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CRM-CUCTEMMU SK CKNAOOBA CYYACHUX TEXHOJOTA
ABTOMATU3AUII YNPABIIHHA NIANPUEMCTBOM

Cy4acHi miaMpHeMCTBA BXXE€ HE MOXKYTh OTPUMYBAaTH KOHKYPEHTHI
nepeBary JIMIle 3a PaxyHOK BUITYCKYy HOBHMX BHJIB IPOAYKIIii, pO3po-
OJIeHHs Ta 3alPOBA/DKCHHS C(EKTHBHIIINX TEXHOTOTTIHHX npoueciB
Jist po3BuTKy Gi3HECY KepIBHULTBO MIIPUEMCTB MOBHHHE HpHiiMa-
T BEINYC3HY KUIBKICTb yNPABIHCBKHX PIllCHb, sIKi ONUPAIOThCS Ha
HOTA | JIOCTOBIPHICTH HE 3aB>1<z[1/1 anomz{afon, noTpedam ynpaBmH—
Hsl, 1 KePIBHUKHA 3MYLICHI MPUAMATH PILICHHS iHTYiTHBHO. OCHOBHIM
BI/IpIHIeHHSIM TaKoi CUTyauii € 3aIpOBa/KEHHs Cy4acHUX iHpopma-
LIAHAX TEXHOJOTIH, sKI CHPHSITUMYTh €)EKTUBHOMY JOCSTHCHHIO 110~
CTaBJICHHUX IJICH i3 MOKpaleHHs: (PiHAHCOBOTO CTaHy MiJIPUEMCTB,
3pOCTaHHA iX KOHKYPEHTOCTIPOMOYKHOCTI.

Ha npaktumii npu mo0Oy1oBi KOpropaTUBHUX iH(MOPMAITIHHUX CHC-
TeM (KIC) BuUKOpUCTOBYIOTH Ppi3HI 17€0J0ril ynpaBiiHHSA Oi3HECOM:
MRP, MRP2, ERP, CRM Ttomo. OcobimBa ysara npu sOMy aKLCH-
TY€ThCs HA aBTOMATH3ALlil GyXranrepchkoro oOmiKy, OCKLTbKH 0071i-
KOBO-aHAJITHYHA 1H(OpPMAIliS € OCHOBOIO JUISI NPUHHSTTS YHpaBIIiH-
CBKUX pILICHb.

Ines metonomnorii MRP (Material Requirements Planning) — nza-
HYGaHHsS Nomped y MamepianbHux pecypcax — IOIATAE B IUTaHyBaHHI
HA/IXOJUKCHB, 110 3a0€311e4yI0Th HAsBHICTH Oy/b-sK0i 00IIKOBOI 011~
HUIIl TOBapHO-MaTepialIbHUX IIHHOCTEH, HEOOXIJHUX JJIsi BUTOTOB-
JIeHHsI BUpOOIB 1 HAJIXO/KEHb TOBAPIB CIIOKMUBAYaM y IMOTPIOHUI Jac i
B noTpiOHiN KinbkocTi. Konuenmis MRP II (Manufacturing Resource
Planning — naanysanns pecypcie supobnuyvozo nionpuemcmea) no-
3BOJISIE ABTOMATU3YBATH MPOLEC (pOPMYBAaHHS OCHOBHOIO IUIAHYy BH-
POOHHMIITBA HA OCHOBI 3aMOBJICHb KJII€HTIB 1 MPOrHo3iB momuty. ERP-
cuctema (Enterprise Resource Planning — niawnysanus pecypcie nio-
npuemcmea) SBisie cobor HanOynoBy Haja meromonoriero MRP 1T i
HAaI[JICHa Ha ONTUMI3aIlito pOOOTH Ta YIPaBIiHHS TiAPHEMCTBOM.

Cyuacni CRM-cucremu (customer relationship management —
VIPABNIHHA 83AEMOBIOHOCUHAMU 3 KIIEHMamu) y CBOIM OUIBIIOCTI
3/1aTHI 30MpaTH, CUCTEMAaTU3yBaTH BCIO HEOOXIIHY i1H(popMalioo, po-
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OuTH Ha 1i OCHOBI aHaJIi3 1 MPOTHO3M, a TAKOXK CIPHITH CIPOLICHHIO
KOHTAKTIB 31 crioxkuBadamu [5]. CRM 1o3BoJIs€: MiABHIUTH PiBEHb
B3a€EMOPO3YMIHHS 3 KJII€EHTaMU; 30UTBIINTHA MPUOYTKHA B PO3PAXYHKY
Ha OJHOTO 3aMOBHHKA; MIIBUIINTH €()EKTUBHICTD 3yCUIb LIO0 30yTy
TPAaIULIHHUX A1 KOMIIAHil TOBapiB 1 MOCIYT; 3HU3UTH HAKJIAIHI BU-
TPaTH, & TAKOXK BUTPATH HA MAapKCTHHI Ta a,ILMlHICprBaHHSI po31IH-
PHTH TIEPEIIiK MPOIIOHOBAHMX TOBAPIB 1 MOCIIYT; MIAHITH CBIfl IMIZK B
ouax kiieHTiB. CRM crpusie popMyBaHHIO €IMHOTO 1H(HOPMALIHHOTO
MIPOCTOPY JJII CHHXPOHI3amii Oi3HEC-TPOIECiB «IOCTa9aIbHUK-CIIO-
xuBawy. CRM-pilieHHs: B3a€MOIIOTh 3 TAaKUMHU JOJaTKaMH Mporpa-
MHOTO 3a0e3MeUYCHHSI i IIPUEMCTBA, K. OyXralTepchbKuil 00K 1 ¢i-
HAHCH, YTPaBIIiHHA IPOEKTaMH, €JIEKTPOHHA KOMEpIlis Ta yIpaBIliH-
HSIM TIEPCOHAIIOM.

Y [1] BHOKpEMITIOIOTCS. TPH MIXOAH 10 Ho6yJ:[OBI/I CRM-cucrem,
SKI MOXKYTb OyTH peamsoBaHnM SIK Pas’oM, Tak I OKpeMO: onepamus-
Hull — 3a0e31e4ye ONepaTUBHUM JOCTYITy 110 iH(opMartii y X0zl KOH-
TaKTy 3 KJIIEHTOM Y MpOIIeCi MPOJaxy Ta 00CIyroByBaHHS; Koiabopa-
yiunull (cnigpobimuuybKull) — TPU3HAYCHUHN JJIS CIIUTLHOTO aHai3y
JaHUX, IO XapaKTePU3YITh MISIBHICTE KIIEHTA 1 Hi)ll'[pI/ICMCTBa'
ananimuunui — 3abe3redye Ge3NOCepe/IHIO YYacTh KIIEHTA B Jislb-
HOCTI HI,Z[HpI/ICMCTBa 1 MOXKJIUBICTh BIUIMBATH Ha IMPOLIECH PO3POOKHU
NPOIYKTY, HOr0 BUPOOHUIITBO, CEPBICHE OOCITyTOBYBaHHS.

Sk cBigUaTh pe3yJsIbTaTH JOCIIJKEHHS MPOBIAHOT CBITOBOI KOMIIa-
Hii Gartner [2], ynpoBamkenass CRM-cucteM npoaoBKye cTabiIbHO
3pOCTaTH, 110 3yMOBJIEHO iX BEJIHKOIO (YHKI[IOHAIBHICTIO Ta €PEeKTH-
BHIiCTIO. Ha aHMii MOMEHT € JOCHTh MHUPOKUI BHOIp TaKUX CHUCTEM,
TOMY HiANPUEMCTBA MalOTh MOXKJIMBICTb OOMpAaTH CHUCTEMY 3aJIEXKHO
BiJl CBOIX MOTPeO 1 HAIBHUX MPUKIIATHUX MPOTPAMHUX DIlLIEHb, 30K-
pema i 3 Oyxranrepcbkoro ooJiky [4].

CydacHi eKOHOMi4HI Cy0’eKkTH (CepBiCHI KOMIaHil, BHPOOHMYI
NiANPUEMCTBA, KOMIIAHII-IUCTPHO FOTOPH) BUTPAYarOTh 3HAYHI KOLITH
Ha 3anpoBajukeHHs CRM-cuctem, 10 iCTOTHO MiABHILYIOTh CCKTH-
BHICTh MPOJAXIB 1 MCIAMPOJAKHOI MIATPUMKH iX KiIi€HTIB. Bemmki
KOoMIaHii 1 ¢iHaHCOB1 ycTaHOBU HanawoTh nepesary CRM-cucremam
ceiToBux nmiaepiB (Siebel, mysap CRM, Saleslogix, Oracle CRM,
Peoplesoft Vantive Enterprise), a OiubImicTh Malux 1 CepemHiX M-
NPUEMCTB MPOBOJATH AaBTOMATH3ALlil0 BEICHHS €IUHOI 0a3u KOHTaK-
TiB 3 MOBHOIO 1H(OpPMAIII€I0 PO ICTOPIIO0 B3a€EMUH, YNPaBIIHHS MPO-
naxewm [3].

VY [2] HaromomryeTbes, mo BrpoBamkenas CRM-cucreM Mae Bif-
OyBaTHCSl Ha BCIX PIBHSAX MiJAMPUEMCTBA — BiJ aKI[IOHEPIB 1 BUIIOTO
KEpIBHUIITBA JI0 MPAIIBHUKIB Ta OXOIUTIOBATH BCi aCIIEKTH HOTO Iisi-

370



JBHOCTI. SIK TIOKa3ye MpakTHKa, B THX BHUIIAJKaX, KOJU BHIIE KEPiB-
HUITBO Opaiio y4acTs B po3podii CRM-crpareriii i BnpoBa/KeHHI iX
Ha MIJIPUEMCTBI, OyJIM OTPUMaHI 3HA4YHO Kpallll pe3yJbTaT [5].

Orxe, ocHOBHUMHU cdepamu 3actocyBanHs CRM-cucrem BBa-
KAIOTh: BI/Ip06HI/IL[TBO HaJlaHHs I0CIyT, ONTOBY i po3ApiOHY TOP-
TiBJIIO, CTpaxyBaHHs i (IHAHCH, TENCKOMYHiKauii i TpaHCHOPTHI
MOCITYyTH. A BUKOPUCTAHHS TaKUX CHCTEM MOKE 3pOOHMTH yCHIIIHi-
1010 KOMTIaHit0, a00 MaTH HETaTUBHI HACIIIKH SKIIO O0yJio BUOpa-
HO CRM-cucremy, sika He BpaxoBye cnernudiky 6i3HeCy KOMIIaHii.

VYce 3a3HaueHe CBLAYUTH IPO Te, WO JJIS YCIIMIHOI AisUIBHOCTI
HiI[HpI/IEMCTBa TOTPIOHO peTeNnbHO 100uparn cytIaCHi iHpopMmariiini
TEXHOJIOTi], sKi O 3a0e3nedyBany ynpapIiHCbKHUI EPCOHAN AKICHOIO
SIK OGJTIKOBO- -aHATITUYHOIO, TaK 1 MAPKETHHTOBOIO 1H(OpMAIIi€lO.
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ABTOMATU3AUIA OBJ1IKY BUTPAT BUPOBHULITBA:
AHANI3 CYYACHOI'O NMPOrPAMHOIO 3ABE3IMNEYEHHA

HesixicHa cucrema 006Ky BUTpaT HETaTUBHO BIUIMBA€E HAa €KOHO-
MIYHHIA CTaH OyIb-IKOTO MPOMHCIOBOTO ITiITPHEMCTBA. Y TIPABIIIHCh-
KA TIEpCOHAJ HE MOKE CBOEYACHO OTPHMATH peaybHy iH(OopMaIiro
Ipo CTaH BUTPAT HAa BUPOOHHIITBO, & 3HAYUTh HE Ma€ MOXKIMBOCTI
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