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HAIIPSIMU TOKPAIIIEHHS
35YTOBOI JISIJIBHOCTI
NIANMPUEMCTB B CYYACHHUX
EKOHOMIYHUX YMOBAX

Anotanis. HaykoBa poboTta npucBsiueHa
aHayi3y Cy4YacHOIO CTaHy Ta HamnpsMiB
MOKpaIleHHs] 30yTOBO1 IsJIBHOCTI Mif-
npuemMcTB Ykpainu. B poGoti pociaia-
KEHO KIIFOUYOBI HANPSIMKUA TOKpPAIICHHS
30yTOBOI JISUIBHOCTI MIAMPUEMCTB Y
HOBUX EKOHOMIYHUX YyMOBaX, HaJlal0uu
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DIRECTIONS FOR IMPROVING
SALES ACTIVITIES OF
ENTERPRISES IN THE
CURRENT ECONOMIC

CONDITIONS

Summary. The scientific work is
devoted to the analysis of the current
state and directions for improving the
sales activity of Ukrainian enterprises.
The paper examines the key directions
for improving the sales activity of
enterprises in new economic conditions,
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NPaKTHYHI PEKOMEHMAIli JUIs  TIiABH- providing practical recommendations
IICHHS KOHKYPEHTOCIPOMOXKHOCTI KOM- for increasing the competitiveness of
naHiil Ha pUHKY. companies on the market.

KarouoBi cjoBa: 30yT, MiINPUEMCTBO, Key words: sales, enterprise, mar-
MapKETHHT, TOBap, CIOKHWBa4, KOHKY- keting, product, consumer, competition.
peHII1S.

B cydacHuX eKOHOMIYHHMX YMOBaX, KOJIM PpUHKMA CTalOTh BCe OUIbII
100aI30BAHUMU Ta KOHKYPEHTHUMH, MIIIPUEMCTBA CTUKAIOTHCS 3 HEOOXITHICTIO
MOCTIHHO BJIOCKOHATIOBATH CBOI MPOLIECH IS 3a0€3MEeUeHHs CTAI0ro po3BUTKY. OHUM
13 KITFOUOBHUX €JIEMEHTIB €(heKTUBHOTO ()yHKITIOHYBaHHS Oy/Ib-sIKOi KOMITaHii € ii 30yToBa
TUSTBHICTD. 1@ TOHATTS OXOIUTIOE HE TIIBKU 0€3M0CepeHbO MIPOIAK TOBAPIB UM MTOCIYT,
ajyie ¥ MUPOKHUHA CIEKTpP Jii, OB'I3aHUX 13 B3aEMOJIIEIO 3 KIIIEHTAMHM, aHAJII30M ITOIHUTY,
IUTaHYBaHHSM BHPOOHUIITBA Ta JoricTukoro. [lokpamieHHs 30yTOBOI MISUTBHOCTI €
BaXJIMBOIO CKJIQJIOBOIO JUIS JOCSTHEHHS IIiANPUEMCTBOM CTaOUIBHOTO 3POCTaHHS Ta
HiATPUMKH HOTO KOHKYPEHTOCIIPOMOXKHOCTI.

OnauM 13 TOJOBHUX (DAaKTOpPiB, IO BIUIMBAIOTH Ha 30yTOBY ISUIBHICTD
OIJOPUEMCTB Y Cy4YaCHUX yMOBaX, € MIBUJIKHA PO3BUTOK TeXHOJOriH. ChOromHi
JDKUTANI3alisl TPOHU3Y€E BCl acmeKkTu Oi3Hecy, 1 30yT He € BuHATKOM [l, c.61].
Bukopuctanus  cyyacHux  iHGOpMalIMHMX  CHUCTEM  JIO3BOJSIE  KOMIIAHISM
aBTOMAaTU3yBaTH KJIIOYOBI MPOLECH, BIICTEKYBaTH 3MIHMA B MOBEJIHIIl CHOXHUBAUIB Y
peaJbHOMY Yaci Ta onepaTuBHO pearyBaTu Ha HuX. Hanpuknan, BnpoBamkents CRM-
cucteM (Customer Relationship Management) gomomarae miaAnmpueMCTBaM Kpaiie
pPO3yMITH TOTpPeOM CBOIX KIIEHTIB, aHaI3yBaTH IXHIO KYyMiBEIbHY AaKTUBHICTH 1
NPOIOHYBAaTH TEpPCOHai30BaHl pimeHHsA. lle, B CBOI0 depry, MiJBHUINYE pPIBEHb
3aJI0BOJICHOCTI KITI€HTIB 1 CIPUSE 3MIITHEHHIO JJOBTOCTPOKOBUX BiTHOCHH 13 HUMH.
BaxnuBo Takok BpaxoByBaTH 3MiHY CHOXHBUMX TepeBar. CydacHI TOKYIIII BCE
Ounple MIHYIOTh 1HAWBITYyaJbHUN MiAX1A, BUCOKY SKICTb OOCIYTOBYBaHHS Ta
MIBUJIKICTh peakiii Ha ixHl moTpebu. lle Bumarae Bim MiANPUEMCTB MOCTIMHOTO
BIOCKOHAJIEHHSI CBOiX METOMAIB POOOTH 13 KIIIEHTaMH, CTBOPEHHS HOBHX KaHaJlB
B3a€MO/I1i Ta BAKOPUCTAHHSA OMHIKaHATBHUX ITiIXO/IB 10 Ipoiaxy. Tpaauiiitai Mmoaeni
30yTy TMOCTYMalThCS MICIIEM 1HHOBAI[iIWHUM MeToAaM, sKi TiepeadaqaroTh
BUKOPUCTAHHS IHTEPHET-TIaT(HOPM, COIliaTbHIX MEpPEeX 1 MOOUTHHHX TOMATKiB. Takum
YUHOM, MiANPUEMCTBA MOBUHHI OyTH TOTOBI JI0 MEPEX0ly Ha HOBI (popMaTu mpoaaxy,
10 OPIEHTOBAHI HA MIBUAKY 1 3pyYHY KOMYHIKAI[IFO 31 CIIOKUBAYaMH.

[lle omHUM Ba)XJIMBUM HAMpPSIMOM TOKpAIeHHs 30yTOBOI JISTIBHOCTI € PO3BUTOK
jorictukd. OnTuMmizaliis JIOTICTUYHUX IIPOIIECIB JIO3BOJIIE 3HWU3WTH BUTpPATH Ha
TPAHCTIOPTYBaHHSI Ta 30€piraHHs MPOAYKIIii, a TAKOXK 3a0€3MEeUNTH CBOEYACHY JTOCTaBKY
TOBapIB JI0 KIIIEHTIB. Y IIbOMY KOHTEKCTI BCE OLIBILIOTO 3HAUYCHHS Ha0yBae BIPOBAHKEHHS
TEXHOJIOT1M MPOrHO3yBaHHS MONMUTY Ta YIPABIIHHS 3anacamM. AHATITHUYHI CHUCTEMH
JONIOMAraroTh MiJIPUEMCTBAM MPOTHO3YBATH 3MIHU Ha PUHKY, BPAXOBYBAaTH CE30HHICTD
HOIUTY Ta Kpalle IJIaHyBaTh BUPOOHUYI MOTYXHOCTI [2, ¢.99]. Lle no3Bomnsie He nuiie
3HU3WUTH PU3UKU HEBHKOHAHHS 3aMOBJICHB, alle¢ i YHUKHYTH HAKOTIMYCHHS HAJMIpPHUX
3araciB, U0 IO3UTUBHO BILTMBA€E Ha (DIHAHCOBI MOKA3HUKU KOMIIaHIi.
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He meHI BayKMBUM acnieKToM € (OopMyBaHHS CTparerii B3aeMOJIIT 3 KIIIEHTaMH.
YeminrHe mianprueMCTBO TOBUHHO TPUIUISATH OCOOIUBY yBary moOy10B1 JJOBFOCTPOKOBUX
BITHOCHH 31 CBOiMHU crioxkuBadamu. e mependadae He TUTbKH 3a0€3MEUCHHS SKICHOTO
oOCIIyroByBaHHsS Ha €Taml MNpojaxy, ajie W AaKTUBHE MIATPUMAHHS KOMYHIKalli 3
KJIIEHTaMU MICHsl 3aBEPILIEHHS YroAu. BUKOpHCTaHHS MEXaHI3MIB 3BOPOTHOIO 3B’SI3KY,
JOSUTBHOCT] KJIIEHTIB, a TaKOK MPOBEIEHHS PEryIsIpHUX OINUTYBaHb 3a/I0BOJIEHOCTI
JI03BOJISIE TAMPUEMCTBAM Kpallle pO3yMiTH CBOi c1a0Ki MICIIS 1 ONIEPATUBHO iX YCyBaTH.
Kpim Toro, cucremarnyna poboTa 3 KIIEHTCbKOI 0a3010 CHpUSE MIJBUIICHHIO PIBHS
JIOBIpH 10 OpeHY 1, IK HACIIOK, 3pOCTaHHIO IOBTOPHUX MPOAAXKIB.

OnmHuM 13 KIIFOYOBUX (DaKTOPIB YCHIIIHOTO 30yTy € MpaBWJIbHE TTO3HIIIOHYBAHHS
HpOI[YKHﬁ Ha PHHKY [3, c.32]. B yMOoBaxX BUCOKOi KOHKYPEHIIii BaXKJIMBO YITKO BU3HAYUTH
IllJIBOBy ayJIUTOpit0 Ta 11 moTpedu. HlI[HpI/IGMCTBaM HEOOXiHO IMOCTIHO aHam3yBaTn
PUHKOBI TPCH/IH, BHBYATH I(OHKypeHTlB 1 TPOTIOHYBATH  CHIOXKHBAYAM YHIKQJIbH1
TOPTOBEJIbHI MPOTO3UIIii, 10 BIIPI3HAIOTHCS Bl aHAJIOTIB HAa PUHKY. /[ 1boro yacro
3aCTOCOBYIOTBHCS Cy4acCH1 MapKETUHTOBI IHCTPYMEHTH, TakKi sIK KOHTEHT-MapkeTuHr, SEO-
ONTUMI3allisl Ta TapreToBaHa pekjama. Bel 1l IHCTpYMEHTH CHpsSMOBAHI Ha 3ay4YeHHS
yBaru CrioyKuBayiB Ta (hOpMyBaHHS TIO3UTUBHOTO 00pasy OpeH.Ty.

VYcnimHa 30yTOoBa AISUIBHICTH TaKOXK HEMOXKJIMBA 0O€3 HaJICKHOI IIiJTOTOBKH
nepconany. [ligmpuemMcTBa MOBUHHI 1HBECTYBAaTH B HABYAHHS CBOIX CIIBPOOITHHKIB,
K1 3aiMalOThCs MPOAAKAMHU Ta B3aEMOJIEI0 3 KiieHTamMu. [locTiliHe miBUIICHHS
kBamipikaiiii, BUBYCHHSI HOBUX TEXHIK MPOAAXy Ta PO3YMIHHS Cy4YaCHHUX TPEHIIB Y
MOBEIIHIII CTIO’KHUBAYiB JI03BOJISIE MEHEKEPaM 3 MPOAXKY JISITH OUTBIN €(DEKTUBHO Ta
pe3ynbratuBHO. KpiM TOro, BaXXJIMBO CTBOPIOBATM MOTHBALIMHI CUCTEMH JIJIsi
MPAIiBHUKIB, 10 CIPHUSIOTH JOCITHECHHIO BUCOKHUX TTOKA3HUKIB 30yTY.

OTxe, 30yTOBa TisUTBHICTH MIMPUEMCTBA € CKJIQJIHUM 1 0araTorpaHHuM MPOIIECOM,
SKUW BUMAarae IIOCTIMHOI yBarm Ta ajanTarlii J0 Cy4aCHHMX CKOHOMIYHHMX peaii.
BukoprcTanHs HOBITHIX TEXHOJIOT1H, TepCOHAI3alis MIXOMIB JI0 KIE€HTIB, ONTHMI3aIlis
JIOTICTUYHUX TIPOIIECIB Ta e(PeKTHBHA KOMYHIKAIIIS 31 CIIOKUBAYaMH CTAIOTh OCHOBHUMHU
HampsiMaMH, 10 JIO3BOJISIIOTH  IMJMPHEMCTBAM HE TUIBKKM — 30epiraTd  CBOIO
KOHKYPEHTOCITPOMOXKHICTb, aJI€ ¥ aKTHBHO PO3BUBATHUCS Ha PUHKY. JInIIie T1 KOMMaHii, sKi
TOTOBI JIO IIBUAKUX 3MIH 1 37aTHI BIPOBAPKyBaTH IHHOBAIIWHI PIMICHHS, MOXYTh
JOCSTTH yCITIXy B yMOBaX KOPCTKOi KOHKYPEHIIii Ta HeCTaO1IbHOT EKOHOMIYHOI CHTYaITii.
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GLOBAL PRACTICES
OF THE BUSINESS
ECOSYSTEMS’ DEVELOPMENT

Summary. Researched practices of the
development of  entrepreneurial
ecosystems show that the feasibility of
specific business development services
is largely determined by the stage of the
enterprise's life cycle. At the same time,
access to professional services is largely
realized in cooperation with business
associations, while the issue of physical
infrastructure is mostly a sphere of state
regulation.

Key  words: state  regulation;
entrepreneurial ecosystem; international
practice; small and medium-sized
enterprises

[Iporro3u CBiToBOro 6aHKy cBig4aTh, 110 A0 2030 p. motpi6HO cTBOpUTU 600
M1JIbHOHIB HOBHX pOOOUYUX MICIIb JUISI 3aHATOCTI 3pOCTar040i KIIBKOCTI poO0Y0i CHIIN

BHACIIIJIOK aBTOMaTu3allli BUPOOHHUITB Ta 3OUIBIICHHS KUIBKOCTI

HaCCJICHH:I.

MixxHapojHa CIJIBHOTA BHU3HAE, MO0 €(EKTUBHO BUKOHATHU II€ 3aBJaHHS MOXE came
i IIPUEMHHIITBO, SIKE pOOUTH CBiM PO3BUTOK Ta MIATPUMKY IIPIOPUTETOM ACP>KaBHOI
MOJIITUKK TiepeBakHOi Oumemiocti kpain. [lpm 1mpomy, came Mmam 1 cepemHi
nignpueMmctBa (maini - MCII) mabaraTo Oinmbple 3aje)KaTh Bij IMANPHEMHHUIIBKOT
€KOCHCTEMHU Ta MOJITUYHOTO CEPEOBUIIA, HIK BEJIMKI KOMIaHii.

KitouoBMM 3aBIaHHSM JaHOTO OCHIDKEHHS € BU3HAYCHHS KOHIICTITYaJIbHUX
IUTaHb 10JI0 BpaXyBaHHS CBITOBHX MPAKTHUK (HOPMYBaHHS MEPEAYMOB JIJISI PO3BUTKY

e(DEeKTUBHUX MIANPUEMHHUIIBKUX €KOCUCTEM.



