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MAPKETHUHI'OBE ITIO3UIIIOBAHHA BPEH/IIB HA PUHKY COJIOAOIIIB B
YMOBAX BOEHHOI'O CTAHY

MARKETING POSITIONING OF BRANDS IN THE SWEETS MARKET IN A STATE OF
WAR

AHoTanisg. Y poOOTi JOCTIHKEHO YNPaBIiHHI MapKETHHTOBHM TIO3WIIOHYBaHHAM OpEHIIB YKpaiHCHKUX
BHUPOOHHUKIB COJIOJIOMIIB Y KOHTEKCTI BOEHHOTO CTaHy, SIKHH paguKaIbHO 3MiHHB CTPYKTYpPY PHHKY, CIIOKHUBUY
MOBEIiHKY Ta KOMyHiKaIiitHi Mozexni 6izHecy. Iloka3aHo, oo nectabiizaris JIOTiCTHKH, 3pOCTaHHI BUPOOHIMINX
BUTpAT 1 TpaHchopMallist IIHHICHUX OPiEHTUPIB CYCITUILCTBA CTAIM KaTali3aTOPOM MEPEOCMHUCIIEHHS POt OpeH/1y
SK IHCTpYMEHTa JIOBipH i HalioHaJbHOI cTiiikocTi. OOIPYHTOBAHO, IO KIIIOYOBHMH YMHHUKAMH €(EKTHBHOTO
MO3UI[IOHYBaHHSI BUCTYMAIOTh IPO30PICTh IMOXO/PKEHHS, COllialibHa BiAIIOBIIANBHICTD, IM(poBa iHTErpamis Ta
eTHYHA KOMYHiKalliss. Bu3HaueHo, 10 MOEJHAHHS JTOKAIbHOI IIEHTHYHOCTI, TEXHOJIOTTYHUX PIllICHb Ta JOKa30BO1
couianbHOl Micii GopMye HOBY mapajurMy KOHKYPEHTOCIIPOMOXKHOCTI YKPaiHCHKOTO PHHKY COJIOJOINIB Yy
BOEHHUH 1 TOCTBOEHHUI TICPIOJIH.

Abstract. The paper examines the management of marketing positioning of brands of Ukrainian confectionery
manufacturers in the context of martial law, which radically changed the market structure, consumer behavior and
business communication models. It is shown that the destabilization of logistics, the growth of production costs
and the transformation of society's value orientations have become a catalyst for rethinking the role of the brand
as an instrument of trust and national stability. It is substantiated that the key factors of effective positioning are
transparency of origin, social responsibility, digital integration and ethical communication. It is determined that
the combination of local identity, technological solutions and a demonstrable social mission forms a new paradigm
of the competitiveness of the Ukrainian confectionery market in the war and post-war periods.

Koaiouosi cinoBa: OpeHIMHI, MapKETHHTOBE IMO3MILIOHYBaHHS, PHHOK COJIOJOIIIB, BOEHHUH CTaH, CIIOXHBYA
MOBeIiHKa, HU(POBI KOMYHIKallii, collianbHa BiJIIOBiAIBHICTb.

Key words: branding, marketing positioning, confectionery market, martial law, consumer behavior, digital
communications, social responsibility.

VYkpaiHcekuid puHOK cojomomiiB y 2022-2024 pokax ajanTyBaBCs JO BOEHHUX OOMEKEHb
yepe3 TMepepo3NOfin JIOTICTUKHU, CKOPOYEHHS IMIOPTY Ta MiJCHJICHHS pOJi JIOKaJIbHOTO
BUpOOHUITBA. ['amy3eBa aHamiTHKa (DIKCye, M0 €KCHMOPT KOHIUTEPCHKOI MPOIYKIli TpaaHIiifHO
CTaHOBUTH OHM3bKO 23-25% Bix oOcsATIB BUPOOHUIITBA, a KIFOYOBI pUHKHU 30yTy y 2023 pomi —
MonnoBa, Ilonbma, Pymynis. Lle BogHOYac migKpiruioe W TECTye KOHKYPEHTOCIPOMOXKHICTD
YKPaiHCBKOTO MOPTQENs y CKIIaIHOMY CEPEIOBHIII, JIe AU EpEHITiallis BiT0OYBa€ThCs HE JIUIIE IIHOO
1 SIKICTIO, @ 1 IHHOBAIIISIMH Y KaTETOPisiX (HAaBITh y MEXaX «KJIACHIHUX» IOKOJAy, IIEYnBa, Badelib)
[1]. Ha 11 BoeHHOT HEBU3HAYEHOCTI CIIOKMBYMM IMOMUT CTaB OUTBI IJIAHOBUM 1 parlioHAIBHHUM, 3
BUIIIOI0 Baroio ()iHAaHCOBUX OOMEXEHb Yy pIMIEHHSIX MpO KYMIBIO; 1€ MOMITHO 1 B KaTeropii
COJIOJIOIIIB SIK €eMOLIIHHOTO TOBapy MIOJCHHOTO CIIOKMBaHHS [2].

[ToBeniHKOBI 3pyIIECHHS MOCHIMIN POJIb €TUYHOI Ta IIHHICHOI CKJIAZOBOI MO3UIIIOHYBAaHHS
OpeHay. 3a BIIKPUTUMU TaHUMU COLIIOJIOTTYHUX JIOCII)KEeHb, 3HAYHA YaCTKa CIIOKMBaviB B YKpaiHi
JIEMOHCTPY€ CBiIoMHI BHOIp HAa KOPHCTH JIOKAJBHIUX MapoK 1 BiZIMOBY Bifl OpeH/iB, OB’ sI3aHUX i3
KpaiHOI0-arpecopoM, 1o 6e3nocepeHbO BIUTMBAE Ha MOpTdensHy cTpykTypy kommka FMCG 1 Ha
KOMYHIKalliifHI MeceKi KoMmaHiil (y ToMy 4mcii BUpOOHHKIB conoxomtiB) [3]. YV mpakTuaHOMY
BUMIpi 1Ie IpuUMyIye OpeHAd OAHOYACHO TPUMATH OallaHC MiX JOCTYIHICTIO (I[iHa/rpam, IpoMo-
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MEXaHIKHM) Ta JIOKa30BOIO COI[aJIbHOIO MPUCYTHICTIO (3BITHICTH Mpo OJarofiifHi iHILIaTHBH,
JIOKaTI3allii0 MOCTa4aHHsl, MATPUMKY CIUTBHOT). Taka KoMOiHAIlis — HE «IMIJKeBa OIIIis», a SIAPO
JOBIpH Tij yac BiHU.

KoMmyHikariiine cepefoBHINEe TEX CTPYKTYPHO 3MIHWIOCS. 3TrigHO 3 TJIOOQIBHHUMH
MapKeTUHTOBUMH TPEHIAaMH, MAaJIEHbKI Ta «4EJCHIDKepH» OpeHAM BUTPAIOTh Y IIBHIKOCTI
KYJBTYpPHOI peakiiii Ta OJMU3bKOCTI JI0 HINIEBUX ayIUTOPIi, TOA1 SK BEIMKI OPEHIM MArOTh MepeBary
B MacmTali Ta cTablIBHOCTI, ajle MyCSTh JJOBOJAUTH PEJIEBAHTHICT Y€pe3 YiTKi, HIHHICHO Y3TO/KEHI
icTOpIi Ta cepBiCHI MPaKTHKHU. [[1s1 yKpaiHCHhKOTO PUHKY COJIOZOIIIB I1€ O3HAYAE, 1110 HIIIEeBl MAPKH
MOXYTb €(pEKTHBHO KOHKYPYBATH Yepe3 JIOKAIbHICTh, IPO30PICTh CKIIAAY, KpadTOBICTh 1 COIialIbHY
B3aEMOJIIF0, a BEJIWKI — Yepe3 CTaJiCTh SKOCTI Ta Oe3NMepepBHICTh TMOCTABOK, ITAKPIIUICHI
3p03yMiJIOI0 Mici€to [4]. Y pe3ynbTari MO3UIliOHYBaHHS 3CYyBA€ThCS BiJl «COJIOAKOTO TE€OHIZMY» 0
«COIIIAJIbHO BIAMOBIIAJIBHOT HACOJIOIN», JI€ BUOIp OpEHIY KOPEIIOE 3 1IEHTUYHICTIO TTOKYTIIIS Ta HOTO
YSIBJIIGHHSIM IIPO KOPUCHICTh KYMIiBIIi JJIS1 CILJIBHOTH.

Kanaim 30yty 3a3Hanu BupazHoi mudpoBoi peBisii. 3a mpodiabHUM IOCTIIKCHHIM e-
commerce, y 2024 pori oHIaiH-BUTPaTH YKPAiHIIB CTAHOBWIN OJU3bKO 239 Mupa rpH, mo Ha 25%
Oinpire, HXK y 2023-My. Lle cTpyKTypHHI iMITyJIbC 111 BUPOOHMKIB COJIOMONIIB: Tiepexin a0 direct-
to-consumer, podoTa 3 MapkeTIIieiicamu, nepconanizoBani CRM-crenapii, «kopotki Bizeo» i UGC
CTaJld HE JONOMIKHHMMH, a OMOPHHUMHU IHCTpYMEHTaMHu MpocyBaHHs. BogHouac cama yacTka e-
commerce y po3apidbi B YkpaiHi MOKM HUXk4a, HIX y cycifiB (=10% mpoTH BUMIMX 3HAYEHBb Y
[Tonpi), o0 03HAYa€ HASIBHICTD «JIOBIO1» TPAEKTOPIl POCTY JJIS COJIOKOI KaTreropii B oHJakHi [5].
CykynHO TIe 3a/laé HOBI BHUMOTH JI0 TO3UIIOHYBAaHHS: JOKAa30Ba MicCisl, JIOKaJbHa AaBTCHTHKA,
aJlanTUBHA ITiHA 1 ITMpOBa CEPBICHICTh MalOTh OYTH IHTETPOBAHI Y €IMHY MaPKETUHIOBY CUCTEMY, &
HE ICHYBaTH OKPEMHUMH «KaMIIaHIsIMI.

VY 2022-2024 pokax MapKETHHTOBI KOMYHiKallii BEIMKKUX BUPOOHHUKIB KOHIUTEPCHKOI ramy3i
30CepeviIrcs Ha MiAKPITUICHH] TOBIPH, MPO30POCTi Ta cTabimbHOCTI ocTayanb. Kommanist Roshen
30eperJa Mo3HIIiIo JIijiepa, MalOuX MMOHA TPETUHY BHYTPILIHBOTO PUHKY; il KOHIUTEPChKI (GadpuKu
B Kuesi, Binauni ta KpemeHuyni npamioTh y peKuMi peslokoBaHoi Oe3nepepBHOCTI. 3a 3BiTaMu
BIIKPUTHX JiKepell, yacTka ekcropty Roshen y 2023 pomi nepeummia 40 % 3araabHOTO 00CsTY
npoaaxiB — ocHoBHI HanpsaMku €C, Kapka3 1 bausekuit Cxin [1]. Komnanis peanizye Benuki
OmaromiitHi mporpamu uepes ¢houa Roshen Charity Hub (o6c¢sr monomoru monan 600 muta rpa y 2023
p.) — Ile MIKPIIUTIOE TMO3UII0 «COLiadbHO BigmoBimampHOrO OpeHmy» [2]. Ha punky 1e
TpaHC(HOPMYETHCS Y TTIOKa3HUKH CIIOHTAHHO1 BITI3HABAHOCTI Ta CTAOUTHLHUIN PIBEHBb TOBIPH, 3a IKUMHU
Roshen nocinae nepie micue cepes yKpaiHChbKUX COJOIKUX OpeHiB.

Komnanis ABK micns penokanii BupoOHHITBa 3 JlOHelbKa 3aBeplInyia MOJEpPHI3AIiI0
JHIMPOBCHKOI0 MailaHunKa Ta nepegopmarysana noprdens y Hanpsamky «natural & crafty. [lonan
60 % mpomyKIlii CTaHOBJATH ITOKOJIAN 1 Baduii, BUTOTOBJICH] 0€3 manbMoBoi oiii. 3 moyaTky 2023
POKy OpeH1 iHBecTyBaB y MapKeTHHroBy aBToMaTtu3ailito CRM i taprerunr uepes Meta Ads i Google
Display, 110 migBUIINIO YaCTOTY MOBTOPHUX MOKYMOK Ha 15 % Ta CKOpOYEHHS MTPOMO-3aJI€KHOCTI
Mmepex [4]. [Tapanensno ABK BignoBuiia exciopt y Ilonbity it CnoBauunny; y 2024 poiii 30BHIIIHI
MPOJIaXKi CTAaHOBUIIM OJIM3BKO 8 THC. T, 00 12 % BupoOHUIITBA [1].

Cepen cepeHixX 1 MaIUX BUPOOHHUKIB CIIOCTEPITra€ThCs PyX 0 ETUYHOTO MO3UIIIOHYBAHHS.
bpenn Lviv Handmade Chocolate ytpumas maibxe 90 % m0BOEHHOrO 00OpOTY MeEpEeKEBHX
KaB’SipeHb, CTBOPMBIIM BJIACHUM (OHA MIATPUMKH BHYTPIIIHBO MepeMilieHux ocib. Pdopmar
«handmade» cTaB 4acTHHOIO MapKETHUHIOBOI 1IGHTUYHOCTI — BiH 0a3yeTbcs HE Ha MAacOBOCTI, a Ha
€MOLIHIM eKOHOMIIlI Ta JIOKalnbHOMY TypH3Mi. KoMmaHis po3mmpuiia npucyTHIicTh y LleHTpanbHii
VYkpaini (Uepkacu, Binnuiis) Ta moctynoBo BUxoauth y popmat ppanmmsu B kpainax €C ([Tonbia,
Jlutsa) [1].

KpadroBuit BupoOoHMK TOM, skuii crnemiami3yeTbCs Ha IIOKOJATHO-TOPIXOBUX MacTax i
0aTOHYMKAX, JEMOHCTPYE CTaJlMi PICT 3aBASKH MPO30POMY JAHIIOTY «pepMep — BHPOOHHK —
cnoxkuBauy. Y 2023-2024 pp. BiH 30UIbIIMB BUMYCK Ha 45 %, OCBOIBIIM KaTEropio 3J0POBHX
MEPEKyCiB Ta MOJAPYHKOBHX HAOOPIB i3 MiHIMAJIbHOIO KUIbKiCcTIO IyKpy. IIpomaxi 31iiicHIOIOTBCS
MepeBaXKHO Yepe3 OHJIANH, a y cTpyKTypi Tpadiky nmoHan 70 % npunanae Ha Instagram 1 Rozetka [5].
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Came gepe3 nu(dpoBy BiIKPUTICTH 1 YITKY JIOKATBHICTh OPEH]] HAPOCTHB YACTKY IMOCTIHHUX KITIEHTIB
y cBoemy e-shop 10 28 %, Toal sk cepeHiil MoKa3HUK raigy3i He nepeBuinye 17 %.

HarionanbHUl KOHTEKCT CHpusi€ 3MIITHEHHIO HINIEBHX OpPEHIB 1 3MEHIICHHIO 3aJIe)KHOCTI
PUHKY BiJ TpaHCHaIllOHATHHUX Kopropallid. Xoua Mondelez International Ta Ferrero 36epirarotsh
gacTKu 0113bK0 9 % 1 6 % BiNMOBIIHO, IXHS AUCTPUOYIIiS HACTKOBO OOMEKEHA BOEHHOIO JIOTICTUKOIO
Ta 3MIHOIO CNOKMBYMX mnpioputeTiB [1]. Lle no3Bossie ykpaiHCbKUM BUPOOHMKAM 3aKpIIUTUCS Y
CepeIHbOMY IIIHOBOMY CETMEHTi, KOMOIHYIOYM aBTEHTUYHICTb, AKICTb 1 THyYKe pearyBaHHS Ha
coriaibHi OYiKyBaHHS — (DAKTUYHO CTBOPIOIOYH MOJIETh «CTIMKOTO MaTPiOTHYHOTO OpeHIy». 3a
ominkamu Kantar, Taki Opennu Mmatore Bumuid Brand Trust Index na 20-25 % mnopiBHsSHO 3
IMITOPTHUMU aHaoramu [4].

[udporizamiss MapKEeTUHIOBOTO YIPABIiHHSA y KOHIUTEPCHKOMY CEKTOpi CTa€ TOJOBHUM
YUHHUKOM KOHKYypeHTocrpoMoskHOoCTi. [Tonaa 80 % BupobHukis, 3a ganumu Promodo, y 2024 poui
MaJId BJIACHI OHJIaH-KaHaiu 30yTy a0o CTOpPIHKM Ha MapkeTiuieicax, a 45 % inrerpyBamun CRM-
mw1arpopMu A aHaJi3y CIOXKHMBAaLBKUX 3BUYOK [5]. Lle no3Bosse He nuile aBTOMAaTH3yBaTU
MPOJIaXi, a i IepCOHATI3YBATH MPOIIO3UITii BIIMOBIAHO IO PETIOHAIBHUX YMOB: HAIPHUKIIAT, 3aXi/IHi
00J1aCTI MAarOTh BHIIY YaCTKY MPEMiajJbHUX IIOKOJATHUX BUPOOIB, TOJI SIK IEHTPaIbHI Ta CX1THI —
MONUT Ha JAEMOKPATUYHI COJIOJIOIII 3 MPOCTUM CKJIaJoM. PO3BHTOK e-commerce y Mexax KpaiHu
CTBOPIOE «JIEMOKpaTH3allil0 OpeHAy» — HaBiThb HEBEJIMKE BUPOOHUITBO MOXE KOHKYpyBaTd 3
HaI[IOHAJILHUMU TPABIIMHU, SIKIIIO MA€ CTA0UTHHMIA CEPBIC 1 COIIAIBHO Y3TOKEHUN MECEIK.

Ha MakpoekoHOMIYHOMY piBHI pUHOK COJIOJIOIIIB 3aJUIIAETHCS OJTHAM 13 HAHOUIBII CTINKUX Y
Xap4oBiii mpomucioBocTi: yacTka ramy3i y BBII Vkpaium — O6museko 0,8 %, a B cTpyKTypi
Xap4yoBoro ekcnopTty — maiike 6 % [1]. IlopiBusino 3 2021 pokom, y 2024-My BajioBa BUpYYKa raiysi
y TPUBHEBOMY €KBiBaJIeHTi 3pociia Ha 22 %, xo4a ¢i3ndHi 00CATH 3IMIIMINCS CTaOUTBHIMHU Yepes
iHmAmiiHN edekr. Lle cBimunTh, 10 MO3UIIOHYBaHH OpeHIy ¥ J0Bipa CTadd BAaXUIMBIIIMMU 32
KOPOTKOCTPOKOBI 3HIKKM YW peKIaMHI CTUMyJu. KIlo4oBMMH [paiiBepaMu CIIOKMBaHHS €
ypOaHi3allisi, OHJAWH-TOPTIBJISA, MOJOADKHHM TOMUT HA «3J0POBI COJOJOII» Ta CHMBOJIYHA
HiATPUMKA YKPaiHCHKOTO BUPOOHUKA.

ComianbHa QyHKIis OpeHAiB HaOyBae cucTteMHOro Bumipy. bimspko 60 % ykpaiHCBKHX
komnaHid 'y 2023-2024 pokax peani3yBaju NpUHAWMHI OJUH OnarofiiiHuii abo BOJOHTEPCHKUN
MPOEKT — II€ CTAa€ HE BHUHATKOM, a 0a30BOI0 OUIKYyBaHOIO HOpMOIO [3]. 3MICT MapKeTHMHIOBHX
KOMYHIKalliif 3MICTUBCS BiJl pO3Bard 70 MiATPUMKHU: OpeHa po3MoBijae He Mpo cede, a Mpo CHuUIbHI
sycwuis. Roshen 1 Lviv Handmade Chocolate BUKOpHCTOBYIOTh HapaTHUB «COJOJIOIII SIK TypOOTay,
Toal K MacioToM MiJKPeCcTIoe MpsiMi 3B’SI3KM 3 YKpaiHCBKUMH (epmepamu. Takuil mijaxin
Y3TrOKy€eThCs 3 TiobanbHuME TpeHaamu Kantar Marketing Trends 2024 — cnokuBad J10Bipsie
OpeHnam, gKi IEMOHCTPYIOTh peajibHi Iii, a He Juie 3as1BH [4].

[TopiBHsiHHS 3 MiDKHapogHumu mnpaktukamu (Ferrero, Mondelez) minrBepmxye, mo B
KPU30BOMY CEpEOBHII caMe JIOKaJbHI OpeHAM IIBHJIIE pearyloTh Ha COLIaJbHI IMIYJIBCH.
MixHapoaH1 Kopriopallii MaloTh MOTYXH1 (JiHaHCOBI pecypcH, aje IXHI KOMyHiKallii yHi(iKoBaHi Ta
MEHIII YYyTJIBI O HAIlIOHAJIBHOTO KOHTEKCTY. YKpaiHChKI KOMIaHii, HaBIAaKH, MEPETBOPIOIOTH
BJIACHY THYYKICTh HAa KOHKYPEHTHY IepeBary: MBUAKE OHOBIICHHS IN3aliHY, TAPTETHUHT 32 TIOIEBUMHU
O3HAaKaMHM, KO-OpeHIMHTU 3 ONaroJifHMMHU iHiLiaTUBaMH, IHTErpais yKpaiHChKOI CHMBOJIKU Y
Bi3yaslbHY 17€HTHYHICTh. Came 1€ CTBOPIOE €(EeKT «EMOIIHHOTO MATPIOTU3MY», KU YTPUMYE
CHOKMBaya HaBiTh Yy TIEPiON KOJIUBAHb IIiH.

OTxe, ynpaBiiHHA MapKEeTHHTOBUM IMO3UI[IOHYBAaHHSAM OpeHIy Ha pPHHKY COJOJOIIIB Yy
BOEHHUX YMOBax IOJIATa€ HE B arpeCUBHOMY IPOCYBaHHI, a B MOOY/I0B1 IOBIpH yepe3 peanbHi ii,
COLIaJIbHy BHJMMICTh 1 CTaOUIbHY SIKICTh. YKpaiHCbKI KOMMaHii JIEMOHCTPYIOTb BHCOKY
a/IalITUBHICTh, BUKOPUCTOBYIOUM HU(POBI KaHAJH, JIOKAJIbHI IIHHOCTI Ta MPO30pY KOMYHIKALIIO SIK
eleMeHTH cTikocTi. L{e popMye HOBY mapagurMmy KOHKYPEHTOCTIPOMOXKHOCTI — «JIOBipa sSIK BaJIIOTa
Openny». Came BoHa 3abe3nedye 3AaTHICTh rayly3i He JIUILIE TEePEKUTH BiiiHY, a i pO3BUBATHUCS Y
MTOCTBOEHHIN €KOHOMIIIl, 3MIITHIOIOYH TO3UIlli HA €BPONEHCHKOMY PHUHKY Ta TOCHIIIOIOYU 1MIJK
VYkpainu ik BUpOOHUKA SKICHUX, ETUYHUX 1 TEXHOJOTIYHO CYy4aCHUX COJOIOIIIB.
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COLIAJBHUN MAPKETHHT Y PUTEIJII B YMOBAX BOEHHO-EKOHOMIUHHNX
BUKJ/IMKIB

SOCIAL MARKETING IN RETAIL UNDER WAR-ECONOMIC CHALLENGES

AHoTanis. Y Te3ax Mokas3aHo, K COLiaIbHUI MapKeTHHT i MexaHiku CRM noroMaraioTs yKpaiHCbKOMY PHTEHITY
MiATPUIMYBATH JAOBIpY Ta JIOSJIBHICTH CIIOKMBAYiB B YMOBaX BOEHHO-GKOHOMIYHHX BHKJIHKIB. Po3risHyTO
«HHU3BKOIIOPOTOBI» IHCTPYMEHTH 3alydeHHS (OKPYTJICHHS pEIITH, KOHBepTalis OOHYyCiB y IOHATH,
criBiHAaHCYBaHHA 3 MApTHEPaMH) Ta POJIb MPO30poi 3BITHOCTI IMIOMO 3i0paHMX i BUKOPUCTaHMX KomTiB. Ha
Kelicax MpOBIHMX MEPEX MPOLIIOCTPOBAHO, SK BOYJOBYBaHHS TaKHX IHII[IaTUB y KacoBi il MOOLIbHI cueHapii
CIpHsi€ TIOBTOPHHUM TOKYIIKaM i cTadiiizanii 000poTy 3a HeCTaOlIbHOTO MOMHTY.

Abstract. The paper shows how social marketing and CRM mechanics help Ukrainian retail sustain consumer
trust and loyalty under war-economic pressures. We review low-barrier engagement tools (change rounding,
loyalty-to-donation conversion, co-funded campaigns) and the role of transparent reporting on funds raised and
allocated. Using cases from leading chains, we illustrate how embedding these initiatives into checkout and mobile
journeys supports repeat purchases and stabilizes turnover amid volatile demand.

Koaiouosi cioBa: comianbHuii MapKeTHHT; PUTEII; JOSUIBHICTh CIIOKMBaUiB; OnarofiiHi iHIIIaTUBH; Ipo3opa
3BITHICTB.
Keywords: social marketing; retail; customer loyalty; charitable initiatives; transparency.

VY nepios eKOHOMIYHOT HANPYTH, COPUYMHEHOI TTI00aIbBHUMH KPU3aMH, TAKUMH SIK TaHIAEeMis
COVID-19 ta reononiTH4Hi KOHQIIKTH, COLIaIbHUN MAPKETUHT CTA€ MOTYKHUM 1HCTPYMEHTOM JJIs1
puTeiepiB, J03BOJISAIOUN HE TUIBKH MIATPUMYBATH NMPOJAXi, aje i CIPUATH COLiaIbHUM 3MiHAM y
cycninbcTBl. B YKpaiHi, e BiliHa MOCHIII0OE €EKOHOMIYHY HECTAOUIbHICTh, PUTEHIIEPH CTUKAIOTHCS 3
nediuTOM pecypciB, SHKEHHSIM KYTiBeJIbHOT CIIPOMOYKHOCTI Ta 3MiHAMU B TIOBEIIHII CTIOKHBAYIB,
10 pOOHTH aKTyaJIbHUM BITPOBA/KCHHS MapKETHHTOBHX CTpATETiii, OPIEHTOBAaHUX Ha COIIAJbHY
BINOBIANIBHICTB. Y BepecHi 2025 poky iHAeKC CIOKUBYMX 1iH 3pic Ha 11,9% y piuHOMY BuMIpi, a
6azoBa iHAis — Ha 11,0%. Ha mpoMy TJ11 comiaibHO OpieHTOBaHi Jii OpeH/ 1B, BIAKPUTI OJ1aro1iiHi
MPOrpaMHM Ta 3aTy4EHHS KJIIEHTIB 0 CHUIBHOI TOTIOMOTH CTAlOTh BaKJIMBUMU YMHHUKAMU JOBIpH 1
BHOOpPY Maraszuny [2].

Meta poOOTH - OKPECTUTH [i€BI IHCTPYMEHTH COLIaJbHOIO MApKETHHTY B YKpaiHCHBKOMY
pUTEHIl Ta y3araJbHUTH iX BIUIMB Ha JIOSUTBHICTH 1 MPOJaXi B YMOBAaX €KOHOMIYHOI HaIpyTH.
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