TUBHOCTI MapKETHUHTY, METOAOJOTIYHO 1 CTpaTeriyHO 3HAUyIli Mpo-
Tupivyst. B pobotax (axiBuiB Mae Miclie, K yMOBHA BiIMOBA Bij{ HayKo-
BMX CTAaHJapTiB, OPIEHTUPIB METOAOIIOTII B OpraHizauii JOCIi AHULBKOT
Ta HIIMX BUAIB AIUIBHOCTI B CKOHOMIL, MapKeTHHTy (emmipm3M,
MparMaTHKa i T.L), TaK 1 METONOJIOTI3M, SIKHH XapaKTepPH3YeThCs
JICMOHCTPALIAMH Ta [IOBEJICHHAM MOSCHIOBATBHOI 1 MPOrHOCTHYHO-
NePETBOPIOBAILHOI PE3YyJIbTaTUBHOCTI TEBHUX TEOpiil, KOHIIEMIiH,
MOJIeTIeH, SIKa MPOTE € MITYYHOIO 1 0a3y€eThCsl HA HEKOPEKTHUX MaHiITy-
TSMiSX 3 (haKTaMu, HeMPaBUIILHOMY TPaKTyBaHHI SIBUIII 1 TPOTIECIB.

3a X yMOB NPHHIMIIOBHM JUIs MAPKETUHTOBOT HAYKH B yCiX i mpe-
METHHX c(hepax Tpy MOJICTFOBAHHI ITPOIIECiB, IPOrHO3YBaHHI MapaMeTpiB
peabHOI €KOHOMIKM Ma€ CTaTh TPaMOTHE BHKOPHCTAHHS CHCTEMHOTO
mizxony. JInie 3a JOTpUMAHHS METOAOJONTYHUX NPHHIIMIIB HAYKOBOIO
Ii3HAHHS, BII[HOBII[HOFO qomocoq)cr,lcoro THITY MHCICHHS, MOXe OyTH
3a0€3M1eYEH0  B3AEMO3B 130K yeix  ioro HaHpiIMKlB LUTICHY JIOTIKY
CIIUJTBHOTO TIPOTPECY Y MOIIYKY iICTUHH, IUISIXIB PO3B’SI3aHHS aKTyaTbHUX
npo0JieM PO3BUTKY CYCNLIbCTBA, OKPEMHUX HOro mijicucTeM [2, 3].
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BU3HAYEHHA PEHTABEJIbHOCTI
MAPKETUHIOBUX IHBECTULIN

Y cydacHHX yMoBax (YHKUIOHYBAaHHS CKOHOMIKM HisUIbHICTH
Oy1b-sIKOTO MiANPHEMCTBA CIPSIMOBAHA HA JOCSTHCHHS IICBHAX MOKa-
3HMKIB pe3ysbTaTy AISUIBHOCTI, SIK1 JO3BOJISAIOTH 3a0e31eduyBaTy Mij-
NPUEMCTBY KOHKYPECHTO3JATHICTb. 3HAYHOIO MIPOH Pe3yJbTaTHBHI
MOKa3HUKH 3aJIeXKAaTh B1Jl q)opMyBaHH;I Ta BIIPOBA/KCHHS e(beKTI/IBHm
MapKEeTHHIOBOi JiSUIBHOCTI KOMIIaHii, O OCHOBHUX 3aBIaHb SKOI
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HaJIeXaTh MakcuMizalis NpUOYTKy Ta 30UIbIIEHHS PEeHTAa0EeNbHOCTI
MapKCTHHIOBHUX IHBECTHL. ONHAK, y BEIMKIH KUIBKOCTI HayKOBUX
mpamb y cdepi MapKETHHIOBOI MisTBHOCTI, BUKIAJACHO MPOTHICKHI
TOYKH 30pY, CaMe TOMy OLIHKa €()eKTHBHOCTI MapPKETUHIOBOI JislIb-
HOCTI MOTpeOy€e MOJaNBIIOr0 BUBYCHHS Ta JOCIIKSHHS.

EdexTuBHICTh yIpaBIiHHA BUTpAaTaMU Ha peaji3allilo MapKeTHHIO-
BOI CcTpaTerii BIUIMBAE He JIMIIE Ha pe3yJbTaTH pOOOTH MapKETHHIOBO-
ro BTy, @ i Ha Pe3yJIbTaTH POOOTH BCHOTO MIANPHEMCTBA. 3 TOUKH
30py BHIIOrO KEPIBHHITBA, aKIIOHEPIB ab0 BIIACHUKIB MiANPHEMCTBA
BUTPATH HA MapKCTHHI MAiOTh PO3IJIAMATHCA SIK IHBECTHUIIi1, a/Ke B
CTpATerivHiil NepCIeKTHBI Ayl OyAb-SKOrO MiANPHEMCTBA KIHIECBOIO
METOK MapKETHHIY € ITIJABUIICHHS PEHTa0CIbHOCTI IPOJAXKY.

MapkeTHHIrOBI IHBECTHLIi 3HAYHO BIAPI3HSIOTHCS Bijl IPOLIOBHX i
MAIOTb KapJHHAIBHO iHIIY CTPYKTYpY, a TOMY BHMAraioTh i iHIIHX
MAXOAIB /IO BH3HAYCHHS iX e(beKTI/IBHOCTl SIkmwo B3ATH 10 yBaru
06’€M i 4aCTOTY MapKeTUHIOBUX {HBECTHLIH, TO HEOOXIAHO BIAMITHTH
Oinblly KUIBKICTh BapiaHTIB IPUHHSTTS PILICHb Y NOPIBHSHHI 3 Ka-
NiTalbHAMHK IHBECTHLIAMH. OKpIiM BOTO, BCI CNEMEHTH, L0 BUKO-
PUCTOBYIOTCS IIPU OLIHII PEHTAO0ENEHOCTI MAPKETHHIOBHX IHBEC-
TULIA Jly)Ke WIBHIKO 3MIHIOIOTHCS BIAINOBIAHO [0 3MIH Ha PUHKY,
notped KI€HTIB, piBHS KOHKypeHuii. Came ToMy st HaledeKTUB-
HIIIOTO aHaJli3y, BUMIPIOBAaHHS PEHTA0EIbHOCTI MAapKETHHIOBHX 1H-
BECTHIIIl NOBUHHO OyTH aJaNTUBHUM W JUHAMIYHHUM, IIPH I[bOMY
Oparu 210 yBaru KOXeH NPHUPICT iHBeCTHLIH [1].

3a pesynbTaTaMu JOCIIKEHB, 10 Oyim nposeneHi Accenture [4],
Ha TPAKTUI U OIHKK €(QEeKTHBHOCTI MapKETHHIOBOI JiSUIBHOCTI
HaOUIbII IIMPOKOTO BUKOPUCTOBYIOThCS YOTHUPU IOKA3HUKU e(ek-
TUBHOCTI MapKETHHTOBHX 3aXO0/IiB:

e roka3HuK peaxiii (79 %);

* reHeparlii HagxomkeHHs (78 %);

® YyTPUMYBaHHs KJTieHTIB (69 %);

e rexepatii IpuobyTKy (66 %).

VYci 3a3HaueH] MOKAa3HUKU € HEOOXIMHUMH CKIIAJOBHUMH IIPU BU-
3HaYEHHI MOKAa3HUWKAa pPEeHTa0eIbHOCTI MAapKETUHTOBUX I1HBECTHIIIMH,
SIKHI PO3IIAPIOE MOMIIUBOCTI npauiBHHKiB 0 3aliMaroThCs po3po6-
KO0 MapKETHHIOBOI CTparerii Ta NPUAMAOTh y4acTb y NPUAHATTI
YIPaBIIHCHKUX PILLICHB.

Sk1mo npubyTKH € METOI0, a MAPKETUHTOBUI OI0/PKET — IHBECTHU-
Ii€F0, PCHTA0CIBbHICTh MAPKETUHTOBUX 1HBECTHIIIN MOTPIOHO BU3HATH
HaWBaXJIMBIIINM MapKETUHIOBUM IMOKa3HUKOM. CydYacHi KOHIEMIIl,
SIK1 CTOCYIOTBCSI pEHTa0ENBbHOCTI MApKETUHIOBUX 1HBECTHIIIN, 3a0e3me-
YYIOTh KEPIBHUIITBY KOHTPOJb HaJ (hiHAHCAMH, a TAKOXK ITiICHITIOIOTh
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HO3MLII0 MEHE/DKEPIB y clipaBax MapkeTuHry. [Iporec omiHioBaHHS
PeHTa0eNIbHOCTI MAPKETHHIOBUX IHBECTULIIIl MOXE OyTH MOLITOBXOM
Juist 061yMyBaHHsI IPOOJIEM, sIKI BUMAraroTh IIUOIINX PO3/yMiB, Ta-
KHUX 5K BUOIP MIK MapKCTHHIOM, sIKHii [IOJISTa€ B yTPUMYBAHHI KII€H-
TiB, 1 MAPKETHHTOM, OPIEHTOBAHNM Ha iX 3aJy4YCHHS.

Koedimient pentadensHocTti iHBectuiiit ROI (return on investment)
— 1ie (hiHAHCOBHI TIOKA3HUK, M0 XapaKTePU3y€e MOXITHICTh IHBECTHUITIH-
HUX BKJIJIeHb B Oy/b-KYy CIIpaBy, IPOEKT, MAPKETUHIOBY akuito [3].
Pozpaxynok ROI mpoBoauthbes 3a hopMynoro:

ROI = [IpuOyTok - Butparu

x100% , (1)
Butpartu

ne [IpubyTrok — npuOyTOK B peKJIaMHOT KaMIIaHii;

BHTpaTH peKJIaMHm"I OX0IKET.

Y miteparypi 1o BI,ZIHOIHGHHIO JI0 MAapKETHHTY aBTOPU 3aCTOCOBY-
I0Th JIBa TePMiHH, OB’ s13aHuX 3 ROI:

e Marketing ROI,

e Return on Marketing Invest, ROMI.

3HaueHHS y IUX TEPMIHIB OJHAKOBE, aje¢ JACAKI aBTOPH IIij-
Kpecirorots, mo ROI moxe 3acTocoByBaTHCS Ui aHANi3y peHTa-
OeNIbHOCTI IHBECTHLIN Y MapKEeTHHI Tak caMo, 5K 1 B IHIIMX cdepax
IHBECTHUINHOI JISUIBHOCTI, a Apyri 4iTKO ):[I/I(bepeHLIlIOIOTL crienu-
(hiuHMH TOKA3HHWK IHBECTYBAHHS B MapKeTHHT, Takuid sk ROMI, mo
NPUTAMAHHUH JIMIIE MAPKETUHTY.

I3 3apyOi>KHOTO JOCBiMY 3pO3yMiJIo, 11O 32 OCTAHHINA Yac 3HAYHO
3pocTae iHTepec KoMmnaHii 10 nmokasHuka ROI, Tomy mo BuMipy Ta
MoJieNieil IbOro MOKa3HWKA Ha/la€ 3Ha4YHI MepeBaru nepea KOHKYpeH-
TaMH, a TaKOX HaJa€ MOXJIUBICTb 30UIBIIUTH NMPUOYTKH KOMIHaHIi,
CTBOpIOBaTH e()EKTHUBHIII CTpaTerii Ta MpuiiMaT e()EeKTUBHI PIllICH-
Hs y chepi mapkeTuHry [5].

TakuM 4MHOM, METOK) MapKETUHTOBOI AiSTIBHOCTI OyAb-KOT KOM-
naHii € cTabiIbHe 3pOCTaHHs OKa3HUKIB €PEKTHBHOCTI 1i AisIIBHOCTI
Ta HiJBUIICHHS piBHs npuOyTtkoBocTi. Cepel pi3HOMaHITHHX TOKa3-
HUKIB €()eKTHBHOCTI MapKETHHIOBOI JisUIBHOCTI OCHOBHUM € PEHTa-
OCTbHICTh MAPKETHHIOBUX IHBECTHIIIH, SKOMY HAJA€ThCsl TepeBara
cepesl IHIIMX. Bukopucranns mokasHHKa PEHTa0ETHHOCTI MapKeTHH-
TrOBHX {HBECTHLIH NPH OLIHLI €(EKTHBHOCTI MaPKETUHIOBOI AisUIbHO-
CT1 HaJla€ 3MOT’Y MOPiBHIOBATH p13HOMaH1TH1 MapKeTI/IHFOBl 3aXO/M Ta
IPOEKTH, pOOUTH OLIBII OOTPYHTOBAHUH iX BUOIp, MpUIIMATH JOILIb-
HiII pimeHHs y cdepi iIHBECTYBaHHS MapKETUHTY, TIBHUIYBaTH PEH-
TaOeNbHICTh peKJIAMHUX KaMITaHi{ Ta iH.
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THE MAIN TRENDS IN E-COMMERCE

The current approaches that need to be applied for an effective on-
line dialogue with customers require the involvement of managers of
companies to continuous flow of information about trends in market-
ing development, training of personnel, technical side, and rapid re-
sponse to customer requests.

In 2017, the turnover of physical goods and services in the e-
commerce sector of Ukraine grew by 30 % and amounted to UAH 50 bil-
lion. The most popular products are clothing, footwear, household appli-
ances and books. According to [1], by the end of 2018, the total sales of
online stores around the world could reach $ 2 trillion (6 % grow).

The main tendencies that are noticeable and have a significant im-
pact on the development of e-commerce are substantiated, in particular:

- well-organized communication helps to keep customers and attract
new ones. Nowadays more relevant are personalized offers, including
technical parameters in this case. Data-driven marketing means situa-
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