB 1 MpOLECH
B3a€MOJIii HAKOMUYYIOTHCS, AHATI3YIOTBCS Ta TIEPETBOPIOIOTHCS Ha YIPABIIHCHKI
pimrerHs. Taka IeHTpai3oBaHa CTPYKTypa JO3BOJISE KEPIBHUIITBY OAaYUTH IIOBHY
KapTUHY [iSUIbHOCTI KOMIIAHIi, BIJCTEXYBAaTH €(PEKTUBHICTh KOXKHOTO MiApO3AUTYy WU
ONEpaTUBHO KOPHUT'YBAaTH CTpATETito. 30KpeMa, y MDKHAPOJHUX KOMIAHIAX II€ CIIPHUSE
CTaHJapTH3aIlli KOMYHIKAIlid, (OpMyBaHHIO €IMHUX KOPIOPATHBHUX IIJIXOAIB MO
00CITyroByBaHHS KJIIE€HTIB 1 3a0€3MEYEHHIO BUCOKOTO PIBHS CHHXPOHI3aIlii Mk odicamu,
PO3TAIIOBAHUMHU Y PI3HUX KpaiHaX.

OxpiM ympaBIiHCBHKOTO acmekTy, BopoBamkeHHss CRM panukanbHO BIUIMBAa€E Ha
KyJABTYpy B3aeMmofii MK cmiBpoOiTHMKamMu. CucTema HE Juine 30epirae icToOpiro
KOHTAKTIB 1 TpaHCAKIIi}, a i CTBOPIOE CEPEIOBHIIE KOJICKTUBHOT BIMOBIIATLHOCTI, KON
KOKEH CITIBPOOITHHUK PO3yMi€ CBOIO POJIb Y CIUTbHOMY Tporieci. [le 0ocobmmBo akTyaabsHO
st MCB, siki mparayTh 10 MDKHaApOIHOTO MaciiTaoy, amke CRM mormomarae momonaru
Oap’epu, TOB’si3aHI 3 MOBHHMH, YaCOBUMH Ta KYJIBTYPHUMHU BIAMIHHOCTSIMU MIX
KOMaHJaMH. 3a JIOMOMOTOI0 aHAJITHYHUX MOAYJIIB 1 3BITHOCTI MEHEIKMEHT MOXKE
MIPOTHO3YBATH MOMUT, aHATI3yBaTH €(DEKTUBHICT, MAPKETUHTOBUX KaMIIaH1i 1 BU3HAYATH
HAWTIPUOYTKOBIIII ceTMEHTH KiieHTiB [1, c¢. 45-50]. Takuii migxix popmye OCHOBY st
OPUIHATTS CTpaTeriyHUX pilieHh Ha 0a3i 00’ €KTUBHUX JaHWUX, a HE IHTYiTUBHHX
cymkeHb. Y pe3ynsrati CRM crae He nuiie i1HCTpYMEHTOM YMIpaBIiHHS KII€HTAMU, a
MOTYXHUM aHAJITUYHHUM SIAPOM Oi3HECY, sike MIATPUMYE MPOLIEC YXBaJICHHS pIIIEHb Ha

BCIX PIBHSIX Opraizaiii.
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Hapemri, ctpareriune 3nadyeHHss CRM y koHTeKkcTi mrobamizaiii monsrae y ii
3IaTHOCT1 3a0€3MEeYNTH CTANICTh 1 nepeadavyyBaHICTh O13HEC-TPOILECIB Y JUHAMIYHOMY
cepenoBulll. B ymoBax, KoIM MDKHApOAHI PHUHKH XapaKTEPU3YIOThCS BUCOKOIO
TYpOYJEHTHICTIO, KOJIMBAaHHSMHU BAJIOT, 3MIHAMH PETYISTOPHUX BHUMOI 1 TOBEIIHKH
cnoxkuBadiB, CRM BucTymae sk CcTaOUII3yIOUMid €JIeMEHT LHU(PPOBOi EKOCUCTEMHU
nianpuemMcTBa. BoHa 103BONISE MIBUAKO afanTyBaTH CTparerii MpOCyBaHHS, 3MiHIOBATH
KaHaJu KOMYHIKallli, 1HTerpyBaTH HOBI IHCTPYMEHTH aHAJITUKU Ta MIATPUMYBaTH
MOCTIMHUM 3B 30K 13 KJII€EHTaMH HE3aJIe)KHO Bl IXHBOro po3ramryBaHHs. KpiMm Toro,
CRM mizncumnioe KOHKYPEHTOCHPOMOXKHICTh KOMIIaHIl, OCKUIbKM HaJae il 3Mory
POrHO3YBATH MOBEIIHKY PUHKY, (DOPMYBATH JOSIBHICTh KIIEHTIB 1 3MEHITYBATH PU3UKHU
BTparu iHpopmarlii un pecypciB. Takum uynHoMm, CRM cTae 1neHTpaIbHOIO JIAHKOIO Y
CHUCTEMI1 CTPATEeTi4HOIO YIMPABIIHHSI MDKHAPOAHUM O13HECOM, IO MOEIHYE TEXHOJOTII,
JFONIEH 1 MPOIIeCH B €MHMIA 1HTEICKTYaIbHII MEXaHi3M CTaJIor0 PO3BHUTKY.

Kpim Toro, CRM y wmbkHapomaux ctpareriix MCB HaOyBae 3HaYeHHS
aHAJTITUYHOTO 1HCTPYMEHTA CTPATET1YHOr0 MEHEIKMEHTY, KUl 3a0e3meuye MpuiHATTS
pilllecHb Ha OCHOBI peaJbHUX JaHUX 1 TJIMOOKOTO PO3YMIHHS KII€EHTA. 3aBIsKU
MOKJIUBOCTSIM 300py, 30epiraHds Ta a”amizy Belukux obcsris iHdopmailii (Big Data),
KOMITaH1i OTPUMYIOTh 3MOTY He JiHie (ikCcyBaTH TpaH3aKlIlii, a i mependayaTu TeHICHIII1
PHUHKY, aHaJII3yBaTH TMHAMIKY TIPOJIaXKiB, BUSBIISATH 3aKOHOMIPHOCTI IMOBEIIHKY KIIIEHTIB
1 cBoeyacHo pearyBatu Ha 3miHM nonuty. CydacHi CRM-mnardopmu -taxi sik Salesforce,
Microsoft Dynamics 365, Zoho CRM -iHTerpyroTh MOAYII IITYYHOTO 1HTENEKTY (Al), siKi
MPOTHO3YIOTh IMOBIPHICTh MOBTOPHUX IOKYIIOK, OIIHIOIOTH CTYIMiHb 3a70BOJIEHOCTI
KIII€HTIB 1 aBTOMAaTUYHO (POPMYIOTh peKOMeHAAIIl mono nogansmux aii. Ile mo3Bosnse
MIANPUEMCTBAM HE JIMIIEC YTPUMYBATH ICHYIOUMX CTIOKMBadiB, a W aKTUBHO 3aydyaTH
HOBHUX y Me&Xax MbKHapomHuX puHKiB [3]. Teopernuni migxoau ao iaTerpamii CRM -Bin
KJIACUYHOT KOHIEMIIIi PeNAIiifHOr0 MapKEeTUHTY 10 Cy4acHOi mu(dpoBOi eKOoCHCTEMU
yrapaBiiHHS KIEHTCHKUM OoCBimoM (CX) -GopMyrOTh METOAOJOTIYHY OCHOBY JIJIS
po3BUTKY MikHapoaHux ctparerii MCbh. Bouu no3Bonstors nepetrBoputd CRM 13

TEXHIYHOTO IHCTPYMEHTa Ha CTpaTeriyHui pecypc, SKUM 3a0e3nedye THYYKICTb,
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IHHOBAI[IMHICTh Ta KOHKYPEHTOCHPOMOXKHICTh MIANPUEMCTBA Yy [IOOAIBHOMY
CepeoBUIILL.

Otxe, iHTerpaniss CRM y MibKHapoAH1 CTparerii pO3BUTKY MaJIOTO Ta CEPEIHBOIO
0i3HECY € KJIIOYOBMM YMHHHMKOM (POpPMYBaHHS KOHKYPEHTHHMX MepeBar y mio0aibHOMY
cepenoBuilli. TeopeTuyH1 MiAXOU, PO3TISIHYTI Y IbOMY MiAPO3ALT1, JEMOHCTPYIOTh, 110
CRM BuUXOAWTH 3a MEX1 TPAAULIMHOIO I1HCTPYMEHTA VYHPABIIHHS KIIEHTCHKUMU
BITHOCMHAMHU, MEPETBOPIOIOYKCH Ha CTpaTeriuHy riargopmy HudpoBoi TpaHnchopmarii
nianpueMctBa. CHUCTeMHMI, TpoUecHUH, UUPPOBUN Ta aJanTUBHUNA MIIXOAH
3a0e3neuytoTh KomIiuiekcHe OaueHHss poini CRM  -Big TEXHIYHOrO pilleHHS [0
IHTErpOBaHOI CKJIaJ0BOI yIpaBiiHChKOi apxiTekrypu Oi3necy. s MCB ocoGiauBo
BXJIMBHUM € MMOETHAHHS THYYKOCTI, JIOKaJi3a1lli Ta aHaIITHYHUX MoxirBocTeil CRM, 1m0
J1a€ 3MOTY €(DEeKTUBHO MPAIFOBATH HA MIXKHAPOJHUX PUHKAX 13 YpaxXyBaHHIM KYJIBTYpHUX,
€KOHOMIYHMX 1 TEXHOJOT1YHUX BiaMiHHOCTEeH. Takum ynHoM, CRM BucTynae He nuiie
3acoboM omnTuMmizallii Oi3Hec-TporeciB, a W CTpareriyHUM PECypcoM ITiIBUIICHHS
MPOAYKTUBHOCTI, TMPO30POCTI Ta  KIIEHTOOPIEHTOBAHOCTI, SKUH  3a0e3medye

HiATPUEMCTBAM CTaJUN PO3BUTOK 1 AIANITUBHICTD Y U(PPOBIH €KOHOMIII].

1.3 Poar CRM Yy 3a0e3nedyeHHi pe3yJbTATHBHOCTI KJI€HTOOPi€HTOBAHOCTI

Oi3Hecy

VY cydacHiil eKOHOMIII1 KJIIEHTOOPIEHTOBAHICTH CTalla PyHIaMEHTAILHOK YMOBOIO
edexTuBHOTO PO3BUTKY mianmpueMctBa, a CRM-cuctemu -ii OCHOBHUM 1HCTPYMEHTOM
peamizamnii. KiientoopieHTOBaHMid migxin mnepemnbadae moOymnoBy BCi€l AISUTBHOCTI
KOMITaH11 HABKOJIO TIOTPeO CIIOKUBava, a HE HABKOJIO MPONYKTY uH mportieciB. Lle o3nauae,
0 pIMICHHS TPUAMAIOTBECS Ha OCHOBI aHami3y MOBEAIHKA KITIEHTIB, PIBHSI iX
32JI0BOJICHOCTI, CTYIICHS JIOSJIBHOCTI Ta OYiKyBaHb INOJ0 SKOCTI CEpBicy. Y IHOMY
koHTekcTi CRM BucTynae eHTpaibHUM MEXaH13MOM (OPMYBaHHS KIIIEHTOOPIEHTOBAHO1
KYJIBTYpH, @K€ JI03BOJIIE CHUCTEMHO 30uparu, 30epiratd, aHami3yBaTd Ta

BUKOPUCTOBYBAaTH 1H(OpMALI0 MPO KIIEHTIB [Jis MepcoHamizamii B3aemojii. BoHa
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3a0e3neuye Ipo30pICTh YCIX KOMYHIKAILIIH 1 CTBOPIOE 0a3y Juisl IPUIUHATTS YIPaBIIHCHKUX
pillieHb, CIPSIMOBAaHUX Ha MJABUIIEHHS PE3ylIbTaTUBHOCTI O13HECY.

Crorogui CRM-cuctemu IHTETPYIOTh Y cO01 aHATITUYHI MO/, 110 JIO3BOJISIIOTh
BUMIPIOBAaTU pPIBEHb 3aJ0BOJICHOCTI CIOXKHMBA4iB, YacCTOTy TMOBTOPHUX TMOKYIIOK,
€(EeKTUBHICT, KaHaJNIB KOMYHIKAIli Ta TOKAa3HUKH NPOAAXKIB. 3aBASKA LIbOMY
KEpIBHULITBO MIAMPUEMCTBA OTPUMYE MOXIJIMBICTh BUSABIATUA CIA0K1 MiCLsl Y Mpolecax
00CIIyrOByBaHHS, CBOEYACHO pearyBaTd Ha NMPOOJEeMU KIIIEHTIB 1 MPOTHO3YBATH 3MiHU
nonuty. BaxmuBy pons CRM Bigirpae i y ¢popMyBaHHI JOBIOCTPOKOBOI JIOSIIBHOCTI,
OCKUIBKH J03BOJISE CTBOPIOBATU 1HJMBIAYaJbHI MPOMNO3UIIi, 10 0a3yrOThCS HA ICTOPIL
MOKYTIOK, yIMOAOOaHHSAX KIIEHTIB Ta €MOLINHIA B3aemoli 3 Opennom. Hanpuknaz, 3a
pesynbratamu aociimkeHns Salesforce (2024), kommnaHii, K1 aKTHBHO BUKOPHUCTOBYIOTh
CRM nns mepconamizauii cepBicy, NIABUIIYIOTh pPIBEHb YTPUMAaHHSA KIIEHTIB Yy
cepeaaboMy Ha 27%, a KOHBepCito y mpogaxi -Ha 10 36%. Y MDKHapOIHOMY KOHTEKCTI
11e 0COOJIMBO BaXJIMBO, ajpke CRM noromarae agantyBaTi O13HEC-KOMYHIKaIIiil 10 Pi3HUX
KYJABTYPHUX OCOOJIMBOCTEH 1 CIIOKUBYMX 3BUYOK, MIATPUMYIOUYH CTA0LILHY B3aEMOIIIO 3
KJIIEHTaMH HE3aJIeKHO BiJ KpaiHU.

Kpim anamituunoi ¢ynkiii, CRM 3a0e3nedye MigBHUIIEHHS pPe3yJIBTaTUBHOCTI
KJIIEHTOOPIEHTOBAHOCTI 4Yepe3 omnepalliiHy €(eKTUBHICTb, IO € OJHUM 13 KIHOYOBUX
(bakTopiB KOHKYPEHTOCIIPOMOXKHOCTI CydacHOro Oi3Hecy. ABTOMaTH3aIlisl PYyTHHHUX
IIPOIIECIB -TaKUX SIK PEECTpaIlisl 3aMOBJICHb, BEJICHHS 0a3u KIIIEHTIB, 00poOKa 3BEpPHEHD,
PO3CHJIKH, 3BOPOTHHM 3B’SI30K -/103BOJII€E 3HAYHO CKOPOTHTH dYac OOCIyroByBaHHS,
MIHIMI3yBaTl KUTBKICTh MOMWJIOK 1 BHBUIBHUTH PECYpCH IJIsi CTPATETIUHUX 3aBIaHb,
MOB’SI3aHUX 13 PO3BUTKOM PHHKY Ta TOJIMIIEHHSIM CepBicy. 3a paxyHOK IOTO
MIIIPUEMCTBA MOXKYTh 30CEPEAUTUCH HE HA TEXHIYHUX UM aAMIHICTPAaTUBHUX JiAX, a HA
dbopmyBaHHI J0JaHOT IMIHHOCTI A1 KiaieHTa [23, ¢. 89-98]. BaxximBo, mo CRM Ttakox
MIIBHINYE Y3TOMDKCHICTh JIH MDK pI3HHUMH BUIJIIaMH  KOMITaHIi -MapKETHHIOM,
MpoAakaMu, JIOTICTUKOIO, (hiHAHCAMU, CEPBICHOIO MIATPUMKOIO -3aBISKH CIUIBHOMY
JOCTYIY 10 aKTyaJbHO1 0a3u aHuX KJ1€HTIB. Taka 1eHTpalizalis ycyBae AyOItOBaHHS
iH(dopMalii, 3MEHIIYye PU3UK BHYTPIIIHIX MOMHWJIOK 1 MOKpallye KOMYHIKAIil0 MIXK

nigpo3aiamu. Y pesynsrari popmyeThes Tak 3BaHuil 360-degree customer view -1OBHE,
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OaratoBuUMipHEe OaueHHs KJI€HTA, KOJM KOXEH CIIBPOOITHUK KOMIMAaHIi BOJOIIE
aKTyaJIbHUMU JaHUMHU TPO ICTOPIIO0 B3a€EMOIli, MOTPeOH, ymoaoOaHHS Ta MOTOUYHHUI
craryc kiieHTta. Lle mae MOXIUBICTH HaJaBaTH MEPCOHANTI30BAaHUI cepBic, MIBHUIIEC
pearyBaTd Ha 3alMTH, CTBOPIOBATH OUIBLI TOYHI Ta IHAWBIAyadbHI MPOMO3MIUIL,
MIJBUINYIOUM PIBEHBb 3aJ0BOJIEHOCTI ¥ JOBIpH A0 OpeHnay. 3rilHO 3 JOCHIIKCHHSIM
Nucleus Research (2024), xommanii, siki BuUKopucToBytoTb CRM mng inTerpamii
onepauiiHUX MPOIECIB, MABUILYIOTh €(DEKTUBHICTh pOOOTH KOMaHAM B CEPEIHBOMY Ha
110 26%, a yac 00pOOKH 3aMUTIB KJI1EHTIB CKOPOUY€eThCs Maike Ha 40%.

[TokazoBumu € npuknaau Takux mixaapogHux CRM-cucrem, sik HubSpot, Zoho
CRM, Bitrix24, Salesforce, sxi Ha ChOTOJHI BBa)KAIOThCS €TAJTOHOM €(EKTUBHOCTI
KJIIEHTOOPIEHTOBAHOTO ympasiiHHA. Lli uiargopmu He auiie aBTOMATU3ylOTh MPOIECH
MapKETUHTY Ta MPOJIaXiB, a 1 CTBOPIOIOTH IIITICHY €KOCHCTEMY B3a€MOJIT 3 KIIIEHTAMH,
Jie KOXKeH eTall KOMYHIKallil -BiJl MEePIIOro KOHTAKTY JI0 MICIAMPOAAXHOTO CEpBICY -
BIJICTE)XKYETHCS Ta aHANIZYEThCS y pexuMi peanbHoro yacy. Hampuxman, HubSpot
703BOJIA€E  OyayBaTH CKJIaJHI BOPOHKHM TPONAXiB, aBTOMAaTHU3yBaTH PO3CHUIIKH,
HAJIAIITOBYBAaTH TIEPCOHAII30BaH1 MPOIO3UIli, a TaKoX BHUMIPIOBaTH €(EKTUBHICTh
KOYKHOI KaMImaHii yepe3 1HTErpoBaHui aHATITHIHUN Moayinb. Zoho CRM Bupi3HIEThCA
CBOIMH MOKJIMBOCTSIMH 3 YIIPABIIIHHS JIiIOTeHEpalli€l0, 3aBIsIKA SIKUM KOMIIaH11 MOXKYTh
ABTOMATUYHO OIIHIOBAaTH TIOTCHI[IMHMX KIIIEHTIB 3a PIBHEM 3alliKaBJIEHOCTI Ta
CIIPSIMOBYBaTH PECypCH Ha HaWNEPCHEKTUBHINII cerMeHTH. Bitrix24, skuii dYacTo
0o0MparoTh MIAMPUEMCTBA MAJIOTO Ta CEPENHbOTO Oi3Hecy, moeanye CRM i3 BHYTpIIIHIM
KOpPIIOPATUBHUM TIOPTAJIOM, YaToM, KaJleHAapeM 1 CHCTeMOI0 3ajad, [0 J03BOJISE
3a0e3neunt €()EeKTHBHY B3A€EMOJII0 MK BIAJIUIAMU Ta MiABUIIUTH MPOTYKTUBHICTH
koMmannu [27, ¢. 94-102]. VY cBoro uepry, Salesforce, sxuit 3aiimae monasg 20% cBITOBOTO
punky CRM, inTerpye mepeaoBi TeXHOJOTIi mMTy4dHOTo iHTenekTy (Al) Ta MammHHOTO
HABYAHHS ISl TIIHOOKOTO aHai3y MOBEIIHKH CIIOKWBAYiB, MMPOTHO3YBaHHS MPOAXKIB 1
pEeKOMEHAIlIH 1100 HACTYMHUX Aiil. Bimomo, 1mo komranii, siki BmpoBaauiau Salesforce
a6o HubSpot y mibxHaponHux macmrTabax, y CepeAHbOMY MiABUIIYIOTH IIBHUJKICTb
00po0Okwu 3anuTiB Ha 40%, a piBEHb 33I0BOJICHOCTI KJ11€HTIB -Ha moHaa 30%. Lle cBigunTh

mpo te, mo CRM yxe naBHO BUHIUIM 3a MEXI CyTO MPOrPaMHOro 3a0e3IMeyeHHs,
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MEPETBOPUBILINCH Ha IHTEJIEKTyaJlbHI IUIaT(OpPMH CTPATEriyHOrO YIPABIIHHA, K1
(hopMYIOTh SIPO BCI€T KIIIEHTOOPIEHTOBAHO1 JISTILHOCTI MIAMPUEMCTBA.

Bnave CRM Ha onepauinHy epeKTUBHICTD i
PEe3yNbTAaTUBHICTb KNIEHTOOPIEHTOBAHOCTI Gi3Hecy
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Pucynoxk 1.1 - Buius CRM Ha onepariiiiny e(heKTUBHICTb 1 pe3y/IbTaTUBHICTD

KJIIEHTOOPIEHTOBAHOCTI Oi3HECY

IDicepeno: pozpobneno asmopom Ha ocHogi [6]

CRM choromHi po3MISAaEcTbesl K HE MPOCTO TEXHOJIOTIYHE pIlIEHHS, a SK
¢inocodis ynpapiiHHSA, 110 3MIHIOE caMy JIOTIKY MOOYI0BH Oi3HEC-TIPOIIECIB 1 B3aEMOIIT
3 kiieHTamMu. BoHa € sapoM KITIEHTOOPIEHTOBAHOI CTpATerii, y MeXax SKO1 KOXKHa JIis
KOMITaHil CHpsSiMOBaHA Ha TIIMOIIe pPO3YMIHHS TNOTPeO, MOBEMIHKM Ta OYIKYBaHb
cnokuBada. Ha BimMiHYy Bif TpaJMIIIHHUX METOIB ympaBiiHHSA mpoxaxkamu, CRM
CTBOPIOE TOBHOIIIHHY €KOCHCTEMY NaHUX, Je 1H(opMallis Mpo KIi€HTa 30upaeThes 3
PI3HHUX KaHAIB -BiJ] IPSMUX KOHTAKTIB 1 COIIIATbHUX MEPEK JI0 BIITYKIB, ICTOP1i MOKYTIOK
9l CEepBICHUX 3BepHEHb. lle 3abe3medye KOMIUIEKCHHWI MOV Ha KIIIEHTa SK Ha
IHAWBIAYabHICTh, @ HE MPOCTO HA JHKEPENIo MPHUOYTKY. 3aBASKH IIHOMY KOMIIAHIsA
OTPUMYE 3MOTY MEPCOHATI3YBATH CBOI MPOMO3UILii, IMiIBUIIYBATH PIBEHb 3aI0BOJICHOCTI
CIIOKMBadiB Ta (pOpMyBaTH JOBrOTPHBAI BiTHOCHHU, 110 0a3ylOThCS HA MOBIpi. Takum
gyruHoM, CRM He nuiie aBromMarusye MpoLECcH, a W BUCTYNA€E KaTali3aTOPOM PO3BUTKY

Cy4acHOi O13HEC-KYJAbTYpPH, Y HEHTPI AKOT CTOITh KIIIEHT.
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BaxmuBo minkpecnutu, mo CRM BucTynmae He jumie TEXHIYHOHO 0a3or0, a
CIPaBXKHBOIO MIaTGOpMOI0 sl peanizauii konuenuii customer lifetime value (CLV) -
MIAXONY, AKUH paJuKajbHO 3MIHIOE JIOTIKY MOOY0BU Oi3HEC-BIAHOCHH MIK KOMITAHIEIO
ta kiieHToM. Ines CLV mnonsrae B TOMy, L0 KOXEH KIIEHT PO3MIANAETHCA SIK
JIOBTOCTPOKOBUM aKTUB, IIHHICTh SKOTO 3pOCTA€ 3 YacOM 3aBISKH IOCIIJIOBHUM
KOHTAKTaM, JIOBIpi Ta JIosuIbHOCTI. BukopucroBytoun iHcTpymentu CRM, ninnpuemcrsa
OTPUMYIOTh MOXJIMBICTh 30MpaTH Ta aHANI3yBaTU JAETajdbHY 1H(OpPMAIIIO MPO ICTOPIiIO
NOKYTIOK, peakili Ha MapKeTHMHIOBl KaMMaHii, KaHaJId KOMYHIKallii, BIATYKA Ta PiBEHb
3ajoBosieHOCTI. [le mae 3mory He nwuiie nependaunTu ManWOyTHI A1l CroXuBada, a M
BUSBUTH 3aKOHOMIPHOCTI, III0 BILIMBAIOTh HA WOTO MOBEAIHKY. Hampukiaa, KommaHis
MOXK€ 3a3JaJieTib MOMITUTH O3HAKU TOTEHIIMHOrO BIATOKY KJII€HTAa W 3aCTOCyBaTH
NIEPCOHAJI30BaHI CTUMYJM JUIsl HOTOo yTPUMaHHS, IO B IEPCHEKTHUBI BUSBISIETHCS
Habararo BUTIAHIIIMM, HDK 3ajydeHHs HoBoro [22, . 200-204]. Hdns wmajnoro Ta
cepeaHboro Oi3HeCcy TakKWi MiAXix Mae cTpaTeriuHe 3HA4YCeHHS, OCKUIBKH J03BOJISIE
c(okycyBaTu pecypcH Ha KIII€HTaX, SIKi MPUHOCATh HAWOLIBIITY TOBFOCTPOKOBY BUTO.NY,
3aMICTh PO3MOPOIIEHHS 3yCHJIb Ha BUMAAKoBHX MOKYyMIiB. CRM y 11boMy KOHTEKCTI
NEPETBOPIOETHCA HA TMOTY)KHUW aHaJNITUYHUN 1HCTPYMEHT, IO 3BOAUTH JOKYIH
MapKeTUHT, (iHaHCHU, TpoAaxi W oOCIyroByBaHHs, GOPMYIOUHM €IUHUNH KOHTYP
yIOpaBIiHHSA KIIEHTChKOKO 0a3zoro. lle cmpuse rmmbImoMy poO3yMIHHIO €KOHOMIYHOT
JOIUTBHOCTI KOXKHOTO KPOKY, ONTHMI3allli BUTpAT, TOYHINIOMY IPOTHO3YBaHHIO
npuOyTKOBOCTI ¥ MOOYIOBI CcTpaTeriii, 3aCHOBaHMX HE Ha IHTYIlIi, a HA JOCTOBIPHUX
nanux. Y migcyMky CRM crae OCHOBOIO CHCTEMHOTO YIIPaBIiHHS KIIEHTCHKUM
KarlitajioM MiMPUEMCTBA, MMIABUINYIOYN TOYHICTh IJIaHYBaHHS, €(PEKTUBHICTH PIIICHB 1
CTIHKICTB OI3HECY JI0 3MiH PHUHKOBHUX YMOB.

VY mixnapogaomy macmtabi CRM crae Kir0o4oBUM 1HCTPYMEHTOM TIIOOAIBHOT
iHTerparii KIIEHTCHKUX MpOIECiB, 34aTHUM 3a0€3MCUYUTH €IHICTh CTaHIAPTIB 1
OJTHOYACHO BPaXyBaTH JOKaIbHI OCOOIMBOCTI Pi3HUX PHHKIB. [1 MOKITMBOCTI 03BONAIOTH
KOOPAMHYBATU ASUTBHICTh MK (PUTISIMU y PI3HUX KpaiHax, MITPUMYBATH KOMYHIKAIIiIO
OararbMa MOBaMHM Ta aJlaliTyBaTH CTpaTerii MmiJl KyJIbTypHI OCOOJIMBOCTI crioxuBadviB. Lle

HaJI3BMYAiiHO BaXXJIMBO B yMOBax mioOaizalii, 1e ycmixXx KOMIIaHli BHU3HAYAETHCA i
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3ATHICTIO 30epiraTv 1HAMBIAYaJbHUN MIIX1J HABITh y MacimiTabax CBITOBOTO PHUHKY.
CRM BucTynae CBOEPIAHUM CTPATETIYHUM MOCTOM MK KOMIIAHIEIO Ta KJIIEHTaMH -HE
MPOCTO KaHAJoM OOMiHY 1H(OpPMAIII€EI0, a CHUCTEMOIO MOCTIMHOIO JBOCTOPOHHBOTO

3B’SI3KY, 110 JI03BOJISIE YYTH KIIIEHTA, pearyBaT Ha HOro norpedu i ¢GopMyBaTH CTIMKY

JIOSIJIBHICTb.

aHaJIITHKOIO,

Came 1g B3aeMomisd,

CTa€ pyuliiHOO cwiow (iHaHCOBOT

CTaO1ILHOCTI,

NiAKpIUIeHa UU(QPOBUMHU TEXHOJOTIIMH  Ta

THYYKOCTI Ta

KOHKYPEHTOCHPOMOXKHOCTI O13HECY Ha MI>KHapOJHOMY PiBHI.

Tabnuus 1.1 - Pors CRM y 3a6e3medeHH1 KJIIIEHTOOPIEHTOBAHOCTI O13HECY

Ne Hanpsim BrummBy

OcHoBna ¢ynkuis CRM

OuikyBaHM pe3ynbTaT

1 | AmamitnuHuit

3061ip 1 00poOKa JaHHUX PO KITIEHTIB,
aHaJI13 MOBEIIHKY, IPOTHO3YBaHHS
TIOIIUTY

ITinBUIIIEHHS TOYHOCTI
MPUAHATTS YIIPABIIHCHKUX
pillieHb

2 | MapkeTuHTOBUit

CermeHTariist KJ11€HTIB,
nepcoHaizaIlis KOMyHIKarliu,
aBTOMAaTH3al[ls KaMITaH1i

3pocTaHHs KOHBEPCI MPoaaxiB
1 epEeKTUBHOCTI pEKIaMH

3 | Oneparniitanit

ABTOMaTH3aI1Is TTPOTIECIB TIPOJIAKY,
CEPBICY Ta MIATPUMKH KITIEHTIB

3MEHIIIEHHS Yacy
00CIIyTOBYBaHHSI Ta BUTPAT

4 | KomyHikamiiHum

Koopaunartist B3aemo1ii Mix
BIIIIJIAMU Ta KaHAJIAMU 3B SI3KY

3a0e3neueHHs UTICHOTO
KJIIEHTCHKOTO JIOCBITY
(Omnichannel)

5 | Crpareriuamii

BusnaueHHs KIFOYOBHMX KJII€HTIB,
(hopMyBaHHS JTOBMOCTPOKOBHX
BITHOCUH

[TinBUIIEHHS JIOSJIBHOCTI Ta
yTpUMaHHS KIII€HTIB

6 | AHaimiTU4yHO-
IHHOBAIIIHUNI

Buxopucranns Al, Big Data, BI ms
IPOrHO3HOT aHAIITUKU

BusiBIIeHHS HOBUX PHHKOBHUX
MOYKJIMBOCTEN 1 TEHAECHIII

IDicepeno: pozpobdreno asmopom Ha ocrosi [35, c. 323-328]

[Ipencrasnena y Tabmuii 1.1 ctpykrypa Bimobpaxae 6araropiBaeBy poib CRM y
3a0e3MeUeHHI KIIIEHTOOPIEHTOBAHOCTI OI3HECY, TEMOHCTPYIOUH, IO ii BIUIMB BUXOAHTH
JTaJeK0 3a MEXI TPAJAMIIIHHOTO YIpPaBIiHHSA KIEHTCBKUMHU JaHUMHU. AHaTITHIHUN
HanpsiM € pyHnamentom yciei CRM-cuctemu, OCKUTbKH caMme 3aBasiku 300py, 00poOiri Ta
aHaii3y JaHWX MPO KIIEHTIB KOMIAHII OTPUMYE MOXIHMBICTh MPUUMATH OOTPYHTOBaHI
yOpaBimiHCBKI pimends. lle mo3Bonse mmbme 3po3yMmiTH TOTPEOW CIOKUBAUiB,
MPOTHO3YBATH iXHIO TIOBEMIHKY, BHUSIBISITH 3aKOHOMIPHOCTI TOIMUTY Ta ONTHMI3yBaTH
TOBApHY ¥ I[IHOBY MOJITUKY. MapKEeTUHTOBHIA HAMPSIM aKI[EHTYE yBary Ha BUKOPUCTaHHI
CRM st cerMeHTalii KJieHTChbKO1 0a3u, epcoHalizalii KOMyHIKalliil Ta aBToMaTh3ailii

pEeKJIaMHUX KaMMaH1i. 3aBAsIKU [[bOMY KOMIaH1s1 MOke €(DEKTUBHO MPAIIOBATH 3 PI3HUMHU
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ayaUTOPIsIMHU, 30UIbIIYBAaTH KOHBEPCIIO MPOJAXKIB 1 3MEHILYBAaTH BUTPATH Ha 3aJy4YEHHS
HOBUX KJII€HTIB. He MEHII BaXJIMBUM € omnepaiidHuii Hampsam, y Mexax sikoro CRM
3a0e3mnedye aBTOMAaTH3alil0 OCHOBHUX OI3HEC-NPOLECIB -BiJl MPUHOMY 3aMOBJIEHHS /10
micasinponaxkHoro ceppicy. lle 3HauyHO CcKOpodye Yac OOCIYroBYBaHHS, 3HUXKYE
HABaHTA)KEHHS HA NMEPCOHAJI 1 MIBUIILY€E TOYHICTh BUKOHAHHS onepauiid. BriposakeHHs
CRM y uux Tpbox HampsiMax (opMye CHUCTEMHY OCHOBY JJIs MEPEXOqy KOMMaHii A0
MOBHOI[IHHOI KJIIEHTOOPIEHTOBAHOT MOJIENIl O13HECY, e KOXKEH MPOoIeC CIPSIMOBaHUN Ha
3aJI0BOJICHHS KOHKPETHUX MOTPeO CIIOKUBAYa.

Hpyruii 010K TabaUIl OXOILUIIOE CTpATeriyHUN, KOMYHIKAIIIHHUN Ta aHAJITUYHO-
IHHOBAI[IMHUI HANPAMHU, [0 XapaKTepU3yloTh BUILIUK piBeHb 3piiocTi CRM y cTpykTypi
ynpasiinHa nianpueMctBoM. Komynikaniiauii komrnoHeHT CRM Bifirpae Kito4oBy posib
y 3a0e3ne4yeHHl €JMHOTO KIIIEHTChKOTo AocBiny (Omnichannel), agke BiH MoegHye BCi
KaHaJu B3ae€MOJIIT -TeJieOHII0, eEKTPOHHY MOIITY, COILiaIbHI MEpexki, MECEH/KEPHU -B
OJTHY CUCTEMY. 3aB/SKH I[bOMY KOMIIaH1sl CTBOPIOE O€3MepepBHUMN 1 TOC1IOBHUIM KOHTAKT
13 KIIIEHTOM, HE3aJeXHO Bl TOTO, Jie caMme BiOyBaeThcs komyHikamis. CrpaTeriuyHuit
HanpsM CRM opieHTOBaHMII Ha iMeHTUQIKAIII0 KIOYOBUX KIIIEHTIB, (OPMYyBaHHS
JIOBTOCTPOKOBUX TAPTHEPCHKUX BIIHOCHH 1 MIABUINEHHS PIBHSA JIOSJIBHOCTL. Y
MDKHapOJHOMY Oi3Heci 11e 0COOJMBO BaXKJITMBO, aJKE JT03BOJISIE YTPUMYBATH MOCTIHHHUX
KJII€EHTIB Ha KOHKYPEHTHHMX pHUHKax 1 3MmilHoBatd Openn [34, c. 45-54]. Hapemrri,
aHaJIITHYHO-1HHOBAIlIMHUI HaNpsM BimoOpaxkae cydacHy TeHjaeHIito interpamii CRM i3
texnonorisimu Big Data, Business Intelligence (BI) ta Artificial Intelligence (Al). Take
MOETHAHHS JTO3BOJISIE HE JIMINE aHalli3yBaTH MUHYJl pe3ylbTaTH, a W MPOTHO3YBATH
MaiOyTH1 TEH/ICHIII1, BUSABIATH HOB1 PUHKOBI MOXKJIMBOCTI i IBUJIKO pearyBaTy Ha 3MiHU
CIOKMBYOI TOBeMiHKU. Takum ymHOM, Tabmuns 1.1 memonctpye, mo CRM y cBoiit
CYTHOCTI € HE€ TMPOCTO TEXHOJOTIYHUM PIMICHHSIM, a KOMILJIEKCHOI KOHIICTIIIIEIO
VIPaBIiHHAS KIIEHTOOPIEHTOBAHICTIO, IO MOEIHYE AaHATITUKY, aBTOMATU3AIIII0, IHHOBAITi
Ta CTpareriyae Oa4eHHs y €IMHY e(DeKTUBHY CUCTEMY PO3BUTKY Oi3HECY.

CRM-cuctemMun CbOrOAHI BHUCTYMAIOTh HAPLKHUM KaMEHEM Yy MOOymoBi
KJIIEHTOOPIEHTOBAHOI MOJEN1 YINpPaBIiHHS, aJK€ caMe BOHHM 3a0e3MeuyIOTh IOBHY

IHTErpamilo MDK yciMa  KJIIOYOBMMHM  IpolecamMu  OI3HeCy  -aHaJITUYHUMU,
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MapKeTUHTOBUMH, OIEPAIlifHIMH Ta CTpaTeriyHUMU. 3aBOSKH 1M MiJIPHEMCTBA
OTPUMYIOTh MOXXJIUBICTh CTBOPUTHU €JIMHY 1H(QOpMaLIHY €KOCUCTEMY, Yy SKIA KOXKHA
B3a€EMOISl 3 KIIEHTOM TIIEPETBOPIOETHCA HA JOKEPENOo JaHUX g HPUHHATTS
YIPaBIIHCHKUX pilieHb. Lle 103Bossie HE JHIle MiABUIYBAaTH SKICTh 00CIyrOBYBaHHS, a
i popmyBaru OuTbII MIMOOKE PO3YMIHHS MOTPEO 1 OYIKYBaHb CIOXKMBAYiB, 10, CBOEIO
Yeproro, CIpuse PO3BUTKY A0OBipH Ta JosuibHOCTI. CRM gomomMararoTh minpueMcTBaM
NepeXoIUTU BiJl (PparMEHTAPHOTO YMPABIIHHA JO KOMIUIEKCHOTO, /i€ BCl MIAPO3ALIH -
MapKeTHHI, TMpOJaxi, JOrICTUKA, CEepBIC -MpallOl0Th SK €IUHUN  OpraHi3M,
CUHXPOHI30BaHUN Yepe3 HU(pOBl 1HCTpYMEHTHU. JJisi Malloro Ta cepeaHboro Oi3Hecy,
AKUU 4acTo Mae 0OMEXKEH1 pecypcH, Taka CUCTEMHICTh € BUPIIIAJIBHOIO: BOHA J03BOJIsIE
ONITUMI3yBaTH BUTPATH, CKOPOUYBATH Yac pearyBaHHS Ha 3alUTH KIII€HTIB 1 TiABUIYBaTH
NPOAYKTUBHICTH KOMaHIMU 0€3 CyTTE€BOro 30UIbLIEHHS OmnepaliiHux BuUTpar. B ymoBax
MikHapoaHOi KoHKypeHIii CRM crae KIIto40BOIO epeBaroo -caMe 3aBIsSKH 1 KOMIaHis
3MaTHa He Juile e(pEeKTUBHO YMNPaBIATA BHYTPIIIHIMU IpoliecaMu, a W JUHAMIYHO
aJanTyBaTHCS JO0 3MiH 30BHINIHBOTO CEPEAOBHINA, PI3HUX KYJBTYpPHHUX KOHTEKCTIB 1
cnernu@iky JokanbHUX puHKiB. Takum ynHOM, CRM-cucTemMu He MpOCTO aBTOMATU3yIOTh
pyTHHY, a GOPMYIOTh CTpATEridYHy OCHOBY KIIIEHTOOpieHTOBaHOT (hilocodii yrmpaBiHHS,
7€ TOJOBHUM AaKTHBOM CTa€ HE TMPOAYKT, a B3a€EMOBITHOCHUHHU 3 KJIIEHTaMH, IO
BHU3HAYAIOTh yCIiX Oi3HECY y I100abHIi TU(pOBii €KOHOMIIII.

[TpoBenenuii TeOPETUIHUIN aHaJI3 JTIO3BOJISE NIUTH BUCHOBKY, 110 CRM-cucremu
CHOTOJIHI € OTHUM 13 HAWBXKIUBIMIUX (aKkTopiB 1udpoBOI TpaHCcHOopMaIlii MAMPUEMCTB
Ta IXHBOTO CTaJIOTO PO3BUTKY Yy IVOOANbHOMY cepenoBHilil. BoHU NOeAHYIOTH
TEXHOJIOT1YHI, YMPaBIiHChKI ¥ KOMYHIKaIllifHI €JIeMEHTH, CTBOPIOIOYH YHIBEpCAJIbHY
mwiaropMy, Ha OCHOBI SIKO1 (DOPMYIOTBCSI CTpATeTiuHI PIMICHHS Ta BJOCKOHAIIOIOTHCS
0i3Hec-mozeni. HaykoBe y3aranpHeHHS mmokasye, mo CRM Bxe TaBHO BUMIIIIN 33 MEXI
MPOCTOTO THCTPYMEHTY aBTOMATHU3aIlli MAPKETUHTY a00 MPOaXiB -BOHU TTEPETBOPUITUCS
HA CTpaTeTiuHy KOHIEMI[II0 VYIPAaBIiHHA, $SKa JO3BOJIAE€ TIANMPUEMCTBAM HE JUIIIE
e(exTuBHiIIe 00CIYyrOByBaTH KJIIEHTIB, @ i aKTUBHO BIUIMBATU HA (D)OPMYBaHHS MOIHUTY,
MPOTHO3YBAHHS PUHKOBUX TEHACHIIA 1 NIABUIICHHS KOHKYPEHTOCIPOMOMXHOCTI.

3aBAsIKM BUKOPUCTAHHIO aHATITHYHUX MOkuBocTert CRM kommaHii MOXYTh BU3HAUYATH
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NpIOPUTETHI HANpPSAMH PO3BUTKY, OLIHIOBATH PU3UKH, OyayBaTh MEPCOHAII30BAHI
cTparerii B3aeMOJlii 3 KJIIEHTaMHU Ta 3a0e3MevuyBaTy CTIMKE 3pOCTaHHS MPUOYTKOBOCTI.
JInst MDKHApOAHUX MalIUX 1 CepeAHIX MiJMPUEMCTB 1€ OCOOJIMBO BaXJIMBO, aJKE TaKl
CUCTEMHU CTBOPIOIOTH MIATPYHTS ISl (POPMYBAHHSI €IUHOI KOPHOPATHUBHOI KYJIBTYpPH,
moOyI0BaHOT Ha BIJKPUTOCTI, PO30OPOCTI Ta opieHTallli Ha kiieHTa [4, c. 40-42]. V
pesyaprari CRM cratoTh He JMIIe TEXHOJOTIYHUM I1HCTPYMEHTOM, a (PyHIaMEHTOM
IHHOBAI[IHHOTO OHOBIIEHHA Oi3Hec-cTparerii 1 6a3010 A MOAANbIIMX MPAKTUYHUX
JOCIIIJKEHb MIOAO BIOCKOHAJEHHS KIIIEHTCHKOTO YMPAaBIiHHA B yMOBax LU(POBOI

mrobasnizarrii.
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PO3JILI 2

AHAJII3 TPAKTUKA BUKOPUCTAHHSI CRM Y MIKHAPOJIHIN
JAIAJBHOCTI MAJIOI'O TA CEPEJAHBOTI'O BIBHECY

2.1 Tenpenuii 3acrocyBanusgs CRM y mixknaponniii mpaktuui MCB 1a B

Ykpaini

VY cywacHux ymoBax miobanbHOi 1UdpoBoi Tpanchopmanii CRM-cucremu
MOCIJIal0Th KJIIOYOBE MICIE Y CTPYKTypi OI3HEC-TEXHOJIOTIA 1 BHUCTYNAIOTh OJHHUM 13
HalMHAMIYHIIIE 3pocTalounX cerMeHTiB IT-pHHKY. IXHE BIPOBa/KEHHS y MIXKHAPOIHY
NPAKTUKY YNPaBIiHHA MajduM Ta cepeaniMm 6i3Hecom (MCB) € 3akOHOMIPHOIO peakiii€ro
Ha YCKJIQJHCHHS PHHKOBHMX IPOICCIB, 3pPOCTaHHS BHUMOI KIII€HTIB JIO SIKOCTI
0o0CIIyroByBaHHS Ta HEOOXITHICTh 3a0e3MeueHHs TMOCTIHHOT B3aeMOAli MK ycima
enementamu OizHec-mozeni. CrorogHi CRM-cucremMu BUKOHYIOTH (YHKIIT HE JIUIIE
Oo0JIIKy KJIIEHTCBKUX JIaHMX, a W aHAJITUYHOTO TMPOTHO3YBAHHS, MOHITOPUHTY
e(PeKTUBHOCTI MapKETHHTOBUX KaMIIaHIM, ONTHUMI3alii TPOILECIB MPOAaXy Ta
dbopmyBaHHS €auHO1 iHMOpMaITIiHOT 60a3H, 1Mo 00’ €1HY€E MaPKETHHT, JIOTICTUKY, (DiHAHCH
Ta TIATPUMKY Kii€eHTIB. 3a manumu Statista (2024), cBitoBuii ob6csar punky CRM
nocsrayB 90,1 mapn gon. CIIA, npu oMy CcepeaHBOPIYHHI TEMIT 3pOCTAHHS
cTaHOBUTH 12,3%, 110 CBIAYUTH PO CTAOUTHHE PO3IIUPEHHS MOMUTY Ha TaKl TEXHOJOT].
Haii6inpmy wacTtky puHKY 3aiimarotrh Salesforce (22%), SAP (10%), Oracle (9%),
Microsoft Dynamics 365 (8%) 1 HubSpot (6%), siki 3a1at0Th cTaHIapTH IHHOBAIIHHOCTI
Ta BU3HAYAIOTh cTpareriyHi Hampsmu po3BUTKy CRM vy cBiti [47, c. 100-108]. Taka
CTPYKTypa CBITYHTH MPO BHUCOKY KOHIIEHTPAIlI0 Taly3l, B SKii KiJIbKa MPOBIIHUX
KOPITOpAIliii KOHTPOJIOIOTH OUIBIIICTh CBITOBOTO PHHKY, (HOPMYIOUM TEXHOIOTIYHI
TPEH/IH, CTAaHAAPTH OC3MEKH, aHATITHYHI T1X0/I! 10 YIIPABJIIHHS TaHUMH Ta HOBI Oi3HEC-
MOJIel Ha OCHOBI TIMOOKO1 MepcoHai3allii KIEHTCHKOTO A0CBiNYy. BogHodac ctpimke
3pOCTaHHs MOMUTY 3 OOKY MaJioro M cepeaHboro 0i3Hecy AeMoHCTpye, 1o CRM Oiibiie

HE € MPEeporaruBOI0 BEJIMKUX KOPHOpAIllil: 3aBASKM XMapHUM TEXHOJIOTIIM Ta SaaS-
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MOJIeJIi BOHU CTAlOTh JIOCTYNMHUMH JUISl MIANPUEMCTB Oynb-SKOTO MacuiTaoy,
3a0e3Meuyoun OIHaKOBI KOHKYPEHTHI MOKIIMBOCTI y INI00anbHOMY O13HEC-CEPEIOBUIILI.
OpHiero 3 HallXapaKTepHIIIMX TEHAEHIIA Cy4acHOTO €Taly pO3BUTKY € Mepexis Bij
TpaauLiiHuXx onepaniinux CRM-cuctem 10 aHamITUYHUX 1 KOJIAOOpaLifHUX PIIEHb, K1
J03BOJIAIOTH MIAMPUEMCTBAM OTPUMYBATH HE JIMILE ICTOPUYHI JaHl MpO KIIEHTIB, a U
KOMIUIEKCHY MOBEAIHKOBY aHAJITUKYy B peaJibHOMY uaci. Taki CHCTEeMM IHTETpYyIOTh
mrydHuil intenekt (Al), mamunHe HaBuanHs, Big Data, Bl-ananituky Ta iHCTpyMEHTH
IPOTHO3HOTO MOJICITFOBAHHS, 110 A€ 3MOTY MiIIPHEMCTBAM TOYHO MependadaT motpedu
KJIIEHTIB 1 popMyBaTH MEPCOHANI30BaH1 MPONO3uUIli. 3riqHo 3 nocaiypkeHHsaM Gartner
(2024), nonan 76% MCB y kpainax €C yxe Bnpopaauiu xmapai CRM-piiienHs, 1o
nano 3Mory 3Hu3uTH BuTpatu Ha IT-iHdpacTpykrypy B cepennbomy Ha 35-40% Ta
CKOpPOTUTHU Yac 00poOKH KITIEHTChKUX 3anuTiB Ha 25-30%. L{i moka3HUKHU JEMOHCTPYIOTh
€KOHOMIYHY JOLUIBHICTh HHU(POBI3aIii MPOILECIB YHPaBIIHHA B3a€MOBIIHOCUHAMU 3
kinienTamu. HaifaktupHimie CRM 3acTOCOBYIOTBCS y Talmy3siX, /1€ MBUIKICTh peakilii Ta
nepcoHai3alisi BIAICPalOTh KIOUYOBY pOJIb -C€IIEKTPOHHA KOMEpIIisl, JIOTICTHKA,
arpo0i3Hec, (HiHAHCOBI TTOCTYTH Ta CepBiCHE 00cIyroByBaHHA. Y 1ux cektopax CRM He
JIUIIE MABUITYIOTh TPOAYKTUBHICTh MPAI[IBHUKIB 1 TOYHICTh MapKETUHTOBUX Iid, a U
(GOpMYIOTh CTpaTEriuHy OCHOBY KIIIEHTOOPIEHTOBAHOI Oi3HEC-MoJeNi. 3arajoM MOXHa
cTBepaKyBaTy, o CRM-cucTeMu cTaloTh HE MPOCTO TEXHOJIOTTYHUM 1HCTPYMEHTOM, a
sapoM HUGPOBOI cTparerii KOMMaHild, CHpsSMOBaHOI Ha MiABUIICHHS €(PEKTHUBHOCTI,
JIOBTOCTPOKOBY JIOSITbHICTD KIIIEHTIB 1 pO3MIMPEHHS MIKHAPOIHOI TPUCYTHOCTI Oi3HECY.

Tabmuis 2.1 - [unamika po3sutky puHky CRM vy cBiti, 2020-2024 pp.

Pik | OGcsr puHky, MIpa Temn YacTka XMapHUX Yactka MCBb cepen
nout. CIITA 3pocTaHHs, % pimens, % KOpHCTYBayiB, %

2020 | 58,6 — 58 49

2021 | 65,2 11,3 63 54

2022 | 73,4 12,6 68 59

2023 | 81,0 10,3 72 64

2024 | 90,1 11,2 76 68

IDicepeno: pospobneno asmopom Ha ocnosi [42, c. 164-168]

Ak BuaHo 3 Tabnumi 2.1, YacTka MalMX 1 CEepeaHixX MIANPHEMCTB Cepen

kopuctyBadiB CRM 3poctae ctabinpHO mopoky -3 49% y 2020 p. g0 68% y 2024 p., 1m0
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CBIIYUTH MPO CYTTEBY 3MIHY MIAXOMIB /10 YNPABIIHHS KJII€EHTCHKUMHU BIJHOCUHAMHU Yy
cekropi MCBb. Sxkmo panimie mudpoBizallis MNEPEeBaXXHO acoLIlOBaliacsi 3 BEJIUKUM
013HECOM, TO ChOTO/IH1 MaJl KOMIIaHIi Jiefjai akTUBHILE BpoBaLxKyoTh CRM-cuctemu
JUTSL ONITUMI3ALIl1 BHYTPIIIHIX IPOLECIB, CKOPOUEHHS ONepaliifHUX BUTPAT 1 M1IBUILICHHS
NPONYKTUBHOCTI TepcoHamy. Take 3pOCTaHHS MOACHIOETHCS KITbKOMa KIFOYOBHMH
YUHHUKAMU: TO-NIEpIlie, 3HUKEHHSIM BapTOCTI NIAMUCOK Ha SaaS-pillieHHs], 10 3pO0UIO0
CRM [nocTymHMMHM HaBiTh JUIsi HEBEJIMKHX KOMIIAHIM, TO-Apyre, 3pOCTaHHAM
KOHKYpEHII1i Ha I100aJIbHOMY PUHKY, J€ HaBITh JIOKaJIbH1 O13HECH 3MYIlIeH1 OOPOTHUCS 3a
KJII€EHTa HAa MDKHApPOAHOMY PiBHI; 1 MO-TPETE, 3MIHOK MHUCJICHHS BIIACHUKIB O13HECY, SK1
Aenani OilbIe yCBiIIOMIIIOIOTH POJIb JaHUX SIK CTpaTeriyHoro pecypcey. IlapanensHo 3
IIIM CIIOCTEPIraeThes MepeXif 10 THYYKUX Mojenel BukopuctanHs CRM -mianpuemcrsa
BIIPOBAIKYIOTh 0a30B1 (YHKIIII yIpaBlIiHHS KOHTAKTaMH, a 3 YacOM PO3LIUPIOIOTH iX
aHAJIITHYHUMU MOAYJISIMH Ta IHTErpalicr0 3 IHmMHUMH [uppoBuMU cepBicamu. lle
3abe3reuye MoCTYMOBUM, ae cTaOUIbHUN PO3BUTOK HUGPOBOI 3piiaocTi cektopy MCB,
KWW paHillle BiJICTaBaB BiJl BEJIMKUX Koproparii. Y pesyiasrari CRM crtae He mpocTo
IHCTpyMEeHTOM i (ikcalli KOHTaKTIB, a BaXJIMBOI YaCTUHOK OI3HEC-MOENi, IO
JT03BOJISIE MAJIMM KOMIIAHISIM JiSITH OLIBII CTPYKTYPOBAHO, IiepedauyBaHo i €(heKTUBHO
Ha BHYTPIIIHIX 1 30BHIIIHIX pUHKAX.

HpyruMm BaxiauBUM TpeHAoM cydacHoro puHKy CRM € inrterpamis 3
IHTEJIEKTYaIbHUMH TEXHOJIOTISIMA -IITY4YHUM 1HTEJIEKTOM (Al), aHaTITUKOIO BEIUKHX
nanux (Big Data) Ta MOOUTBHMUMH PIIMIEHHSMHU, SIKI CYTTEBO 3MIHIOIOTH MPHUHIIUITH
VIpaBIiHHS KIIEHTCHKUM NOCcBimoM. 3a nanumu Forrester Research (2024), monan 60%
KoMITaHii, mo Brposaauau CRM 3 Al-Monynsamu, miIBUIIAIN TOYHICTH TPOTHO3YBAHHS
npoaaxiB Ha 35-40%, a piBeHb YTPUMaHHS KIIEHTIB 3pic y cepeaaboMy Ha 25%, 110 €
mpsIMUM CBiMUeHHsIM mepexony OizHecy mo momeni Customer Experience Management
(CXM) [54]. Taka iHTeTpallis J03BOJISE HE JIUIIE 30epiraru Ta CHCTeMaTH3yBaTH JaHi, a
1 BUKOPUCTOBYBATH iX i (hOpMyBaHHS TIIMOOKOT aHANITUKH KII€HTCHKOI MOBEIHKH,
nepcoHai3ailli npono3uiliil i noOya0BU MPOrHO3HUX Mozenel nmonuty. Bonnouac CRM
JeAanal 4yacTille CTaloTh SApOM MAapKETHMHIOBOI CTparerii KOMIMaHid, ajke OUIbLIICTb

MPOBIJHUX MDKHApPOJHUX (IPpM MOEIHYIOTH iX 13 CHUCTEMaMH email-MapKeTHuHry,
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comianbHux Mepex (Social CRM), mnardpopmamu enexktpoHHoi komepiii (Shopify,
WooCommerce) Ta Oi3Hec-aHamiTuku (Power BI, Tableau). Takuii cum6io3 dopmye
eIHY ITU(POBY EKOCUCTEMY, Y MeXkax sIKOi 1HhOopMaIlis 3 pI3HUX JKEpeNl 00’ €THYETHCS
B ILIEHTpalli3oBaHy 0a3y JaHUX, IO JO03BOJISE TOYHINIE CETMEHTYBAaTH KIIIEHTIB,
MPOTrHO3YBAaTU 1X MOBEIIHKY Ta ONTHUMI3yBaTH MAapKETUHIOBI OHOMXKETH. Y LbOMY
koHTeKCTI CRM mepeTBOpIOEThCA Ha KIIIOUOBUN €IEMEHT MIDKXHAPOAHOTO MapKETHHTY,
ajpke 3abesneuye Oe3mepepBHY KOMYHIKAIID MDK yciMa KaHajlaMH B3aeMoall 3
KJIIEHTAMHU -B1Jl IEPIINX KOHTAKTIB Y COLIAJIBHUX MEpexKax J0 MICIAMPOaaKHOTO CEPBICY.

OcoOnuBy yBary 3acinyroBye ykpaiHcbkuih puHOK CRM, sxuii nemMoHCTpye
cTablIbHE 3POCTAHHS MOMPHU BOEHHI Ta eKOHOMIYH1 BUKIMKU. 3a aaHumu [T Ukraine
Association (2024), piens nponukHeHHss CRM cepen MCB nepeBuniye 45%, o Ha
12% Oineine, Hik y 2020 pomi. Ile miaTBepaxye, 10 yKpaiHCbKUN O13HEC aKTUBHO
aJanTyeThCs 10 CBITOBUX TEHACHIIN IU(POBI3allii Ta MiBUILYE PIBEHb TEXHOIOTTYHOI
3pinocTi. Haltmonymsipuimumu miardpopmamu 3anumatorses Bitrix24 (32%), AmoCRM
(27%), HubSpot (15%) 1 Zoho CRM (10%), six1 mpuBadIItOI0TH MPOCTOTOO, JOCTYITHICTIO
Ta MIUPOKUMH MOXJIUBOCTAMHU Uit iHTerpamii. [Ipm 1pomy yacTka HalllOHaJIbHUX
po3pobok He mepeBuilye 8%, M0 CBIIYUTH MPO JAOMIHYBAaHHS MDKHApPOIHUX SaaS-
pillieHb, ajie OTHOYACHO CTBOPIOE MOTECHITIAJ JJIl PO3BUTKY BITUYM3HIHUX TEXHOJOTTUHHUX
IPOAYKTIB. 3 OISy HAa aKTUBHY IUGPOBY TMOJITUKY JepKaBH (30KpeMa, iHIIIaTUBU
«/lisg.biznecy), nepcrnexktuBrn CRM B YkpaiHi 3aUIIaI0THCS TO3UTUBHUMU. Y HAHOIIKY1
POKH OYiKY€EThCSI TTOIAIBIIIE 3pOCTAHHS YaCTKU Majoro Oi3Hecy, 1o BUKopuctoBye CRM,
30UIBIIIEHHST KITBKOCTI iHTerpariii 3 Al-momgymsiMu Ta TOCWJIEHHS Opi€HTamii Ha
anamitnudi ¢yHkii [51]. e cBiquuTh Mpo MoCTynoBy TpaHC(HOpMAIiI0 YKPaiHCHKOTO
MCb y Oik TOBHOIIHHOI KIIIEHTOOPIEHTOBAHOI MOJENI, 3AaTHOI KOHKYpyBaTH Ha

MDKHApPOIHOMY PiBHI.
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Tabmuis 2.2 — BukopuctanHs CRM-cuctemM yKpaiHCBKMMH MiANPUEMCTBAMU

MCB, 20202024 pp.

Pik YacTka miInpueMcTB, 110 Haitnomymnstipainri 3poctanHs e(heKTUBHOCTI
BuKopuctoBylorb CRM, % CUCTEMH npoxaxis, %
2020 | 33 Bitrix24, AmoCRM 12
2021 | 37 Bitrix24, HubSpot 15
2022 | 41 AmoCRM, Zoho CRM | 18
2023 | 43 HubSpot, Salesforce 22
2024 | 45 Bitrix24, AmoCRM, 26
HubSpot

IDicepeno: pozpooneno asmopom Ha ocnosi [44, 50]

3a aHamiTMYHMMH OIliHkamu, BukopuctanHs CRM B VYkpaini geMoHCTpye
cTabuIbHE 3pOCTaHHs €(EeKTUBHOCTI OI13HEC-IPOLECIB 1 MOCTYNOBE MiJABUIICHHS PIBHS
1 poBoi 3pUTOCTI MiATPUEMCTB. 3acTocyBaHHsI CRM-TeXHOOT1# 103BOIsIE KOMIIAHIAM
y CepeHbOMY 30UIBITUTH €EeKTUBHICTh TpogaxiB Ha 20—25%, a piBeHb 3a10BOJICHOCTI
KI1EHTIB MiABUIIUTH Ha 30-35%, 110 CBITYUTH MPO pealbHUM €KOHOMIUYHUN e(eKT Bia
udpoBoi Tpancdopmarii. Haitbinpiie nepeBaru OTpUMyOTh KOMITaHii, 10 MPAIIOI0Th Y
MDKHApOJAHOMY CETMEHTI, J€ OCOOJMBO BAXKJIMBO BPAXOBYBATM MOBHI, BaJIOTHI Ta
KYJABTYpH1 BIAMIHHOCTI KJieHTIB. Came g TakuX MIANPUEMCTB MYJIBTHBAJIIOTHI Ta
O6araromoBHi CRM-Monyini cTalTh KIIOUOBUM €JIEMEHTOM aJamnTaliii g0 1HO3eMHHUX
PHHKIB, JTO3BOJISIFOUM 1HTETPYBaTH JIOKaJbHI MApKETHHTOBI KaMrmaHIi, aBTOMaTHU3yBaTH
PO3paxyHKH y pI3HUX BajioTax 1 3abe3reuyBaT O6e31epepBHY KOMYHIKAIIIIO 3 KIIEHTAMH
pizHUX KpaiH. Taki MOXJIHMBOCTI 0COOJIMBO aKkTyasdbHI JJIs yKpaiHChbkuX IT-kommaHii,
JOTICTUYHUX OMEparopiB, e-commerce-0i3HeCiB Ta EKCIOpTEepiB, sKi MParHyTh
PO3MIMPUTH MDKHAPOIHY MPHUCYTHICTH 1 3MIIHATH JIOBIPY CIOXKMBAdiB Yepe3 BUCOKUHN
piBeHb cepBicy. Takum umHom, CRM crae He nuIIe TEXHIYHUM IHCTPYMEHTOM, a
CTpATEriYHIM aKTHBOM, [0 OE3MOCEPETHBO BITUBAE HA MPUOYTKOBICTH 1 JOBTOCTPOKOBY
JIOSUTBHICTD KITIEHTIB.

Pazom i3 TuMm, po3Butok puky CRM B VYkpaiHi BinmOyBaeTbcss HEPIBHOMIPHO Ta
CYITPOBOKYETHCS HU3KOIO CTPYKTYpHHX TpoOiem. HalOutbmn Big9yTHOIO € HecTada
BUCOKOKBadi(pikoBaHux ¢axiBuiB y cdepi CRM-ananiTuku, 30aTHUX HE JIMIIE

aAMIHICTPYBaTH CHUCTEMY, a W IHTepHnpeTyBaTH 310paHi [JaHl [ [OPUAHSITTS



34

VIOPABIIHCHKUX pilieHb. KpiM TOro, yumano MiANPUEMCTB JEMOHCTPYIOTh HHU3bKUUI
piBeHb LU(POBOI 3pUIOCTI: MEHEIKEPU HE 3aBKIU PO3YMIIOTh CTpATEriuyHE 3HAYEHHS
CRM nis1 613HECy, pO3MIISIIAI0UH 1i SIK JOTIOMDKHUM TEXHIYHUHN THCTPYMEHT, @ HE 5K SIIPO
KJIIEHTOOPIEHTOBaHOI cTparerii [48, c. 35-36]. J1oqaTkoBOIO NEPELIKOI0I0 3aIUIIAETHCS
oOMexxeHe (piHaAHCYBaHHs, OCOOJIMBO y CErMEHTI Majoro Oi3Hecy, J¢ 1HBECTHIli Yy
nM(@poBl PINIEHHS 4YacTO BIJKIAJAIOTHCS 4Yepe3 MpIOpUTET ONEepalifiHUX BUTpAT.
BomHouac mocTymoBo 1mi mpoOieMH MOYMHAIOTH 3MEHITYBATHCS 3aBISKH PO3BUTKY
OCBITHIX IIPOrpam 3 HU(PPOBOTO MAPKETUHTY, O13HEC-AHANITUKHU Ta YIPABIIHHS JaHUMH.
3pocTa€e KUIbKICTh YKPAiHCBKUX KOMIIAHIM, SIKI MPOMOHYIOTh HaBYaHHS KOPUCTYBadiB
CRM-cuctem, a TakoX JOKalli30BaHy TEXHIUHY MIATPUMKY, IO POOUTH TMpOIEeC
BITPOBAIKEHHS JOCTYIHIIIUM 1 3pO3yMUTIIIUM JIJISl BITYM3HSAHUX MIAIPUEMIIIB.

[leuum kartamizatropom po3BuTky CRM-punky B VYkpaini € 3pocTaHHA
JOCTYITHOCTI XMapHUX CEpBICiB, SIKi CYTTEBO CIPOIIYIOTh TMPOIEC BIPOBAKCHHS,
3HIKYIOTh (DiHAHCOBI Oap’epu Ta JO3BOJISIOTH BHKOPHUCTOBYBaTH CHUCTEMY 0e€3
HeoOx1aHOoCTI ¥ BracHii [T-indpactpykrypi. Xmapui CRM 3a moxpennto SaaS (Software
as a Service) 3a0e3MeuyOTh MIANPUEMCTBAM JIOCTYI JI0 YCIX HEOOXiTHUX (DYyHKIIIH 3a
nepeaniaror, mo ocobmuBo 3pyuHo st MCB. Taka Mopmenb 103BOJISIE YHUKHYTH
BEJIMKUX IMOYATKOBUX BUTPAT, HATOMICTh CIUIAUYIOYM HEBEIMKY HIOMICSAYHY IJIaTy 3a
KOPUCTYBaHHS cucTeMoro. Lle crano kio4oBruM GakTopoM MOMIUPEHHS TAKUX PIIICHb, K
Bitrix24, Zoho CRM, HubSpot, AmoCRM, siki mBHAKO 3100y/TH TOMYJISIPHICT CEpeT
YKpaiHCBhKUX KOpHCTyBadiB. OKpiM TOTO, ypsAIOBi iHIIIaTWUBU 3 IUPOBI3aIlil MajIoro
0i3Hecy, 30kpema nporpama «Jlis.bisHEC», BIAIrpalOTh BXKIUBY POJb y MOMYISpU3aIii
CRM sk iHCTpYyMEHTY €(EeKTUBHOTO YMPAaBIIHHA MIANPUEMCTBOM. JepxaBa MoCTymoBO
CTBOPIOE €KOCUCTEMY MIATPUMKHU MIAMPUEMIIIB, A€ NU(PPOBI TEXHOIOTIT PO3MIISIAIOTHCS
SK HEBII €MHA CKJIaJI0Ba KOHKYpeHTOCTpOMOXHOCTI [32]. ¥V pesymbrari yKpaiHCHKI
KOMIIaHIi OTPUMYIOTh 3MOTY IIBHJLIE aJaNTyBaTUCS O €BPONEUChKUX Oi3Hec-
CTaHJAPTIB 1 3JTy4aTH HOBUX KJIIEHTIB HA 30BHINIHIX PHUHKAX.

V3aranpHIOIOUM HaBEACHI TEHJIEHIl, MOXHa 3poOWTH BHCHOBOK, 10 CRM-
CUCTEMH MOCTYMHOBO IEPETBOPIOIOTHCS Ha CTPATETIUHHUIl IHCTPYMEHT MIKHAPOIHOTO

3pOCTaHHS MaJioro Ta cepeiHboro Oi3Hecy Ykpainu. Bonu 3a0e3neuyroTh €(eKTUBHY
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oprasizaiilo poOOTH 3 KIIEHTCBKUMH 0Oa3amu, MiIBHUILYIOTh SKICTh KOMYHIKAIIii,
JO3BOJIIIOTh ~ MPOBOAMTH  AHAJIITUKY  CIOXMBYOi TMOBENIHKM Ta  (OpMYyBaTu
MEPCOHAJII30BaHl MPOMO3HULIi, 110 3MIIHIOE KOHKYPEHTOCIPOMOXKHICTh KOMIIAHIN Yy
robanbHOMY 1MppoBoMy cepemoBuil. CRM Takox BiIIrparTh BaXJIUBY pPOJib Yy
1o0Oy/10B1 MI>KHAPOHUX MAPTHEPCHKUX 3B’ A3KIB, MOJIETIIYIOYHM IHTETPALli0 Y JOTICTUYHI,
TOProOBeJIbHI Ta MAPKETUHIOBI1 JIAHILIIOTU MK KpaiHaMu. Y MailOyTHbOMY BIPOBAIKECHHS
CRM Oyne nepani TICHINIE MOB’A3aHE 3 PO3BUTKOM TEXHOJIOT1H IITYYHOTO 1HTENEKTY,
MOOLUTBHUX JTOJIATKIB 1 XMApHUX MJIATGOPM, IO AO3BOJUTH YKPAiHCHKUM KOMIIAHISIM HE
JUIIIe HA3[IOTHATH, a 1 KOHKYpPYBAaTH 3 MPOBIIHUMHU €BpOINEHChKUMU Oi13HEcaMu y cdepi
yIOpaBiIiHHA KJIIEHTChKMMHM BigHocuHamu [38, c¢. 131-143]. Orxe, CRM vy
HAI[IOHAJHPHOMY KOHTEKCTI CIiJl pO3IVISAaTH HEe SK OKPEMHUH TEXHOJIOTIYHUHN MPOIYKT, a
SK KOMIUIEKCHY Oi3Hec-¢pinocodito, 1m0 moeanye 1udposizaiito, CcTpareriuie
TUTaHYBAaHHSI Ta KJIIIEHTOOPIEHTOBAHUH PO3BUTOK MIATPUEMCTBA.

Orxe, anamiz 3acBiguye, mo CRM-cucremMu mnepeTBOpMINCS Ha KIHOUYOBUHN
IHCTpYMEHT 1UpoBOi TpaHchopMallii Maioro Ta cepeaHboro Oi3Hecy, 3a0e3neuyoyn
aBTOMATH3AIIF0 MAPKETHHTY, MPOJIaXKiB, CEPBICY M aHANNITUKY SIK HA MIDXKHAPOIHOMY, TaK
1 Ha YKpaiHChKOMY puHKaX. [ 7100asibHI TeHICHIIIT CBITYaTh MPO 3pOCTAaHHS POJI XMapPHUX
pimens, iHTerpamii CRM 3 TexHonorissMu mrtydHoro iHTenekry, Big Data Ta MoGiIbHUMH
JOJIaTKaMM, IO CHpHSE IMIJBUIICHHIO TPOAYKTUBHOCTI Oi3HECYy Ta IepcoHai3allii
KIIIEHTChKOTO JocBimy. B VYkpaiHi TakoX CHOCTEPITaeThCs CTPIMKE PO3MIHUPEHHS
Bukopuctandsi CRM, ocobnuo cepen MCB, siki 3aBasiku JOCTYmTHUM SaaS-pillieHHsM,
takuM sk Bitrix24, AmoCRM 1 HubSpot, oTpumyioTh 3MOry €()EKTUBHO KepyBaTH
KIIIEHTCHKUMU 0a3aMu, CKOPOYYBAaTH BUTPATH 1 BUXOIUTH HA MDKHAPONIHI pUHKU. Takum
guHoM, CRM cTae He MNpoCTO TEXHOJOTIYHOK IIaTGopMoro, a (QyHIaMEeHTOM
KIIIEHTOOPIEHTOBAHO1 CTPATETii, 0 BU3HAYA€ KOHKYPEHTOCITPOMOXKHICTD MiIMTPUEMCTB Y

CyYacHiH r1o0abHIi €KOHOMIIII.
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2.2 IlopiBHsiibHa ouiHKAa IHcTpyMeHTiB 1 miaarpopm CRM, mo

3aCTOCOBYHOTHCS Y Mi’KHAPOAHUX KOMIIAHIAX

VY cydacHUX MDKHApOJHHMX KOMIIAHIAX CUCTEMH YIPABIIHHS B3aEMOBIIHOCUHAMU
3 kiieHTamu (CRM) ctanu HeBil’ eMHOIO CKJIa0BOIO U POBOI iHGpaCTpyKTypH Oi3HECY,
aJke BOHU MOEHYIOTH Y 001 PYHKITIT aHATITUKH, aBTOMAaTH3alli1 MPOIaKiB, MAPKETUHTY,
KOMYHIKalli# 1 CEpBICHOT MIATPUMKH KITIEHTIB y €AMHOMY IHTETPOBAHOMY CEpeIOBUIIIL. Y
ro0anbHUX yMoBax KoHKypeHIii CRM mepeTBOpIOIOThCSA Ha IEHTPalbHY JAHKY
YIOPABIIHCHKOI E€KOCUCTEMH, II0 3abe3neuye e(QeKTUBHY B3aEMOAII0 MDK yciMa
MiApO3aiIaMi KOMITaH1i -BiJl MAPKETUHTOBUX BIIJIUTIB 0 CIY>KOW MIATPUMKHU KITI€HTIB.
[xHs KTIO4OBa MepeBara MoysArae y MOXINBOCTI IIEHTPAJi30BAHO 30UpATH, aHATi3yBaTH
Ta BUKOPUCTOBYBATH JaHi MPO TOBEAIHKY CIOXKHBAYiB JUISI MPUHHATTS CTpPaTeTiuHUX
pIllICHb, MMiIBUILEHHS TOYHOCTI MPOTHO3YBAaHHS MOMHUTY Ta BJIOCKOHAJICHHS KIIIEHTCHKOTO
nocBigy. YnposamxkeHHss CRM no3Bomsie ckopodyBaTd 4ac OOCITYTOBYBAaHHS KITIEHTIB,
3MEHIIyBaTH PU3MKKA BTpPaTH 3aMOBJICHb 1 TIOKpAIlyBaTH KOMYHIKALII0 MK
cTpykTypHumu miaposaiiamu [39, c. 7]. [lpu npomy e(eKTUBHICTh TaKUX CHCTEM
0e3MoCePeIHhO 3AJICKUTh BiJ 1X TEXHOJOTIUHHX XapaKTEPUCTHK, PIBHSA aHATITUIHOI
HiATPUMKH, BapTOCTI BIPOBAXKCHHS, a TaKOXX THYYKOCTI B ajanTaliii 10 macmTadiB i
crenndiku KOHKpeTHOTO Oi3Hecy. KommaHii, mo mpaiooTh Ha MDKHAPOJHUX PUHKAX,
ocobmuBo miHYyIoTh CRM 3a iX 3maTHICTh MIATPUMYBATH MYJIBTHBAJIIOTHI oOIeparii,
OaratomMoBHUN 1HTepdeiic 1 aHamITUYHI MONYJi, SKI BpPaxXOBYIOTh pPEriOHAJNbHI
BiIMIHHOCTI y moBeAiHIll KiieHTiB. Takum unHoM, CRM-cucteMu cTaroTh HE TPOCTO
THCTPYMEHTOM YIPABIIHHS KOHTAKTaMH, & KOMIUIEKCHUM CTPATETIYHUM PIIICHHSM, SKE
BH3HAYa€ SKICTh 0OCTYyroBYBaHHS, MMBUKICTh peakilii 013HECY Ha 3MIHU CEPEOBHINA Ta
HOTO0 34aTHICTh MIATPUMYBATH KOHKYPEHTOCIIPOMOXKHICTh Y TII00aTbHOMY MacTaoi.

3a nanumu aHamiTUHYHUX areHTCTB Gartner 1 Statista (2024), csitoBuii punok CRM
MIPOAOBKYE IEMOHCTPYBATH CTaOUTbHY TEHICHIIIIO 10 3pOCTaHHS, 110 MATBEPKYE HOTO
CTpareriuny poiib y uudponiii ekoHomini. HailOinblly 4acTKy pUHKY 3aliMarOTh Takl
ro0anbHi npoBaiiepu, sik Salesforce, Microsoft Dynamics 365, HubSpot, SAP 1 Zoho

CRM, sxi CyKyITHO KOHTPOIIOIOTH ITOHA 63% CBITOBOIO PUHKY, (POPMYIOUH THM CAMHM
YKy 7 y
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SIPO TaTy3€BO1 KOHKYpeHIlii. Taka KOHIIEHTpallisi CBITYUThH PO JIOMIHYBAaHHS BEIUKHUX
TEXHOJIOTIYHUX KOpIopalii, #AKl 3aaloTh HanpsMm po3BUTKY CRM-ingycrpii,
BHU3HAYalOTh CTAHJAPTU IHTErpalii, Oe3MeKu JaHuX 1 MTY4YHOro iHTenekTy. Salesforce
yTpUMYy€  JIAEPChbKl  MO3UIli  3aBASKHM  CBOIM  mepenoBuM  Al-pimieHHsM 1
MacmTaboBaHoCTi, Toal K Microsoft Dynamics 365 3a0e3nedye KOMIUIEKCHE MTO€THAHHS
CRM rta ERP-QyHkmiii, mo poOuTh ii nmpuBaOIMBOIO JJIi BUPOOHUYMX 1 CEPBICHUX
xommaHid. HubSpot dokycyerbest Ha manoMy Ta cepelHbOMY O13HECI, MPOIMOHYIOYHU
XMapHi PIlIeHHs] 3 THYYKUMU MOKJIMBOCTSIMU aBTOMaTH3allii MapkeTuHry, a Zoho CRM 1
SAP opieHTOBaHI Ha KOMIaHIi, sIKI MOTPEOYIOTh MOTYXHOI aHAJITUKA Ta TIMOOKO1
kactoMizamii [24, c. 178-186]. Takuii po3monil pUHKY CBIAYUTH MPO PI3HOPIBHEBY
CTPYKTYpy TMONUTY, J€ KOXHa IuiaTopMa 3aiiMae BIACHY HIilly, 3a0e3mneuyrouu
30alaHCOBaHUN PO3BUTOK Tajly3l Ta CTUMYJIOIOUM KOHKYPEHI[II0 Yepe3 I1HHOBalii. Y
pesynbrati CRM-cuctemMu CTaloTh OJHHMM 13 KJIIOYOBUX (DAKTOpIB MiJABUIIICHHS
€(EeKTUBHOCTI MDKHApOIHUX KOMIIaHIM, aJke [O3BOJSAIOTh HE JIMIIE YIPaBISATH
KJIIEHTCHhKUMH 0a3aMH, a i CTBOPIOBATU CTPATET1YHY IIHHICTH Yepe3 MMUO0KY aHAJITHKY,
aBTOMAaTH3AIliI0 Ta IU(POBY CUHEPTIO OI13HEC-TIPOIIECIB.

Tabmuus 2.3 — OCHOBHI €KOHOMIYHI MOKa3HUKU TNpoBimHuX CRM-mnardgopm y

2024 pori
[Tnatdpopma | KimbkicTh aktuBHHX | CepemHs piuHa YacTtka KinbkicTh kpaiH, ne
KOPHCTYBauiB, MJIH | BapTICTh JINEH31l | pUHKY, % cucreMa
it MCB, $ BUKOPUCTOBYETHCS

Salesforce 18,5 1500 22 120+
Microsoft 12,0 1200 14 95
Dynamics 365
HubSpot CRM | 9,8 960 11 110
SAP CRM 8,5 1700 10 80
Zoho CRM 7,4 600 9 150
Bitrix24 6,1 450 8 90
Pipedrive 5,2 500 6 85
IHmn cucremn | — — 20 —

IDicepeno: pospobneno asmopom Ha ocrosi [27, c. 94-102]

AHaUi3 1aHuX, HaBeJIeHUX y Tabnuili 2.3, 1ae 3Mory 3poOUTH BUCHOBOK, 1110 PUHOK
CRM vy 2024 pori 3aduIIa€ThCS BUCOKOKOHIIEHTPOBAHUM 1 TEXHOJIOTIYHO 3pUIUM, a

MPOBIHI TIATQPOPMU AEMOHCTPYIOTh CTAOUIbLHE 3POCTaHHA K Y KUJIbKICHOMY, TaK 1y
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reorpadiuHomy BuMipax. besaymoBHUM JiiepoM puHKY BucTymnae Salesforce, sika Hanmiuye
18,5 MaH aKkTUBHMX KOpHCTyBauiB y moHaa 120 kpaiHax cBITY 1 KOHTpoiwe 22%
cBitoBoro puHky CRM, 1110 3Ha4HO NepeBUILye MOKA3HUKH HAMOMMKUYMX KOHKYPEHTIB.
Bucoka cepemns piuna BapricTs Jjinen3ii st MCB (1 500 10:71.) MOsSICHIOETBCS ITUPOKUM
(YHKIIIOHAJIOM, PO3BMHEHUMHU aHAJIITUYHUMHU MOAYIsAMH, iHTerpamiero 3 Al 1 BIl-
miaropMamMu, a TaKOK MOXJIMBICTIO MacIUTaOyBaHHS Jisi MKHApOJHUX KOpIOparliil.
Hpyre micue 3aitmae Microsoft Dynamics 365 13 12 MiiH KOpHCTYyBadiB 1 YaCTKOIO PUHKY
14%. i konkypenTtHa nepesara nomnsrae y noegaanti CRM i ERP-piuens, 110 gae 3Mory
KOMIaH1IM KOMITJIEKCHO YIPaBJISATU SK KIIEHTCHKUMH, TaK 1 BHYTPIIIHIMU MPOIECaMHU.
HubSpot CRM, marouu 9,8 MiH KOpUCTyBauiB, Tocigae TpeTio no3uilito (11% puHKy)
3aBASKH OpIEHTAIlll HA MaJMi 1 cepeaHii Oi3HEeC Ta BIIIHOCHO HEBUCOKIM BapTOCTI
minensii (960 mon. Ha pik). SAP CRM 36epirae cBoro yactky y 10%, maroum 8,5 MutH
KOPUCTYBAYiB, 110 3yMOBJICHO 11 MOMYJISIPHICTIO CE€peJl BEIMKUX BUPOOHUYMX KOMIAHIH 1
(biHaHCOBUX YCTaHOB, Kl TOTPeOYIOTh BUCOKOI O€3MEeKH JaHUX 1 CKIagHOT 1HTerpalii 3
KopriopatuBHUMH cuctemamu [13, c. 33-38]. Bapro Bigznauutu Takoxxk Zoho CRM, sika
Mmae 7,4 mutH kopucTyBadiB y 150 kpainax cBiTy npu piuHiii BapTocTi Bchoro 600 moi1., 1mo
CBIIUYUTh MPO ii CTpaTEriyHy OpPIEHTAIII0 HAa JOCTYIMHICTh, MOOUIHHICTH 1 IIBUIKE
MmacmtadyBadHs. Bitrix24 (6,1 mian kopuctyBadiB) 1 Pipedrive (5,2 MiH) 7eMOHCTPYIOTh
HUKY1 TOKa3HUKH 32 KUTBKICTIO KITIEHTIB, OJTHAK 3QJIMIIIAIOTHCS HAWTIPHUBAOIUBIIIUMH IS
Majioro 6i3Hecy 3aBIsIKM HU3BKIM BapTocTi mianucku (450—500 momn. Ha pik) 1 IPOCTOTI
Bukopuctands. Came Il CUCTEeMH aKTUBHO TMOMIMPIOIOTHCSA Y kpaiHax LleHTpanbHoi Ta
CxigHoi €Bpomnu, BKIIOUalOYM YKpaiHy, e Manuil Oi3Hec IIykae OIODKETHI, aie
e(eKTHBHI pillIeHHs JJIs aBTOMATH3aIlii MPOJaXiB 1 MAPKETHHTOBUX IMPOIIECIB. Y CBOIO
gepry, cykynmHa dactka iHmmX CRM-pimens cranoBuTh 20%, IO CBIIYUTH TIPO
HAsSBHICTH HINIEBUX MPOMYKTIB IS CrieU(IUHUX Taily3ed, OJHAK caMe TOM-7 CHCTEM
dbopmytoTh THOOaTBHUI cTanaapT po3BuTky CRM-inayctpii [15, 16 ,c. 57-60].

Sx BuaHO 3 Tabmwii 2.3, Salesforce 30epirae miaepcTBO 3a KUTHKICTIO KOPUCTYBAYiB
1 reorpadiero, Toai sk Bitrix24 1 Zoho CRM nepeBakaroTh y CETMEHT1 MaJIOro O13HECY
3aBISKA HU3BKIH BapTOCTI BIPOBaKCHHA. Lle 3ymMOBIIOE X MHOMYJISPHICTH cepen

komnaHii kpain LlentpansHoi Ta CxinHol €Bpornu, y ToMy 4ncii YKpaiHu, e oOMexeH1



39

IHBECTHIIIMHI Pecypcu MIANPUEMCTB MOEAHYIOTHCSI 3 BHUCOKMM IONUTOM Ha XMapHI
cepBicu. OgHUM 13 KIIOYOBUX KpUTepiiB oLiHKM CRM € e(peKTUBHICT BUKOPUCTAHHS
CUCTEMHU, SIKA BU3HAYAETHCS BIJIMBOM Ha MPUOYTKOBICTh, MIBUAKICTH OOPOOKH 3aIMTIB
KJIIEHTIB, PIBEHb IXHBOI JIOAJIBHOCTI Ta TOYHICTh MPOTHO3YBaHHS MPOJIAXiB. 3a
pesynbratamu nociipkeHHs Forrester Research (2024), xommanii, siki BOPOBaJMIH
cysacHi CRM 13 MonyiaeM IITy4YHOTO IHTENEKTY, y CEpPEeIHbOMY MIJBUILUIN
NPOAYKTUBHICTH KOMaHIU MpojiaxiB Ha 28—32%, a piBeHb MOBTOPHUX MOKYIOK -Ha 25%.
{1 noka3uuku miATBepmXKYyOTh, 0 CRM mnepecrae OyTu nuie TEXHONOTTYHUM
PILICHHSM 1 EPETBOPIOETHCS HA IHCTPYMEHT CTPATEr1YHOIO YNPaBIiHHS KIIEHTCHKUMU
B3aeMHHaMU. Brucoka penrabenbHICTh iHBeCTUIIH Y CRM CBITUMUTH PO TE, 1110 KOMMaHii,
Kl AKTUBHO BUKOPUCTOBYIOTH AHAJITHYHI MOAYJl Ta IHTEJIEKTyalbHl aJrOpUTMHU,
JOCSTAIOTh HE JIMILIE TMIABUINEHHS MpOAaxiB, a W TMOJIMIIEHHS CEpBICY, 3HIKEHHS
onepaniiHuX BUTpar Ta (OpPMYBaHHS JIOBFOCTPOKOBOI JOSIIBHOCTI KIi€HTIB. OTXke, y
robabHOMY MaciTall caMe Ti MIANPUEMCTBA, K1 iHTerpyroTh CRM y cBoi 6i3Hec-
IPOIIECH Ha CTPATEriYHOMY PiBHI, OTPUMYIOTh HallBaroMiili KOHKYPEHTHI MepeBaru Ha
MDKHApOJIHUX PUHKAX.

Tabnuus 2.4 — Brutus Bukopuctanus CRM-cucteM Ha OCHOBHI 0i3HEC-TIOKa3HUKU

MDKHApPOJHUX KOMIIaH1H

[Toxa3uuk o IMTicisa AOcoiroTHa BignocHa
BIIPOBAKCHHS BIPOBAKCHHS 3MIHA 3miHa, %
CRM CRM

Cepennst TpUBAJIICTh 5,6 3,1 -25 —45
00poOKHU 3aMOBJICHHS, TOJT
PiBenb yrpuManHs 62 78 +16 +26
KITEeHTIB, %
KouBepcis 3anuTiB y 21 32 +11 +52
npoaax, %
PenrabenpHICTE 118 156 +38 +32
MapKETHHTOBUX BUTpAT
(ROMI), %
Cepenniii noxia Ha ognoro | 820 1040 +220 +27
KITieHTa, $

IDicepeno: pospobneno asmopom Ha ocnosi [18,19]

Bnposamkennss CRM-cuctem icTOTHO TpaHCOpMye KIHOYOBI Oi3HEC-MPOIECH

MDKHApOIHUX KOMIaHIM, 3a0e3rneuyrour 3pocTaHHs €(EeKTHMBHOCTI Ha BCIX PIBHAX



40

VIOPABIIHHS KIIEHTCBKUMU BIIHOCHMHAaMH. 30KpeMa, CEpeAHs TPUBAIICTh OOpPOOKH
3aMOBJICHHSI CKOpouyeThes 3 5,6 10 3,1 rogunu, To0TO Maitxke Ha 45%, 1110 TEMOHCTpPYE
Bucokuii nmoreHuian CRM y miiBHUILIEHH] OnepaTUBHOCTI oOcayroByBaHHsA. BomgHouac
piBEHb YTpUMaHHS KII€HTIB 3pocTae 3 62% no 78%, 1o € HaA3BUYaHHO BaXKJIIMBUM
MOKa3HUKOM [JIs1 Ol13HECy, OpIEHTOBAHOTO HAa IOBTOPHI MPOJaxi W JTOBFOCTPOKOBI
BIIHOCHHU 31 crioxkuBayaMu. [1iBuIlieHHs] KOHBEpcii 3anuTiB y npoaaxi 3 21% mo 32%
CBITUUTH Npo 3HaYHUI BriMB CRM Ha sKICTh KOMYHIKaII{ 1 3@THICTh MIANPUEMCTBA
MIBU/IILIE pearyBaTu Ha MoTpedu kiieHTiB. Kpim Toro, peHTabenbHICTh MAPKETUHTOBHX
iHBecTuli 3pocrae 3 118% nmo 156%, a cepemniit noxim Ha OAHOTO KIIIEHTa
nigBUIYeThCS Ha 27%, 10 MIATBEP/KYE HE JIHIIE omeparliiHy, a ¥ ¢QiHaHCOBY
eextuBHicT, 1H@PpPOBOI TpaHchopmarii Oi3Hecy uepes3 CRM. Takum uyuHOM,
YIIPOBA/DKCHHST TaKWX CHUCTEM Ja€ 3MOTy HE JIMIIE aBTOMATH3YyBaTH TPOIECH, a M
CTBOPUTHU HOBY O13HEC-MOJIE]b, 3aCHOBAaHY Ha TOYHOMY aHai31 IaHUX, IPOrHO3YBaHHI1
MOTUTY Ta TepcoHai3allli KIi€eHTChKoro nocBimy [5, c. 182-186]. IlinnpuemcTta, sKi
BIIpoBaKytoTh CRM Ha cTpareriuHoMy piBHI, OTPUMYIOTh CYTT€EBI IIepeBaru y BUTIISAII
MiIBUIIEHOI TMPOAYKTUBHOCTI MEPCOHANY, 3MEHIIEHHS BHUTpAaT Ha MAapKETHUHT 1
30UTBIIICHHS TPUOYTKOBOCTI HAa OJMHUITIO 3aJTy4€HOTO KITIEHTA.

Kpim ¢inaHCOBHX MTOKAa3HUKIB, HE MEHII BAXKJIMBUM aCIIEKTOM € OIlIHKA CTPYKTYPH
dyHK1ioHaIBHOTO BHKOpUcTaHHS CRM y pi3HMX MDKHApOIHUX KOMIIAHISX, aJKe came
XapakTep 3aCTOCYBaHHS CHCTEMH BH3HAYae PIiBEHb i1 BIUTMBY Ha Oi3Hec. BinmoBigHO 10
pe3yabprariB  aHamiTMuHUX gochimkenb Gartner 1 Forrester (2024), Benwmki
TpaHCHAIIOHAJIbHI KOpHopallii 3e01IbII0r0 OpIEHTYIOThCA Ha aHamiTHIH1 Moayini CRM,
AKl JAIOTh 3MOTY IPOTHO3YBAaTW TOBEMIHKY KIIIEHTIB, BH3HAUaTH KIIOYOB1 (pakTopu
JIOSTBHOCTI, ONITUMI3YBaTH aCOPTUMEHT 1 MJIAaHYBaTH MAapKETUHTOB1 KaMITaHii Ha OCHOBI1
peanpHUX JaHUX. Y CBOIO dYepry, mani Ta cepenni miampuemctBa (MCB) Oinbie
dOoKyCyIOThCS Ha omepaniiHuX (PYHKIISIX, TAaKUX SK aBTOMAaTH3allis MPOAaXiB, OOIIK
KIII€HTIB, YOPABIIHHS KOMYHIKAIliIMH Ta I1HTErpamis 3 IuiarGopMamMul eJIeKTPOHHOI
koMepitii. JIms HUX BaKJIMBUMH € TPOCTOTA BIPOBAKEHHS, IMIBHIKICTH JOCTYIY IO
iHpopmanii Ta MOXkIUBICTE 00’ eqHanHss CRM 3 iHmumu ceppicamu, sik-oT Shopify,

Bitrix24, Pipedrive, abo xmapui moayni HubSpot. Taka nudepeniiianis nosiCHIOETbCS
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MacmTaboM AisNIBHOCTI: BEJIMKI KOMIIaH1i IparHyTh OUTbIIOL IMMMOUHM aHATIITUKHU, TOJ K
MCB notpeOyroTh THYYKUX pIillIeHb, SIKI MOXKHA IIBHJIKO AJalTyBAaTU A0 3MIH PUHKY.
Bapto 3a3nauntu, mo anamituydi CRM Bce yacTimie iHTerpyorh QyHkiii Big Data ta
Al-ananituku, Kl J03BOJISAIOTH ()OPMYBATH HE JIMIIE 3BITH, @ ¥ MPOTHOCTHUYHI MOZEN1
MOBEJIHKM KIII€HTIB, 10 € HAJ3BUYAHO I[IHHUM Y MDKHApOAHOMY MAapKETHUHTY Ta
CTpaTerivHOMY IJIaHyBaHHI.

Posmupenns dynkiionansaux MoxiauBoctedt CRM Tta ix iHTerpairis 3 iHIIUMU
MUPPOBUMHU  IHCTPYMEHTAMHU MPHU3BOAUTH 10 CTBOPEHHS KOMIUICKCHHX Oi3Hec-
EKOCHCTEM, Y SIKUX KOKEH MOAYJb BUKOHYE B3a€MOIONOBHIOBAIBHY poiib. Hanpukian, y
MibkHapoaHux kopropanisix CRM gacto noegnyerbest 3 ERP-cuctemamu niist ynpasiiHHS
pecypcamu, Bl-mardpopmamu g anamitukn ta HRM-momynsimMu 171 OINIHKH
epexkTUBHOCTI TepcoHany, M0 3abe3neuye I[MUIICHUH MIAXia 10  yIpaBIiHHS
nignpuemMcTBoM. Y manux kommnaHisx CRM Bce yacTimie BUKOPUCTOBYETHCS SIK IEHTP
U (pOBUX KOMYHIKAIIH, JIe TOETHAHO email-MapKeTHHT, COIlialibHI Mepexki Ta MOOUIbHI
nonarku. lle mo3Bonsie crBoproBatu 360-rpamycHuit npodiab KIIEHTa, y SKOMY
BIIOOPAXKAOTHCA BC1 B3a€MOJIi -BiJl MEPIIOrO 3alHUTy JO0 MOBTOPHUX MOKYMOK. Taki
MOJKJIMBOCT1 OCOOJIMBO BaXKJIMBI1 y c(pepi eJIeKTPOHHOT KOMEPITii, TIOTICTUKH, KOHCAJITUHTY
Ta CEpBICHOTO OOCIYyroBYyBaHHS, JI€ CBO€YacHa peakilisi Ha TOTpeOH CIIOKMBada €
BU3HAYaIbHUM (aKTOpOoM KOHKypeHTocmpoMokHocti [11, c¢. 51-56]. Otxe, CRM-
CHUCTEMH Y CyYaCHMX MDKHAPOIHUX KOMITAHISIX BUCTYNAIOTh HE JIMIIE SIK IHCTPYMEHT
MABUIIEHHS MPUOYTKOBOCTI, a SIK IIEHTPAJIbHUIA €JIEMEHT CTPATEeTIYHOTO YIPABIIHHS, 1110
dopmye 1bPOBY KyAbTYpYy MiANPUEMCTBA, MIJBUIIYE HOTO aJaNTHUBHICTH 1 CTBOPIOE
NEepeyMOBU JUIsl JTOBIOCTPOKOBOTO PO3BUTKY B YMOBax moOanbHOT LU(pOBOI

€KOHOMIKH.
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CtpykTypa BMKopuctaHHA CRM-byHKLUiN y
MiKHAPOAHUX KOMMAHIAX

YnpasniHHA AHanituka AsTOMaTtu3zauia IHTerpauis 3 NiaTpumka Al-aHaniTuka Ta Mob6inbHuit IHTerpauin 3 e-
KNIEHTCbKOO noseajiHKN MapKEeTUHIOBUX ERP/BI KnieHTiB (Service nporHo3yBaHHA poctyn / commerce
6aso0 KNieHTIB KamnaHii cuctemamn Desk) [0AaTKU nnatbopmamu
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B Benuki Kopnopadii B Mani Ta cepeZHi nignpMemcrea

Pucynok 2.1 - Ctpykrypa Bukopuctandsi CRM-(yHKII1H y MI>KHapOIHUX

KOMITaHISIX

IDicepeno: pozpodneno asmopom Ha ocHosi [14, c. 446-448]

Sx nokazaHo Ha pucyHKy 2.1, crpykrypa BukopuctaHHsi CRM-¢dyHKIii y
MDKHApOJIHUX KOMITaHISIX YITKO JEMOHCTPYE BIIMIHHOCTI MK BEJTUKMMH KOPIIOpaIlisiMu
Ta miANpueMcTBaMu Majoro W cepenuboro OizHecy (MCB). Benuki kommanii
30CepeHKYIOThCS TIEPElyCIM Ha aHAMITUYHUX 1 CTPATETTYHUX MONIYISX, SIK1 JO3BOJISIOThH
0o0pOoOIATH BEIMKI OOCSITH KIIEHTCHKUX JaHUX, MPOTHO3YBaTH PUHKOBI TEHJEHIIIT,
aHaI3yBaTU TMOKAa3HUKKA €(EKTUBHOCTI MApPKETHHIOBMX KaMIlaHIil 1 ONTUMI3yBaTu
YIpaBIiHHS JAHIIOTOM MocTadaHHs yepes inTerpaiito 3 ERP-cucremamu. [[ns aux CRM
-11e He Juie 0a3a JaHuX, a aHAITUIHUN [EHTP NPUUHATTA pillleHb, KU 3a0e3meuye
MOBHY BHUAMMICTh B3a€MOAIl 3 KII€EHTaMH Ha MIOOAJIBHOMY pIBHI Ta MIATPUMYE
cTpareriude TutaHyBaHHA. Y Takux kommaHisx CRM 3a3Buuait interpyerscs 3 BI-
miarpopmamu (Power BI, Tableau), Al-Moxymsmu njisi mporHO3yBaHHS MONUTY Ta Big
Data-anamiTukoro, 1o 103BoJsie (hopMyBaTH epCcoOHATI30BaH1 MPOMO3UIIi 1T MUTHHOHIB
KIIEHTIB y pi3HUX perionax. Ha BimMiny Bim uporo, MCB BimmaioTe mnepeBary
onepamifHuM 1 MOOUTBHUM pIIIEHHSM, OpPI€EHTOBAHMM HAa MIBHAKICTb, 3PYYHICThH 1

¢dyHKIiOHANBHICT. BoHU BukopucTOoBy!oTh CRM SK OCHOBHHIA 1HCTPYMEHT IS
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aBTOMaTH3alli MpoJaxiB, KOHTPOJIO JIIJOTE€Hepalli, I1HTerpauii 3 mIaTgpopmaMu
enexktponHoi  komepuii  (Shopify, WooCommerce, Amazon) Ta yHOpaBIiHHSA
KOMYHIKAILIISIMU 4epe3 COoLlajibHl Mepexi. Takuil MiAXi TOSCHIOETbCS HE JIUIIE
MacmTaboM JisIIbHOCTI, @ i IparHeHHsAM 10 €KOHOMIYHO1 e(eKTUBHOCTI: xMapHi CRM-
MOJI€JIi 3 HEBUCOKOIO BApTICTIO MIAMUCKU 3a0€3MeUyIOTh IIBUJIKE BIPOBAIKECHHS, 1110 €
KPUTUYHO BAXKIIMBUM JJIs1 O13HECY, SIKUM PYHKIIIOHY€E B yMOBaX 0OMEKEHUX (PIHAHCOBUX
1 kagpoBux pecypciB [15]. Bognouac qist MCB xapaktepHa OutbIlia AUHAMIYHICTH, TOMY
CRM-cuctemu 3 MOOUIBHMM JOCTYNOM 1 NPOCTUMHM IHTErpalisiMU CTalOTh iXHIM
HAWUIIHHIIIUM THCTPYMEHTOM ISl MIATPUMKHU KJIIEHTCHKOI JIOSJIBHOCTI Ta IMiIBUIIICHHS
KOHKYPEHTOCTIPOMOYKHOCT!I.

3 mo3wutlii perioHanbHOTo po3noairy, CRM-TexHonmorii akTHBHO BIIPOBAKYIOTHCS
HE JIUIIe y TPaJAUIINHO po3BUHEHUX perioHax -IliBHiuHiN AMepulli Ta €BponeicbKoMy
Coro3i, -a i1 y kpainax A3ii, Jlaruncbkoi Amepuku Ta CxinHoi €Bporny, 1m0 CBITYUTh PO
rnobamizaiiro puaky CRM Tta po3mupenHs Mex ioro 3acrocyBanHs. 3a ganumu IDC
(2024), cepenniit Temn 3poctanHs BrpoBakeHHS CRM y kpaiHax, 110 po3BUBaIOThHCS,
CTaHOBUB MPUOJIN3HO 17% MIOPIYHO MPOTIATOM OCTaHHIX I’ SITH POKIB, IO € CBIIYEHHAM
MIOCTYTIOBOTO BHPIBHIOBAHHS PIiBHS IUQPPOBOI 3piI0OCTI MK perioHamu. HaumBumiie
CRM nommuprototeess  y  kpainax IliBgenno-CximHoi A3ii, 1€ BHUCOKUH piBEHBb
MOOUIPHOCTI HAaceJIeHHS Ta PO3BUTOK €-COMMErce CTUMY/IIOIOTH IOMUT Ha XMapHi
pimenHs. JlatuHCcbka AMepHKa JEMOHCTPYE AKTUBHE 3POCTAHHS 3aBISKH TEPEXOMY
KOMITaHIM 710 OHJIAMH-TIPOJIaXiB 1 PO3BUTKY (piHTEX-cekTOpy, Tomi sik CximHa €Bpoma,
BKIIIOUHO 3 YKpaiHorw, akTuBHO iHTerpye CRM y koHTekcTi nudpoBoi Tpanchopmarrii
Mmaioro 6i3necy [17, c. 46-49]. Bognouac IliBHiuHa AMeprKa 3aTUIIAETHCS HAUOLUTBIITIM
1 HatnpuOyTKoBimUM puHkoM CRM, popmyroun nonan 40% CBITOBUX TOXOJIB ramy3i, a
kpaian €C 3aiiMarorh 0au3pko 30% 3aBISKK BHUCOKIM JHJDKATATI3AIIT ITAMPHEMCTB 1
CYBOPHUM BHMOTaM JI0 YIIPABIiHHS KII€HTCHKUMU qaHuMu 3rinHO 3 GDPR. Takum gnHOM,
CRM mocTymoBo cTae yHIBEpCaJbHUM IHCTPYMEHTOM BEICHHS OI3HECY, SKUH
aJanTyeTbCsl A0 KYJIbTYPHUX, €KOHOMIYHMX 1 TEXHOJOTTYHUX OCOOIMBOCTEH KOXKHOTO
perioHy, cChpusitoud  [I00albHIM  1HTerpaimii  Oi3Hec-MpoueciB 1  PO3BUTKY

KJIIEHTOOPIEHTOBAHUX CTPATEriid y MaciTadax ychboro CBITY.
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leorpadiyHa cTpykTypa BuKopucrtaHHa CRM y
cBiTi, 2024 p.

MNIBHIYHA AMEPUKA €BPONA A3INCbKO-TUXOOKEAHCHK I NATUHCbKA AMEPUKA CXIAHA EBPOTIA (BK/1. YKPAIHY)
PETIOH

w=@==Y3CcTKa KOMNaHIMN, WO BMKOpUCTOBYOTb CRM, % ==@== Cepe/Hili piBeHb aBTOMaTU3aLLii, %

Pucynoxk 2.2 - T'eorpadiuna ctpykrypa Bukopuctanusi CRM vy cBiti, 2024 p.

IDicepeno: pozpooneno asmopom Ha ochogi [36,37]

[ixaBo Bi3HauUTH, 110 Y 2024 pori reorpadivyna cTpykrypa Bukopuctanus CRM-
CHUCTEM Y CBIT1 ICMOHCTPYE HE JIUIIE 3pOCTaHHS 3arajibHOi KIJTLKOCTI KOPUCTYBaviB, a i
CYTT€BI BIAMIHHOCT1 y PIBHAX IU(POBOI 3p1iIOCTI Pi3HUX PETiOHIB, IO BiIOOPAXKEHO Ha
pucynky 2.2. Jlinepom 3a macmrabamMud BIPOBAKCHHS TPAIUIINHO 3aTUIIAETHCS
[liBauiuna Amepuka, e 89% xommaHniii BHUKOPUCTOBYIOTh CRM-pimieHHs 3 piBHEM
aBTomaru3ailii 6mmu3sko 82%, 1 ronoBHuMHu mnargopmamu € Salesforce Ta HubSpot, siki
CTalld eTajJoHOM e(eKTHBHOCTI y cdepi ympaBiaiHHA KIEHTCHKUMHU BifHOCHMHamMu. Ha
apyromy wicti -€Bpoma, ae CRM interpoBani y 84% mignpueMcTB, a piBeHb
aBToMaru3ailii nmocsrae 76%. €Bporeicbki koMmmaHii HamarTh mepeBary Microsoft
Dynamics 365 ta Zoho CRM, ajxe BOHH BiAIOBIAAIOTh BUCOKUM CTaHIApPTaM Oe3MeKH
nannx 1 sumoram GDPR. Bomaowac A3iiicbko-THX0OKEaHCHKUH PETIOH JEMOHCTPYE
nuHamiyHe 3pocTtaHHs -CRM BmnpoBamkeni y 71% KoMIaHiid, MmO TOSCHIOETHCS
OypXJIMBUM PO3BUTKOM EJIEKTPOHHOI KOMEpIlii Ta MOOUIBHMX TEXHOJIOTiH, a cepen
nonyisipHux miargopm Tyt nepeBaxkaroTh SAP 1 Zoho CRM. V kpainax JlatuHcbkoi
Amepukn yacTtka kKopucTyBadiB CRM mokum mo Hmx4da -Omm3bko 59%, ane temmu

3pOCTaHHS 3aJIUIIAIOTHCS HAUBUIIIUMU CEPENl YC1X PETi0HIB, 30KpeMa 3aB/IsKH MEPEXOIY
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Majioro OI3HeCy A0 OHJIAMH-NPOJAXiB 1 BUKOPUCTAHHIO JOCTYMHUX XMAapHHX CHUCTEM,
takux sk Bitrix24 Tta Pipedrive. Cxigna €Bpoma, BKIOYHO 3 YKpaiHOIO, MOcinae
NpOMDKHE Miclle -Omu3bko 66% kommaHiil yxe 3actocoByloTh CRM 13 piBHeM
aBromaru3zauii 57%, 1Mo CBITYUTH NPO IIBHJIKHUI Ipoliec AWIXKUTAI3allll Majoro Ta
cepeaHboro Oi3Hecy. 3arajioM aHaJliTUKU MPOTHO3YIOTh, 10 A0 2026 poky rmmodanbHUM
piBeHb npoHukHeHHs: CRM nepeuiiuthb 80%, a puHOK HaOyze 111e OUIbIIOT pEriOHaNbHOI
nuBepcudikailii, amKe Yy KOXKHOMY Makpoperioni QOpMyeTbcsi BIacHA MOEIb
BUkopucTaHHs -BiJ aHamTHYHUX CRM y CIIA 10 MOOUIBHUX 1 KOMEPLINHUX PILIEHB Y
KpaiHax, 10 po3BUBalOThCA. TakuM yuHOM, Teorpadiuna cTpykrypa Bukopuctanus CRM
y 2024 poii BigoOpakae HE JUIIE PIBEHb TEXHOJIOTIYHOTO PO3BUTKY, a W TIHOUHY

iHTerparlii 613HeCy y CBITOBY IIU(PPOBY EKOHOMIKY.

PiBeHb 3ap0BOoNneHOCTi KOopuctyBadis CRM-

cncremamim
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Dynamics 365
M [pocToTa BUKOPUCTaHHS B OyHKLiOHANbHICTb AHaniTuka

M Baprictb / gocTynHicte M MMiATPUMKA KNIEHTIB

Pucynoxk 2.3 - PiBens 3amoBonieHocti kopuctyBadiB CRM-cucremamu

IDicepeno: pospobnerno asmopom Ha ocrosi [32]

BapTo 3BepHyTH yBary, 1o piBeHb 3aJ10BOJICHOCTI KopucTyBadiB CRM-cuctemamu
y 2024 porii cTaB OMHUM 13 KIFOYOBHX 1HAUKATOPIB e€()EeKTHBHOCTI mudpoBux Oi3HEC-
pilmieHb, ajpke caMe BiJ CHOPUMHATTS KOPUCTYBadiB 3aJCKUTh HE JIMIIE TPHBAIICTDH
BUKOPUCTAHHS CHCTEMH, a W YCIIIIHICTh YCl€l cTpaTerii ympaBmiHHS KJIIEHTCHBKUMHU

BiHOCMHaMHU. SIK TOKa3aHO Ha PHUCYHKY 2.3, HAWBUII MOKAa3HUKH 3aJ0BOJICHOCTI
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npoaeMmonctpyBanu HubSpot CRM Ta Salesforce -mo 85%, 110 MOsSCHIOETHCA
MOETHAHHAM IHTYITUBHO 3pO3yMUIOr0 1HTEp(deicy, IMPOKOro PyHKIIOHAITY Ta BUCOKOTO
piBHA KJII€EHTChKOT MIATpUMKH. Salesforce yTpumye mnigepcTBO 3a aHAIITUYHUMHU
MOXIUBOCTAMU (92%), 3aBASKM YOMY KOMIaHIi MOXYTh IHOLIE PO3YMITH MOBEIIHKY
KJIIEHTIB 1 OyAyBaTH NPOrHO3H1 MOJIEN1 MonuTy. Y cBoro uepry, HubSpot mae Halikpamuit
MOKa3HUK MpOCTOTH BUKOpUCTaHHS (91%) 1 crmiBBigHOIIEHHS wLiHA/SIKICTh (88%), 110
poOuUTH HOro i1eaibHUM BaplaHTOM JUIsl Majoro W cepeqHboro Oi3Hecy, KUl mparHe
mBuAKo posropuytd CRM 0e3 Benukux iHBectHiiil. Microsoft Dynamics 365
JEMOHCTPY€E BUCOKI OILIIHKU Yy Kareropiix QyHkiioHanbHOCTI (88%) 1 ananituku (85%),
IpOTe ACIIO MOCTYNAEThCSI KOHKYpEHTaM y MpocToTi inTepdericy. Zoho CRM 1 Bitrix24
OTpUMAaJTH HaWKpallli OiHKY 3a JoCTymHICTIO (90% 1 89% BiMOBIIHO), IO MIAKPECIIOE
iX MOMYNSPHICTH cepel] KOMIIaHii, SKI IIyKaloTh €KOHOMIYHO BHUTIAHI PIIIEHHS, XO4a
piBEHb aHATITUYHUX MOXJIMBOCTEH IHUX IaropMm 3anumaerbecs HUx4UM -70-74%.
Pipedrive, opieHTOBaHUIi Ha MPOJAXKi, OTPUMAB CEpeAHIN 3aranbHuil pedTuHr 77%, ane
KOPUCTYETHCS TIOMTMTOM 3aBISKA CBOIM €(QEeKTHMBHOCTI Yy CETMEHTI JiJoreHeparrii.
3aranoM, piBeHb 3aJ0BOJICHOCTI KopucTyBaudiB mpoBiaHuMH CRM-cuctemamu
nepesuinye 80%, 10 CBIIYUTH MPO BHUCOKUN pIBEHb AOBIPH 1O WX PIIMIEHb Yy
rmobanpHOMY MaciTabi [46, c. 75-82].

3arajibHa JWHaMIKa JaHUX Ha PHCYHKY 2.3 TMOKa3ye, IO 3aJ0BOJICHICTh
KOPUCTYBa4iB 3aJICKHUTh BiJ MOETHAHHS TPhOX (PaKTOPiB: (PYHKI[IOHATBHOI TITMOWHH,
MPOCTOTH BUKOPUCTAHHS Ta SIKOCT1 CEPBICHOT MIATPUMKHU. BUCOKI OLIIHKK OTPUMYIOTH Ti
CUCTEMH, SIKi YCIIIIHO MOEIHYIOTh aHATITUKY 3 THYYKUM 1 3p03yMUTUM iHTEepdercom, He
MePEeBAaHTAXKYIOUN KOPUCTYyBaua HAIMIPHOIO KUTBKICTIO TeXHIYHUX GyHKIIN. [Ipu bomy
CIIOCTEPIra€ThCsl I[iKaBa 3aKOHOMIPHICTh: YMM BHINA I[iHA MPOAYKTY, TUM OUIBIII
OYiKyBaHHSI IIOAO0 HOTO TPOAYKTHBHOCTI Ta KIIEHTCHKOI MIATPUMKH, IO TMOSICHIOE
HE3HAYHl KOJMBAHHS y PIBHAX 3aJ0BOJICHOCTI MDK MpPEMiyM- Ta CEPEIHBOI[IHOBUMU
CRM. Kowmmanii, siki obpanu Salesforce abo Microsoft Dynamics 365, nHaitgacrime
LIHYIOTh aHAJITUYHY TOYHICTH 1 HaJIHHICTh, TOA1 sIK KopucTyBadi HubSpot, Zoho CRM 1
Bitrix24  Big3HauarOTh MOPOCTOTY HAJAIITYBaHHSA, JOCTYIHICTh 1 IIBUJKICTh

BIPOBAKEHHA. TakoX BaXJIMBO, 10 3arajibHUi piBEHb 3aJJ0BOJICHOCTI KOPUCTYBadiB



47

CRM 3a ocrtaHHI Tpu pOKH 3pic y cepeanbomy Ha 12%, 110 MOB’s3aHO 3 AKTUBHUM
PO3BUTKOM MOOLUIBHMX JIOATKIB, YOCKOHAJEHHSIM Al-NIATPUMKHU Ta MEPCOHAIZAIIEI0
iHTepdeiiciB. Y mnepcnekTuBl OUIKyeTbes, 110 noegHaHHs CRM 13 TexHoOJorisiMu
IITYYHOTO IHTENEKTY, big data Ta OMHIKaHaJbHUX KOMYHIKaIlii 1€ OUIbIlE MiABUIIUTH
PiBEHb KOPUCTYBAIBKOT JIOSUIBHOCTI, OCKUIBKM CUCTEMU CTAaHYTh HE JIUIIIE IHCTPYMEHTOM
aBTOMaTH3allii, a i MapTHEPOM Y IPUUHSTTI CTpAaTer1YHUX pilieHb. TaKMM YMHOM, aHaJI3
PUCYHKY 2.3 MIATBEpIXKYE, 110 Cy4yacHUM KopucTyBau oduikye Bii CRM He mpocTo
3py4HOCTi, a ToBHOI I1MdpoBoi B3aemoxli, ska 3a0e3neduye e(PEKTUBHICT,
nepcoHai3allio Ta CTablIbHUIN PO3BUTOK Oi3HECY.

Tabmuus 2.5 — Ominka epexkruBHOCTI BUKoprucTtanHss CRM 3a nmokazuukom ROI

[TnaTdopma Cepenniit ROI Tepmin [TinBueHHs 3HWKEHHS
(moxoau/BuUTpaT) OKYITHOCTI, MPOIYKTUBHOCTI onepaniitHux
MiCc. poJiaxis, % BHUTpaT, %
Salesforce 8,7:1 9 33 22
Microsoft 79:1 10 29 18
Dynamics 365
HubSpot 72:1 8 26 17
CRM
Zoho CRM 6,4:1 7 24 16
Bitrix24 59:1 6 22 14
Pipedrive 53:1 6 20 13

IDicepeno: pozpobdneno asmopom Ha ocrnosi [47, c. 100-108]

3rigHo 3 AaHUMHM TaOiuumi 2.5, HaWOLIBII e(eKTHBHOIO IIaThOPMOIO 3a
noka3zHukoMm okynHocTi iHBectunid (ROI) e Salesforce, sika 3abesmeuye 8,7 momapa
JOXOAy Ha KOYKEH BKJIQJEHWUH JIojap Ta IiJBHUINYE MPOMYKTHBHICTH IpoaaxiB Ha 33%,
BOJIHOYAC CKOpPOYYIOUM ormeparliifHi Butpatd Ha 22%. Ha apyromy wmicii -Microsoft
Dynamics 365 i3 ROI 7,9 : 1 1 6nu3bkuMu mokazHukaMu e(pexkTuBHOCTI. Taki pe3ynbraTtu
MOSICHIOIOTHCSI BUCOKUM DPIBHEM aHATITHYHHX MOXIUBOCTEH, Al-momymiB 1 mmbOoKoro
iaTerparieto 3 ERP-cuctemamu. ¥ cermMeHTi Majioro Ta cepeIHporo 0i3HeCcy HalKpaiie
cebe 3apexomenmyBaaun HubSpot i Zoho CRM, ski moenHyloOTh ONTUMANBHY IIHY 3
BHCOKOIO IIBHJKICTIO BIpoBaykeHHA. Bitrix24 Tta Pipedrive aemMoHCTPYIOTH HIKUI
3HaueHHss ROI (5,9 : 1 ta 5,3 : 1 BiANOBIAHO), IPOTE€ MalOTh HANKOPOTIIMI TEPMIH

OKYMHOCTI -6 MiCSI111B, 110 poOUTH iX npuBadbauBumu 1j1st MCB 13 oOMekeHrM OI01KETOM.
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Amnani3 nokasye, mo edpekruBHICTh CRM-cucteM 0e3mocepe/lHbO 3aJIeKUTh Bijl
piBHA iX (PYHKIIOHAJIBHOCTI, TEXHOJIOTIYHOI THYYKOCTI, IIIMOMHM 1HTErpauii B Oi3HecC-
MpolLiecH KOMIIaHii Ta 3JaTHOCTI aJanTyBaTHCS 1O 3MIH 30BHIIIHBOIO CEpPEAOBHILA.
[IpemianbHi pimeHHs, Taki sk Salesforce Ta Microsoft Dynamics 365, 3a0e3neuytoTh
HalBUIY BigJayy BIJ IHBECTHIH 3aBISAKH PO3BUHEHUM aHAIITUYHUM MOIYJISM,
HITYYHOMY IHTEJIEKTY, IIUPOKUM MOXKJIMBOCTSAM KacToMi3allii Ta MIMOOKIN 1HTerpamii 3
ERP, BI Ta mapkeTunroBumu miargopmamu. BoHUu CTBOPIOIOTH KOMIUIEKCHY €KOCUCTEMY
YOPaBIIHHSA KJIIEHTCBKUM JIOCBIIOM, IO JIO3BOJIE€ MMIJABUIIUTH TPOAYKTUBHICTD
NPOAAXIB, CKOPOTUTU Yac Ha OOpOOKY 3amuTIB 1 MPUHAMATH CTpPATEridyHl1 pIlIEHHS Ha
OCHOBI pealbHUX JaHuX. BomHOdYac Taki cucteMu MOTPeOyroTh 3HAUHUX (DiIHAHCOBUX,
TEXHIYHUX Ta KaJpOBUX PECYPCIB /ISl BIPOBAKEHHS, IO 00OMEXKY€E TXHIO JTOCTYIHICTh
JUISL MaJIOTO Ta CepeaHboro Oi3Hecy. HaTtomicTh TutaTopmMu cepeHpOro Kiacy, 30KpeMa
HubSpot, Zoho CRM Ta Bitrix24, n1eMOHCTpPYIOTh ONTHUMaJIbHE CIIBBIAHOLIEHHS MIXK
IiHOO, IIBMKICTIO BIPOBA/UKEHHS i (DYHKIIOHATBHICTIO. IXHi MepeBary MojsararoTh y
JOCTYITHOCT1 XMapHUX Mozeneit (SaaS), mpocToTi iHTerpatii 3 comiaTbHUMHA MepexKaMu
Ta CHCTEeMaMH €JEKTPOHHOI KOMEpIlii, a TakoX Yy MOXIHUBOCTI MacHITaOyBaHHS
BiZIMOBIIHO 70 moTped mianmpuemctBa [7, ¢. 103-108]. 1li cucremu 3abe3neuyroTh
cTabuIpHe 3pocTaHHs €(EeKTHBHOCTI MPOAAXKIB 1 CKOPOUCHHSI OTEpPAI[iiHUX BHTPAT, IO
poOUTH iX JOIIILHUM BHOOPOM Ui KOMMAaHIM, SKI MpParHyTh IABUIIATHA PIBEHb
KJIIEHTOOPIEHTOBAHOCTI 0€3 CYTTEBUX KamiTadbHUX BUTpar. Takum yuHoM, BuOip CRM-
mwiaropMu Mae OasyBaTHCs Ha CTpaTeriyHOMY OajaHCl MK piBHEM aBTOMAaTH3aIlii,
[JTUOMHOI0 AaHAMITHYHOI IMATPUMKH, MAacIITaboM JISJIBHOCTI KOMIIaHii Ta  ii
IHBECTUIIIMTHUMHU MOXJTMBOCTIMHU. ONTUMAIBHAM MIXOIOM € TIOCTAITHE BIPOBAKCHHS
CUCTeMU -Bij 0a30BUX (DYyHKIIH yMpaBIiHHS KOHTAKTaMHU 0 KOMILIEKCHOI aHAJITHKU
KJIIEHTCHKOTO JIOCBiAY, IO 3a0€3MEeYUTh HE JIUIIE IBUIKY OKYIHICTh IHBECTULIIH, ane i
JIOBTOCTPOKOBY KOHKYPEHTHY TIEpeBary y Mi>kHapoJHOMY O13HEC-CepeIOBHUIII.

[TincymoBytoun pesynbTaru TnopiBHsUTbHOTO aHamizy CRM-mnardgopm, MoxHa
CTBEpIKYBaTH, II0 CYYaCHMHA PHUHOK CHCTEM YIPABIIHHSI B3a€MOBITHOCHMHAMHU 3
KIIIEHTAMU € BHCOKOKOHKYPEHTHHUM 1 BOJHOYAC YITKO CTPYKTYpOBAaHHMM 3a pPIBHEM

(GYHKIIOHAJIBHOCTI Ta IiHOBOI mnomituku. IlpoBigui pimenns -Salesforce, Microsoft
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Dynamics 365, SAP -opieHTOBaHI Ha BEJMKI MDKHApOAH1 KOpHopalii, IpONOHYIOYU
PO3BUHEHI aHAIITUYHI MOXKJIMBOCTI, iHTerpauito 3 ERP 1 mTyyHuM iHTENEKTOM, TOA1 SIK
HubSpot, Zoho CRM 1 Bitrix24 3a0e3neuytoTb rHy4KICTh, IPOCTOTY BUKOPUCTAHHS Ta
JOCTYIIHICTb JIJISl MAJIOTO ¥ cepeTHbOoro Oi13HEeCy. AHalli3 MoKasas, 1o epektuBHicTh CRM
0e3rmocepelHbO  3aJIeKUTh Bl IIMOMHM 1HTErpamii 3 OI3Hec-mpolecamMu, piBHS
aHAJIITUYHOI MIATPUMKU W ajanTauii 70 MDKHAPOIHUX CTaHAApTIB. BUCOKI MOKa3HUKU
ROI, piBeHb 33]10BOJIEHOCTI KOPUCTYBAUiB 1 MOIIMPEHHS XMapHUX MOJIeJIel I0BOJIATD, 1110
CRM craoTh cTpaTeriyHuM 1HCTPYMEHTOM HE JIMILIE JJIS YNPaBIIHHS KIIEHTCHKUMHU
JaHUMHU, a W Ui 1OOYAOBH JOBIOCTPOKOBOI KOHKYPEHTHOI IepeBard KOMMIaHId y

robanbHOMY ITU(DPOBOMY CEpPEIOBUIILIL.

2.3 Xapakrepuctuka npodjsemaruku BrnpoBagxeHuss CRM y mizkHapogHuX

crparerisx MCb

VYrposamkenuss CRM-cucteMm y MiDKHAPOJHUX CTPATETIAX MAJIOro Ta CepeaHbOro
613aecy (MCB) € cxmagaum, 6araTOBUMIPHUM ITPOILIECOM, SIKHMH OXOTUTFOE TEXHOJIOT14HI,
opraHizaiiiiai, (iHaHCOBI Ta KYyJbTYpHI1 acCMEeKTH MiSUTBHOCTI IAMPUEMCTBA. Xoua
udposizallis OI3HEC-TIPOIECIB € OJHUM 13 HAWBaXKJIMBIIIUX YWHHUKIB 3pOCTaHHS
KOHKYPEHTOCTIPOMOXKHOCTI, JOCBi 0a3u MPaKTUKH CBITYMTH, 10 OUIBIIICTh KOMIIAHII
CTUKAlOThCS 3 TpyaHomamMu Ha eranax agantamii CRM po BmacHoi CcTpykTypu
yIOpaBIiHHS. Y pamMKax aHaji3y miAIpUEMCTB, 1110 BrpoBagmm CRM ynpomnoBx ocTaHHIX
TPHOX POKIB, BUSIBICHO, 10 OaM3bk0 38% KOMMaHiil HE MOCATalOTh O4iKyBAaHOTO PIBHS
€(DEeKTUBHOCTI TPOTATOM TMEPIIOT0 POKY EKCIUTyaTallii CUCTEMU dYepe3 BiJACYTHICTh
KBAJTI()IKOBAHOTO TMEpPCOHATY, HEYITKO BHU3HA4YEHI Oi3HEC-POLIECH Ta HEJOCTATHIO
iHTerpaniro CRM i3 HasBHUMY iHGOpMALIMHUME cHCTeMaMH. TUIIOBUMHU TIPOOIeMaMu
3QJIAIIAIOTECS OMIp 3MiHAM 3 OOKY MpPAaIiBHUKIB, BIICYTHICTh KOPIIOPATUBHOI KYJIBTYPH
po0OTH 3 TaHUMU Ta OOMEXEeHHs (PIHAHCOBUX PECYPCIB IS MATPUMKUA CUCTEMH TICIIS
BIPOBaJKEHHsA. BopaHouac koMmmaHii, skl MPUAUISIOTH yBary HaBUYAHHIO TEPCOHAIY,

ananrtamii CRM 10 JOKadbHMX PHUHKIB 1 YITKIA KOMYHIKAIli MUK BIZIUIaMH,



50

JEMOHCTPYIOTh CYTTEBO Kpalll MOKAa3HUKH -MIABUIICHHS MPOIYKTUBHOCTI MPOAAXKIB Y

cepeauboMy Ha 27-30% yKe mpoTAroM MEPIIOro poKy poOOTH.

OCHOBHI MPOBTEMW BMNPOBAAKEHHA CRM
Y MIKHAPOAHUX KOMTAHIAX MCb

YacTKa nianpuemcrs, Lo 3a3Hauymam npobaemy, %

Onip 3miHam cepes,
npauisHuKis

Pucynok 2.4 — OcHoBHi nnpo6aemu BripoBaxkeHHS CRM y MibkHApOAHUX

kommnadissx MCh

IDicepeno: pozpobdreno asmopom na ocrnosi [41, c. 5-12]

Hageneni qaHi miaTBEpIKYIOTh, 11O TOJJOBHUM BUKJIMKOM JUISl OLIBIITIOCTI KOMITaH1H
3anumaeThesl Moachbkuil paktop. HapiTe Haiicydacnima CRM He nae odikyBaHOTO
edexty 0Oe3 HaJIEKHOI MIATOTOBKM KOPHCTYBAa4iB 1 BHYTPINIHBOT KOMYHIKAIlli MIX
nenaprameHTamu. bararo kommaniil cipuitmaiore CRM sk TeXHIYHUN IHCTPYMEHT, a HE
AK eIEMEHT O13HEC-KYJIbTYPH, TOMY CIIBPOOITHUKH YaCTO CIIPUIMAIOTH ii BIPOBAIKECHHS
K KOHTPOJBbHUW MEXaHi3M, a He AK IHCTpyMEHT mojermieHHs pobotu. Came Tomy y
MDKHApPOAHUX KOMITaHIsX 3HAYHA yBara nMpuauIsieThes etamy change management, T00TO
VIOPaBIiHHIO 3MIHaMH, IO BKJIIOYA€ HABUAHHS IEPCOHANY, CTBOPEHHS BHYTPIIIHIX
iHCTpyKIii, MotuBamiiHnx cxem 1 KPI, moB’s3aHux i3 eQeKTUBHICTIO BUKOPUCTAHHS
cuctemu. I[lpukmamom 3 0a3d TPaKTUKH € CEPEHE TOPTOBEIHLHO-BUPOOHUYE
MIANPUEMCTBO, sike michs BrpoBamxkeHHs CRM  migBummio TodHICTh 00pOOKH
3aMoBieHb 13 78% 10 95%, ane nuiie micas NpOBEAEHHS JABOETAITHOTO HABYAHHS Ta

BBEJICHHS OOHYCHOI CHCTeMHM JJIS TPAIiBHUKIB, IO aKTHBHO KopucTyioThcss CRM. Ile
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JIOBOJIUTD, 1110 OpraHizailiiHa 3pUTICTh KOMIMAaHii € HE MEHII Ba)XJMBOIO, HIXK TEXHIYHA
TOTOBHICTb.

Tabnuis 2.6 — Bruius mroacekoro (aktopa Ha eeKTuBHICTh BUkopuctaniss CRM

[TokazHuk Jlo HaBuaHHs [Ticist HaBUaHHS 3MmiHa,
IePCOHATY TIEPCOHATY %

PiBens Bukopucranus CRM cepen 52 87 +35
MPAIiBHUKIB, %

TounicTs BHECEHHS 1aHUX y 0a3y 68 94 +26
KIi€HTIB, %

KinpKicTh yCIinIHO 3aKpUTHX yroa, % 61 79 +18
KiIbKiCTh MOBTOPHHUX MOKYIIOK, %o 22 35 +13
CepenHiii piBeHb 3aJI0BOJICHOCTI 70 89 +19
KIi€HTIB, %

IDicepeno: pozpobneno asmopom Ha ocrosi [43, c. 84-87]

[{ikaBO BiA3HAYMTH, 110 CAME JIFOACHKHHA (aKTOp, SIKUH TPaJMIIIHHO BBAXKAETHCS
HalMEHII TIepea0auyyBaHUM CIICMEHTOM Y CHCTEMi YIIPABIIiHHS, BUSBUBCS OIHUM 13
TOJIOBHUX JIeTepMiHAHT €(heKTUBHOCTI BIipoBakeHHsT CRM y MDKHApOTHUX KOMITAHISX.
Ak cBimuaTh naHi TaOnuIll 2.6, BIUIMB IMiATOTOBIEHOCTI MEPCOHANY, PiBHSA ITUGPOBOI
IrPaMOTHOCTI Ta MOTHUBAIll TNPAIIBHUKIB € KIIOYOBUM JJIi PO3KPUTTS MOBHOTO
norenmiany CRM-rexnomoriit. Ilicms mnpoBeneHHs HaBYaHHS CEpeaHIA piBEHb
BUKOPHUCTAHHSI CHCTEMH Cepe/I MPaIiBHUKIB 3pic 13 52% 1o 87%, 1110 CBIAYHUTH PO Maike
MOBHE 3allydeHHS TEPCOHAIY 110 HHU(PPOBOI EKOCHCTEMH YIPaBIiHHS KIIIEHTaMHU.
[TapanenbHO 13 IIMM TOYHICTh BHECEHHA JAHUX Y KIIEHTCHKY 0a3y 3pocia 3 68% mo 94%,
10 3MCHIIMJIO KUTBKICTh IOMUJIOK 1 IIJBUIIMJIO HAMIMHICTh aHAMTHKH. 1le o3Havae, 1o
KOMITaHii, sIKi 1HBECTYIOTh y HaBUYaHHS CBOiX CIIBPOOITHUKIB, OTPUMYIOTh HE JIHUIIE
3pOCTaHHS TEXHIYHOT KOMIMETEHIlli, a i (GOPMYIOTh HOBY KYIBTYpy POOOTH 3 JaHUMHU.
AHaJi3 TakoX CBIIYHATH NPO TO3WTHBHUN BIUTMB MOTHBAI[IMHUX 3aXOMiB: KILIbKICTb
YCHINIHO 3aKpUTUX yrof 3pocia 3 61% mo 79%, a moBTopHi moKynku -i3 22% mo 35%,
0 TPSAMO MIATBEP/KYE TICHHM 3B S30K MK JIIOACBKHM KamiTajaoM Ta Oi3Hec-
pesyabratuBHICTIO. OTXKE, 3aIy4eHHs] TEPCOHANY J0 aKTUBHOTO KopucTyBaHHsS CRM
MEPETBOPIOETHCS HA CTPATETTUHUIN pecypc, sIKMM 3/1aTeH 3a0e3MeYUTH CTAIUN PO3BUTOK

KOMIIaH1i Ha MIXKHAPOJHUX PUHKAX.
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Pazom 13 TuM, BapTo Harojmocutu, mo miaBuiieHHS edextuBHocTi CRM mia
BIUIMBOM JIFOJICBKOTO (DakTOopa HE OOMEXKYEThCS JIMINE TEXHIYHUM HaBUYAHHSIM. YCIiX
3aIEKUTh Bl (OPMYBaHHS KOMIUIEKCHOTO MIAXOAY, M0 TMO€EJHYE MOTHBAILIIIO,
KOMYHIKAII1I0 Ta OpraHi3aliiHy KyJabTypy, OpIEHTOBaHY Ha Kii€HTa. SIK BUIHO 3 TaOIHII],
cepefHiil piBeHb 3aJI0BOJICHOCTI KJIIEHTIB MICJsI HaBYaHHS mepcoHany 3pic 13 70% no
89%, 1m0 MIATBEPIKYE BAXKIUBICThH JIIOACHKOTO €JIEMEHTY Yy CTBOPEHH1 MO3UTHUBHOIO
KIieHTChKOro nocBimy. lle takox memoHcTpye, mo CRM-cuctemMu He MOXYTh OyTH
eexTuBHUMU O€3 JIONCHKOTO (haKTOpy, KU 3a0€3Ieuye sIKICTh B3aEMOJIIT 3 KIIIEHTAMH,
IHTEpIpEeTaLl0 aHAJTITUKK Ta CBOEYACHE MPUUHATTSA pIilIE€Hb. YCIHIIIHI MIKHApOIHI
KOMIaH1i BCE€ YacTillle BIPOBAKYIOTh MPOrpamMu OE3MEepepBHOTO PO3BUTKY MEPCOHAITY,
TpeHIHrdn 3 MUGPOBOTI TPaMOTHOCTI, a TaKOXX BHYTPIIIHI CHUCTEMH 3a0XOYCHHS
kopuctyBadiB CRM, 110 cTUMYITIOIOTh aKTUBHICTH 1 BIATIOBIIAIBHICTH MpaIiBHUKIB [38,
c. 131-143]. Takuii miaxix T03BOJISE HE JIMIIE ONTHUMI3ZYBaTU pPOOOTY 3 CUCTEMOIO, a ¥
CTBOPUTH CHPHUSTIMBE CEPEOBUINE ISl 1HHOBAIlIM, /1€ CIIBPOOITHUKU PO3IVISAIAIOTH
CRM He sk KOHTPOJNBHUU IHCTPYMEHT, a SIK MApTHEPCHKY IIardopmy, 10 JoroMarae
JOCSATaTH CIUTbHUX IUIeH KoMmaHii. Y pe3ynbrari JIOAChKUN (GakTop 13 MOTEHIIHHOTO
PU3UKY TIEPETBOPIOETHCS HA JDKEPENO KOHKYPEHTHOI TMepeBar, MiJCHUIIOI0YU
ctpareriuny poib CRM y mmobansHuX Oi3HEC-MOIEIIAX.

Tabnums 2.7 — Burparu nignpuemcte MCB Ha BHpoBa/KeHHSA Ta MIATPUMKY

CRM, 2022-2024 pp. (tuc. non. CIIA)

Pix CepenHs BapTICTh Burtpatu Ha mopiuny Yacrtka IT- Cepenniit
BIPOBAKEHHS HIATPUMKY oromxety, % ROI
2022 | 8,3 2,5 14 6,1:1
2023 | 10,6 2,9 16 6,8:1
2024 | 12,4 3,4 18 74:1

IDicepeno: pospobdreno asmopom Ha ochosi [34, c. 45-54]

Ananiz ganux tabnuii 2.7 cBimuuth, mo y 2022-2024 pokax crmocTepiraeTbes
CTiiiKa TeHJICHIIIS A0 3pPOCTAHHS 1HBECTHUIIN MIAMPUEMCTB MAJIOTO Ta CEPENHBOTO OI3HECY
(MCB) y BopoBamkenns ta ninrpumky CRM-cuctem, 1o € OpsiMuM BiOOpaKeHHSIM
nporeciB  1udgpoBoi TpaHcopmallli y mIoOanbHIH exoHowmiil. CepeaHs BapTICTh

BrpoBamxeHHs CRM 3pocna 3 8,3 tuc. gon. y 2022 p. no 12,4 tuc. non. y 2024 p., Tod6to
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Maibke Ha 49% 3a ABa POKHU, IO TOSCHIOETHCA HE JIMINE MiABUIIEHHSM CKJIaJHOCTI
CUCTEM, a i pO3LIMPEHHSM iXHIX (PYHKIIIOHAJIBHUX MOXJIMBOCTEH -1HTErpauieto 3 Al, Big
Data, MoOUTbHUMU MIaTOpMaMU Ta XMapHUMH cepBicamu. OZHOYACHO BUTpATH Ha
IOPIYHY MIATPUMKY 3pociu 3 2,5 go 3,4 tuc. nmon., a yactka IT-Oromxety, sKy
nianpueMctBa BuAULIoTh Ha CRM, mignsmacs 3 14% no 18%, mo cBig4dTh mpo
3MILLIEHHA MpIOpUTETIB Oi3Hecy B Oik

IHTEJNEKTYaJIbHUX PpIIIEHb YIpPaBIIHHS

KJIIEHTCHKUMH  BigHOCMHamu. [lompu 30UTblIEeHHS BHUTpaAT, €(EKTUBHICTh TaKUX
THBECTHIIIN 3aJIUIIAETHCS BUCOKOK -cepenHiii ROI (peHTabenbHICTh 1HBECTHILIN) 3piIC 13
6,1 : 1 y 2022 poui g0 7,4 : 1 y 2024 portii, T00TO KOKeH nonap, BkiaagaeHuii y CRM,
OPUHOCHUTH y CEPEHbOMY MMOHaA 7 nonapiB mpuOyTKy. Lle cBITUUTH Mpo CTpareriyHy
JOLIBHICTD (PiHAHCYBAaHHS HUQPPOBUX IHCTPYMEHTIB HABIThH JJII HEBEJIIMKUX KOMITaHIH.
3poctanns ROI Takox aemoHctpye, mo CRM-cuctemMu He JuIIEe OKYHOBYIOTHCS
MIBUIIE, aje W MiJBUIIYIOTh €(QEKTUBHICTh MPOJAXiB, CKOPOUYIOTh BUTpaTH Ha
MapKETHUHT 1 MOKPAIYIOTh AKICTh 0OCITYrOBYBaHHS KJIIEHTIB. TaKMM YHHOM, TIOCTYIIOBE
30uTRIIeHHS (piHaHCOBUX BKIaAeHb Y CRM MoHa po3misiaTy HE SIK HaBaHTa)KEHHS Ha
OIOKeT, a SK IHBECTUI[II0 Y CTIHKUH PO3BUTOK, IO 3a0e3nedye JTOBrOCTPOKOBY
KOHKYPEHTHY TepeBary, aHaJITUYHY THYYKICTb 1 3/IaTHICTh MIANPUEMCTB aJlalTyBaTUCA

710 YMOB MIKHAPOIHOTO PUHKY.

Tabnums 2.8 — OcHoBHI pusuku npu BrOpoBapkeHHI CRM y mixHapomHux

KOMITaH1sIX
Pusux YacTtoTa BUHUKHEHHSI [MoTeHuiiHi HaCTIAKU PexoMennoBani 3axoau
cepell OMUTaHUX
KOMIaHii, %
[lepeBuiieHHs 44 3arpumMka YiTke miaHyBaHHS,
TEPMIHIB IPOEKTY BIIPOBAKEHHS, eTalHICTh, KOHTPOJIb
30UTbIIIEHHS BUTPAT eUTIaiiHIB

IlepeBuieHHA 39 Brpara ¢inancoBoi ['Hyuke O10JKETyBaHHS,

OI0JDKETY CTaOUIBHOCTI pO3MO/IUT BUTPAT HA €Talu

[Tpobnemu i3 33 Burik iHpopmariii, JlBodakropHa

3aXUCTOM JJaHUX ¢iHaHCOBI BTpaTH ayTeHTU(DIKaLlis, ayUT
Oe3neku

Husbka sKicTb 28 Tpusani npocroi Kontpakr SLA, Bubip

TEXIIATPUMKH CUCTEMH MOCTa4YaJIbHUKIB 13
rapaHTisIMU

Henocratus 24 [Momunku y BamotHux | JlokamizoBaHi Bepcii,

nokanizauist CRM orepauisx i nepexiaai | 3aJIydeHHsI KOHCYJIbTAHTIB

IDicepeno: pospobnerno asmopom Ha ocrosi [22, c. 200-204]
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Pe3ynbratu sickpaBO JI€MOHCTPYIOTh: HaBITh y 700y BHCOKHMX TEXHOJOTIA Ta
aBTOMaTH3alii rojoBHI pU3MKH Npu BOpoBakeHHI CRM 3anumaroTbes KIACHYHO
“IIONCHKUMU”  -TIOB’SI3aHUMHU 3 IUIaHyBaHHSAM, (iHaHcaMu Ta oOpraHi3auiiHOIO
aucuuIutiHoo. Haifuacrinie koMImaHii CTUKAIOThCS 3 MEPEBUIIEHHSAM TEPMIHIB IPOEKTY
(44%) 1 mepeBuieHHs M OromkeTy (39%), 10 CBITYUTH MPO HEJOCTATHHO JIETAIbHE
IUTAaHYBaHHS TIPOILIECY BMPOBA/DKCHHS a00 TMpo CchpoOy MNPUCKOPUTH [H(PPOBY
TpaHcopMailiro 0e3 HaJe)KHOI MiAITOTOBKU. TUIIOBUN MPUKIIAJ] -OlHA 3 €BPONMEUCHKUX
JOTICTUYHUX KOMIIaHiH, sika mig vac iHterpamii Salesforce y 2023 poui mepenecna
JieJIaiiH 3aIyCKy Ha YOTHPHU MICSII1 Yepe3 BIACYTHICTh BHYTPIIIHBOTO KOOPAUMHATOPA M1k
[T-Bigainom 1 migpsigHukoM. Sk Hachigok, OwomxeT 3pic Ha 22%, a TpalliBHUKU IIIe
TPUBAIMH YaCc KOPUCTYBAJIUCS MapaliebHO CTAPUMH CUCTeMaMu. BoHOYaC KOMITaHi1, 110
BIIPoBaKYI0TE CRM moeTamHo -creprry Moyt IpoaaKiB, MOTIM MAPKETHHTY, a 3T0JI0M
aHAJITHKY -B CEPEIHBOMY 3HIKYIOTh PU3HUK MEPEBUILCHHS OIOMKeTy Maixke yasiul. Lle
MiATBEPIKY€E, N[O ETAmHICTh 1 KOHTPOJIb JE[JIaifHIB 3alIIIAOThCI  0a30BUMH
IPUHIUIIAMH €()EKTUBHOTO BIIPOBAKEHHSI, HE3aJIC)KHO BiJl po3Mipy Oi3HECY Ud PUHKY.

He menm BaromMmuMu € pu3uku, NOB’si3aHi 13 3axuctoM naHux (33%) Ta AKICTIO
TEXHIYHOT TATpUMKH (28%), sKi MalTh OCOOJMBE 3HAYEHHS IS MIDKHAPOIHUX
KOMIIaH1H, 110 MPaIOI0Th Y Pi3HUX IOPUCAUKINIAX. BUTIK KITieHTChKHX 6a3 200 BTpy4YaHHs
y CUCTEMY MOKE TIPU3BECTH JI0 peNyTaliiHUX Ta PiHAHCOBUX BTpaT, ocobnuBo B €C, ae
nitoth cyBopi HOpMu GDPR 1 mirpadu csarators 10 4% pigHoro o6opoty Kommanii. Y
2022 pormi OpuTtaHcbka (iHaHCOBAa KOMIIAHisA BTparujia moHan 2,1 MJIH J07., KOJIU
CTOPOHHI 0COOM OTpUMAaH AOCTYI J0 JaHUX KIIEHTIB Uyepe3 cliadKy ayTeHTU(DIKaIlio y
xmapHiit CRM [24, c. 45-51]. [TogiOHUX IHIIUACHTIB MOKHA YHUKHYTH, BUKOPHUCTOBYIOUH
nBodakTOpHy aBTeHTU(IKAIIIIO, PeTYIsSpHi aynuTh O0e3neku Ta 9iTki yronu SLA (Service
Level Agreement) i3 mocradaabHUKaMu cucTeM. Hu3bKka SKICTh TEXHIYHOI MIATPUMKH
TaKOXK YaCTO CTA€ KPUTHIHOIO TIpodiieMoro, ocobnnBo komu CRM nmposaiiaepu He MaroTh
MPEACTAaBHUIITB Y KpaiHi KiieHTa. Hampukian, ykpaiHChbKa e-commerce KOMIIaHisl, 110
KopucTyBasiacsi iHo3eMHOI0 CRM 6e3 nokanbHOT MIATPUMKH, CTUKHYNIACS 3 TPUIAECHHUM

MPOCTOEM MiJl Yac IMIKOBOTO IMEpiofy MpoJaxiB, uepe3 1o BTpaTwia maibxke 15%
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3araHoBaHoro oboporty. lle miaATBepKye BaKIUBICTh YKJIAAaHHS KOHTPAKTIB 13
CEpBICHUMU T'apaHTIIMU Ta BUOOPY MOCTaYa IbHUKIB, K1 3a0€31euytoTh 24/7 MiITPUMKY.

[Ile ogHUM pU3MKOM, SIKUW YACTO HEIOOIIHIOETHCS, € HENOCTATHS JOoKami3alis
CRM (24%), T0OTO BIACYTHICTh aJamnTaiiii CHCTEMH J10 MOBHUX, BaJIFOTHUX Ta MPABOBUX
0COOJIMBOCTEN KOHKPETHOTO PUHKY. I1si MXKHApOIHOTo Oi3HECY 1€ MOXKE€ CIIPUYMHUTH
MOMUJIKM Y (piHAHCOBIM 3BITHOCTI, XUOHI KOHBEpCil BalIOT ab0 HaBITh BTPATy KIIIE€HTIB
yepe3 HEKOPeKTHI mepekianu iHtepdeiicy. Hampukman, omHa cximHOEBpomeHchka
KOMTIaHis, sika BUHIIIA HA pUHOK Icmanii, BTpaThia moHaa ASCATOK KOHTPAKTiB, 00 B
cuctemMi CRM He Oyno jokanizoBaHO MIa0JIOHU PAaXyHKIB BIAMOBIIHO 1O MOAATKOBUX
HOpM KpaiHu. Y TOHM ke yac Ti KOMIaHii, fKl 3aJ1y4aroTh JIOKAJIbHUX KOHCYJIBTAHTIB 1
BUKOPUCTOBYIOTH OaratomoBHI Bepcii CRM, nemMoHCTpyroTh cTaOUTbHO —Kpaml
pesynbraTi. BoHU He JHIe 3MEHIIYIOTh PU3UKH TTOMUJIOK, ajie W MiIBUIIYIOTh PiBEHB
JIOBIpU KJTIEHTIB, K1 OTPUMYIOTh KOMYHIKallii CBO€t0 MOBOt0. OTxe, aHasi3 Tabnuil 2.8
JIOBOJIUTD: YCIIITHICTh BIpoBakeHHs CRM 3anexuth He e Bij BUOopy miargopmu,
a W BIJ 3IaTHOCTI KOMIIaHii mepeadauyuTd ¥ MiHIMI3yBaTH IOTEHIIIMHI PU3UKHA 4Yepe3
CTpareriuHe IUTaHyBaHHS, 3aXUCT JIaHWX, SKICHY MIATPUMKY Ta JIOKaJi3aIlil0 MPOIECiB

BIJIMTOBIJTHO JTO0 MIKHAPOJHUX CTaHIAPTIB.
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CtpyKtypa 6ap’epis BnposageHHa CRM
cepea mixkHapoaHux MCb

B JTloAcbKnin dpakTop (HaBUYKK,
MOTMBaLLiA)

B PiHaHCcOBIi 0bMeXKeHHA
IHTerpauiiHi npobaemu

B Kibepbesneka

B HepocTaTHA 1I0Kai3aLia cuctemu

M BiacyTHICTb NiATPUMKN KEPIBHULITBA

IHWe

Pucynok 2.5 — Ctpykrypa 6ap’epiB BrpoBaxeHHss CRM cepen MbkHapOaHUX
MCBb, %

IDicepeno: pozpobdneno asmopom Ha ocnosi [29, c. 8-15]

PucyHok 2.5 Hao4HO JEMOHCTpYE, IO TOJOBHMM Oap’€poM Ha ILIAXY
BripoBapkeHHss CRM cepen MbKHApOIHUX MaJiuX 1 CEPEAHIX MIAMPUEMCTB 3aJIUIIAETHCS
moacekuit pakrop (28%), KM OXOIUIFOE HEIOCTATHIO MOTHBAIIIIO IPAIliBHUKIB, Opak
HABUYOK 1 HEOaXKaHHs aJanTyBaTUCs 10 HOBUX U(poBux nporecis. Ha qpyromy micii -
¢inancoBi oOMexxeHHs (22%), mo BigoOpaxaroTh OOEpEeXHICTh OI3HECY 00
IHBECTHIII Y HOBI TEXHOJIOT'11, 0COOJIIMBO B yMOBaX €KOHOMIYHOI HecTabUTbHOCTI. TpeTio
MO3UIIII0 3aliMaloTh iHTerpaliiHi mpodiemu (18%), 3yMOBIEHI CKIAAHICTIO TTOETHAHHS
CRM 3 inmumu cuctemamu -ERP, Bl un mapketunroBumu miardhopmamu. BomgHouac
pusukn kibepoesnexu (12%) Ta HemocTaTHs okamizamis cucteM (9%) TeMOHCTPYIOTH,
o rio0amizaiis 0i3HECYy BUMarae BpaxyBaHHS MICIIEBUX OCOOJMBOCTEH Ta MOCHUIICHHS
3axucTy manmx. HesBaxkaroum Ha 1ie, aumie 7% MIANMPUEMCTB BU3HAIOTH MPOOIEMOIO
BIJICYTHICTh MIATPUMKHN KEPIBHUIITBA, 110 CBITYUTH PO PO3YMIHHS TOT-MEHEIHKMEHTOM

ctpateriyHoi BaxymBocTi CRM y cyuacHomy Oi3Heci. Taka cTpykrypa Oap’epiB
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MIJKPECIIOE: TOJIOBHOIO MEPEIIKOI0I0 IUPPOBOT TpaHchOpMAaIlii € HE TEXHOJOT], a JIIOIU
-1X TOTOBHICTb, 3aJIy4€HICTb 1 0aueHHs IHHOCTI CRM sk iHCTpyMEHTa PO3BUTKY.

VY pesynabTaTi MpOBENECHOIrO aHalli3y BCTAHOBIEHO, 10 BrnpoBamxkeHHs CRM y
MbKHapoaHux crpareriix MCB cynpoBOIXKyeTbCcsl HU3KOIO CUCTEMHHUX BHKJIMKIB -BiJ
JOACHKUX 1 (DIHAaHCOBUX (DAKTOPIB 10 TEXHOJOTIYHHUX, OpraHi3aliiHUX Ta Oe3MEeKOBHX
acriektiB. PazoM 13 TUM, MIAMPUEMCTBA, SIK1 MIAXOAATH 10 IILOTO MPOIIECY KOMIUIEKCHO -
IHBECTYIOTh Y HAaBUAaHHA INEPCOHAJy, MOCTYMOBO IHTErPYIOTh CHCTEMY B ICHYIOUY
upoBy 1HGPACTPYKTYPY, BpPAaXOBYIOTh KYJIBTYpPHI OCOOJMBOCTI Ta 3a0e3NevyroTh
K10ep3axucT, -J0CATal0Th CTIMKOro 3pocTanHs edexruBHocTi. CRM-cucremu, 3a ymoBu
IPaMOTHOTO BIPOBAIKEHHS, CTAIOTh HE JIMIIE TEXHIYHUM PIIIEHHSAM, a i CTPaTEriyHOIO
w1arOpMOI0  YIPaBIiHHA B3a€EMOBIAHOCHMHAMHM 3  KII€HTaMH, SKa MABUILYE
NPOAYKTUBHICTh, CKOPOUYE OIEpaliifiHi BUTpaTu Ta GOpMye KOHKYPEHTHI MepeBaru Ha
rnobanpbHOMY pUHKY [28, c. 140-161]. OTxe, romoBHuM 3aBaanHsaM cydacHoro MCBh e He
YHUKHEHHs Oap’epiB, a iX CHCTEMHE [OJOJaHHs Yepe3 pO3BUTOK LU(PPOBUX
KOMIIETEHIIIM, KOpPIOPAaTUBHOI KyIbTypd Ta JoBrocrpokoBe OaueHHs CRM sk

THCTPYMEHTY CTPATETriyHOTO 3pPOCTaHHS.
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PO3JILI 3

HAIIPAMMU BJOCKOHAJIEHHA CUCTEM CRM Y MIZKHAPOJHUX
CTPATEI'TAX MCbH

3.1 Hlasxu ninBuieHHs egpekTuBHOCTi CRM y mixkHapoaHomy Oi3Heci

[Tinpumennss edextuBHocti CRM y MibkHapomHoMy Oi3Heci Tmepegdauae
KOMILJIEKCHY MOJIEPHI3alli0 sIK HU(DPOBUX THCTPYMEHTIB, TaK 1 YIPABIIHCHKUX MPOLECIB,
o 3a0e3neuyloTh Oe3MepepBHICTh B3a€EMOJIl MIAMPUEMCTBA 3 KJIIEHTaMH Ha
rio00ansHOMY pUHKY. OHUM 13 KITFOUOBUX HAIIPSAMIB YIOCKOHAJICHHS € CTBOPCHHS €TUHOT
iHTerpoBanoi CRM-apxitekTypu, sika 3a0e3reuye MOBHUN UK pOOOTH 3 KIIIEHTOM: Bif
TeHepallii JIJIIB 1 MepIIoro KOHTAKTy A0 (GOpMYBaHHS JOBIOCTPOKOBOTO MApTHEPCTBA Ta
yIpaBiHHSA MOBTOPHUMU MPOJAXaMHU Ha PI3HUX reorpaiuHux puHkax. EdexTtuBHICTH
CRM 3HauHOIO MIpOIO 3aJIeKUTh BiJl TOr0, HACKUIBKK TOYHO Ta TIOBHO CHUCTEMa 30Hpae,
Bepu(dikye Ta 00’ €IHY€E KIIIEHTCHKI JaH1, TOMY MINPUEMCTBY HEOOX1THO BIIPOBAJKYyBaTH
€IUHI CTaHIapTH O0O0poOku i1H(dOpMallii, MeXaHI3MU aHTHUAYOIiKaTiB, aBTOMATUYHY
BaJIAIlIIO0 MOJIIB, @ TAKOXK IHCTPYMEHTH 0araTOMOBHOTO BBeICeHHS naHuX. Lle mo3Boisie
dbopmyBatu TouHu 360-rpagycHuit mpod ik KITiEHTa, yCyBaTH iH(POpMaIiifHi MTPOTaJIMHA
Ta MABUITYBaTH SKICTh CETMEHTAIlll, 1[0 MAa€ KPUTUYHE 3HAYCHHS JJII MIKHAPOIHOTO
MapkeTuHry [4, c. 40-42]. KpiM Toro, BaXKJTMBUM €JIEMEHTOM ITiJIBUIIICHHS €(DEKTUBHOCTI
CRM e 1i interpanisa 3 ERP, ¢inancoBumu cucremamu, miarpopmamMu e-commerce,
MDKHAPOAHUMH TUIATHKHUMU MOAYISIMHU Ta JOTICTUYHMMH CepBicamu, 1o 3abe3mnedye
Oe3MmepepBHICTL Oi3HEC-TIPOIECiB, CHHXPOHI3AI[II0 TPaH3aKIIIH, BiICTE)KEHHS 3aMOBJICHb
y pearbHOMY Yaci ¥ yHi(ikaIlio cepBiCHHX MPOLEAYp y PI3HUX KpaiHaX. Y pe3ynbraTi
CRM nmepecrae Oytu OKpemMoro IM(poBOIO IIATHOPMOIO Ta TEPETBOPIOETHCSA Ha
[EHTPATbHUN 1HCTPYMEHT YINPABIIHHA MIKXHAPOMAHOK MiSUIBHICTIO, IO 3abe3rnedye
MPO30PICTh Omepallii, MIBHUINYE MBUIKICTh MPUUHATTS YIPABIIHCHKAX pPIlIEHb Ta
JI03BOJIsIE MIHIMI3yBaTH PU3UKU BTPATH KIIIEHTIB Yyepe3 PparMeHTOBaH1 IPOLIECH.

BaxnuBum Hanpsimom minBuiieHHs —edextuBHocti CRM €  po3BUTOK

IHTEJIEKTYaIbHUX MOXKIIMBOCTEH CUCTEMHU, L0 BKIIIOYAE 3aCTOCYBAaHHS IHCTpYMEHTIB Big
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Data, MamuHHOTO HaBYaHHS Ta MPOTHO3HOI AHATITUKHA. 3aBASIKA BIPOBAIKCHHIO
aJTOPUTMIB TMOBEIIHKOBOIO aHalli3y MiANPUEMCTBO MOXE AaBTOMATUYHO BU3HAYaTH
HMOBIPHICTh MOBTOPHUX TIOKYNOK, IPOrHO3YBaTM NOMUT Ha PI3HUX PHUHKAX,
CEerMEHTYBaTH KJIIEHTIB 3a IMOTEHIiaioM, OyayBaTH Hpodisii pU3MKOBOI MOBEIAIHKH Ta
BU3HAYATU Halle(EKTUBHIII KaHAJIM KOMYHIKAIii sl KOXHOT Tpynu. OcoOnuBy posib
Bijirpae BrpoBamkeHHa moneneil CLV (Customer Lifetime Value), siki 103BONSIOTH
BU3HAYUTH JIOBIOCTPOKOBY TPUOYTKOBICTH KOXKHOTO KJIi€HTa Ta (QopMyBaTH
nepcoHasnizoBaHi crparerii yrpumannsa. Bukopucranusa Al-moayniB y CRM pae 3mory
aBTOMAaTH3yBaTH pPOOOTY 3 JIiJaMHU: CHCTEMa CaMOCTIMHO TPIOPUTE3yE 3BEPHCHHS,
NPOIMOHY€E ONTHUMAJIbHI PIllICHHS I MEHeIkepa, (GopMye peKOMEHAAIIl Ioj0
HACTYITHUX KPOKIB Ta aHaJi3ye MPUYMHU BTPATH MOTEHIIWHUX KIieHTiB. Lle mo3Bosse
3HM3UTH YacOBl BHUTpPATH TMEpPCOHANy Ha PYTUHHI oOMepalii, MiJBUIIATH TOYHICThH
IIPOTHO31B IIOAO MPOJAAXKIB 1 3a0€3MeUnuT Tepexia BiJ PEeakTUBHOI 0 MPOAKTUBHOI
Mojeni ynpaBiiHHS. JlomaTkoBUM  JpKeperoM  €(PeKTUBHOCTI €  BIPOBAJKEHHSA
OMHIKaHaJIbHOI Mojen kKomyHikaiii, komu CRM o00’exHye email, colliaibHl Mepexi,
MeCEeHKepU, OHJIaWH-9aTH, MDKHAPOIHY TesnedOoHI0 Ta MOOUIbHI 3aCTOCYHKH B € TUHUIN
IeHTp B3aeMoyii. Takuit miaxin 3a0e3nedye MUTICHICTh KIIEHTCHKOTO JOCBINY, T03BOJISE
CUCTEeM1 aBTOMAaTMYHO (IKCYBaTH BC1 KOHTAKTH Ta CTBOPIOBATH IEPCOHAJI30BaHI
ClleHapii, IO CYTTE€BO MiABUINYE IBHAKICTh pEakilii MiAIPHEMCTBA Ta pPIiBEHb
3aJI0BOJICHOCTI KJIIEHTIB Ha MIKHApOAHOMY PIBHI.

Tpetim cTpareriyunuM HarmpsiMoMm ynockoHajeHH CRM e po3BUTOK kaapoBoi Ta
oprasizamiifHoi iHQpacTpyKTypH, 110 3abe3nedye e(peKTUBHE BUKOPUCTAHHS ITUGPOBUX
iHcTpyMeHTiB. HaBith HaiimoTyxHima CRM He Moxe 3a06e31meunT BUCOKHX PEe3y/IbTaTiB
0e3 PO3BHHEHOI KYIBTYypH poOOTH 3 JaHUMH, MOTHBAIlIMHHX MEXaHI3MIB 1
CTaHJAPTU30BAHUX TMPOIEAYP B3aEMOIII MDK Migpo3auviaMu. ToMy MiINPUEMCTBY
HEOOX1THO BIPOBaIUTH OaraTropiBHEBY CUCTEMY HAaBYaHHS TMEPCOHANTY, IO BKIFOYATHME
0a30Bl KypcW I HOBHX CIIBPOOITHHKIB, PEryIspHiI TPEHIHTH MIOO0 OHOBJICHOTO
¢ynkuionany CRM, nporpamu 3 MiKHApOAHUX KOMYHIKalllid, a TAaKOXK CHEIlai30BaH1
MoAydl 3 poboTn 3 aHamTHYHUMHM maHensmu, Big Data ta Al [36,37]. BaxmuBo

po3po0OUTH cUCTEMY IHIUBIAYaIbHUX Ta KoMaHAHUX KPI, gxi HanpsiMy moB’si3y10Thes 3
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akicTio pobotu y CRM: cryneHeM 3amoOBHEHHSI JaHMX, IIBUIKICTIO OMpAaI[fOBaHHS
3BEpHEHb, PIBHEM KOHBEpCIi, JOTPUMAHHSAM CTAHAAPTIB CepBICY Ta €(EKTHBHICTIO
VOPABIIHHS KIIEHTCBKUMHU CKapramu. Takox cliJ BOPOBaAWTH nOpuHIMOM Data
Governance, sKi BU3HAYaIOTh MOPSJIOK JOCTYNMy J0 JaHUX, MNpaBwia ix oOpoOKw,
nporenypu kioepOe3neku Ta BIANOBIIHICTE MikHapogHuM BuMoram (GDPR). Takwii
OiABUIIY€E Y3TOUKEHICTH POOOTH MIXK

MiAX1A MIHIMIZY€E OIepaliiiHl  pU3UKH,

JenapraMeHTaMu M 3abesrnedye MiNPUEMCTBY CTaOUIbHY KOHKYPEHTHY IepeBary Ha

MDKHApOIHOMY PUHKY [53].

Tabmuns 3.1 - OcHoBHI HanpsMu miABuiieHHs edexktuBHOCTI CRM
MDKHapoAHOMY O13Heci
Ne Hamnpsim KoukpertHi 3axoau OuikyBaHi IIporno3oBanuit
YIOCKOHAICHHS pe3yabTaTh eeKT s
MDKHApPOJHOTO
Oi3HeCy
1 | SIxicte maHux Ta Bamigartis, Touni Ta ToBHI +20-30% TouHOCTI
CTaHJapTH3AIis aHTUYOTIKaTOP, npodisi KITIEHTIB cerMeHTartii ta
iHbOopMmartii periaMeHTH MIPOTHO3YBAHHS
3aITOBHCHHS
2 | Imrerpamnis CRM 3 ERP, e-commerce, €1MHa BOpOHKA CkopoueHHs
IHITUMU CUCTEMaMH | TIATDKHI IIUTIO3H, MPOJIAXIB Y PI3HUX | OMEPaliiHOTO IUKITY
norictuuHi API Kpainax Ha 30—-40%
3 | BopoBamxkenns Al Lead scoring, CLV, ABTOMaTH3aIlig Ta +25-35% moBTOpHUX
ta Big Data [IOBEIIHKOBUI aHaIII3 nepcoHaTi3aIlis MIPOJIaXKIB
pilICHb
4 | OMHIKaHAIbHA Email, mecenmxepu, (is705070%1 +15-20%
KOMYHIKaIlis 4aT-00TH, TeneoHis KJIIEHTCHKUN TOCBiA | 3a40BOJIEHOCTI
KJIIEHTIB
5 | HaBuanus Tpeninru, KPI, ITinBuienus +20-35%
MepcoHaty CTaHIapTH JTUCIUTIIIIHU POOOTH | €(heKTHBHOCTI
y CRM BIJTLTIB
6 | Onrumizanis ABTOMAaTH3aIlis Ji/iB, Kpama konBepcis ta | +10-20% 3pocTanus
MPOIIECIB MPOJIAKY | CIIEHApii BOPOHOK HIBUJIKAN TTHKIT npudyTKYy
7 | Data Governance IIpaBa noctyny, aymut | besneka ta 3MEHIICHHS PU3HKIB
TaHUX, Ki0ep3axucT BIAMIOBIIHICTH Ha 40-60%
GDPR
8 | Jlokamizaris MynbTUMOBHICTb, Apamrarnisa 1o +10-15% TouHOCTI
poIieciB BAIIOTHI HAJIAIITYBaHHS | PUHKIB ¢iHonepartiif
9 | Ananituuni naneni | Dashboard, KPI- ITpo3opicTs [MokpamieHHs
MOHITOPHHT MDKHapOJHUX CTpPATET4HOTO
NOKa3HMKIB yIpaBIiHHS

IDicepeno: pospobneno asmopom Ha ocrosi [8, c. 107-113]
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[lizcymoBylour HaBeACHI HaMpsIMU YIOCKOHAJCHHS, BapTO 3a3HAYMUTH, IO
eextuBHicTh CRM y Mi>kHapOAHOMY O13HEC1 3HAUHOIO MIPOIO BU3HAYAETHCS 3/1aTHICTIO
MNIANPUEMCTBA 3a0€3MEYUTH LUIICHICTh YCIX €JIEMEHTIB KJIIEHTCHKOI B3aeMOJIl Ta
neperBoputd  CRM  Ha cTpareriyHuil  IHCTPYMEHT  YNPaBIiHHA  AISUIBHICTIO.
VYIoCKOHAIEHHS CUCTEMH TOTpeOye HE TOUYKOBHX 3MiH, a CaMe KOMIUIEKCHOTO ITiIXOMY,
AKUN OXOIUTIOE IU(POBY MOJEPHI3alliio, MIABUIICHHS PIBHS aHATITHUKU, ONTHUMI3ali0
Oi13HecC-MpolIeciB, MepexiJ A0 OMHIKaHaJbHOI B3a€EMOAll, PO3BUTOK MEPCOHANY Ta
BITPOBAKCHHS CTAHIAPTIB yMpaBiiHHSA JaHUMU. KOkeH i3 peKOMEHJIOBaHUX HaIpsIMiB
Ma€ BIACHHUI €KOHOMIYHUH €(eKT, IpoTe MaKCUMalbHa PE3yIbTATUBHICTh JOCITAETHCS
came TOJi, KOJIM MiJJIPUEMCTBO BIIPOBAKYE iX CHCTEMHO Ta B3a€EMOMOB’ s13aHO0. Baxkiuso,
mo edexruBHicTE CRM 6e3nocepeiHbO BITMBAE HE JUIIE HA MOKa3HUKU MPOAAXKIB, a i
Ha CTpAaTeriyHi MmapaMeTpud MDKHAPOAHOI [ISJIBHOCTI -pIBEHb YTPHUMAaHHS KIIE€HTIB,
IIBUIKICTH BUXOJY Ha HOB1 PUHKH, QIalITUBHICTH J10 3MiH MOMUTY, 37IaTHICTh TPOTHIISTH
KOHKYpPEHIIii Ta 3a0e31neuyBaTi BUCOKUN CTaHIapT CEPBICY He3alIexKHO Bifl Kpainu. Takum
yuHoM, CRM crae dpynnamentom hopMyBaHHS KOHKYPEHTHHX MepeBar MmiAnpueMcTBa Ta
BU3HAYAJIBHUM €JIEMEHTOM Y PO30YI0B1 JOBIOCTPOKOBUX MIKHAPOIHUX MAPTHEPCTB.

Kpim Toro, 3anpornoHoBaHi HapsIMU 1al0Th MOKIIMBICTH MIANPUEMCTBY MEPEUTH
710 HOBOi MOJIEJIl YIPaBIiHHSA MDKHAPOIHUM OI13HECOM, sIKa TPYHTYETHCS Ha MPHUHITUIIAX
data-driven strategy, mudpoBoi Mpo30poCTi Ta MEepcoHaTI30BaHOi B3aemoii. Po3BuTOK
anamitTnuyaux Qyskiii CRM Ha ocHoBi Big Data 1 mTydHoro iHTeneKTy J03BOJISIE HE
JUIIIe pearyBaTd Ha MOTOYHI 3aIUTH KIIE€HTIB, a i MPOTHO3YBaTH TECHJICHIIII, BUSIBISITH
MPUXOBAaH1 3aKOHOMIPHOCTI, MPOAKTUBHO (DOPMYBATH MOMUT Ta IMiJBUIYBATH TOYHICTh
cTpareriuHoro ruanyBaHHs [26, c. 148-153]. OmuikananpHa turargopma 3abesmnedye
CTaOUIBHICTH 1 IEpen0adyBaHICTh CEPBICY HABITh y pa3i MacmTaOyBaHHS Mi>KHAPOIHUX
omeparlid, a BIOCKOHAJICHI KaJpOBI MpOTpaMu TapaHTYIOTh, IO BCl NPAIIBHUKH
BOJIONIIFOTh OJHAKOBMMH NH(PPOBUMH KOMIIETCHIIISIMH Ta PO3YMIHHSM KIIEHTCHKOTO
nuIsExy. Y TMOENHAHHI 3 YiITKMMH TIpaBWUJIaMHU YIPABIIHHS JaHUMU 1€ (popmye MirHUI
dbyHnameHT uudpoBoi 3pIOCTI KOMMaHIi, 1110 JO3BOJISE 3MEHIIIUTH ONEpalliiiHi BUTpaTH,
MIABUIIATH (HIHAHCOBY pPE3yIbTAaTUBHICTh 1 3MIIHUTH TIO3MIII MIANPUEMCTBA Ha

robanbHOMY PUHKY [52]. Yce 1e cBiiuuTh npo Te, 1o BaockoHaieHa CRM e He npocto
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IHCTPYMEHTOM aBTOMAaTH3allli, 8 KJIFOUOBOIO CKJIaI0BOIO PO3BUTKY MIXKHAPOJIHOI CTpaTerii

0i3HecCY, sika BU3BHAYA€E IOBIOCTPOKOBY KOHKYPEHTOCIIPOMOXKHICTh KOMITAH1.

3.2 CeiToBuii gocBig inTerpanii CRM 3 nudposumu rexnosoriasmu (Big Data,

Al, mapkeTHHIroBi margopmu)

VY cyuacuux ymoBax moOanizamii interpaniss CRM 13 undpoBumu TeXHONOT1SIMU
HaOyBae BU3HAYAILHOTO 3HAYCHHS JUISI MDKHAPOJHUX KOMIIAHI Majoro Ta cepeaHboro
0i3HecCy, OCKUJIbKM caMe BOHa 3a0e3reduye BUCOKHH piBEHb MepcoHati3alli, MBUAKICTb
00po6ku iH(popMarlii, MacTaboBaHICTh MPOIECIB 1 MOXKIUBICTh OJJHOYACHO MPAIFOBATH
Ha pi3HUX reorpadgiyHux puHKax. CBITOBUM AOCBIA AeMOHCTpYE, o MCB, siki akTHBHO
noenuyroTh CRM 13 Big Data, mrTy4HuM iHTEIEKTOM, aBTOMAaTH30BaHUMU
MapKETUHTOBUMH IUIaTGOpMaMHU Ta CHUCTEMaMH TPOTHO3HOI AaHAITHKH, OTPUMYIOTh
CYTTE€B1 KOHKYPEHTHI MepeBaru 3aBISKU MOXKIMBOCTI TOYHOTO CETMEHTYBAHHS KIII€HTIB,
dbopMyBaHHS TIOBEIIHKOBHX MOJIEJIEH, MPOTHO3YBaHHS TMOMHUTY Ta ONTHUMI3aIlii
peknamaux kammanii. Kpainm €C, CIHIA Ta IliBmenHo-CxigHoi A3ili 1€MOHCTPYIOThH
TUHaMiuHe BIpoBa/KeHHs XMmapHuX CRM-pimieHb, Ski IHTETpOBaHI 3 MAaIIMHHUM
HaBYaHHSM, CepBiCaMU aBTOMATH3allil MPOIaXiB, MyJIbTHKaHAIbBHUMH KOMYHIKAIIIMH Ta
SaaS-nmardpopmamu piBasi HubSpot, Salesforce, Zoho, Pipedrive Tomo. Taki cuctemu
JT03BOJISIIOTH HE JIUIIE 30MpaTH J1aHi 3 pI3HUX KaHaiB, a 1 aBTOMAaTUYHO aHaJI3yBaTH iX y
peanpHOMY 4Yaci, BHUSABIATA 3aKOHOMIPHOCTI y TIOBEHNIHII KJIIEHTIB, BH3HAYaTH
MpIOPUTETHI CErMEHTH Ta (PopMyBaTH pEeKOMEHJallli MEHEIXepaM MI0J0 HACTYIHUX
KpPOKiB. 3aBISKH IIbOMY KOMIIaHii MOXYTh (popmyBaTu OUIBII TOYHI Oi3HEC-CTparertii,
3MEHIIYBaTH BUTPATH HAa MApKETHHI, 30UTBIIYBATH KOHBEPCIIO JIiIB Ta CKOPOUYBATH
[IUKIT TTPOJAXKy HABITh Y YMOBAaX KOPCTKOI MIKHAPOIHOT KOHKYpeHIlii [27, ¢. 94-102].

JpyruM KIrO4OBUM HampsiMoM cBiToBOi iHTerpanii CRM € moegnanHs cucteM
VIOpPaBIiHAS KII€EHTCHBKUMHU BITHOCHHAMHM 3 MapKETHMHTOBHUMH IIaTropMaMu TOBHOTO
nukiny (Marketing Cloud, Omnisend, Mailchimp, ActiveCampaign), siki J03BOJSIOThH
HaJIAIITOBYBATH CKJIQJHI CUCTEMM aBTOMAaTU4HOI mnepcoHamizauii. lle Bkirouae

OararopiBHeBi email- 1 SMS-kaMmnaHii, aganTUBHI BOPOHKH, CTBOPEHHSI KOPUCTYBAIIbKUX
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creHapiiB (customer journeys), A/B TecTyBaHHs, aBTOMAaTU30BaHE YIIPABIIIHHS B TOKOM,
MONEPE/HPKEHHsSI BTPAaTH KIIEHTIB Ta MOOYNOBY IHAMBIAYyaJdbHUX pekoMeHnauid [49].
CaiTOBa MpakTUKa MOKa3ye, o MikHapoaH1 koMnaHii MCBb akTMBHO BUKOPUCTOBYIOTH
IITYYHUN 1HTENEKT Uil CTBOPEHHS TapreTOBAHMX PEKIaMHHUX KaMIIaHii: aJropuTMu
aHaAJI3YIOTh AKTUBHICTHh KJIIEHTIB Ha CalTaX, MOBEIIHKY Yy MOOUIBHHMX 3aCTOCYHKaX,
BIIKPUTTS JIMCTIB, B3a€EMOJIIO 13 COIlaIbHUMHU MEpPEKaMH, IO J03BOJsie (OopMyBaTu
NEpPCOHAI30BaHl MPOMO3UIlli, AaBTOMATUYHO BHUCTABIATH pEJIEBAaHTHI MPOIYKTH,
ONTUMI3yBaTl OIOXKETHU Ta MIJBUILYBATH PEHTAOENbHICTh IHBECTULINA Y MAapKETUHT Ha
20-50%. Kpim Toro, yce 6u1b11y HomysipHicTh oTpumye iHTerpaiiss CRM 13 yar-6otamu,
BIpTyaJlbHUMU acUCTeHTaMu, cepBicamu Voice Al ta mnarpopmamu e-commerce. Lle nae
3MOry 00'€elHaTH MPOAAXi, JIOTICTUKY, MAPKETUHT 1 CEPBIC y €IUHY CUCTEMY, JI€ BCE
KepyeTbesi  1ieHTpaibHO0 CRM-mutargopmoro, 1o 3MEHIIye KUIbKICTh JIFOICHKUX
MOMMJIOK, TIPUIIBUIIYE TPOIEC MPUXHATTS PIIEHb Ta 3a0e3Meuye OMHOMAHITHY SIKICTh
KJIIEHTCHKOTO JIOCBIAY Y PI3HUX KpaiHax [45, c. 46-49] .

Tabmuns 3.2 - CeitoBi migxoau 1o iHTerparii CRM 3 niudpoBuMu TEXHOIOTISIMU

Kpaina / Hudposi pimenHs, 110 Ocob6imBoCTI Pesynpratu qst MCh
Perion iHTerpytoThesi 3 CRM BIPOBAHKCHHS
CIIA Al-monymi, Big Data, Sales OpienTarnis Ha +40% npoayKTUBHOCTI
Automation MacmTaOyBaHHS PHHKY | ITPOJIaXKiB
cC Marketing Cloud, anamituka Crannaptu GDPR, [TinBuNIEeHHA JTOSIILHOCTI
CLV BHUCOKUH piBeHb Oe3neku | Ha 25%
Anonist Voice Al, po6otr3oBana ABtomarm3aiis cepBicy | CKOpoUYeHHS yacy
aBTOMaTHU3aLlA Ta MIATPUMKH 00poOku 3anuTiB Ha 50%
I1liBxenna Mo6inbHi iHTErparlii, e- AKIeHT Ha MOOUILHUN +35% 3pocTanHs
Kopes commerce API PUHOK OHJIANH-TIPOJAXKIB
Cinranyp Al-nioBeiHKOBA aHAJITHKA, [[IBuake BpoBamkeHHs | +30—45% moBTOpHHUX
ML IHHOBALI MOKYTIOK
Kanana CRM+ERP+Marketing Hub O0’eHaHHs BCIX -20% BUTpAT Ha orepariii
POIECIB y XMapi
OAE Omnichannel CRM Bucokuii piBeHb +50% 3a10BOJIEHOCTI
nepcoHamizanii KITIIEHTIB

IDicepeno: pospobneno asmopom Ha ocnosi [24, c. 178-186]

CsitoBi igxonu a0 inTerpaitii CRM 3 nmudgpoBrUME TEXHOJIOTIIMH JEMOHCTPYIOTb,
10 KJIIOYOBUM (DakTOpoM ycmixy MiKHaponHux kommaniiit MCb € 3naTHicTh noOynyBaTu
0araTOKOMIIOHEHTHY eKkocuctemy, y sikii CRM BHKOHYe HE MPOCTO poJib 0a3u JaHUX, a

CTa€ LEHTPAIBHUM «MO3KOBHUM LIEHTPOM» YChOoro 0i3Hecy. Y po3BuHYTHX kpaiHax CRM
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IHTErpy€eTbCcsl 3 AHANITUYHUMHU  IHCTPYMEHTAMM, IUIaTGOpMaMH MAapKETHUHIOBOL
aBTOMaru3allii, TOJTOCOBUMHU AaCHUCTEHTAMH, CHCTEMaMHU IPOTHO3YBaHHS, €-commerce
TEXHOJIOTISIMM Ta HaBITh 13 30BHiHIMU Big Data-monynsmu, 1o 103BOJsi€
MIIIPUEMCTBAM OTPUMYBATH MTOBHOILIIHHUHN JOCTYII IO IIUPOKUX MACUBIB MTOBEIHKOBHUX,
(¢iHaHCOBUX Ta TpaH3akUIMHUX naHux [40, c. 54-59]. OgHuM 13 XapaKTepHUX ACTEKTIB
MDKHApOAHOI MPAKTUKU € aKLUEHT Ha CTBOPEHHI «EJUHOTO JKepena mpasau» (Single
Source of Truth), konu Oi3HEC BIAMOBISETHCS BiA (pparMeHTOBaHUX 0a3 1 AyOJIbOBAaHUX
KaHaJiB 00poOku iH}opmalii, GopMyrOUd HEHTPAII30BaHY CTPYKTYPY JIaHUX, JOCTYIHY
JUTSL BCIX MIJIPO3/LTIB Y peaibHOMY 4Yaci. 3aBsSKHU [IbOMY KOMITaH1i MOKYTh MOMEHTAJILHO
pearyBaTd Ha 3MiHH TIONHTY, aJallTyBaTH MapKETHHTOBI KaMMaHii, mepegopMaroByBaTH
IPOAYKTOBY JIIHINKY, YIIPABJISATH BIITTOKOM KJIIEHTIB 1 IPOTHO3YBaTH MailOyTHI KOJTMBaHHS
puHKy [25, c. 45-51]. Takox CBITOBI MIAXOAW AEMOHCTPYIOTh JOMIHYBaHHS XMapHHUX
CRM, o mA03BOJSIIOTH KOMMaHIAIM €(EeKTHMBHO TpalioBaTH B pI3HUX KpaiHax,
3a0e3Meuyroun T0CTyN J0 iHpopMallii He3anekHO BiJl YaCOBUX IOSICIB, BAJIIOT, MOBHUX
BIIMIHHOCTEH YW HOPUAMYHHX BUMOL Y miacyMmKy iHterpaiiis CRM 3 mudpoBumMu
TEXHOJIOTISIMU CTa€ KIFOYOBUM KaraizaropoM mudpoBoi Tpanchopmallii MiXKHaAPOTHOTO
0i3HeCy Ta 3amopykoro (popMyBaHHS CTIHKHMX KOHKYPEHTHHX IepeBar y I00albHOMY
CepEeIOBHIIII.

Tabmuns 3.3 - Iarerpartii CRM 3 nudpoBruMHU TEXHOJIOTISIMU 32 BUAAMHU PillIeHb

Texuonoriga [Ipuknamu iHTETpaIIii Mo>XIUBOCTI Edextn nns MCh
Big Data Google BigQuery, Macmtabni MacuBu nanux, | +30% TouHOCTI
Amazon Redshift MOBEIHKOBUN aHAI3 IIPOTHO3IB
Al / ML Salesforce Einstein, Zoho | Lead scoring, +20-35% konBepcii
ZIA, HubSpot Al peKoMeHIallii,
nepCoHaTI3aIlisg
MapKeTHHroBi Mailchimp, Klaviyo, ABToMarusauisi, A/B +25% ROI
mwiathopmu Omnisend TeCTyBaHHs, customer MapKETUHTY
journeys
E-commerce Shopify, WooCommerce, | IToBHa CHHXpOHI3aITist +15-20% 3pocraHHs
iHTerparii Magento 3aMOBJIEHD 1 KJIICHTIB POJAXKIB
Yar-00TH Ta ChatGPT API, ABTOMaTH4YHI BiInoBimi, -40% HaBaHTa)XEHHSI
Voice Al Dialogflow, Alexa for pO3Mi3HABaHHS 3aIUTIB Ha MepcoHal
Business
AHaniTHuHi Power BI, Tableau, Bizyanizamis KPI, ITigBuIeHHs
TaHeni Looker MDKHApOJHA 3BITHICTh KepOBaHOCTI Oi3HeCy
ERP cucremu Odoo, SAP Business One | YmpagiiHHs ¢iHaHCAMHU, +20% mBUIKOCTI
CKJIaJaMH, JIOTICTHKOIO omnepartii

IDicepeno: pospobnerno asmopom Ha ocrosi [30, c. 133-137]
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VY3aranpHIOIOUM CBITOBUW JOCBIJ, MOXHA CTBEPIKYBaTH, IO HaHOUIbII
YCHIIIHUMH € T1 MixkHapoAHi komnanii MCB, ski He mpocTto BipoBamkytoTe CRM, a
NEePETBOPIOIOTH ii Ha PO HUPPOBOi ekocucTeMu Oi3Hecy. Y Takux kommnaHissx CRM crae
IIEHTPOM, JO SKOTO IiJI’€JJHAaHI BCl 1HIII TEXHOJOTIYHI €JIEMEHTH: BiJ] MOBEHAIHKOBOI
aQHAJIITUKU JI0 CHUCTEM YIIPaBJIIHHS JIOTICTUKOIO, BiJl MapKeTHMHTOBUX IUIATPoOpM [0
IHCTpyMEHTIB e-commerce. Lle 103Bosie mianmprueMcTBaM He Juiie oopoOisITH AaHi, a i
OyayBaTy Ha X OCHOBI CKJaJHI MEPCOHAI30BaH1 CTpATErii, [0 BPaXOBYIOTh JIOKAJbHI
0COOJMBOCT1 PUHKY, KYJIBTYPHI BIIMIHHOCTI, I[IHOBY €JIaCTUYHICTh, TOBEIHKOB1 MaTepHU
Ta CE30HHICTh MonuTy. Takui miaxig J03BOJISIE CTBOPIOBATH OararoeTanHi MapKeTUHTOBI
cueHapii, QopmyBarM TOYHI TIPOTHO3W, ONTHMI3yBaTW KaHAJIM TPOCYBAHHS W
3a0e3mneuyBard MaKCHMAaJIbHO BHCOKHU PIBEHb 3aJy4€HHs KIEHTIB Y PI3HUX PErioHax
cBiTy. Mi>kHapoaHi komnanii, mo iHterpyrotb CRM 3 Big Data ta Al, ¢ikcytoTs 3HauHE
3pOCTaHHS IIBHUJIKOCTI OOpoOKM iH(oOpMaIlli, TOYHOCTI aHAJTITUKH Ta TIMOWHU
CerMeHTaIlii, mo Oe3Mmocepe/IHbO BIUIMBAE Ha (DIHAHCOBI PE3y/IbTaTU Ta CTAOUIBHICTH
oi13uecy [21, c. 107].

Jlpyre BaxJIMBE CIIOCTEPEXKEHHs TMoyArae B ToMmy, mo iHTerpamis CRM i3
IU(QPOBUMH TEXHOJIOTIIMHU 3MIHIOE YIIPABIIHCHKY MOJIENIb MIKHAPOIHUX IMIIMPUEMCTB:
3aMICTh TPAAUIIIMHUX OIEpaIliiHUX CTPYKTYp KOMIIaHii mepexoasTh a0 data-driven
yIpaBIiHHSA, /€ BCI pillleHHs (GOPMYIOTHCS Ha OCHOBI JIaHUX. 3aBASKUA I[bOMY ICTOTHO
MABUIITYETHCS TTPO30PICTh MPOIECIB, SMEHIITYETHCS IPOCTIP JJISI TOMIJIOK, TIOCHITIOEThCS
MDKKpaiHOBa Y3TO/DKEHICTh MISUIBHOCTI Ta 3a0e3MeuyeThcsi CTaOTbHO BUCOKA SIKICTh
cepBicy. CRM, nonosuena Al ta Big Data, nae 3mory MiHiMi3yBaTu onepalliiiHi BUTpaTH,
3MEHIIUTH 3aJICKHICTh B JIONCHKOTO (pakTopa, MPUIIBUIIINTH LUKIA TPOAAKY Ta
BOJHOYAC (pOpMYBaTH TITMOOKI JJOBITOCTPOKOBI BITHOCHHU 3 KIIIEHTaMH Ha TJI00QJIBHOMY
piBHI. Y pe3ynbraTi MibkHaponHi kommadii MCh oTpuMyroTh MOKIMBICTh MacIITa0yBaTh
0i3HEC, BUXOIUTH HAa HOBI PUHKHW 3 MEHIIUMHU PU3MKaMH Ta 3a0e3medyBaTH CTaOlIbHY

KOHKYPEHTHY MepeBary B yMoBax ro0anbHO1 IU(POBOI €EKOHOMIKH.
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3.3 Hanpsamu BnpoBagxkeHHss CRM y MiKHApoaHy crTparerilo po3BHUTKY

AOCJTIIKYBAHOI'0 MiANMPUEMCTBA

BnpoBamxkennss CRM y MDKHApO#HY CTparerito poO3BUTKY AOCHIIKYBAHOIO
NIANPUEMCTBA Ma€ 0a3yBaTUCs HA KOMIUIEKCHOMY MIAXO/1, SIKUW OXOIUTIOE TEXHOJIOT1UHY,
opraHizailiiiHy, aHaJITUYHY Ta CTPATETiyHy CKJIAJO0B1, 3a0e3Meuytoun Nepexia KoMIaHii
0 Mofenl M00aJbHOrO KIIEHTOOPIEHTOBAHOIO YyHpaBmiHHS. [lepmuM KirouoBUM
HanpssMoM € iHTerpamis CRM y cucreMy CTpareriqyHOro IIaHYBaHHS MIKHApPOTHOI
TSUTBHOCTI, 10 mependadae GOpMyBaHHS €IMHOTO KIIEHTCHKOTO TPOCTOPY, y SKOMY
0o0’eTHaHl JaHi 3 yCiX KpaiH, pUHKIB Ta KaHamiB B3aeMojii. [linnmpueMcTBy HEOOX1qHO
BIIPOBAJIUTH MOAYJIH IIEHTPaIi30BaHOTO 300py Ta 0OpOOKM MaHMX, KUK 3a0€3MeYUTh
POy, MapKETUHTY, cepBicy W yorictuku. lle m03BoNMTH (OpMyBaTH MPO30pUI
KIIIEHTCHKUM TIUISIX, BIICTE)KYBAaTH KJIIOYOBI TOYKM KOHTAaKTy, (piKCyBaTH KOHBEpCIiiHI
Oap’epy Ta BHU3HAYATH MPIOPUTETHI CErMEHTH JJisi MibkHapomaHoi ekcmancii. CRM
MOBUHHA CTAaTH OCHOBOIO JUIsl GOPMYBaHHS CTPATET TYHUX MOKA3HUKIB PUHKY, BKIIOYAIOUU
OIL[IHKY TOTEHIIMHOrO TOMUTY, MPOrHO3YBaHHA NPOAAXIB, aHaJI3 KOHKYPEHTHOTO
CepeoBUINa Ta BU3HAYCHHS PEHTA0CIIPHOCTI KOXKHOTO OKpemMoro periony [18,19]. Takuii
HiAX1A JTO3BOJISE MIAMPHEMCTBY IMEPEHTH Bil IHTYITMBHOTO TPUHHATTS PIllIEHb 0
CHUCTEMHOTO CTPATEr1vYHOTO YMPAaBIIHHSA, TOOYI0BAHOTO Ha JJAHUX, 1[0 MiHIMI3y€ PU3UKHU
BUXO/Y Ha HOB1 pUHKH Ta 3a0e3meduye OUTbII TOYHE BUSHAYEHHS MTPIOPUTETHUX HAIIPSIMIB
MDKXHAPOIHOTO PO3BUTKY.

Hpyrum  crpareriunuM  HampsiMmoM € iHTerpamiss CRM y  mibxHapoaHy
MapKETUHTOBY TOJNITHKY MIINPUEMCTBA, IO Tepeadadae BUKOPUCTAHHS CUCTEMHU SIK
IHCTPYMEHTY TIEpPCOHAITI3aIlii, aBTOMATH3AIlli Ta MiJBUIIEHHS €()EKTHBHOCTI KOMYHIKaIil
Ha mnoOaidpbHOMY piBHI. [ligmpueMcTBY HEOOXITHO HAJAIITYBaTH aBTOMAaTH30BaH1
crieHapii B3aeMoii 3 KirieHTamMu (customer journeys), sSiki BpaXoBYIOTh MOBHI, KyJIbTYpHI1
Ta MOBEJIIHKOB1 0COOMMBOCTI KOxkHOTO puHKY. CRM Mae 3a0e3neuyBatu nepcoHamizallito
KOHTEHTY, aBTOMAaTUYHUI aHaJ13 peakiliii Ha MapKeTUHTOB1 KaMMaH1i, HajaimTyBaHHs A/B

TECTIB JJi1 BU3HAUCHHS HaAWOUIbII e(QEeKTUBHUX KOMYHIKAIIA 1 (opMyBaHHS
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IHAMBIAYaJIbHUX MPOIMO3HUIIII B 3aJI€KHOCTI BiJ] ICTOPIi MOKYIIOK, PErIOHAIbHUX MEepeBar
Ta ce3oHHocTi momuty [20, c. 101]. V MikHapomHid cTparerii BaXKJIIMBO TaKOX
iHTerpyBatu CRM 13 m1o0aJlbHUMH MapKETUHTOBUMHU IIaTPopMaMu M pEKIaMHUMU
cepBicamu (Google Ads, Meta Ads, YouTube, TikTok, LinkedIn), mo macts 3mory
ONTHUMI3yBaTl PEKJIaMH1 OIOMKETH, BU3HAYATH PEHTAOENIbHICTh KOKHOTO KaHAIy Ta
IIBUIKO KOPUTYBaTH KaMIlaHIi BIIMOBIHO A0 MOKa3HUKIB KoHBepcii. Kpim toro, CRM
Mae ctatd 0a3010 sl GOpMyBaHHS AHATITHYHUX MOJENIEH BIATOKY KiieHTIB (churn
models), BU3HAU€HHs 1HJMKATOPIB PU3MKIB 1 BIOPOBAKEHHS MEXaHI3MIB PaHHBOTO
pearyBaHHsI, 110 € KpUTHYHO BOXKJIUBUM Y MDKHAPOTHHUX OMEpallisx, e KOHKYPEHIlis Ta
BapTICTh 3aTyYeHHS KIIIE€HTIB 3HauyHO Buli [14, c. 446-448].

[arerpamis CRM y cucreMy MDKHapOJHUX TMPOJAXIB MIAIPUEMCTBA, sKa
nependadyae aBTOMATU3AIID BOPOHKH, BCTAHOBJICHHS MPIOPUTETIB MJs JIAIB Ta
CTBOPEHHSI MPO30pOi1 CTPYKTYpH YIpaBIiHHS KOHBepCisiMH B pi3HUX Kpainax. CRM
MOBHWHHA 3a0e3MeuyBaTy €IMHY JIOTIKY MPOJIaXiB, CTAaHAAPTU ISl OLIIHKU MOTEHIIATY
KJII€EHTIB, aBToMaTu4yHUi lead scoring, 1HCTpyMEHTH IPOTHO3YBAaHHS JIOXOJIB, aHAI3
IPUYHMH BTPaATH JiiB Ta POopMyBaHHS pEeKOMEHAAIN JIJIT MEHEKEePIB 010 HACTYITHUX
KpokiB. lle M03BOMUTH MIANPUEMCTBY 3MEHIIWTH TPUBAIICTh IMKIY MPOAAXKIB,
MiABUIIUTH TOYHICTH IPOTHO3IB, OINTHUMI3yBaTH HaBaHTA)XEHHS Ha TIEPCOHAN Ta
3a0e3MeunTH BUCOKY SIKICTh KOMYHIKaIlii He3aJeXHO BiJl Kpainu. OcoOIMBO BaXKJIIUBUM €
HaJaITyBaHHS 0araTOMOBHUX CKPHIITIB MPOAAXKIB, aBTOMATUYHUX HAraayBaHb, MPaBUII
MapHIpyTH3aIlii 3anuTiB MK MEHEDKEPAMH PI3HUX PUHKIB Ta CUCTEMU KOHTpoio SLA.
Taka momenp 3a0e3neynTh NependadyBaHICTh MDKHAPOAHUX OIepalliii, CHHXpOHHICTb
poOOTH KOMaHJ y PI3HMX YacOBHUX IOscax Ta CTaOUILHHUM cepBic I T00albHOI
KIIeHTChKOT 6a3u [12, ¢. 135-143].

CTBOpeHHS €IWHOI CHCTEMH VYIPABIIHHSI CEpPBICOM Ta MICISTPOAAKHOIO
miaTpuMKor0 Ha ocHoBI CRM. IlinmpuemcTBy HEOOXiTHO BIPOBAIUTH MOAYNTI Service
Desk, 6ararokananpHI IEHTPU MIATPUMKH, aBTOMaTHYHI CIIeHapii BiAMOBiEH, yaT-00TH
Ta CHCTEMy mpiopuTesallii 3BepHEHb. lle M03BOIUTHL 3a0€3MEUYUTH OIHAKOBY SIKICTh
CEpBICY HE3aJeXHO BIJ KpaiHW, NPUCKOPUTH BUPIIICHHS 3BEPHEHb, 3MEHIIUTHU

HaBaHTAXEHHS HA MEPCOHAJI 1 MIABUIIUTU PIBEHb 3aJ0BOJICHOCTI MIXKHAPOAHUX KITIEHTIB.
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Takoxx BaxuinBo BhpoBaauTu cucrteMy ouiHku cepsicy (CSAT, NPS, CES), sxa
iHTerpyerbest 3 CRM Ta 103BoJsie aHami3yBaTH CEPBICHI HEAOIIKM Ha KO)KHOMY PUHKY,
BHU3HAYaTH cJa0KI TOYKM Ta ONTHUMI3ZYBATH MPOUECHU NIATPUMKHU. 3aBISKH LBOMY
KOMIIaHisl (OpMye CHIbHY pEnyTalild Ha MDKHApOAHOMY pIBHI Ta 3abe3nedye
cTabUIbHUN piBeHB JosibHOCTI [10, c. 3-7].

OcTaHHIM KIJIIOYOBUM HAIlpsIMOM € PO3BUTOK KaJpOBOTO NOTEHLIaly Ta
OprasizauiifHoi CTpyKTypH, sika niarpumye CRM-opieHTOBaHY MI>KHApOJHY CTPATETiIo.
[linnpuemcTBy HeoOximHO cdopmyBaru okpemy Tpyny CRM-koopaunaTopis,
BIJIMOBIAAIBHUX 3a BIPOBAKEHHS CTaHAAPTIB, HABYAHHS MEPCOHANTY, KOHTPOJb SKOCTI
BBEJICHHS JaHUX Ta aHamtuky [l17, c. 46-49]. BaxiuBo BHOpPOBaIUTU CUCTEMY
OararopiBHEBHX TPEHIHTIB, IO OXOIUTIOE TEXHIYHI HABUYKH, MDKHAPOIHI KOMYHIKaIIii,
upoBUil MapKeTHHT 1 poboty 3 Al-anHaniTukoro. MoTuBaiiiHi MeXaH13MH TTOBHHHI
oytu npus'szani 10 KPI CRM, Bkiro4arouu KUTBKICTh ONPallbOBAHUX JI1/IB, IIBUIKICTh
peaxirii, piBeHb MOBHOTHU JAHUX, 3aJI0BOJICHICTh KJIIEHTIB 1 KOHBEPCIHHICTh. Y pe3ysbTari
CRM crae He IpOCTO TEXHIYHOIO CHCTEMOIO, @ OCHOBOIO KOPIOPATUBHO1 KYJIBTYPH, KA
BHU3HAYa€ SKICTh MDKHAPOMHOI ISJIBHOCTI, CTaOUIBHICTh KIIIEHTCHKHX BITHOCHH 1

JOBTOCTPOKOBY KOHKYPEHTOCITPOMOXKHICTh MIANPUEMCTBA HA TI100aTbHOMY PUHKY.
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BUCHOBKH

VY xonl BUKOHAaHHS KBaJi(piKalIifHOI MaricTepchbkoi poOOTH OYyI0 KOMILIEKCHO
JOCIIIJKEHO TEOPETUYH1, METOJOJIOTIuHI Ta MpakTU4Hl 3acaau po3BUTKy CRM vy
MDKHApOAHUX CTpATeriix MaJIoro Ta CEpPelIHbOro Oi3HEeCy, M0 J03BOJWIO TIHOOKO
PO3KPUTH CYTHICTh CYYACHUX CHUCTEM YIPaBIIHHS KII€EHTCHKUMH BIJHOCHHAMH Ta IXHE
3HAYEHHS I TJI00aTbHOTO PO3BUTKY MiANPHEMCTB. TeopeTHUHUI aHai3 MOKa3aB, 10
CRM  TpanchopmyBamacss Bl  IHCTPYMEHTY  30€peK€HHSI  KOHTAKTIB  JO
O0aratoyHKIIOHANBbHOT MIaTGOPMU  CTPATETIYHOTO  YOPABIIHHS, sIKa I1HTETpye
MapKeTUHTI, TIPOAaXi, CEPBIC, aHAJIITUKY, aBTOMATU3ALlII0 Ta B3aEMOJII0 3 HUPPOBUMU
cucremamu -Big Data, Al Ta MibkHapogHUMH MapKeTHHTOBUMU Iiargopmamu. HaykoBi
HiIXOU, PO3MISSHYTI B poOOTi, MiATBEPAXYI0Th, 110 CRM € KIIIOYOBUM €JIeMEHTOM
(dbopMyBaHHS KJIIEHTOOPIEHTOBAHOI MOZEJ1 YNpPaBIiHHSA, SKa 3a0e3Mneuye MmiAnpueMCTBY
MO>KJIMBICTh MIJBUIIYBAaTH KOHKYPEHTOCIIPOMOXHICTh, aJaNnTyBaTHCS 10 TI00aJIbHUX
pUHKIB Ta 3a0e3mnedyBaTH JIOBTOCTPOKOBI BIIHOCHHM 3 KJII€EHTaMH. TeopeThyHi
MOJIOKEHHST TakoX Aosend, mo CRM BuUCTyIae HEHTpalbHUM €JIEMEHTOM IU(POBOT
tpanchopmaiii MCB, amke 103BOsIE MOETHATA JJaH1, TEXHOJIOTIT Ta MPOIECH B €IUHY
IHTEJIEKTyaIbHy CUCTEMY IPUHHATTS PillICHb.

AHaniTHYHAa YacTHHA POOOTH Jlajla MOMKJIMBICTH OIIIHUTH CTaH, MpOOJeMH Ta
nepcrekTuBu BukopucTtanHss CRM y MDKHapOIHIA MiSUTBHOCTI MaJIOTO W CEpeIHBOTO
Oi3Hecy. AHadi3 CydacHMX TEHJACHIIM TIOKa3aB, M0 KIOUOBUMH BHKJIUKAMHU
3QJIMINAIOTECSA  (PparMEHTOBAHICTh MAaHMX, HEAOCTAaTHA aHaniTuyHicTh CRM-pimiens,
HU3BKUW pIBEHBb MepcoHami3allii, BIACYTHICTh IHTErpaliil i3 CyMDKHHUMH HU(DPOBUMHU
wiaropMamMu Ta HEPIBHOMIPHUHN PiBEHBb MIATOTOBKHU TepcoHamny. [lopiBHSIBHUI OMIsY
cBitoBux iHCTpyMeHTiB CRM Ta oOIliHKa TpPaKTHKKA BOPOBA/HKCHHS TMOKAa3ald, IO
HaWyCHINIHINI KOMIaHii BUKOPUCTOBYIOTh XxMmapHi CRM, aBTroMaTrum3zaiiro mpogaxis,
MOJIeTIi TPOTHO3YBAaHHS, AHAIITUKY >KHTTEBOTO NHWKIY KIIIEHTIB, MYJIbTHKaHAJIbHI
KoMmyHikaillii Ta moBHy iHTerpaiito CRM 3 ERP, e-commerce, hiHaHCOBUMU cepBicaMu U
MapkeTuHTOBUMH TiaThopmamu. [IpoBeneHa oIlliHKa BHUSBHIIA, IO CaMe€ IMOETHAHHS

CRM 3 nudpoBUMH TEXHOJOTISIMU J103BOJISIE MKHAPOIHUM TIAMPUEMCTBAM ITIIBUIITATH
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TOYHICTh MPOTHO3YBAaHHS, MOKPAILUTA JOCBIJ KJIEHTIB, CKOPOTHTH BHTPATH,
ONTHUMI3yBaTl BHYTPIIIHI MpOIEcCH Ta 30UIBIIUTH €(EKTUBHICTh POOOTH BIIILIIB
npofaxy i MapkeTuHry. OTprUMaHi pe3ylIbTaTH MiATBEpIKYI0Th, 0 CRM € He mpocTo
MPOrpaMHUM 3a0€3MEUYECHHAM, @ CUCTEMHUM IHCTPYMEHTOM YIMPABIIHHA MIXHAPOIHOIO
TISTTBHICTIO, 10 3a0e3rnedye MiJNPUEMCTBY CTAaOUIbHE 3pPOCTAaHHS Ta KOHKYPEHTHY
CTIHKICTb.

Y npoekTHi yacTuHi poOOTH Oylno pPO3pOOJEHO KOMIUIEKC MPaKTHUYHUX
pexoMeHjaunid 1mon0 BaockoHaleHHds CRM y MibkKHapomgHii cTparerii po3BUTKY
MiANPUEMCTBA, SKI OXOIUTIOIOTH TEXHOJOTIUHY IHTETpallifo, aHAIITUYHE MiJACUICHHS,
ONTUMI3AIlII0 KOMYHIKAIId, aBTOMATH3aIlil0 TPOJaXIB Ta PO3BUTOK KaJPOBOTO
noteHiiary. Cepen KIOUOBUX 3alpPOINIOHOBAHUX PIllleHh BUAIIEHO CTBOPEHHS €IMHOTO
KITIEHTCHKOTO TPOCTOPY, BIIPOBA/DKEHHS CTaHAAPTH30BAaHUX MOJEJICH 300py MaHUX,
iHTerpanito CRM 3 Big Data, Al, mapketunHroBumu miaTtdpopMaMu Ta cepBicaMu
aBToMaru3ailii. 3HayHy yBary HpHAiLIeHO MOOyIOBI OMHIKaHAJIBLHOT MOJEII B3aeMOII,
BIIPOBAKEHHIO cucTeMu lead scoring, mporHo3Hoi aHamiTuky, nanenei KPI ta momxynis
OIIIHKM BIATOKY KJIi€HTIB. OKpeMUM HANpsMOM BU3HAYEHO (HOpPMYyBaHHS MDKHAPOIHUX
CTaHJapTIB CcepBiCy, BIpoBakeHHs cuctemMu Service Desk, HaBuaHHS mnepcoHay,
po3pobky KPI, mortuBarmiiinux moneneit tTa crBopeHHs: CRM-koopauHaiiitHoi rpymu.
3anpornoHoBaHi 3aX0[M MAalOTh YITKO BUPaKEHUM EKOHOMIYHHMH e(eKT: MiJBHIICHHS
KOHBEpPCIi, ONTHUMI3allisl PEKJIaMHOrO OIOKETY, CKOPOYCHHS OIEpallifHUuX BHUTpAT,
30UIBIIICHHS] PIBHSA YTPUMAaHHS KIIE€HTIB, CKOPOYCHHS HHUKIY MPOAAXKIB Ta 3POCTAHHS
3arajibHO1 MPUOYTKOBOCTI MIKHAPOMHOI AISTEHOCTI MIATPUEMCTBA.

[TocTaBnena y Bctyni MeTta po6oTu Oyina MOBHICTIO TOCATHYTA, a BCl BU3HAYECHI
3aBIlaHHS -BUKOHAHI y TMOBHOMY 00cs3i. Y JOCHIPKeHHI OOTPYHTOBAaHO TEOPETUYHI
3acaan CRM y mixxkHapomuux crparerisx MCh, nmpoBeneHo rimboKuii aHami3 CydacHUX
MPAKTUK 1 TEXHOJOTIH, BU3HAYEHO MpobieMu Ta Oap’e€pu BUKOPUCTAHHS CHUCTEM
VOpPaBIiHHS KITIEHTCBKAMH BITHOCHHAMH Yy TJI00albHOMY CEpEIOBHINI, a TaKOX
3alpPOTIOHOBAHO KOMILJIEKC €(QEKTUBHUX TMPAKTUYHUX pIllleHb, CHOPIMOBAaHUX Ha
BrockoHaneHHs CRM Ta migBumieHHsS €(EKTUBHOCTI MIXKHAPOAHOI MISTIBHOCTI

MIAIpUEMCTBA. Pe3ynbTatu JoCHKeHHST MIATBepKYytoTh, 1o CRM, iHTerpoBaHa 3
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HU(POBUMHU TEXHOJIOTIIMH, € KIIOUOBUM €JIEMEHTOM i1 (DOPMYBaHHS KOHKYPEHTHUX
nepesar, MIJBUIIEHHS THYYKOCTI Oi3Hecy, pO3BUTKY KJIIEHTCHKOTO JOCBIAY Ta
3a0€3MeUeHHs CTIMKOTO PO3BUTKY MIANPUEMCTBA HA MIKHAPOAHUX puHKax. CpopMoBaHi
pEeKOMEeHJallli MarTh BHCOKY MPAaKTUYHY LIHHICTh, MOXYTb OyTH BIPOBAJKEHI Y
TISUTBHICTh  TOCTIKYBAaHOTO MIANPUEMCTBA Ta 3/4aTHI 3a0€3MEYUTH KOMIUIEKCHE

MOKpaIleHHs €(peKTUBHOCTI MOro MDKHAPOAHOI TOPrOBEIbHO-€KOHOMIYHOT AiSNIBHOCTI.
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JOJATKH
Honmarok A
Review of Foreign Scholarly Literature on the Use of CRM Systems in

International Strategies of Small and Medium-Sized Enterprises

In the context of globalization, digital transformation, and intensifying competition
in international markets, Customer Relationship Management (CRM) systems have
become one of the central instruments for ensuring the sustainable development and
competitiveness of small and medium-sized enterprises (SMEs). The growing complexity
of customer behaviour, the expansion of digital communication channels, and the
necessity of data-driven decision-making have led to an increased academic and practical
interest in CRM implementation as a strategic component of international business
activities. This literature review presents modern foreign studies that explore CRM from
conceptual, technological, managerial, and strategic perspectives, highlighting the
relevance of CRM for SMEs operating in international environments.

One of the most comprehensive conceptual foundations of CRM is presented by
Francis Buttle in his influential work Customer Relationship Management: Concepts and
Technologies (2019). Buttle emphasizes that CRM should be understood not solely as
software but as an integrated business philosophy that unites customer analytics, value
creation, multichannel management, and long-term relationship development. In the
context of international operations, Buttle notes that CRM enables SMEs to optimize
cross-border communication, consolidate dispersed customer data, and build consistent
service standards across multiple markets. His research also highlights the shift from
transactional to relational marketing, underscoring the importance of customer lifetime
value and customer retention for international competitiveness.

A significant contribution to the evolution of CRM is provided by Paul Greenberg,
often referred to as the “father of CRM,” who in his influential work CRM at the Speed
of Light (2020) redefines CRM as a comprehensive digital ecosystem that unifies sales,
marketing, customer service, and social interaction into a single, integrated framework

designed to support continuous engagement across all communication channels.
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Greenberg emphasizes the transformative role of Social CRM (SCRM), highlighting its

ability to incorporate vast volumes of social media data, monitor online customer
behaviour in real time, and facilitate dynamic two-way dialogue with consumers
worldwide—a capability that is especially critical for small and medium-sized enterprises
(SMEs) entering foreign markets, where cultural norms, consumer expectations, and
interaction patterns differ significantly from the domestic environment. He argues that
CRM serves as the foundational infrastructure for managing cross-cultural
communication by enabling companies to create scalable, personalized experiences
tailored to diverse audiences, automate multilingual customer interactions, and adapt
marketing strategies to local behavioural cues while maintaining global brand
consistency. Greenberg further asserts that modern CRM cannot be separated from
customer experience management (CX), as the two concepts are now deeply intertwined:
CRM provides the data, analytical capabilities, and interaction history necessary for
understanding customer needs, while CX focuses on designing meaningful, emotionally
resonant experiences that drive loyalty and long-term value. In this sense, CRM becomes
not merely a technological tool but a strategic enabler of globally competitive customer
experience, positioning CX as a decisive factor of success for firms operating in
increasingly digital, interconnected, and customer-driven international markets.

Important insights into the data-driven dimension of CRM are provided by
Woodcock and Winer in The Customer Management Scorecard (2021). Their research
focuses on Big Data, predictive analytics, and machine learning as crucial components of
modern CRM architectures. They demonstrate how SMEs can use CRM to identify
profitable foreign market segments, predict purchasing trends, and optimize marketing
expenditures. The authors argue that CRM analytics enables firms to reduce uncertainty
when entering new markets and to tailor communication strategies to local consumer
preferences based on empirical data.

The strategic significance of CRM is deeply explored by Adrian Payne and Pennie
Frow in Strategic Customer Management (2020). Their model integrates CRM with
relationship marketing, highlighting the importance of value co-creation, strategic

alignment, and cross-functional coordination. Payne and Frow emphasize that CRM
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provides SMEs with the necessary structure for managing distributed operations in
different countries, ensuring integration between marketing, logistics, and service
functions. Their work also reveals that CRM contributes to the formation of long-term
partnerships in B2B markets, which is particularly relevant for SMEs involved in
international supply chains.

Industry-specific insights are represented in Gartner’s annual analytical reports,
such as Magic Quadrant for CRM and Customer Experience Implementation Services
(2023), where the organization highlights the most influential technological and strategic
trends shaping global CRM adoption and maturity. Gartner emphasizes that the rapid shift
toward cloud-based CRM architecture has transformed the accessibility and scalability of
customer management systems, making advanced CRM capabilities widely attainable for
small and medium-sized enterprises (SMEs) that previously lacked the financial and
technological resources to implement on-premise solutions. The report identifies cloud
CRM as a defining catalyst of digital transformation because it offers reduced
implementation and maintenance costs, seamless system updates, enhanced security, and
universal access across geographically dispersed teams—factors that are especially
critical for SMEs expanding into international markets. In addition to cloud migration,
Gartner underscores the accelerating integration of artificial intelligence (Al) and
workflow automation into CRM platforms, noting that these technologies fundamentally
alter how companies analyze customer data, predict behaviour, and optimize operational
processes. According to the forecast, intelligent CRM systems—equipped with Al-driven
recommendation engines, predictive analytics, sentiment analysis, and automated
decision-making tools—are expected to dominate global markets in the coming years.
Such systems enable firms to anticipate customer needs with greater precision, respond
proactively to emerging trends, tailor marketing strategies to diverse international
audiences, and automate routine tasks to increase efficiency and reduce human error.
Gartner concludes that the convergence of cloud computing, Al, and automation will
redefine the competitive landscape of CRM, empowering SMEs to operate with the
sophistication of large enterprises and significantly enhancing their ability to compete,

scale, and innovate on the global stage.
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Another valuable contribution to the understanding of CRM’s role in global
business comes from McKinsey & Company. In their report Next in Personalization
(2021), McKinsey demonstrates that personalization has become a primary driver of
revenue growth across industries, with data indicating that highly personalized CRM
strategies can increase profitability by up to 40%. The Global B2B Pulse report (2023)
further confirms that CRM systems are foundational for managing international customer
relationships, facilitating transparent communication and enhancing performance in
global B2B environments. According to McKinsey, SMEs benefit the most from CRM
when they adopt omnichannel strategies and integrate marketing automation with Al-
driven recommendation systems.

Salesforce, one of the leading CRM providers, regularly publishes analytical
studies exploring global CRM practices. The State of Sales (2022) report reveals that
CRM serves as the primary platform for connecting e-commerce channels, customer
service tools, and sales automation systems. Salesforce emphasizes that companies
operating internationally rely on CRM to maintain a unified customer experience and to
coordinate distributed teams across time zones and cultural contexts. These insights
illustrate how CRM helps SMEs scale operations beyond domestic markets without
proportionally increasing administrative costs.

Deloitte’s Global Marketing Trends (2023) report highlights CRM as a core
instrument of sustainable marketing, emphasizing that in an increasingly interconnected
digital landscape, modern customers expect transparency, consistency, authenticity, and
meaningful engagement from brands regardless of geographic location or cultural
context. Deloitte notes that CRM systems play a crucial role in meeting these expectations
by enabling organizations—particularly small and medium-sized enterprises (SMEs)—to
manage customer data responsibly, deliver coherent multi-channel experiences, and
maintain high levels of personalization across borders. A significant portion of the report
focuses on regulatory compliance, underscoring that CRM provides the necessary
infrastructure for adhering to international data protection standards such as the General
Data Protection Regulation (GDPR), a requirement that is indispensable for SMEs

seeking to operate or expand within the European Union market. By centralizing data
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management processes, enforcing permission-based communication, and documenting
customer consent, CRM platforms enhance data governance practices and reduce legal
and operational risks associated with cross-border data flows. Deloitte concludes that
effective CRM adoption strengthens customer trust in international transactions,
improves transparency in business operations, and supports long-term brand loyalty,
thereby positioning CRM not merely as a technological solution but as a strategic pillar
for sustainable, responsible, and globally competitive marketing practices.

The academic works of King and Burgess (International Marketing and CRM,
2021) examine CRM implementation from a cross-cultural perspective. They argue that
CRM effectiveness in international markets depends heavily on cultural adaptation,
language localization, and alignment with local consumer behaviour patterns. CRM
systems allow SMEs to segment customers by region, customize communication flows,
and track cultural preferences, making internationalization more efficient and predictable.

Another important perspective is offered by Frederick Reichheld in The Loyalty
Effect (2020), where he demonstrates that customer loyalty is the ultimate determinant of
long-term financial performance in global markets and argues that sustained profitability
is far more closely tied to customer retention than to short-term acquisition efforts.
Reichheld positions CRM as the foundational infrastructure for cultivating loyalty,
emphasizing that modern systems enable firms to deliver deeply personalized service
experiences, continuously monitor relationship dynamics, and systematically analyze
customer sentiment through tools such as the Net Promoter Score (NPS). By integrating
behavioural data, communication history, and predictive analytics, CRM platforms
empower companies to identify early warning signs of customer dissatisfaction,
implement timely retention strategies, and nurture long-term emotional connections with
their clientele—an especially critical capability in international markets, where cultural
differences and competitive pressures increase the risk of customer churn. Reichheld’s
findings show that organizations leveraging advanced CRM strategies consistently
outperform competitors due to higher retention rates, stronger brand advocacy, improved
customer lifetime value, and more stable revenue streams across geographically diverse

markets. He concludes that effective CRM-driven loyalty management not only enhances
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financial resilience but also provides a strategic advantage, enabling firms to build a loyal
global customer base that supports sustainable growth and long-term international
success.

Overall, the reviewed foreign literature demonstrates that CRM is not merely a
technological tool but a comprehensive strategic asset that shapes how SMEs operate,
compete, and grow in international markets. Scholars and practitioners consistently
highlight several key dimensions of CRM’s value:

- data-driven decision-making, which reduces uncertainty in cross-border
operations;

- personalization and customer experience management, which enhance
competitiveness;

- automation and digital integration, which increase operational efficiency;

- cross-cultural and regulatory adaptation, which enables successful market entry;

- long-term relationship building, which supports sustainable international growth.

Foreign sources confirm that CRM systems enable SMEs to achieve a higher
degree of flexibility, customer orientation, and strategic coherence, all of which are
essential for navigating the complexities of global markets, where rapid technological
change, cultural diversity, and heightened customer expectations demand agile and data-
driven decision-making. Across the literature, CRM is consistently described as a
transformative tool that allows firms to centralize customer information, standardize
communication processes, and deploy personalized engagement strategies at scale, thus
improving responsiveness and adaptation to diverse international contexts. Modern CRM
platforms function as unified digital ecosystems that integrate advanced analytics, real-
time communication channels, collaborative workspaces, marketing automation, and Al-
supported insights, enabling SMEs to coordinate dispersed teams, optimize customer
journeys across multiple touchpoints, and innovate more effectively in pursuit of
competitive advantage. By consolidating customer data from various regions and
channels into a single strategic hub, CRM systems enhance managerial visibility, support
scenario planning, and facilitate the identification of emerging opportunities and risks in

global markets. Consequently, CRM becomes not only a technological asset but also a
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strategic enabler that strengthens the international competitiveness of small and medium-
sized enterprises by improving operational efficiency, deepening customer relationships,
and fostering continuous innovation within an increasingly interconnected global

business environment.
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ANNOTATION

The Master’s qualification work titled “CRM Systems in International Strategies
of Small and Medium-Sized Enterprises” examines the theoretical foundations, practical
applications, and strategic significance of Customer Relationship Management (CRM)
systems in the context of global business expansion. The study highlights the growing
importance of CRM for SMEs operating in an increasingly digital and competitive
international environment, where customer orientation, data-driven decision-making, and
technological flexibility are crucial determinants of market success.

The purpose of the research is to analyze modern approaches to CRM
implementation, investigate current trends in the use of CRM systems by internationally
active SMEs, and develop practical recommendations for enhancing CRM effectiveness
within global strategies. The work outlines the evolution, classification, and functional
capabilities of CRM systems, emphasizing their role in ensuring customer loyalty,
improving operational efficiency, and supporting cross-border communication. Special
attention is given to the integration of CRM with advanced digital technologies such as
artificial intelligence, Big Data analytics, and marketing automation, which significantly
enhance the capacity of SMEs to understand and engage with international customers.

The practical part of the study includes an assessment of global CRM platforms,
identification of key challenges faced by SMEs during CRM implementation, and
analysis of strategic opportunities arising from the adoption of cloud-based and Al-
powered CRM solutions. Based on the findings, the research proposes a set of measures
aimed at improving CRM-driven customer experience, strengthening data management
practices, and enabling SMEs to optimize their international market performance.

The results of the Master’s work have both theoretical and practical value. They
contribute to the academic understanding of CRM as a strategic tool in international
business while offering actionable insights for SMEs seeking to enhance competitiveness,

digital maturity, and long-term customer relationships in global markets.
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Pozosckin O.C.

«Midxcnapoona mopeaiena ma mapkemune », 5 Kypc

Kuiscokuti Hayionanvruu exonomiunuii ynieepcumem imeHni Baouma I'emovmana
Hayxosuii kepignuk — k.e.H., 0oyeHm xagpeopu MinCcHapoOHOi mopeisii i
MapKemuHey

Ipunuuna I.b.

AJIAITALISA CBITOBOI NPAKTUKU EJJEKTPOHHOI'O MUTHOI'O
KOHTPOJIIO

Y cydacHOMYy TII00ai30BaHOMY CEpEIOBHINI EJICKTPOHHUH MHUTHHH KOHTPOJIb
BIJII'PAa€ KJIIOUOBY pOJib y 3a0€3MeueHHI €KOHOMIUHOi Oe3NeKu AepiaBu, 3MEHIICHHI
aJMIHICTPAaTHBHOTO HaBaHTaXKEHHsI Ha O13Hec 1 3a0e3MeueHH] e()eKTHBHOTO KOHTPOJIIO 32
30BHIIITHHOEKOHOMIYHOIO ~ JISUTHHICTIO. 30KpeMa, Yy CBITII 3pOCTaHHA O0OCSTIB
MDKHApPOJIHOI TOPTiBJi, aKTHUBI3aIlii €JIEKTPOHHOI KOMEpIli Ta TOIIMPEHHsI PU3HKIB,
MOB’SI3aHUX 13 HE3aKOHHMMH TpPaH3aKIIIMH, BKJIIOYAlOYM KOHTpadakt, morpeda B
e(exTuBHIN Ta MPO30piii MUTHIN CHCTEMI € HaJI3BUYAaiHO BUCOKOIO.

MeToro AOCHIIKEHHS € aHaIi3 TePeIoBUX MKHAPOIHUX MPAKTHK JIEKTPOHHOTO
MHUTHOTO KOHTPOJIO Ta BH3HAYCHHS NUILIXIB iX ajxanramii A0 YKpaiHCBKHX pealii.
OcobnuBa yBara npuauBIETHCS POl €IEKTPOHHOTO MUTHOTO KOHTPOITIO SIK IHCTPYMEHTY
3armoOiranHsi KOHTpa(paKTHUM OTIEPaIlisiM, 110 HA0YIIi CUCTEMHOTO XapaKkTepy B 0ararbox
KpaiHax, BKJIIOYAOUN YKpainy.

3apyODKHUN JOCBiJ JEMOHCTPYE €(QEKTUBHICTh IHTETPOBaHUX HHU(PPOBUX
THCTPYMEHTIB Yy MPOIIECi MUTHOTO KOHTPOI0. Y KpaiHax €Bpomneiicbkoro Coroszy, CIIA,
Kanami Ta SnoHii 3aCTOCOBYIOTBCS CHCTEMH €IIEKTPOHHOTO JICKJIapyBaHHS,
nonepeHLoro 0OMiHy iH(popMaIlie€ro, aBToMaTru3oBaHoro aHamizy pu3ukiB (RMS — Risk
Management System), a TakoXX €JIEKTPOHHI 0a3uW MJaHUX MO0 TOXO/KCHHS,

aBTEHTUYHOCTI Ta Kiacu@ikalii ToBapiB.
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Tak, y €C BuxopuctoByerhesi cuctema [CS2 (Import Control System 2), mo
3a0e3neuye 000B’A3KOBE MOMEPEIHE MOBIIOMIIEHHS MPO TOBApHU 1€ A0 iX NpUOYTTH B
MUTHY 30HY. lle 103BOsi€ BUSBASTH MiAO3PUIlI MOCTABKU 1€ A0 NMEPETUHY KOPAOHY.
[ToniOH1 crucTeMU JO3BOMISIOTH HE JIUIIE MPUIIBUAIIMTH JIOTICTUYHI TPOIIECH, a i 3HAYHO
3HU3UTH PU3UKU MOTPAIISHHSA KOHTPAPaKTHOT IPOAYKIIT HA PUHOK.

BuxopuctanHsi €JIEeKTPOHHOTO MHUTHOTO KOHTPOJIIO SIK 3aco0y OopoThOu 3
KOHTpagakToM nependayae:

. aBTOMAaTHYHY NEPEBIPKY cepTU(dIKaTiB BIAMOBIIHOCTI;

. CHIBCTaBJICHHS JaHUX MUTHOI Jekjapanii 3 rio0ajbHUMHU 0a3aMu 1110710

paB IHTEJIEKTYyalIbHOI BIIACHOCTI;

. 3aMpoOBa/PKEHHS  OJOKYCHH-TEXHOJIOTIA 71T BIJICTEKEHHSI  JIAHIIIOT1B
IIOCTaYaHHS;
. B3aeMOIiI0 3 0a3zamu gaHuX BeecBiTHROT MuTHOI opranizamii (WCO IPM —

Interface Public Members).

B Vkpaini Bke 1ie cuctemMa «EauHe BIKHO», fKa 3a0e3redye eJIeKTPOHHY
B3a€EMOJIIF0 MK MUTHUMH OpraHaMM Ta 1HIIUMHU Aepkciyxoamu. [Ipote 1i dyHKIioHAN
me oOMeKeHUH y TOpIBHSIHHI 3 €BpONEHChKUMH aHamoramu. KpiM Toro, akTyaabHUM
3QJIMIIAETHCS MMUTAHHS MPO30POCTI MPOIEAYP, HAMIMHOCTI MIPOrpaMHOTO 3a0e3MeueHHS
Ta HEJIOCTaTHHOTO PIBHS aBTOMAaTH3aIlii pU3HKIB.

Jlns epextuBHOT O0POTHOU 3 KOHTpaPaKTOM HEOOXITHE:

. MOCWJICHHS KOHTPOJIO 3a TOBapaMH BHCOKOTO PU3UKY (TEKCTHIIb,
KOCMETHKA, EICKTPOHIKA);

. 3aMpOBa/DKEHHS  CITUIBHUX  MDKHAPOJHUX  1HIMIATHMB IIOAO0 OOMIHY
iHbOpMAIII€I0 MK MUTHUMH CITY)KOaMU;

. Bepudikaiiss cepTudikariB MOXOKEHHS Ta PEECTPAIlii TOPTOBUX MapoOK B
PEXHUMI peasbHOTO Yacy.

EnexrpoHHuit MUTHHIA KOHTPOJIb — 1€ HE JIUIIIE IHCTPYMEHT (D pOBi3allii MUTHUX
MPOIIEYP, aje 1 MOTYKHUN MEeXaH13M 3a0e3IeUeHHSI €eKOHOMIYHO1 O€3MeKH, TPO30POCTI,
a TakoX MpOoTHUIl KoHTpadakTy. AganTailis IepeoBOro MiKHAPOIHOTO JOCBIAY B IIIH

cepi 103BOIUTH YKpaiHi:
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. MOKPAIIUTH IMIJIK SIK HaIIMHOTO TOPrOBOIrO NapTHEPA;
. 3MEHILUTH BTPATU OIOMKETY B1JI TIHBOBOI TOPIIBII;
. 3a0€e3MeunTH SAKICTh 1 0e31eKy NPOAYKIli HA BHYTPIIIHBOMY PUHKY.

KitouoBUM 3aBIaHHAM € MOJEpHI3alisl ICHYIOUMX CHCTEM, BIIPOBAJKEHHS
€JICKTPOHHOTO aHaJi3y pPHU3UKIB, aKTHBI3allil MIKHAPOJHOTO CIIBPOOITHUIITBA Ta

uudpoBa TpaHcHopMalisi MUTHOT CIIYKOHU B LIIIOMY.
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