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Caedys dobpoii mpaduyuu nodeodumse umoeu 200a U NPOSHO3UPOBAMb CACOYVIOUULL, NONbIMA-
emMcsl U Mbl 9Mo coeaams 045 ceoell npogheccUoHanbHoll ooaacmu. B ceoux oyenkax mol noidem
N0 21a8HbIM Kame2opusiM, Komopble mpaouyuoHHo oceeujarom B2B-insight / B2B-Ray u nonot-
maemcsi cpasHU8amyb 3anacnvle mpeHobl, e0e HeMano UcCAe008aHULL - C HAUUMU, 0A3UPYIOUU-

MUCSL CKOpee Ha COOCMBeHHbIX HAOAHO0eHUSX

O6wagq kapTuHka 2012

3HAYNTEILHOE YCWICHNE BIUSHUS LIHD-
POBBIX TEXHOJIOTUI Ha MAapKETUHT U IPOIa-
K1 B2B sBisieTcs aBHBIM U JOMUHUPYIO-
muM TpeHaom Ha 3anane. B 2012 r. 3Hauu-
TEJIbHO YBEJIMYMIICS IPOLIEHT KOMITAHWIA,
CUCTEMHO MCIIOJIB3YIOIIMX CpPEICcTBAa KakK
Bxonguuii (inbound) U KOHTEHT-Mapke-
THHI, COLIMaJIbHBIE Meana, ILIaTGOpMBI
Marketing Automation (MA) u 1.1. Ha
3armaje ypoBeHb IIPUHSTHSI HOBBIX TEXHOJIO-
I'Mii B apceHal MapKeTUHTa YK€ JaBHO IIpe-
Boimaet 60-70%. OmHAKO UX OIBIT TOKA3bI-
BACT, YTO B HOBBIX TAKTUKAX W TEXHOJIOTHUSIX
HYXHO OBITh n30uparenbHbiMU. KoMOnHa-
LIS <«IIPaBUJIbHBIX» KaHaJIOB M TaKTHK,
ajanTanydsg K KOHKPETHOM oOTpaciu, Iipa-
BWJIBHOEC HCIIOJIb30BAHUE HOBBIX MHCTPY-
MEHTOB, U3MEPEHUE PE3YJIBTATOB — OCTAIOT-
csI BBI30BaMM IIJIT MHOTMX MapKeTrepoB. Ha
(poHe HAKOIUIEHMSI OIIBITA, - B TOM YHUCIIe U
HeratuBHOro (Hampumep, Gosee 40% pec-
noHaeHToB B2B HeraTuBHO OTHOCATCS K
COLIMAJIbHON Menua), - BO3pacTacT pPoJib
«IIPaBWJIbHBIX METOAMK W KOHLICITIUI»,
(brarMaHaMM KOTOPBHIX BBHICTYIAIOT BEIY-
IMe areHTCTBa, TakKuX Kak Forrester
Research, Gartner Group, Sirius Decision u
JIpyTue.

Uto y Hac: YKpaumHCKHME MapKeTOJOI'u
CTpPEeMSITCS UATH B HOTY CO BpeMeHeM. MEI
BUOVM, YTO KOJIMYECTBO KOH(MEpPECHUMI 110
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MHTEPHET-TEXHOJIOTUSIM TOJBKO YBEINYU-
BaeTcsl. K HUM 100aBISIIOTCS HOBbIE
HaIpaBJIeHUs — TTOKa3aTeJbHOU Obla 1-as
KoHdepeHus o Lead Generation B nexa0-
pe 2012, cobpasias 6onee 130 3auHTEpeco-
BaHHBIX JIMII, TIOJIOBMHA U3 KOTOPBIX MpPE.-
craBimsia B2B cerment. Takue TepMUHBI
KaK <«JIUObI», <«KJIUCHTO-LIEHTPUUYHOCTH»,
«KOHTEHT-MapKETHUHI»... YK€ He IyraimT
MapKeTepoOB 1aXe ¢ IPOMBIIIJIEHHBIX MPe.-
MNPUATUIA, HO MO OOJIBILIOMY CYETY, BCE 3TO
ellle HaXOAWUTCS B 3a4aTOUHOM COCTOSIHUU.
Tem Oosee BaxkHOI CTAHOBUTCS POJIb MUO-
HEpOB — TMEPEIOBBIX MPEANPUITUIA U
areHTCTB, KOTOpPBIC TEPBBIMU OCBAWBaIOT
HOBBIE MoaxoAbl. OgHaKO, KaK 1 paHblle, Y
Hac €CcTb OrpPOMHBIA Je(UIIUT CBOUX
3 (EKTUBHBIX KOHIETITOB M METOIUK JIJIst
B2B pbiHKOB.

TaKTUKU M TEXHONOrUKU Mapke-
TUHra — OypHoe pa3BuTue

3amagHbple  areHTCTBA TPAAUIIMOHHO
NUIIYT 00 U3MEHEHUSIX LIU(PPOBOro MapKe-
TUHTA U CBSI3aHHBIX C 3TUMU TEXHOJIOTUSIMU
takTuK MapketuHra. Uni Bar-Josef, npen-
CTaBJIAIONINI MocTaBinKa Marketing Auto-
mation kommanuto Optify muieT Ha TopTa-
e MarketingProf o 10 kIi04eBBIX TpeHOAX
2013, - mpuBOAMM 3[IeCh TOJILKO 5 Hanboiee
MHTEPECHBIX M, HA HAIII B3IJISI, aKTyaJIbHbIX
JUUISI HAILIeTO pbIHKa:

IINH3TH3L V1 UEOHIOCL

AJHU1INAVIN OJON9OHIVAIA UHNEOH




HOBWUHWU YKPAIHCbKOTO MAPKETUHTY

1) mo Mepe pocTa M pacHpoCTpaHEHUS
M(GPOBBIX TEXHOJOIWM, BO3pacTaeT
CIpocC Ha CIenu(prIeCcKre yCIyru B 3TOMU
obmactu. Uni Bar-Josef He yTrouHseT
Kakve UMEHHO, HO HEeCJIOXKHO JI0TalaThCs
-0oT SEO 10 KOHTEHT-MapKeTUHra, — BCe
9TU BeIlM TPEOYIOT CIlelMabHOM MTOAT0-
ToBKU U 3HaHu#. [Touemy OymeT Bo3pac-
TaTh POJb ar€HTCTB M KOHCYJBTAHTOB BO
BceX 00J1acTsIX Hu(pPOBOro MapKeTHHTA.

2) KOHTEeHT-MapKETUHT CTAaHOBUTCS CEp-
JILIeM Bcex TexHoJoruii. M mpexae Bcero,
M13-3a ero Jydiieil 3(pheKTUBHOCTH 00ec-
rneyrBaTh HEOOXOAMMBIE pe3yabraThl Ha
BCEX 3Tamnax XXU3HEHHOTO IIMKJIa KJIMEH-
ToB. KoIm4ecTBO CEepBUCOB U TEXHUK,
KOTOpbIE YAYYIIIAlOT KaYeCTBO ITOW JHMC-
murmiHel Nel mapketrara B2B (1o Velo-
cityPartners) OyneT ToJIbKO BO3pacTaTh.

3) UHTerpupoBaHHBIM MapKeTUHT (CHOBa U
ONSITh) NPHOOpPETAET TMOMYISIPHOCTD.
Ilocne  yBimedyeHUss  aBTOHOMHBIMU
MOIIBITKAMU COOMpaTh MaKCUMaJIbHBIN
ypOKaii 10 OTAEJIbHBIM KaHajaM, MapKe-
Tepbl Bce OOJIbIIE OCO3HAIT HEOOXOAu-
MOCTb MHTETpallui B €IMHbIC KaMITaHUMU,
LIEJIOCTHOCTM ¥ OINTUMM3ALMUU IIPOMO-
YCUJINHA.

4) Hem3mMepuMoe CTaHOBUTCS MU3MEPUMBIM.
Tema ROI (ROMI) Bce Takke, Wn Aaxe
Oosee akryaibHa. [ToaToMy TO, UTO elle
HEBO3MOXHO OBLIO M3MEPUTh Kak
pe3ynwrarsl neiicteuit, B 2013 romy Oymet
HaXOIUTh HOBBHIE CPEICTBA M METOIBI
U3MEPEHUN.

5) OTBETCTBEHHOCTh IO TeHepalMu J10X0aa
Bce OoJble pasaensieTcss ¢ MapKeTuH-
rom. Peub upet, npexie Bcero, o reHepa-
uun auaoB. Ha ¢doHe pocTta BImsHMS
MHTEPHET U «LUPbI», OTBETCTBEHHOCTh
3a BepX BOPOHKM MPOAAX MEPEXOAUT OT
MPOJAXK B MAPKETHHT.

Cutyauuss B YKpauHe: 110 HaIlUM
HaOJIOACHUSIM TOJBKO OYEHb HEOOJIbIIas
yacTh pbiHKa B2B HaumHaeT mojb30BaThCS
HU(GPOBBIMU TEXHOJOTUSIMUA. DTO OKOJO
40-50% y TIOCTaBIIMKOB OOOpPYIOBaHUST U
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YCIIYT (COIIacHO pe3ysibraTaM UCCIIeI0BaHUs
MMTI u B2B Ray), u ropa3no MeHblI1Ie y TIpo-
U3BOAUTEJICI IIPOMBIIIJIEHHOTO CEKTOpa.
Catitamu B B2B, mmo-nipexxHeMy, MOJIb3YIOTCS
CKOpee KaK BU3HTHBIMU KapTOYKaMU U
CIIPaBOYHBIM OIOPO, HEXEIM KaK WHCTPY-
MEHTOM [UIS1 TeHepaluy JTUI0B, YIyJIIeHUs
CepBlca, JIOSJIBHOCTU U OpeHa.

OnHako TIO3UTMBHBIE KayeCTBEHHBIS
caBurd ecTb. B 2012 1x MoxkHO Ha0II0maTh Ha
OTIEIbHBIX, HO MIOKA3aTeIbHBIX IIpUMepax
@ Juckyccun 006 M3MEpeHUU pe3yJbTaToB

npomo-ycuauii B B2B ipuo6peTaioT Bce
0oJiee KOHKPETHBIN XapakKTep.

¢ KBaymdukanys JUIOB 3TO yXe He TeOo-
pusl ¥ HE TOJBKO 3allagHasl IpaKTHKa:
Bemymuii moctaBmnK CRM B cTpaHax
CHI, xommanust Terrasoft Ha HECKOJIb-
KUX KOH(hepEeHIMSIX TIPeACTaBIsia CBOIO
MPaKTUKY KBATU(DUKALIUY U YIIPABICHUS
muaamu B B2B. TlogoGHbIE MeTOmMKM
BHEAPEHBI M1 B HEKOTOPBIX APYTUX KOM-
MMaHMSIX B YKpanHe, - IPEeUMYIIECTBEHHO
3aMagHoOro MIpoMcxoxaeHus. Bce a1o
OIPOBEPraeT MHEHMSI CKENTHUKOB, YTO
«MBI €1l1¢ K 3TOMY He JOPOC/IU».

@ Bbixoa Ha pbIHOK MEPBBIX NPEITOXKEHUMN
mo Marketing Automation: apyroit
noctaBmnK CRM, komnanus Integros B
CEeHTsIOpe OOBSIBUJII O KOMMEpLMAIN3a-
1IMM Ha YKPAaMHCKOM PBIHKE I1aT(hOPMBbI
Act-on. I[TogoOGHBIE TPOAYKTHI TTO3BOJISI-
10T TIOJTHOCThIO aBTOMAaTU3MPOBATh JIeiic-
TBUSI 10 OOHApyXEHUIO, KBaluduka-
LMY, TTIOAIUTKE JIUI0B U MHTETPUPOBATh
UX B MapKeTUHTOBbIE KaMItlaHUM. Hapsi-
Iy ¢ 3anmyckoMm poccuiickoro LeadForce
U 3HAYUTEJIbHBIM POCTOM CITpOCa Ha TeX-
HOJIOTMU T€HEepaluy JUI0B, 3TO MOXET
TOBOPUTH O HOBOM, Ka4e€CTBEHHOM 3Talle
pa3BUTUS MAapKETUHTA.

¢ lcnonb3oBaHWE HOBBIX CPEACTB M TaK-
TUK KOHTEHT-MapKeTUHra CTAaHOBMUTCS
Bce-0oJiee IMpodecCuOHaNbHBIM: OfeC-
ckas kommaHusl Netpeak sIBJisieTcs crie-
LIMAJIICTOM B 00JIACTH MHTEPHET-MapKe-
trHTa. OMHAKO 3TO TUNNYHLIN B2B 0u3-
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Hec U TSI pabOThI CO CBOMMM KJIMEHTaMM

Netpeak a¢dekTuBHO 3aaeiicTByeT

LIEJAbId KOMIIJIEKC CpPEICTB KOHTEHT-

MapKeTuHra — OJIOTM, CTaTbU, COII.

Menua, BHUPYCHBIE POJMKM, BeOMHApHI,

KOHKYPCHI, UH(]porpaduKy, COOBITUITHBII

MapKeTUHT U T.1.

4 KpynHble KOMITAaHUW HAYMHAIOT JEJIerH-
poBaTh TeHEpaluio JUAOB MapKETUHTIY:
JIBa KPYITHBIX TPOMBIIUIEHHBIX KJIMEHTa
B2B Ray B yxomgiiem romy 3amyCTHIN
MIPOEKThI, YAaCTUYHBIMU pe3yIbTaTaMH
KOTOPBIX SIBIISIETCS TIepeada OTBETCTBEH-
HOCTH 32 pe3yJIbTaThl TeHEpaliy JIUIOB B
MapKETUHTOBbIE TTOIpa3aeIeHUsI.

Bce yroMmsiHyThle KOMIIAaHUM MMEIU 3HA-
YUTeNbHBINA pocT B 2012 romy — B TOM 4nCe
¥ OJylaromapsi MCIIOJIb30BAaHUIO HOBBIX TaK-
TUK U TexHoJioruii B2B.

«MpaBunbHbIE» KOHLENUMUMN W
METOANKN MapKeTUHIra AOJIKHbI
AOMMWHMPOBATb... XOTS Y HAC 3TOro
elle Het

I[s1ns Ha BRIIETIpUBEACHHBIC TIPUMEPHI,
MOXHO TIOAyMaTh, 4TO y HAc BCe 3ameyda-
TEJIbHO W MBI UIeM «B HoOTy». OmHako
MOBTOPUMCS, UTO €CTh TPU CYIIECTBEHHBIX
OTJINYMS B HAIKMX PeausiX, KOTOPbIe M-
JICHHO MEHSIIOTCSI TOJaMu
1) O0muii ypoBeHb pacOpOCTPaHEHUS

HOBBIX TEXHOJIOTMII M METOIOB COBpE-

MEHHOI'0 MapKeTHHIA y HaC 3HAYUTEJbHO

H1Xe. M1 0COOEHHO SIPKO 3TO MPOSIBIISIET-

cs, KOrga Mbl aHAJU3UPYeM IIPOMBIII-

JICHHBIII CEKTOP OTEUYECTBEHHBIX ITPOM3-

BOIUTENEMN.

2) YpoBeHb OBlaJeHUSI COBPEMEHHBIMU
CpenCcTBaMU TakxKe ropasno Huxke. [1pu-
Mephl TpoheCCUOHATBHOIO YPOBHS, YKa-
3aHHbIC BhIIIE, TaKKe Kak B Terrasoft niu
Netpeak — Ha caMoM Jene enMHUYHBIE.
HampoTtus, mpuMepoB HMCHOJIb30BaHUS
COLIMAJIHBIX CeTell B KauecTBe KaHaJlOB
pacrpocTpaHeHUsI cllaMa — XOTh OTOaB-
s, I ocobeHHO gocamHo, Koraa 3TUM
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rpemaTr IpodecCuoHalbHbIE areHTCTBA,

JMIOCKOHAJIbHO BJIAACIOIIMMU HOBBIMU

TexHosorusiMu. 1o HaIIUM OlLIeHKaM 3TO

TUIIMYHO JIJIsI TONABJISIONIETO OOIBIINH-

CTBa pEKJIAaMHBIX U MapKETUHTOBBIX

areHTCTB, IIPUMEHSIOIINX IJISI CBOMX CTa-

PBIX TTOJXOA0B HOBBIE CPEICTBA.

BaxxHo Tak:ke OTMETUTh, YTO 3TO OTCTaBa-

HUE B «IU(pe» HEOAMHAKOBO — MpEACTa-

Butenn B2B, 6am3kue K TOprosie, KOH-

CaJITUHTY, MPO(eCCUOHAIbHBIM YCIyTaM B

pa3HBIX 00JacTsIX, OAHKOBCKOW cdepe,

WUT u TenekoMMyHUKAIW, - HAMHOTO

ObICTpee ocBaMBalOT LU(POBHIE TEXHOJIO-

MU, YeM UX KOJUIETH U3 ITPOMBIIUIEHHOTO

ceKTopa.

3) Takxke TOpa3go HMXKE ITIPOLIEHT IIpes-
MIPUSTHI, T MAPKETUHT UTPaeT KaKylo-
JINO0O0 CYHIECTBEHHYIO CTPAaTerMyecKylo
WIN Jaxe TaKTUYECKYIO pOJib B OM3HECE.
M3MeHeHue TpaaulIMOHHBIX posieil Map-
KeTuHTa — Kak Mapxowm-ITuap u mognep-
KKa Impoaax, - K AHanmnThKe, Pa3padorke
PBIHOYHBIX CTpaTernii U Ipodeccruo-
HajbHOMY [IpoayKTOBOMY MapKeTHHTY,
MOXHO YBUIIETh B €TMHUYHBIX CyJasiX.
ITo Mepe sBojIOIMM pBIHKA KapTUHA

MEHSIETCSI M 3aJadyeil BeAyIIMX MOCTaBILIM-

KOB YCJIYT, aT€HTCTB, KOHCYJIFTAHTOB 1 OM3-

HEC-IIIKOJI SIBJISIETCSI YCKOPEHIME Pa3BUTHS U

COKpallleHHe 3TUX pa3pblBOB. B cBs3m

S5TUM XOYETCSI KOCHYThCS €Ille OJHOM KaTe-

TOPUU TPEHIIOB — BJIUSHUS <«IIPaBUIbHBIX»

KOHIIEIITOB U METOIMK.

B 2009 r. Chartered Institute of Marketing
COBMeCTHO Accenture v 16 1pyruMu KomIia-
HUSIMA MMPOBOTIO YPOBHSI OOBSIBUIN O
IIECTU TJIaBHBIX 00JIACTSIX pOCTa MapKEeTUH-
ra. Tyma momaayd M «poCT KOJWYECTBA W
KayecTBa JUIOB», U <«UIM(PPOBOI MapKe-
TUHT», U «BbIpAaBHUBAHUE C TIPOJAKAMU».

B teuenuu 2010-2012 rT., 3TU TeMBI HE
CXOISIT C TIOBECTKU ITHSI MUPOBBIX ar¢HTCTB
U TipoBaiizepoB ycayr B B2B. Ve ymowmsi-
HyThie Bbillie Forrester Research, Gartner u
Sirius Decision ¢opMupymoT Moaxoabl M
METOJIUKH, ITIe 0OOCHOBBIBAIOT

AJHULINAVIN OJON9IOHIVAIA UHUEOH




HOBWUHWU YKPAIHCbKOTO MAPKETUHTY

a) IPUOPUTETHOCTb KOHLICTIIIMIA HaJ TeX-
HOJIOTUSIMU,

0) METOIMKM U TIPUOPUTETHBIC IIAarx 10
IIOCTPOCHUIO IIEJIOCTHBIX MOJIEIe MapKe-
THHTA U TIpoAax.

Mopenun kak L2RM (Lead-to-Revenue-
Management) ot Forrester Research nmpuo6-
peTalT Bce Oosiblliee MPU3HAHUE U TIOITYy-
JIIPHOCTh BO BCEX Pa3BUTHIX CTPaHaX.

Y Hac B 3TOM IUIaHE IIOUTH IIOJTHAsS
mnmmmHa. B obOmactm B2B mapketmHra
MpoJaX ITPAKTUYECKM HOJb COOCTBEHHBIX
HOBBIX KOHLEMIMIA, METOAUK U JaXe aaal-
TUPOBAHHBIX TlepeBOAHBIX Belleii. B B2B
MBI BCE €IlIe HE MOXKEM BBIATU «13 BOPOH-
Ki» U MBICIMM Ha YpoBHE KoHIIa 90-bIX.
TunruHON TOMWHAHTOM MBIIUICHUST Map-
KETEPOB OCTAETCS «KaK MPOABUHYTH» (CBOM
MPOJYKT), a HE «KaK MOHAThH (IMoTpeduTess )
U PELIUTD €ro MPOOIEMBI (2 HE CBOM)».

Tpenab 2013

Wtak, BOT Ha HaIll B3IJISII CIIMCOK KJTIOUe-
BBIX TPEHIOB, KOTOPBIe KOCHYThCS, TIPEXKIC
BCETO, «ITMOHEPCKOW» YaCTU YKPAaMHCKOTO
coobmecTBa MapketTwHTa B2B m KoTopnie
OyayT B TOW WM MHOM Mepe MPOSIBISITHCS B
2013 u B gajapHeMIIeM.

Pom u hyHKmMM MapKeTHHTa
@ Ot YacTUYHOTO TPU3HAHMUST HEKOTOPBIX

BaXKHBIX JUIs1 OM3Heca pojiel (Kak reHe-

pauus JIUIOB) — IO KapAWHAJIbHOTO

rnmepecMoTpa poJieii u ¢pokyca Ha Ctpare-
rusix, bpenae u IeHepauum goxoaa
¢ Or nmomomm IpojaxkaM B TeHepaluu

JIMIOB — OO IIOJTHOM OTBETCTBEHHOCTHU U

B3SITUS 101 KOHTPOJIb 3TUX (DYHKIIMI
& OT coyyacTHMKa  H30JMPOBAHHBIX

MEPOIIPUATUII 110 WU3MEPEHUIO JIOSIIb-

HOCTHM — K I[JIaBHOMY WHUIIMATOPY U

HUCIIOJTHUTEITIO TIPOrpaMM JIOSTIBHOCTU U

VIIpaBJICHUSI OITBITOM
@ Or scHOTrO pa3aeneHust 00JacTell OTBET-

CTBEHHOCTHU C MIpOoJaXaMyd — K COTPYI-

HUYECTBY M OOJbIIeld WHTErpaluu B

00IIIMX 30HaX OTBETCTBEHHOCTH

TexHO0I0rUN ¥ TAKTUKH
@ OT XaOTUYHOTrO 1 03 CUCTEMHOTI'O TECTH-
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pPOBaHUsI HOBBIX TAKTUK U TEXHOJIOTUIA —

K OCO3HaHHOMY BBIOOpY IIEJIOCTHOTO U

OINTUMAJIbHOIO KOMILJIeKCa TaKTUK U TeX-

HOJIOTUM, - amallTUPOBaHHOIO MO/ CBOIO

0Tpaciib, Ha OCHOBE 3(h(hEKTUBHBIX METO-

JIUK C U3MEPUMBIMU pe3yJibTaTaMu
@ OT eqMHUYHBIX KPYITHBIX MEPONPUSTUIA

(Kak BBICTABKM WJIM CEMHUHAapbl) — K

MHTErPUPOBAHHBIM KaMMaHUSM, BKIIIO-

YaoIMM B ce0s KOMILUIEKC CpPEICTB U

TaKTUK O(-JaiiH U OH-JIaiiH
@ OT ucnoJyib30BaHUSI HOBBIX CPEACTB (KaK

colldaJibHble Meaua) B CTapbIX LIEJsIX

(pexiamMa M aHOHCHI = clmam) — K

KCII0JIb30BaHMUIO IO IpeaHa3HaYEeHUIO

(cayiaTh 1 MOHMMAaTh MOTPEOUTEIS)
¢ Ot npeBanMpoBaHus B «UUdppe» Mpeaio-

JKEHUU e-pacchUIOK, ONTUMM3AUU

caiita ¥ SMM — K KOHEHT-MapKeTHHTY,

Kak riaaBHomy opyxuio B2B
KoHuenuuu MeToaukn
@ OT J0XHOM, JeKJIapaTUBHON KJIMEHTO-

OpUEHTAllMM - K HacCTOsIIeH KIMEHTO-

LIEHTPUYHOCTH Ha Jejie
@ Ot BOPOHKHM MpoJaxX — KaK OTpaxkKeHMUsI

TOJBKO OM3HEC-MPOIIECCOB MPOAaX, - K

KOMIUIEKCHBIM MOJIEJISIM, KOTOpbIE OTpa-

JKalOT BeCh XKM3HEHHBIN LIUKJT KJIMEeHTa U

Bce (haKTOpHI, CIOCOOCTBYIOIIME POCTY

npoaax
¢ OT npuopuTeTHOCTU 3P (HEKTUBHBIX TEX-

HOJIOTUI — K MPUOPUTETHOCTU 3 deK-

TUBHBIX KOHLIETILIUIA U METOIMK
¢ Ot noHMMaHUs JOSJIBHOCTH, KaK Ipo-

LIeIyp Ha4yucJIeHus 0a/uioB U U3Mepe-

HUIO YIOBJIETBOPEHHOCTU — K KOMILI-

€KCHBIM ITOJXO0IaM II0 HU3MEPEeHMIO U

VIIPaBJICHUIO OMBITOM KJIMEHTOB.

YTo M3 3TUX MPOTHO30B OYIET IIPOSIB-
JISITbCS B OOJIbIIEH WM MEHbIIEH CTeNeHU
— 3aBUCUT OT MHOTMX (pakTOopoB. B Tom
yucjae, U OT YCWIMA caMUX ITMOHEPOB
pBIHKA. A TakXe OT HMX CIUIOYEHHOCTH,
OOIIIHOCTU B3IJISIIOB M YMEHUS BO3IEICTBO-
BaTh Ha PHIHOK KOHCOJMIMPOBAHO.

A uto Bbl mymaere o tpenmax 2013? Brl
TakXke MOXeTe HaM ITOMOYb KPMCTaJIM30-
BaTh KapTUHKY, OTBETUB Ha BOMPOCHI Hallle-
ro HeOOJBIIOrO OMpoca pa3MElIeHHOro Ha
carite B2B-insight.
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