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INNEPCIIEKTUBHI HAITPAMKH PO3BUTKY CRM-CUCTEM

PERSPECTIVE DIRECTIONS OF CRM SYSTEMS DEVELOPMENT

Anortanis. Po3risiHyTo KimodoBi HanpsMku po3BUTKy CRM-cucrem, BKIIIOYArOUM BHKOPUCTAHHS IITYYHOTO
IHTETeKTY, 00OpOOKY BETMKUX TAHUX, TOJIOCOBHUX MOMIYHHKIB, MOOLTBHI Bepcii, «XMapHi» pIlICHHS Ta raly3eBi
CRM-cucremu. IligkpecneHo 3Ha4YeHHs NOCTIHHOTO po3BHTKY Ta azanrtaiii CRM-cucreMm Uit 3a710BOJICHHS
3pOCTalo4MX MoTped Oi3HECY B YNPaBIIiHHI B3a€MOBITHOCHHAMU 3 KIIIEHTAMHU.

Karwuoei ciosa: CRM-cuctema, 0i3Hec, aBTOMAaTH3allisl, KIIIEHTOOPIEHTOBAHICTh, MAPKETHHT.

Abstract. The key areas of development of CRM systems are considered, including the use of artificial
intelligence, big data processing, voice assistants, mobile versions, cloud solutions and industry-specific CRM
systems. The importance of continuous development and adaptation of CRM systems to meet the growing needs
of business in managing customer relationships is emphasized.
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Ha cydacHOMy pWHKY, Ha BCIX DIBHSX, ICHy€ 3HAYHAa KOHKYPEHIIiS, 1 KOMITaHii MOBUHHI
00opoTHCS 32 JOATBHICTh KITIEHTIB, SIKi BXKE €, a TAKOXK IIYKaTH HOBUX. J{Jisl JOCATHEHHS YCIiXY B L1
KOHKYpEeHTHIH 00poTh0i, miampueMcTBa BHKOPUCTOBYIOTH CRM-cuctemMu (CHCTEMHU YIpaBIiHHA
B3aEMOBIJTHOCHHAMMU 3 KJIIEHTaMHM ). ABTOMaTH3allisi 013HEC-TPOIIECIB cTaja HEOOXITHOIO CKIIAIOBOIO
MiJBUIICHHS TPOJYKTUBHOCTI KoMIaHii, 1 Bukopuctanas CRM-cucreM posrisimaeTses sK
IHCTpYMEHT 715 30UIbIIeHHsT TpUOYTKOBOCTI mianpueMcTBa. Pasom 3 tum, chepa CRM mnoctiitHo
3MIHIOETBCS Ta PO3BUBAETHCS, 1 ISl MIATPUMKH KOHKYPEHTOCIIPOMOXKHOCTI1, KOMITaH1i MOBUHH1 OyTH
B KypCl OCTaHHIX TE€HICHII! Ta NePCHEKTUBHUX HANPSIMKIB iX PO3BUTKY.

VY 11bOMYy KOHTEKCTi, BAPTO PO3IIIIHYTH KIIFOYOBI MEPCIIEKTUBU Ta HAMPSIMKH po3BUTKY CRM-
CHCTEM, K1 BINIMHYTh Ha Oi3HEC-TIpoLiecH y MailOyTHbOMY.

OavH 13 TakuxX HAOpsSMKIB — BUKOPHUCTAHHS IUTYYHOTO 1HTEJEKTY, II0 MOKE NMPHU3BECTU /10
3HaYHOI'O CKOPOYEHHS 4Yacy, KM CHIBPOOITHUKM BUTPAYalOTh HAa PYTHHHI 3aBJAHHS, Taki SK
BHECEHHS JIaHUX Yy 3BITHOCTI a00 aBTOMATM30BaHWW KOHTAKT 13 KiieHTamu. Lls aBTOMaTM3aris
JI03BOJISIE CHIBPOOITHUKAM 30CEPEIUTUCS Ha OUIbII BaXKJIMBUX KOHCYJIBTATHMBHMX 3aBJAHHIX. Y
pe3yNbTaTi KOKEH KIIIEHT, HE3aJIEXKHO B1J 1oro KaTeropii Ta cratycy, MO>kKe OTpUMaTH 1HAKBilyallbHE
00CIIyroByBaHHS BiJl «lepcoHalbHOr0 MeHemkepay». Jlo mpuknany, Creatio CRM BuKopucCTOBY€
HMITYYHUH 1HTENEKT IS MPOTHO3YBaHHS PEUTHHIY MOTEHLIMHUX KIIIEHTIB, PEKOMEHJAIN 11010
HACTYIHHUX JIii Ta aBTOMaTH3allii BBeJJeHHs Ta 300py ganux [1].

Hactymaum nepcnexkTHBHIM HanpssMKoM po3BUTKY CRM-cuctem € 00poOka BeTMKuX 00csTiB
nanux (Big Data) ta BukopucranHs meroniB Data Mining. B wmiii ramys3i Hapasi BinOyBaeThCs
IHTEHCUBHUI PO3BUTOK, 0COOJIMBO B KOHTEKCTI po3poOku Ta 3actocyBaHHs CRM-cuctem. 3aBasku
BUKOPHCTAHHIO IITYYHOT'O 1HTEJEKTY J1aHi MOXXYTh OyTH 3i10paHi Ta 00poOieHi epeKTUBHO, 1 BOHU
MOYTh CTaTH KOPHUCHMMH JJIsi BCIX CTOPIH B3a€EMOBIJHOCHH Ha PUHKY, BKJIOYAIOUU KIIIEHTIB Ta
opranizauii. JkepenaMu KX JaHUX € pI3HOMaHITHI iHpOpMaliiiHi HOCIi, collianbHI MEpPeXi, JATIYUKH
ta cMapT@onu. Onun 3 npukinaaie CRM-cuctemu, sika BUKOPUCTOBYE O0OpOOKY BEJMKHX OOCSTIB
naHux, — 11e Salesforce,1110 Hagae MIMPOKUI CHEKTP MOCHYT y cdepi YIpaBIiHHS B3a€EMOBITHOCHHAMHU
3 KJIIEHTaMH Ta BUKOPUCTOBYE aHai3 Big Data jayis nominimenHs B3aemoii 3 kiientamu. Hanpuknar,
Salesforce BUKOpPUCTOBY€ aHami3 AaHUX Ul MPOTHO3YBAaHHS MOTPeO KIIEHTIB Ta 1HAMBIAYAIBHOTO
MiIX0y A0 KOXKHOTO KiTieHTa [2]. BoHM aHami3yloTh JaH1 MPO MOKYIKH, 1ICTOPiI0 B3a€MO/IIT Ta 1HIII
napameTpH, o0 HaaaTu KOPUCHI peKOMEHAALlli Ta COPUATH 30UTBIIEHHIO MPOJIAXIB.

Tperim nHanpsimkoM po3BuTKy CRM-cuctem € BhnpoBapkeHHS BOYJAOBAaHMX TOJIOCOBUX
noMiyHHKIB. L[efl HanpsAMOK OCOOJIMBO aKTyadbHUH y MapKETHHTOBIH cdepi, e OUiKyeThCs, 110
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inTerpaniss CRM-cuctem 3 rosocoBUMH MOMIYHHMKAMM JO3BOJUTH KOPUCTYBayaM IMpaIlOBATH 3
JAHUMH, BHKOPHCTOBYIOYHM TOJIOCOBI KOoMaHIu. Hampukman, me Moke BKJIIOYAaTH MOKJIHMBICTDH
CTBOpPEHHS ay/li1OBUKIIMKIB KII€HTIB a00 KOHTpAreHTiB 3 0a3u JaHUX 3a JOMOMOTOI0 T'OJOCOBHUX
iHcTpykuiid. Onnieto 3 CRM-cucrem, 1o Bke BIPOBAAMIIA TEXHOJIOTiI0 TOJIOCOBUX NMOMIYHHKIB, €
Salesforce. Bonn Bkianu komrtu B po3poOky Einstein Voice Assistant, 1100 moJermuTy 3aBaaHHs
HepCOHAIy, SIKUH 3aiiMaeThCst mpojakamMu. Ll TexHosorist JonoMarae BiCTeKyBaTH, TOBIIOMIISATH,
OHOBJIFOBATH Ta CITOBIIIATH KOMaHJM MPO BAKJIMBI JIaHi, CIPAMOBAHI Ha KJIIEHTIB, 1 pOOUTH IEH
nporiec OUTBII JOCTYITHUM Ta €(pEeKTUBHUM /ISl KOPUCTYBauiB [3].

36utpmiena motpeda B MoOUTbHHX Bepcisx CRM TakoX € NMPOTHO30BAaHUM HAIPSIMKOM
po3BUTKY. Po3poOHMKH niepeadadaroTh po3IMMpeHHst MOXIIUBOCTEH BukopuctanHs CRM-cucrem Ha
MOOUIPHMX TIPUCTPOSIX, OCKUIBKM KOPHUCTYBaul BCE OUIbIIE BUPaXarOTh MMOOAXaHHS MaTH
MOYJIMBICTh OTPUMYBATH JOCTYII JI0 IAHUX Y PEKUMI pealbHOTO 4acy B OyAb-IKOMY MiCIli i MOMEHT.
OmHak 1meW miaxia MO)Ke BHUKIMKATH TEBHI MPoOJeMH B 3PYYHOCTI poOOTH 3 OOIIMPHOIO
iHpopmariero, sKy Hamae CRM-cuctema. HampsiMOK pPO3BHUTKY BiITaJICHOTO «XMapHOTO)
Bukopuctaniss CRM-cucrem 06e3 iHCTaysLli B KOMIaHii, TAKOX Ma€ aKTyaJbHICTb Yy 3B'A3KYy 3
BIJICYTHICTIO BUTpAT Ha NpUAOAHHS TOTYXHOTO CepBepa, BUKIIOUYEHHSIM BUTpPAT HA yTPUMAaHHS
Mocaay IMITAaTHOTO CHUCTEMHOrO aJIMiHICTpaTopa, HASBHICTIO BiJJaJIEHOr0 OOCITYrOBYBaHHS Ta
OHOBJICHHS TEXHIYHOIO IITPUMKOIO CHCTEMH, OHOBJIICHHS HAJIAIIITOBYE PO3POOHHK BiIIAJICHO.

3poctae momuT Ha po3poOKy crenianizoBaHux CRM-pimieHb A7 KOHKPETHUX Taiy3eu.
VYuiBepcanbna CRM-cucrema He 3aBXKIM MOXKe €(PEeKTHBHO aBTOMAaTH3yBaTH T'aly3€Bi MPOLECH, 110
MPU3BOAUTH J0 TMOTPeOM pPO3poOKH Ta BAOCKOHaeHHs ramy3eBux CRM-pimens, ki MawTh
HaJIAIITOBaHi (YHKIIi Ta JOCTYyIHI 3a OUIBII JOCTYITHOIO ILIHOKO, IO CTUMYJIIOE iXHI PO3BHUTOK.
OmuH 13 KOHKpeTHMX mpukianiB ramy3eBoi CRM-cuctemun — mne «Veeva Systemsy, ska
crnenianizyerscsi Ha po3podri CRM-pimens s dapManeBTHYHOI 1 OI0TEXHOJOTIYHOT Tray3ei.
3amicTh BUKOpHCTaHHS 3aranbHux CRM-cuctewm, siki MOXyTh OyTH MeHII epeKTUBHUMH Y poOOTi 31
crenudiuanMu notpedbamu (apMaleBTUUHUX KoMmMaHid, «Veeva Systemsy» Hajae pillieHHS, SKi
ONITHMI30BaHi JUIs YITPaBIiHHs KIIIEHTCHKUMH BiJTHOCHHAMH B 111l KOHKpeTHii rays3i [4]. Lli ramy3esi
CRM-pimeHHst MatoTh QYHKIIi1, SIKi BpaXOBYIOTh PETYJISATOPHI BUMOTH, OOMEXEHHS Ta 0COOIMBOCTI
dapmaiieBTUYHOTO Oi3HECY, IO JOoMOoMarae MOKpaluTH e(eKTHUBHICTh Ta BIAMOBIAHICTh KOMMaHII
IIUM TIPaBHJIAM.

BucHoBok nosnsirae B Tomy, 1o CRM-cuctemu BiirparoTh KIIOUOBY pOJib y Cy4acHOMY Oi3Hec-
CEpeOBUILI, JOMOMAaralo4u KOMIMaHisiM €(eKTUBHO YNPABISATH B3a€EMOBITHOCHUHAMHU 3 KIIIEHTaMH.
[TepcnexTBHI HanpsiMkH po3BUTKY CRM-crctem BkazyroTh Ha Te, 110 O6i3HECH JOKJIaal0Th 3yCUIIb
JUISL IOCTIMHOTO Y/JIOCKOHAJIEHHS CHCTEM YIPaBIIIHHS B3a€MOBIJHOCHHAMHU 3 KJIIEHTaMH, 3 METOIO
HOJIMNIIEHHS. OOCITYroBYyBaHHS KII€HTIB Ta 301IbIIEHHS KOHKYPEHTOCIPOMOXKHOCTI. 3pocCTae
BaXUIMBICTh aHaNI3y JaHUX, IHTErpaiii 3 IHIIMMU CHUCTEMaMH, PO3LIMPEHHS MOXKJIUBOCTEH IJis
0COOMCTHX HAaJAIlITyBaHb Ta PO3BUTOK MepexkeBHX pimeHb y CRM. BukopucranHs MamimHHOTO
HAaBUaHHSA Ta MITYYHOTO IHTEJEKTY BIJKPHUBAE HOBI MOXJIMBOCTI JJIsi TiepenOadeHHs] MOBEIIHKH
KIIIEHTIB Ta aBTOMAaTH3allii mpoiieciB. BpaxoByrouu I1i HaMpsSMKH, KOMITaHii MOXYTh MiABUIIUTH
e(eKTUBHICTh CBO€I MAISUIBHOCTI Ta HaJaBaTU Kpamui cepBic cBoiM kimieHTaM. CRM-cuctemu
3aJMINAIOTHCS BaXJIMBUM IHCTPYMEHTOM Yy CY4YacHOMY Oi3HEC-CepelloBHILI Ta MPOJOBXKYIOTh
pPO3BUBATHUCS, 11100 33J0BOJIBHATH 3pOCTarodl MOTpeOM KommaHiil y cdepl B3a€EMOBIAHOCHUH 3
KITIEHTaMHU.

Jlimepamypa

1. Al-powered CRM Systems in 2023: In-Depth Guide. URL: https://research.aimultiple.com/crm-ai/ (lata
3BepHeHHS: 20.10.2023).

2. What Is Analytical CRM? (& 10 Best CRM Analytics Tools Examples). URL:
https://crm.org/crmland/analytical-crm ([Iarta 3Bepuenns: 20.10.2023).

3. Voice Technology And CRM: A New Partnership? URL:
https://www.forbes.com/sites/danielnewman/2019/09/11/voice-technology-and-crm-a-new-
partnership/?sh=2fb1544031b3 ([lara 3Bepuenns: 20.10.2023).

4. 13 of Top 20 Pharma Companies Adopt Veeva CRM Events Management for Better and More Compliant

Events. URL: https://www.veeva.com/resources/13-of-top-20-pharma-companies-adopt-veeva-crm-events-
management-for-better-and-more-compliant-events/ ([lata 3seprenns: 20.10.2023).

14


https://research.aimultiple.com/crm-ai/
https://crm.org/crmland/analytical-crm
https://www.forbes.com/sites/danielnewman/2019/09/11/voice-technology-and-crm-a-new-partnership/?sh=2fb1544031b3
https://www.forbes.com/sites/danielnewman/2019/09/11/voice-technology-and-crm-a-new-partnership/?sh=2fb1544031b3
https://www.veeva.com/resources/13-of-top-20-pharma-companies-adopt-veeva-crm-events-management-for-better-and-more-compliant-events/
https://www.veeva.com/resources/13-of-top-20-pharma-companies-adopt-veeva-crm-events-management-for-better-and-more-compliant-events/

