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KaK HCTOYHHK CTOMMOCTH .
as a source of enterprise value
npeAnpusiTUs p

JlmHaMigHUH PO3BUTOK PHHKOBHX TPOIECIB B YKpaiHi Ta CBITi, 10
XapaKTepPU3yEThCs 3POCTAIOYMM PIBHEM KOHKYPEHIII Ta MiJBHIICH-
HSIM BOJIATHIIBHOCTI KIIEHTCBKHX YII000aHb, BUMArae epeopieHTauii
3YCHIIb MCHEKEPIB IIOA0 3a0E3MEYCHHs MOTOYHHMX 1 CTpaTeriyHHX
pesysIbTaTiB QisUIBHOCTI B ILIOLIMHY KII€HTOOPIEHTOBAHOCTI Ta M-
TPUMKH CTAJIOr0 CKOHOMIYHOTO 3POCTaHHs, sIKi € IICBHUM TapaHTOM
6e3nepepBHoro (YHKLIOHYBaHHSI ANPUEMCTBA 1 3AJIEHKHUTH BiJ{ IKOC-
Ti peamizauii foro HOTCHHlaﬂy KomruiekcHUM KpUTEpieEM CTalloro
PO3BUTKY IANPUEMCTBA € HOrO BapTICTh, OCKLIBKM BOHA BifoOpaxae
CYKYIIHY XapaKTCPHCTUKY (IHAHCOBHX IIOKA3HUKIB JISUIBHOCTI TIiJ-
MPHEMCTBA Ta 3a0e3IIedye IHTEPECH Pi3HUX YYaCHUKIB PHHKOBHX Bif-
HOCHH. BapTicTh MiINPHEMCTBA 3aJICXKHUTH Bl 3HAYHOTO 00CATY YHMH-
HUKIB, IepeJyCiM BiJl BAPTOCTI OKPEMHX aKTHBIB, SKI MAIOTH PI3HY
IPHPOALY, HOXOPKCHHS Ta CTYIIHb BIUIMBY Ha PIBCHb KalliTali3alii.

OcTaHHIM 4YacoM y CIPYKTypi aKTHBIB, IIO HAiOUIBLI CYTTEBO
BIUIMBAIOThH Ha MPOIEC KamiTani3amil miIpueMCTBa, TIOYaIn JOMIHyBa-
TH IHTEJNEKTyalbH1 (HeMaTepiaibHi) akTUBU CEpell IKUX BBa)KA€EMO He-
00X1IHO BHAUINTH KIIIEHTCHKHI KaITiTaj, sK Bi,I[HOCHO CTIHKY cHCTeMy
CJICMEHTIB, IO JI03BOJISIIOTH cq)opMyBaTH HaJliiiHi, TOBTOCTPOKOBI [0~
BIpYi Ta B3a€MOBUII/HI CTOCYHKH KOMIIaHIi 31 CBOIMH KIi€HTaMH, [0-
KyMISIMY, TIpAlliBHUKaMH, BJIACHUKAMHU (aKI[iOHEpaMH), 1HBECTOPAMH,
CTpaxOBUKaMH, MOCEPETHIUKAMH, TOCTaYaIbHUKAMH 1 1HIIUMH TapTHE-
pamu. [TpoMixkHMM, 1 BOTHOYAC OCHOBHUM PE3YJIbTATOM YTBOPEHHS Ta
il JaHux CTocyHKiB € TeHepaIlis IPOIIOBHX IIOTOKIB.

Bapricte mianpuemcrsa, sK MIICYMKOBUH pesysbrar peanizauii
CTpaTeriuHuX 3MiH Ta e(beKTI/IBHOCTl JISUTTBHOCTI MEHEKMEHTY, Tepe-
TBOPIOETHCS B IHTEJEKTYaJIbHUI Mapamerp, 10 BU3HAYAETHCSA Oararo-
PIBHEBOIO KOMOIHAIlI€I0 B3a€MOJIi BCIX BHYTPILIHIX Ta 3O0BHILIHIX
crefikxonaepiB [3]. OQHUM 3 OCHOBHHX €JIEMEHTIB IHTEIEKTYaIbHOTO
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KariTany HlI[HpI/IGMCTBa 1o (opMy€ rPOIIOBI OTOKH IIANPUEMCTBA, €
KILIEHTCHKUH KariiTal, abo Kaliitan BitHOCHH 3 Kiientamu. Tomy, ouis-
Ka KITI€HTCHKOTO KaIliTaly, a TAKOXX aHajli3 BIUITUBY, SIKMH BIH YHHHTH
Ha BapTICTh MiAMPUEMCTBA, MAa€ CYTTEBE 3HAYCHHS JUISl I[LJICH BUOKPEM-
JICHHS IpaiiBepiB, BaXKEJIiB 3pOCTaHHS BAPTOCTI Ta yIpaBmiHHS [2].

BpaxoByroun pi3Hy 4yTJIUBICTb KOPEJSILINHOIO BIUIMBY €JIE€MEHTIB
KJITIIEHTCHKOTO KaIliTalxy Ha BapTICTh MIJMPUEMCTBA 3aJISKHO BiJ chepu
Ta HampsIMKy HOro ,I[iHJ'IBHOCTi Bi,[(OGpa)KeHHH Ta PO3IJIS] JaHIIora
CTBOPCHHSI BapTOCTi Oi3HECY «IHBECTHLII B PeCypCH — aKTHBH — Ie-
HEPYBAHHS TPOIIOBIX NOTOKIB — KaliTali3alis MiIIPUEMCTBA» Ma€
3IIMCHIOBATUCH Y PO3pi3i PO3MEKYBaHHS IiIIPUEMCTB Ha Ti, Ki KO-
YOBUM KIJIIEHTOM BBaXkaloTh Oe3nocepeHbo 6i3Hec (chepa B2B), ta Ti
SIKi CIIPSIMOBAHI Ha KiHLEBOro crioxusaya (cpepa B2C). Jist koxHoI i3
IPYIl XapaKTepHi BIacHi crenu(iuti pucu pOpMyBaHHS KIIEHTCHKOTO
Karitaiy Ta pyxu TPOIIOBUX TOTOKIB, SIKi B KIHLEBOMY IIJICyMKY 3/iii-
CHIOIOTH BHPIIIAJIBLHUI BIUIMB HA 3MiHY BapTOCTI MiATIPUEMCTB.

Tak, sixo mignpueMctsa chepu B2C, Taki sk po3apiOHa TOPriBiIs,
OJJMHIYHE BUPOOHMIITBO MAIOTh XapaKTEPHE OTHOCTOPOHHE (POPMYBaH-
HSI KIIEHTCBHKOTO KalliTajly, Ta SIK HACIIIOK OJHOOOKUI PyX IPOLIOBHX
TOTOKIB, sIKi B KIHIICBOMY ITI/ICYMKY BIUIMBAIOTb Ha KalliTaIi3allifo Iiji-
NPUEMCTBA, TO NPEJCTaBHUKY Minnpremcts B2B (Harpukiax BupoOHmui
1 mucTpuOyIiifHI KOMITaHii) XapaKTepu3yloThesl 0araToCTymiHYaCTHMHU
PI3HOCTOPOHHIMH B3a€MO3B’3KaMM Pi3HUX IMIANPHEMCTB, KOXKEH 3 SIKUX
Ma€ MIMPOKUH CKJIaJ] eIEMEHTIB KIIIEHTCHKOTO KaIliTaly, 0 BTUTFOETHCS
y HOro B3a€MOBIJJTHOCHHAX 3 TAPTHEPAMHU, IOCTaYaIbHUKAMH, BIIOMICTIO
Openmy. Came BOHM YTBOPIOIOTH CKJIQIHHUM Iporec (GOpMYBaHHS PyXy
I'POIIOBUX MOTOKIB, SIKI BHACHIJIOK MEPEIUIETEHHS 3/1IICHIOIOTh BIUIUB Ha
KamiTanizaiiio mianpueMcTa. PizHa nmpupoja CKIAJ0BUX KITIEHTCHKOTO
Kamitanry (KT€eHTChKa 0asa, crcTeMa KOMYHIKarlii, 30yToBa TOJITHKA,
naprTHepy, nocradanbHukd, CRM-cucremu, ToproBa Mapka, CepBicHa
TOJIITHKA, AUI0BA peryTaris, OpeHn TOIJ_IO) YTBOpIOE pi3Hi (opMu Ipo-
IIOBUX MOTOKIB. Tak BiJOMiCTh TOPTrOBOi MapKH Ta JIOSUTBHICTH KITIEHTIB
MOXXyTh BHUCTYIATH BOAHOYAC MPSIMHUM Ta OIMOCEPEKOBAHUM KaTasli3a-
TOPOM PyXy TPOMIOBHX MOTOKIB. [Ipn oOumciaeHHI TPOIIOBUX MOTOKIB,
IO BIUIMBAIOTh Ha KalliTasli3alliio Hi,I[HpI/ICMCTBa BapTO 3BEPTATH yBAry
HE TUIbKM Ha JOJATHil IPOLIOBUI MOTIK, IOB’S3aHMH 3 €)eKTHBHAM
YIPABIIHHIM KOMIUICKCOM CICMCHTIB KIIEHTCHKOrO Karitaiy, ale i 3
THUMH HBECTUI[IHHUMH BHUTpPATaMH, IO MiJAMPUEMCTBO MA€ BKIIAJIATH Y
(hopMyBaHHS 1 PO3BUTOK KITIEHTCHKOTO KaIliTaTy.

[IpakTrka qisuTbHOCTI Cy4acHUX KOMIIaHii CBITYUTH TIPO HE 3aBKIH
oOI'pyHTOBaHI JAii MEHEDKMEHTY MiIIPUEMCTB 111010 (POPMYBAHHS KIli-
€HTCHKOTO TIOPT(HEINI0, MO € SAPOM KITIEHTCHKOTO KaIliTary, yocoOie-
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HHX y HEPALllOHAIbHUX BHTPATaX PECypCiB HA PO3IIMPEHHS KIIEHTCh-
Koi Gasu. BBaxkaeMo IOLUIBHUM NPy (OPMYBAHHI KIIEHTCHKOrO Kalli-
Tajly Ta FapMOHI3aLlii HOro CTPYKTYpPH OLIHIOBATH CHHEPIit0 B3a€MOJIT
CJICMCHTIB KIIEHTCHKOrO KarliTally, sKa ICHEpye NOJATKOBI IPOLIOBI
MOTOKH, CTAOUTHHO MMiABUIIYIOUHN KaIliTaIi3amiio M IpHeEMCTBA.
ParionanbHe BU3HaHHS NPIOPUTETIB (POPMYBaHHS KIIIEHTCHKOTO Ka-
MITay U OyIb-SIKOTO TANPHEMCTBA MA€ CTaTH B IMOJATBIIOMY OCHO-
BOIO PYXY T'POILIOBUX MOTOKIB 1 3pOCTaHHS 1Oro puHKOBOI BApTOCTI.
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OCHOBHbIE KOMMNOHEHTbI .
B ONMPEOENEHUU PA3BUTUA KOMINAHUU

®ipcoB AHapiii Firsov Andrey
OCHOBHi KOMIIOHEHTH The basic components in determining
Y BU3HAYEeHHI PO3BUTKY KOMNaHiii of development companies

B moctunycTpHanbHOM 3M0Xe, MPH T0CTaTOYHO PaBHBIX yCIOBU-
sIX OM3HECa B MaTepHAaIbHBIX aKTUBAX, KOHKYPEHTHOE IIPEUMYIIECTBO,
IPU CXOXKHX BUAAX NMPOU3BOAMMON MPOXYKIUH, OyayT oOecrieunBaTh
HeMaTepHalbHble aKTHBEL. IrHOpHpoBaHNEe HEMaTepHAIBHON COCTaB-
JSIIOIel KOMIIAaHUM He MPUBEJET K pa3BUTHIO OM3Heca, a ele Oosee
yCYTryOUT aHTarOHUCTUYECKYI0 OOpbOy MEXIy TOBapONPOM3BOIMTE-
JIAMU Ha BHYTPCHHHUX U BHCIIHUX PbIHKAX.

OCHOBHOH BONPOC — PACCMOTPEHHE COCTABJISIONINX, KOTOpPBIC
OIIPEAC/IAAOT PA3BUTUC KOMITaHUH B HOCTHHHYCTpHaHBHOﬁ JI10XE.

WunukatopoM pa3BUTHS KOMIaHHK (OM3HECA) BBICTYMAIOT H3Me-
HEHHS B CTOUMOCTH Om3Heca. CienoBaTellbHO, CTEUKXONIEphl, addu-
JTMPOBaHHBIC JIUIA 3aMHTEPECOBAHHBIC B POCTE KOMIAHUH U TOJyYe-
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