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KJIOYOBI NIIXOJU MAPTHEPCHKOI'O MAPKETHHI'Y B EJJEKTPOHHIN
KOMEPIIII

KEY APPROACHES TO AFFILIATE MARKETING IN E-COMMERCE

AHoTanisi. BuzHaueHo KIIFOYOBI MiIXOJHM, OCHOBHI 1HCTPYMEHTH Ta €JIEMEHTH IMapTHEPCHKOTO
MapKeTHHTY, a TaKOoXX IepeBaru Ta HEIOJIKH MOro 3aCTOCYBaHHS B EJIEKTPOHHIN KOMepIlii.
Po3risiHyTO CYTHICTH TOHATTA «MAPTHEPCHKUH MApKETHHT» Ta 3alpollOHOBAHO BIIACHE
BHU3HAUYEHHS IIHOTO TEPMIHY SIK KOMIUIEKCHOI CHCTEMHM CTpPATeriil i MpakTHK, CIPSIMOBAaHUX Ha
MoOyI0OBY B3a€EMOBUTITHUX BITHOCHH MK KOMIAHISIMH Ta iXHIMH ITapTHEPAMHU.

KuarouoBi cjioBa: mapTHepChKHMII MapKETHHT, €JIEKTPOHHA KOMEpIIis, MU(POBI TEXHOJOTII,
MapKETHUHT OBl IHCTPYMEHTH

Abstract. The key approaches, main tools, and elements of affiliate marketing, as well as the
advantages and disadvantages of its application in e-commerce, have been identified. The essence
of the concept of "affiliate marketing" is examined, and a proprietary definition of this term is
proposed as a comprehensive system of strategies and practices aimed at building mutually
beneficial relationships between companies and their partners.

Keywords: affiliate marketing, e-commerce, digital technologies, marketing tools.

B cywsacHux ymoBax 1mu@poBoi TpaHcopmalii MapTHEPCHKUI MapKETHHI BUCTYIA€E
e(EeKTUBHIM I1HCTPYMEHTOM JUIS PO3IIMPEHHS PHHKOBHX MOXKIMBOCTEH, 3alydeHHS HOBOI
IIbOBOT ayTUTOPIi Ta ONTUMI3allii MApPKETHHTOBUX BUTPAT, a €JICKTPOHHA KOMEPIIisi HaOyBa€ Bce
OUIBIIOrO 3HAYECHHS.
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HesBaxaroun Ha 3HaUHUI PO3BUTOK Ili€l ramy3i, Ha ChOTOJHINIHIH J€HB HE ICHY€ €IMHOTO
3araJIbHONPUIHATOrO BU3HAYECHHSI MOHATTS «MapTHEPCHKUN MapKeTHHI». lle mos's3ano 3 ioro
JTUHAMIYHUM XapaKTEePOM Ta MOCTIMHUM PO3BUTKOM, a TAKOXK 3 PI3HOMaHITHICTIO (hOpM Ta METO/IiB
roro 3actocyBaHHs. [l Otk TIMOOKOTO PO3YMIHHS CYTHOCTI JI@HOTO TIOHATTA OyIo
NPOaHaII30BaHO BU3HAYEHHS JOCIIIKYBAaHOTO IMOHATTS, IO JAIOTh YKPaiHCHKI Ta 3aKOPIOHHI
BueHi. [1, 2, 3, 4, 5]

Ha ocHOBI mpoaHanizoBaHMX BH3HAU€Hb, OYyJIO 3alPONOHOBAHO BJIACHE BH3HAYCHHS
«MApTHEPCHKUI MapKeTHUHI». B JociikeHH! 1eld TepMiH XapaKTepe3yeTbcs SK  KOMILIEKC
CTpaTeriii Ta MPakTUK, CIPSIMOBAHUX Ha MOOYJOBY B3a€MOBHTITHUX BITHOCHH MK KOMIAHIIMHU
Ta IXHIMU MMapTHEpaMu (BKJIOYAIOUN CIIOKHUBAYiB, MOCTAYAJIbHHUKIB, JUCTPUO'IOTOPIB, BEO-CAlTH
TOII[O0), 3 METOI0 MPOCYBAaHHs TOBapiB ad0 MOCIYT Ta JOCATHEHHS CIUIbHHX Oi3Hec-uinen. Llei
Mpoliec BKJIIOYAE B cebe: moOya0BY JOBrOCTPOKOBHX BITHOCHH: CIIbHE CTBOPEHHS I[IHHOCTI;
BUKOPHCTAHHS PI3HUX KaHAIIIB; OIUIATY 3a Pe3yJbTaT; IHTErpaIlito Oi3HeC-IpOoIIeCiB.

3aBepiIyoun JOCTIIKEHHSI CYyTHOCTI Ta 1HCTPYMEHTIB NMapTHEPCHKOIO MAapKETHHTY B
CJIGKTPOHHIN KOoMepIii MW JMIWNUIM BUCHOBKY, IO MAapPTHEPCHKHHM MAapKETHUHI € IOTYXHHUM
IHCTPYMEHTOM B YMOBaX aKTHBHOT'O PO3BHUTKY €JIEKTPOHHOI KOMEPIIii. 3 KO)KHUM POKOM BiH CTa€e
Bce OLIBII MOMYJISIPHUM 3aBJSKH CBOTH €()eKTUBHOCTI Ta 3ATHOCTI JO MacIITaOyBaHHS.

AHani3 pi3HUX BU3HAYCHb MOHSATTSA BUSBUB, 110 BOHO € 0araTorpaHHUM 1 OXOIUTIOE
IMIMPOKHUN CIIEKTP CTpaTeriii, CpsAMOBaHUX Ha MOOYAOBY B3a€MOBUTINHUX BimHOCHH. KitodoBsi
€JIEMEHTH MapTHEPCHhKOIO0 MAapKETHHTY, Takl fK IpoJaBelb, MapTHEp, KIIE€HT, MapTHEpPCbKa
Mepexa, MOCHJIAHHS Ta KOMICiiiHi, 3a0e3MeuyoTh e(peKTUBHY B3AaEMOMII0 MK yYaCHHKaMHU. A
3aBJIIKM BHUKOPHCTAHHIO DPI3HOMAHITHHUX IHCTPYMEHTIB MAapTHEPCHKOIO MAapKETUHTY MOXKHA
aJanTyBaTU CTPATErii 10 KOHKPETHHUX MOTped Ta misiel Oi3Hecy, 3a0e3medyodr B3a€MOBUTIIHI
pe3yJIbTaTH JJ1s MPO/IABIIB Ta MAPTHEPIB.

VYcnix mapTHEpChKOi MporpamMy 3HaYHOIO MIpOIO 3aJIeKHUTh BiJl BUOOPY NpPaBUIIBHOTO
MIIX0Ty, SKUW BIAMOBIIAE IUISIM Ta pecypcaM kKoMmrianii. Hapasi icHye KiJibka OCHOBHHUX T1IXO1B
JI0 TIAPTHEPCHKOTO MAPKETHUHTY, KOXKEH 3 SIKUX Ma€ CBOI OCOOJIMBOCTI, epeBaru Ta HEIOMIKH.
OCHOBHHMMH € TIPSIMUIA, MEPEKEBUN, KOHTEHTHUH Ta 1H(IIOCHC-MapPKETHHT.

[TpoBenenuii anani3 mpaip 6araTboX HayKoBIiB [6, 7, 8, 9] mokasas, 110 MapTHEPCHKU
MapKETHHT, SIK JUHAMIYHA CTpATerisi, BAKOPUCTOBYE Pi3HI MiIXOIU TSI TOCATHEHHS 1iieit. Bubip
niaxony, Oynb TO MpsAMHMA, MepeXeBUN, KOHTEHTHUH 4M 1H(IIOCHC-MapKETUHT, 3aJIeKUTh Bij
1i1eH 1 pecypciB KOMMaHii, ajyke KOXKEeH MiJIX11 Mae CBOI IepeBaru Ta Heloliku. Bussneno, 1mo
OpsAMUR MiAX1J Ja€ MOBHUN KOHTPOIb, ajlé BUMarae 0araTo pecypciB; MEpEeKeBUIl CHpOIIye
MacTaOyBaHHS, ajie 30UIbIIIy€e BUTPATH; KOHTEHTHUI 3aJTy4a€ IMUIbOBY ayAUTOPit0, ajie BUMAarae
yacy; iH(IeHC-MapKEeTUHT BUKOPUCTOBYE JIOBIpY 1H(IIIOCHCEPIB, ajne Moxe OyTH T0pOTuM.
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